» Special Articles, Page 97 


is) Ws Soe OIRO SAIS ID 











shed 1869 











Copyright, 1925, by 
The Jewelers’ Circular 
Publishing Company 




















11 John St., Corner EVIE! New York, N. Y. 


Entered as second-class matter February 15, 1902, at the Post 
Office at New York, under the Act of March 3, 1879. 


Subscription, $4.00 per year 








Vol. XCI. No. 19 














P.& A. Photo. 











A Silver Model of an Early Galleon; From a Collection of Georgian Silver Recently Sold in London 
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Russian Scientists’ Work in Changing Colors of Stones 





X-Rays May Change Color, Professor Fersman Asserts—Attempts to Extract 
Color from Emeralds Reported Successful—Solution of Color 
Changing Problem in Other Stones Predicted 

















RUSSIAN expert in the realm of 
A precious and semi-precious stones, Pro- 
fessor A. Fersman, has sent from Leningrad 
0 Pariski Vestnik, a Russian newspaper in 
Paris, a special article devoted to the prob- 
lem of stones coloring, in which he says: 
“The attempt to change the color of pre- 
cious stones at human will constitutes one 
of the most interesting problems of the mod- 
em science of mineralogy. As in flowers, 
sy in stones the color is a delicate and ever- 
changing phenomena, and we know a whole 
gries of stones (our Ural topaz, for exam- 
ple), which when mined are brightly colored 
but in a few months lose all their beauty 
and! get dull. 


“We had good fortune in finding in the 


Lovozer fens, beyond the Arctic Circle, an 
even more remarkable stone—a variety of 
sodalite, which when broken off a cliff is of 
violet-red color, but a few seconds pass and 
you have before you a dirty-gray stone. 

“This inconstancy in the stone’s coloring 
is caused by insignificant admixtures of for- 
eign bodies, to find which is a difficult task, 
for they are scattered all over the crystal in 
the form of tiniest cells. 

“The color and its shade depends upon the 
size and situation of these cells. It is 
enough to change these cells somewhat or 
to gather them into small groups, and the 
color of the stone wi'! change. If we will 
heat or light the stone with rays, especially 
with rays of radium, we may achieve such 
results, 

“The Radium Institute of the Academy 
of Sciences is engaged now in the experi- 
ments of changing the colors of precious 
stones. One can understand the importance 
of such attempts if their results will include, 
for instance, the possibility of transforming 
a yellow diamond into a white one, or of 
making a light-o.ange aquamarine deep- 
blue, or of depriving the emerald of its un- 
pleasant yellowishness. 

“However, in order to proceed with these 
experiments in the right way, we have to 
know the chemical nature of these coloring 
cells, and with this problem we busied our- 
selves in regard to the green emerald, the 
famous Russian stone, which occupies at 
the present time such a leading place in the 
world’s market. 

“The geo-chemical ° laboratory of the 
academy’s mineralogical museum seems to 
have solved. this problem. It appears that 
the emerald is colored by the oxide of 
chrome—a metal well known in the metal- 
lutgy and in’ the chemical industry. 0.01 


per cent. of the chrome oxide is enough to 
get a clear-green tone_in the stone. We 
succeeded in extractifig® this coloring body 
from the emerald. 

“The problem is solved, and as it usually 
happens in the history of science, the first 
solution will bring further answers to other 
problems of precious stones.” 

The above*may have scientific value, but 
commercially jewelers will see nothing 
gained in being able to take away the color 
of emeralds, which leaves the stone of little 
or no value. 








Old Basket-Work in Silver 


kK VER admired are the antique baskets so 

artistically and skillfully constructed by 
the silversmiths of our grandfathers and 
great-grandfathers. A concise view of the 
subject is afforded by W. A. Young in his 
“Silver and Sheffield Plate” (Dodd, Mead 
& Co, New York), in the following 
words : 

“This is an article which offers a wide 
scope for collectors, but the pieces are 
usually large and are correspondingly costly, 
although not so expensive at weight rates 
as many smaller articles. Baskets are usual- 
ly described as for bread, cake and fruit. 
That for bread is older than the cake va- 
riety and dates from late Stuart times, but 
it would be difficult to decide to which cate- 
gory some of the examples belonged. An 
oval basket on a flat base and withcut a 
handle may safely be designated a bread 
basket, irrespective of its date, but an oval 
tray on a short stem and shaped foot, with 
a handle across the small diameter, might 
well be either for cake or bread. The pieces 
vary considerably inside, but the long di- 
ameter of from 13 inches to 15 inches is 
usuai and affords a roomy tray of good pro- 
portions. Baskets in either silver or old 
Sheffield plate lend themselves to the crafts- 
man’s decorative sense and one finds various 


“ means of decoration employed. 


“Piercing in particular was popular and 
that style of work is still favored by col- 
lectors; it is not infrequently combined with 
chased and repoussé effects. The cake 
basket proper, in wrought silver, dates from 
the early part of George the Second, and 
the marks were struck according to the 
shape and style of the piece. The handle 
ought to bear the name (initials) of the 
maiker, with the lion passant. The picked 
examples, fort which” there’ is’ the” keenest 


competition, are those made by Paul Lamerie 
and perhaps Phillips Garden. 

“The old Sheffield plate makers made a 
specialty of baskets and turned their inven- 
tion of plated wire to good account in this 
department. The baskets so made were ex 
cellently constructed, and sound examples of 
their work find their way into the auction 
rooms. Some of the flat and shaped wires 
are worked up, or folded continuously, or 
‘wavy,’ to produce beautiful patterns, while 
handies of flat wire, curved and spaced with 
balls or ornaments, should be looked for 
and studied. Modifications of the conven- 
tional patterns are baskets on claw feet, 
usually handsome pieces, and pierced exam- 
ples with the solid bottom carried well up 
the sides.” 








The Appendage’s Place in Decoration , 


USEFUL advice for the young designer 
are the following words of W. H. 
Varnum in his work “Industrial Arts De- 
sign” (Scott, Foreman & Co., Chicago) : 
“An appendage is a member added to the 
primary mass for utilitarian purposes. In the 
industrial arts, where an appendage is 
added merely for the purpose of decoration, 
it is as useless as the human appendix and, 
as a sources of discord, should be removed. 
An appendage in industrial arts may be, 
among other things, a plate rail, bracket, 
spout, cover, or handle, all of which .are 
capable of service either for or with the 
primary mass. In architecture it may be 
a wing or ell added to the mass of the build- 
ing. Rules: The appendage should 
be designed in unity with, and proportion- 
ately related to, the vertical or horizontal 
character of the primary mass, but subordi- 
nated to it. The appendage should have the 
appearance of flowing smoothly and, if pos- 
sible, tangentially from the primary mass. 
The appendage should, if possible, echo or 
repeat some lines similar in character and 
direction to those of the primary mass. 
“All of the foregoing rules are intended 
to promote the sense of unity between the 
primary mass and the appendages. If a 
mirror on a dresser looks top-heavy it is 
generally due to the fact that it has not been 
subordinated in size to the primary mass. 
If the handle projects from the primary 
mass of an object similar to the handle of 
a pump, it has not been designed in accord- 
ance with the above rules.” 








After 31 years in business on the street 
level, M. C. LeWitt, a jeweler and diamond 
dealer of New Britain, Conn., has removed 
to a location one flight upstairs in the same 
building in which the store was previously 
located. The shop is fitted with new ma- 
hogany fixtures and the walls finished in a ; 
handsome mottled manner, which gives a, 
most attractive effect. ‘ 
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Additional Notes on the Production of Precious Stones 
for the Year 1924 


_ 





By Dr. George F. Kunz 

















—— 
Diamonds 

The text of the Diamond Control Bill’ 
shows that the bill is even more drastic than 
had been expected. It puts complete con- 
trol over the disposal of the diamond output 
except from river diggings, in the hands of 
a board of three appointed by the Govern- 
ment, each member of the board being 
subject to dismissal at the discretion of the 
Government without any guarantee of 
scurity of tenure or even the necessity of 
any report to Parliament of the reasons for 
dismissal. It will be seen what the com- 
position of a board subject to such risks is 
likely to be. The bill is permissive in form 
and may be a mere bluff on the Govern- 
ment’s part, but it must be remembered that 
ministers make lavish promises before the 
dection of this type of legislation, and may 
well be compelled to fill in some of 
them. 

Naturally, the diamond interests are both 
furious and alarmed. On the other side of 
the case there must be put a popular feeling 
that the diamond industry has been over- 
exploited by a limited number of capitalists 
who have made exorbitant profits. Those 
who hold this view welcome the bill, dis- 
counting the protestations of the diamond 
magnates about the intricacies of the dia- 
mond-selling business and rejecting as a 
mere bogy the belief of the more sober 
critics of the Government that legislation of 
this type will have a disastrous effect in 
scaring capital away from South Africa. 
Similar prophecies, it is said were made 
before the elections, and, as they were falsi- 
fied then, they will be falsified now. 

The truth about the bill seems to be that 
it is a lash held over the shoulders of thé 
diamond syndicate. The Government Dia- 
mond Control Bill, as forecast, will be an 
enabling measure whereby the Government 
will be empowered to assume control of the 
diamond trade, fixing the producers’ rela- 
tive quotas of production, laying down 
minimum prices, and appointing a Diamond 
Board, which will buy and sell diamonds 
or act as a selling agent. 

This board may compel any producer to 
supply it, and it then may sell .on the pro- 
ducer’s behalf at a reasonable price, less 
commission. The Government may also pro- 
hibit the export of diamonds except with 
the board’s consent, 

Alluvial diggers are exempted from the 
Provisions of the bill. 

A forecast of the bill cabled by the Finan- 
cal Times’ correspondent from Johannes- 
burg appeared on Feb. 13, 1925. 


* * * 


At the adjourned thirty-sixth ordinary 
general meeting of the stockholders of De 
Beers Cons. Ltd., held in Kimberly on De- 
cember 12, 1924, the chairman, P. Ross 
Frames, stated that during the year the 
stock of blue ground on the floors has been 
reduced from 7,706,153 loads (book cost 


_— 


‘Extract from Financial Times, Feb. 23, 1925. 


£1,446,453) to 3,658,461 loads, book cost 
£651,478; that is a reduction of 4,047,692 
loads, the cost of which (£794,975) has 
been charged to mining expenditure in addi- 
tion to the expenditure on washing, etc. 

x * * 


The value of the alluvial diamonds pro- 
duced in the Transvaal’ during the first six 
months of 1924 amounted to £1,078,425, while 
the total for the whole of 1923 only reached 
£1,675,839. An increase of £22,500 is also 
shown in the value of alluvial diamonds 
produced during August as compared with 
July. These figures testify to the activity 
of the search for alluvial diamonds. 


eok 


The production of the Transvaal alluvial 
fields for the year 1924 totaled 147,157 
carats valued at £1,082,163. This output 
has been exceeded only once, which was in 
1920, when the value amounted to £1,099,746. 
The three immediately preceding years had 
been marked by a progressive increase. In 
1921 the total value was £401,000; in 1922, 
£658,128; in 1923, £845,328. It is asserted 
that the increase was in part occasioned by 
the severe drought, which forced many 
of the white farm servants and also 
farmers to look about for means of sub- 
sistence and caused them to trek to the 
fields, where they lived a free life, worked 
hard, and thus kept the wolf from the door.’ 

x ok 

The following statement as to the unsuc- 
cessful strike of diamond workers toward 
the close of 1924, has appeared in an Ant- 
werp newspaper.” The writer gives a 
résumé of the information he gathered from 
several prominent members of the “Dia- 
mond Club.” “It is not the number of the 
foreign workers, for the greater part of 
Dutch nationality, which constituted a men- 
ace. Before the war, Antwerp had 4,000 
diamond workers and Amsterdam 10,000. 
Today the conditions are reversed, and of 
the two diamond centers Antwerp is with- 
out the least doubt the more important. It 
might be stated that from one point of 
view, there was a certain damper to national 
security in harboring in a country so many 
foreigners from whom the persecutions they 
have suffered in their native land have per- 
haps obliterated the sense of nationality. 
But this is in reality merely a question of 
police. In fact the Amsterdam dealers were 
much less pleased with the influx of diamond 
“patrons” who have taken refuge here from 
Russia, and it has been determined not to ad- 
mit to the “Diamond Club” any more of 
these improvised diamond dealers.” 


* * * 


Apropos of a report that “diamond rushes” 
will soon cease to be, as relics of a bar- 
barous past, the following details as to the 
modus operandi of such a rush today are 


1Com. Reports, Dec. 22, 1924, Vice Consul, 
A. H. Caroston, Johannesburg. 

2 Natal Mercury, Durban, Natal, Jan. 28, 1925. 

3 Neptune, Antwerp, Nov. 24, 1924. 
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not without interest: “First of all the 
owner is allowed to peg off 250 claims and 
assuming that he is himself the discoverer of 
the precious minerals, he gets an additional 
fifty claims as “prospector’s rights.” The 
rest of the farm is then proclaimed as a 
public gold or diamond field. A day is ap- 
pointed for the proclamation to be read on 
the spot and for the general public to take 
possession of the ground. This is done by 
allowing all persons of good repute to apply, 
previous to this day, for a miner’s license 
and a claim license, each of these costing 
five shillings and six pence. These licenses 
are issued for a day or so before the actual 
reading of the proclamation on the ground, 
and permit of each license holder pegging 
off one claim of 50 x 50 feet wherever he 
likes, or rather wherever he can, on the 
proclaimed ground. A given time is adver- 
tised for the proclamation to be read by the 
Mining Commissioner. In the rush of which 
I was recently a spectator, the license hold- 
ers were lined up about 500 yards long on 
the top of a ridge a mile away from the Vaal 
River. This ridge was about 150 feet above 
the river level, and was flanked by two 
other ridges considerably higher, of which 
that on the right led in an unbroken line 
down to the river and upon the extreme end 
of which were situated those owner’s claims, 
already referred to, where diamonds had 
been found. 

Meantime every individual is cleared off 
the ground. If huts have been built by 
some prospectors they are left empty. The 
police take all responsibility. There are 
thousands of spectators, many of whom have 
some younger members of the family run- 
ning for them, lining the proclaimed area, 
and close upon 2,000 men are about to take 
part in the race for wealth. As 11 o’clock 
approaches the commissioner is seen to step 
out a few yards with his proclamation and 
an official Union Jack. A breathless silence 
of expectation falls over the assembled 
crowds. Nothing can be heard, of course, 
but in the clear atmosphere of South Africa 
each owner is clearly seen at the distance 
of a mile. On the words “God save the 
King,” the flag dips and a great shout 
echoing from the surrounding Kopjes, pro- 
claims the start. 

What is asserted may prove to be one 
of the last “Diamond rushes” in South 
Africa was reported last March.’ This oc- 
curred on a portion of the farm Rooidraai, 
situated about 25 miles northwest of Pot- 
chefstroom, on the Mooi River. It has been 
reliably estimated that at the very least 
1,200 men took part in it, and fortunately 
no untoward incident has been reported. It 
took only about a half an hour to see many 
of the diggers hard at work. Already a 
town of shanties had sprung up, and can 
boast of cafés, shops and other places of 
business of all kinds. 


* * * 


A 30 mile long valley through which 
flows the Mooi River, on the way to Pot- 
chafstroom, was not long ago the scene 
of a diamond rush. At a farming village 
called Rooivaal, £6,000 worth of diamonds 
were discovered in September, 1924, and not 
long after Rooivaal was proclaimed. As 
many as 1,000 claims were pegged out 
there. 


/ 1 Natal Advertiser, Durban, South Africa. 














THE JEWELERS’ CIRCULAR December 9, 1925 




















IMPORTERS and CUTTERS 


OF 


DIAMONDS | 





ALBERT LORSCH & CO. 


Main Office: INCORPORATED Branch Office: 


Lorsch Building, 37 Maiden Lane 131 Washington Street 
NEW YORK PROVIDENCE, R. I. 


Bead Department: 20-26 W. 36th St., New York 


Pacific Coast Representative: LEE & KIERSKI, 704 Market St., San Francisco, Cal. 























December 9, 1925 


around the farmhouse and cattle kraals, and 
in the streets, stores, cafés, barber shops 
and garages have sprung up, transforming 
the village into a small town. 

kK k= 


diamond output of Southern Rhodesia, 
nee Jan., 1924, Dec., 1924, and Jan., 1925, 
has been reported by the British South 
Africa Company to have been as follows: 
1924, January, 65 carats; 1924, December, 
3 carats; 1925, January, 2 carats. 
x * * 


Viscount Long presided at the Empire 
Mining and Metallurgical Congress at Wem- 
bley and had a lot of interesting things to 
say apropos of gems and gold mining within 
the British empire. Seventy-five per cent. 
or around $270,000,000 of the world’s gold 
vield in 1923 was produced within the em- 
pire. Other points made by Lord Long 
were: that the six greatest gold mines in the 
world are situated in the empire, that an- 
other great mine which promises to be 
extremely rich, has been discovered this 
year in northern Ontario, and that the em- 
pire’s diamond production in 1920, the 
“boom” year, was 3,195,000 carats, the 
world’s total being 3,608,000 carats. The 
Premier mine, near Pretoria, said the vis- 
count, last year yielded 535,378 carats al- 
though the average depth of the mine has 
been increased by only six inches. The 
famous Cullinan diamond was found in the 
Premier mine. 

* *k * 


The report of operations for the year 
1923-24 in the West End Diamonds, Ltd., 
giving data to be submitted at the Fifth 
Ordinary General Meeting of Shareholders, 
to be held in Johannesburg on Dec, 11, 
1924, must be considered a_ decidedly 
favorable one, as has been already noted. 
The consulting engineer’s report supplies 
the following details of a comparison with 


the year 1922-3: 

1922-23 1923-24 
Leads washed .... onseee S00 tee 388,800 
Diamonds recovered (carats) 22,903 31,655 
Working costs (per load)...  40.63d 36.94d. 


The line overburden previously reported 
and which has considerably hampered the 
opening up of the mine on the western 
section has now been removed. The mine 
continues to open up well, ‘and ‘to difficulty 
is being experienced in keeping the wash- 
ing plant supplied with ground. Develop- 


ment operations have been started to 
open up the 160-foot levels. 
The yield per 100 loads of ground 


washed during the year shows a slight 
decrease as compared to the yield of the 
Previous year, but as will be observed from 
the tabulated statement, the price obtained 
for the diamonds has improved, that is it 
has risen to 565.6d. per carat as against 
535.10d. The size and quality of the dia- 
monds is being maintained. The new No. 
2 aerial gear is of great assistance in the 
development of the lower levels. All sec- 
tions of the power and treatment plant ran 
efficiently throughout the year, the per- 
centage of time lost due to stoppages being 
very small, 

The water supply continues to be adequate, 
and no fears are being entertained as to 
the continuance of a sufficient supply. 
Fuel for a considerable period ahead has 
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been secured and here again, we are 


assured of a sufficient supply. 
Jade 


During a survey of Eastern Sekukuniland 
(Ann. Rep. Geol. Survey of the Transvaal 
for 1907, p. 60, Pretoria, 1908) a pale green 
massive mineral was met with, intimately 
associated with bands of chrome iron ore.’ 
Its optical and physical properties, together 
with the fact that it was found to contain 
chromium, led to its description as chrome- 
garnet (uvarovite). 

About four years ago, similar material 
was located in the norite of the Western 
Transvaal, also closely associated with 
chrome iron ore and identical with that 
first discovered in Sekukuniland. This sec- 
ond occurrence is under exploitation by 
South African Jades Limited, its product 
being known under the trade name of South 
African “Jade.’” 

The mineral is found on Buffelsfontein 
in No. 205 and the adjoining farm Turfon- 
tein No. 356, 40 miles west of Pretoria in 
almost featureless country belonging to the 
norite margin of the Bushveld Complex. 

So far, all occurrences of the “jade” are 
very closely associated with bands of chrome 
iron ore, but the converse is not true, since 
a number of localities in the Western Trans- 
vaal along more or less the same horizon, 
show deposits of chrome iron without being 
accompanied by “jade.” 

The best known and developed occurrences 
tie on Buffelsfontein No. 265, 27 miles west 
of the Wolhuters Kop stone and about one 
and a half miles north of Rustenburg main 
road; their average distance from Wolhuter 
Station on the Pretoria Rustenburg railway 
is about six miles. 

It is probable that similar “jade” has 
been observed at other localities in this part 
of the Western Transvaal, though perhaps 
only in the form of float, and it is likely 
that future developments along the same 
horizon will provide further occurrences 
in situ. The color is frequently similar to 
the paler Gollo Todeite from Burma, and 
closely approaches this in color. Occa- 
sionally it is pink. 

1Qn “Jade” (Massive Garnet) from Bushveld in 
the Western Transvaal, (Read 18, Aug., 1924. 
By A. Z. Hall, M. A., F. R. S.). 

2 An occurrence outside of South Africa is re- 
ferred to by Dr. G. F. Kunz as follows: “There 
was also noted this year a remarkable occurrence 
of compact garnet, resembling jade, discovered in 
Alaska by Commander Evans and described by 
Henry S. Washington: ‘Article on Precious Stones’ 
in Mineral Industry for 1921, p. 603.” 

(To be continued) 








Dominance in Design 





NE factor in design often neglected, 
first by the teacher, then, naturally by 

the pupil to cause many failures in later 
practice, is the consideration of dominance. 
Listen to what Harold H. Brown has to 
say on this point in his “Applied Drawing” 
(Chicago; Atkinson, Mentzer & Co., 1916). 
“Before considering any of the separate 
principles of design it is necessary to realize 
the importance of the law of dominance. 
This means that “every design must possess 
a leading, dominating idea usually shown 
as dominant shape and size of some part 
of the particular object or decoration in 
hand. This rule is universally applicable. 
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This leading idea should be clearly evident 
to the person viewing the object; other 
parts must be subordinated. Successful 
design always illustrates this rule. What- 
ever the object, the mind and eye demands 
the satisfaction which comes from a realiza- 
tion, conscious or not, of a leading con- 
trolling feature. A confusion or rivalry 
among parts always results in failure. This 
law of dominance and subordination has, as 
has been said, universal application. It is 
acting jointly with other principles con- 
stantly. Other principles sometimes act 
separately from each other, but they cannot 
act without recognizing this law.” 








The Gem Mining Industry in Siam 





A report from Vice-Consul Carl C. Hansen, Bang- 
kok, Siam, to the Department of Commerce. 

N an official report for last year (1924) 
~ it is stated that the gem mining industry 
in Siam ceased to have any importance since 
1907, when the special gem bearing district 
of Pailin became a part of French Indo- 
China. However, mining on a small scale is 
still carried on in the districts of Krat and 
Chantaboon, which are contiguous with 
Pailin, and the customs returns showed an 
export of uncut rubies from the port of 
Bangkok valued at 10,000 ticals for the 
fiscal year ended March 31, 1924, as com- 
pared with 24,920 ticals worth in the pre- 
vious year. The entire output during the 
former year was exported to the United 
Kingdom, and for the latter year 18,800 
ticals worth was credited to the United 
Kingdom, 6,000 ticals worth to Switzerland 
and 120 ticals worth to India. 

Uncut sapphires to the value’ of 379,550 
ticals were exported to foreign countries in 
the fiscal year 1923-24, as contrasted with 
303,615 ticals in 1922-23. Of the sapphire 
exports in 1923-24, 272,000 ticals worth 
were sent to the United Kingdom, 20,550 
ticals worth to India, 3,000 ticals worth to 
France and 3,000 ticals worth to the United 
States. (The normal value of the tical is 
$0.3709. ) 

It is believed that these rubies and sap- 
phires have their origin in the districts named 
above. 

The official report further states that the 
occurrence of a sapphire-bearing formation 
in the province of Kanburi was reported in 
1921. A Royal Decree was promulgated 
about the same time, bringing gem mining 
within the purview of the Siam Mining Act, 
1919. Special regulations were drawn up, 
several applications were received for the 
right to mine gems in the new locality, and 
one permit was granted, though the result- 
ing work has so far been chiefly of an ex- 
perimental nature. 








H. C. Midlam, Rome, N. Y., who has suc- 
cessfully conducted a jewelry and optical 
business in that city for many years, is to 
remodel his property to be used for an ex- 
clusive and modern optical business. In or- 
der to carry out his plans for this new un- 
dertaking, which will require his entire time, 
Mr. Midlam has sold his jewelry stock to 
J. M. Gordon, Boston, Mass., who has been 
conducting a jewelry auction. During, the 
time that the auction was in progress;*Mr. 
Midlam occupied temporary offices on the 
second floor over his store. 
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“The Hope Aquamarines | 
are positively beautiful ” 
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writes a prominent Cincinnati Jeweler, who adds: 





“Is it not a fact that the deeper the 
color in a genuine aquamarine the 
more expensive the stone?” 


YES—But the HOPE AQUA- 
“MARINE is not only deeper in 
color but has that exquisite tint of 
deep ocean blue that is so rare and 
is prized so highly in the mined 
aquamarine,—and what is more, it 
keeps its color, retains its brilliancy, 
does not break in setting —Has the 
hardness of a sapphire, and is alto- 
gether most dependable from the 
point of view of the manufacturer 
all the way down to the wearer. 
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L. HELLER & SON, INC. 


PARIS PROVIDENCE GENEVA 
358 Fifth Avenue, New York 
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Men Wear Jewelry at Rotary International Conference 





Delegates to Brussels Meeting Display Attractive Shirt Studs, Rings, Chains, 
Cuff Links and Other Articles—Jewels Seen at Engineers’ Ball 














Se 
——— 


HE Rotary International Conference was 

held the week-end of Nov. 23 at Brussels. 

It brought over 100 delegates from all parts 
of Europe. At the big banquet there were 
over 200 delegates and guests, from Italy, 
Spain, Switzerland, Holland, Scandinavia, 
Austria and all parts of France. The dele- 
gates were all middle-aged men, merchants 
or professional men for the most part, and 
representative of what is usually called the 
middle classes. These points are interesting 
in view of the display of jewelry on that 
night. There were few women in the hall, 
it being a man’s function, and the delegates, 
who were not covered with war medals and 
decorations made up for it in jewelry. Many 
of the men sported a solitary stud, worn 
in the second buttonhole of the dress shirt, 
or about the middle, the top buttonhole being 
hidden by the tie. This single stud is 
always a fine stone. Sometimes a single 
white or a black pearl is worn, sometimes 
a pearl encircled with tiny diamonds is seen, 
or a diamond with the tiniest of seed pearls. 
This mode, quite new, is apparently inter- 
national, as it was seen practically all over 
the banqueting hall. 

Cuff links, of quite unusual magnificence 
were seen. Sometimes pearls and some- 
times diamonds were worn while very often 
some of the fashionable fancy ornaments in 
mosaic work of all kinds were worn. Plain 
gold links, very heavy, were also seen 
while watch-chains seen at the same func- 
tion seemed to be lengthening considerably. 
Some men, from various parts of Europe, 
had chains perhaps a yard long, worn double, 
a pocket knife or some other useful object, 
such as a gold pencil being fastened to the 
other end of the chain. These watch chains 
were composed of tiny, slender, elongated 
links, in pale yellow gold, and they cer- 
tainly give a finish to the evening dress. 
The orders and jewelry certainly added to 
the brilliance of the scene. 

Signet rings were generally worn for day 
and evening and while plain, dull gold rings 
predominated, there were also rings with an 
immense stone, engraved with seal or crest. 
Some men were wearing several heavy 
rings, on different fingers. This is more 
usual in southern Europe than in the north. 


* * * 





At the Engineers Ball going on in the 
same hotel, the ladies made a brilliant dis- 
play of jewe!:y. The Belgian woman cares 
very much about the workmanship of her 
Jewels. Collarettes, in wrought gold, tiny 
pointed ornaments hanging from the con- 
necting chain, are much worn here. In 
some cases a pearl is placed by the side of 
each ornament making up the chain. It is 
4 question whether plain gold is not more 
beautiful and more suitable, but the Flemish 
designer has adopted the idea of a leaf and 
flower, or rather bud, represented by the 
tiny pearl. Some of these wrought, gold 


quuarettes, which resemble a frill pointing 
Ownwards, have a topaz kept very tiny, at 
certain intervals, making a break in the 


plain gold design. Stout cables of plain 
gold are also worn around the throat, very 
slack, but still fitting the base of the neck. 

Pearl necklaces were worn long. As a 
rule they hang over the gown in front, 
quite against the Parisian idea for pearls, 
which as the jewelers there say should be 
seen against the bare skin and not with a 


background of material, however beautiful. ’ 


Bracelets, made of heavy links of gold, 
either brilliant or dull, were worn either 
at the wrist, clasped on the upper arm 


or on the lower arm, held in place by 
the thickness of the arm. They looked 
best when hanging loose at the wrist, 
perhaps. 


Hoop bracelets, studded with tiny stones, 
very slender, were seen in numbers on the 
same arm. Some very young girls wore as 
many as nine. They are, of course, loose 
and jingle as the girl moves to and fro. 
Gold bracelets, rings of gold, with orna- 
ments hanging, are also very popular. 
They are made to match the collarette and 
are turned out on the same principle. 

Seautifully worked gold watch chains, 
triumphs of the goldsmith’s art were also 
worn by both girls and women. Very 
costly, they are often gifts made by the 
godfather at the first communion, and 
handed down from mother or to daughter 
as part of the patrimony. They give a 
finish to the girlish toilette or to the cos- 
tume of the ageing matron that is not easy 
of accomplishment with anything else. 
“Pearls may or may not be real,” says the 
Flemish burgher, “whereas no one would 
put such fine work into anything but 
precious metal. Thus everyone can _ see 
that my daughter and her mother before 
her belonged to well-to-do families.’ And 
the handsome gold chain expresses some- 
thing more than mere love of ornament. 





Did You Ever Stop to Think* 








3y Epson R. Waite, 

Secretary, Shawnee, Okla., Board of Commerce 
HAT the continuous advertising of 
quality makes and holds customers? 

That a business is like a city; if it is 
started right and run right, it meets with 
success ? 

That truthful advertising of a city’s re- 
sources brings results? Truthful advertis- 
ing of a business is equally important? 

That hard experience has taught the busi- 
ness world .that spasmodic advertising is not 
as dependable as continuous advertising? 

That any business that is in a position to 
serve the public well should let the people 
know it not once in a while, but all the 
while? 

That it is only the continuous advertisers 
of quality that receive the overwhelming ap- 
proval of the public? 

That continuous advertising attracts the 
attention of the public—it recognizes the 


"*Copyright 1925. 
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fact that only quality can stand the light 
of continuous advertising? 

BUSINESS CONCERNS WHO USE GREAT 
GOBS OF SILENCE QUIETLY FADE OUT OF THE 
LIMELIGHT AND OUT OF BUSINESS? 

CONTINUOUS ADVERTISING OF QUALITY 
SPEEDS UP SALES AND KEEPS THEM SPEEDING? 

ADVERTISING MAKES IT EASY FOR THE PEO- 
PLE TO KNOW WHAT YOU HAVE; IT MAKES 
IT EASY FOR THEM TO SELECT WHAT THEY 
WANT AND EASY FOR THEM TO KNOW WHERE 
TO BUY IT? 

ADVERTISE AND THE WORLD IS WITH YOU— 
FORGET TO ADVERTISE AND THEY WON’T KNOW 
YOU ARE ON EARTH. 











January’s Stone—The Garnet* 





By CLarRA BELLE THOMPSON 


THE garnet, clear red and sparkling, is 

a special comfort to the January born. 
It promises constancy in love, true friend- 
ship, health and power. But it has magnetic 
qualities as well. Worn to a wedding— 
particularly as a bracelet around the left 
forearm—it never fails to attract a husband 
for the wearer. Taken by a man to his 
business conference, it equips him with the 
adroitness and skill to triumph over all 
opponents. 

Its efficacy, moreover, is more than doubled 
if it has been received as a present. For 
example, a garnet purchased by oneself 
might bring a half dozen true friends and 
one devoted lover, while a gift would yield 
a score of intimates and six or eight eager 


suitors. More opportunity, then, to pick 
and choose. 
English soldiers tested this efficacy in 


1892 when the rebel Hanzas on the Kashmir 
front fired garnet bullets at them. Un- 
harmed by the attack, they gathered the 
precious shower as the first fruits of vic- 
tory. And since the Hanzas had sent no 
message, they regarded those garnets as 
gifts. 

With Simon Peter the special apostle, 
Gabriel the guardian angel, Aquarius the 
Zodiac sign and’ snowdrop the flower, per- 
sons born in January have good earnest of 








‘success. 
*Sent out by The National Jewelers’ Publicity 

Association. 

Post Office Department Sells Jewelry 
Recovered from Thieves Who Had 


Robbed the Mails 


Wasuincton, D. C., Dec. 5.—A large 
quantity of exceptionally valuable jewelry, 
recovered by post office inspectors from 
mail depredations was sold at public auction 
in a dead letter sale by the Post Office De- 
partment on Dec. 3 and 4. The jewelry 
was recovered from thieves who had stolen 
it from the mails. Every effort had been 
made by the Post Office Department, but to 
no avail, to locate the rightful owners. 

Diamond rings, diamond clusters, diamond 
scarf pins, pearl necklaces, gold penknives, 
white gold bar pins, gold mounted field 
glasses, high grade cutlery articles, a num- 
ber of very beautiful mesh bags, and a large 
assortment of ladies’ wrist watches and 
gentlemen’s watches of the better make, con- 
stitute some of the collection of valuable 
baubles which went to the highest bidders. 
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Smuggler to Serve One Year and Three Months 








Henry Margulies Pleads Guilty to Charge of Fraudulently Bringing Diamonds 
Valued at $70,000 Into the United States and Gets Jail Sentence 
in Atlanta Despite Strong Plea for Clemency 

















—— 

Unica, N. Y., Dec. 2,—Federal Judge 
Frank Cooper yesterday sentenced Henry 
Margulies, of Brooklyn, to Atlanta Prison 
for one year and three months after Mar- 
gulies had pleaded guilty to the indictment 
darging him with having smuggled $70,000 
worth of diamonds into the country last 
Way at Rouses Point. 

Attorney Edwin L, Garvin, of Brooklyn, 
made a two-hour plea in behalf of Margulies, 
the points of which were that Margulies was 
not a professional smuggler, that he had 
heen persuaded by a friend to bring in the 
diamonds as a favor, that Margulies thought 
the diamonds were worth only about 
$7000, that he did not realize that 
smuggling is a serious offense, that he did 
the smuggling with no promise or expec- 
tation of any payment, and that a sentence 
o prison meant either death or madness, be- 
cause of Margulies’ physical and mental 
condition. 

The American Jewelers’ Protective Asso- 
cation gave the government the informa- 
tion that resulted in the capture of Mar- 
gulies and the taking of the diamonds, ac- 
cording to Agent Lewis of the Treasury 
Department, who told the court that he did 
not inquire where the association obtained 
its information. 


Abraham Treppel, also of Brooklyn, was 
along with Margulies, and had the shoe 
brush in his possession in which $40,000 
worth of the diamonds were hidden, but 
Margulies declared that Treppel was not to 
blame, and the court imposed a fine of $500 
upon Treppel, aged 21. 

Judge Cooper said that he had intended 
tomake an example of Margulies, but after 
having heard Attorney Garvin and the 
facts presented, he had changed his mind. 
However, he refused to grant the request 
that a fine only be imposed, saying that the 
case was too serious to be treated in any 
other way than a prison sentence. 

Attorney Garvin presented the certificates 
of four physicians who were of the opinion 
that a prison sentence upon Margulies might 
result in either death or madness, because 
of the man’s physical and nervous condition. 
Before imposing sentence Judge Cooper 
said that he felt that Margulies had a mis- 
understanding of conditions at Atlanta 
prison, picturing it as equipped with chains, 
severe restrictions and dungeons, whereas it 
sa place of baseball games, movies, outdoor 
exercise every day, good food, reasonable 
rules, bands, and other entertainments and 
altogether one of the finest institutions in 
the country, 

Margulies, nevertheless, trembled like an 
aspen leaf as the Court declared that many 
aman had gone to Atlanta and come out 
physically and mentally improved, and the 
Mourt hoped morally advanced as well. Hav- 
iig drawn a rosy picture of the place, the 
ourt imposed the sentence. 

ttorney Garvin in his plea explained 
the defendant had known the owner for 





years and met him in Paris, where a friend 
asked the defendant to bring over some 
$20,000 worth of diamonds, as they would 
be well concealed, and even if caught, Mar- 
gulies would merely have to pay the duties 
and the penalties and be released at once. 
Finally this was agreed upon, and Margulies, 
who had been in Europe a year as an im- 
porter of antiques, ivory, and similar articles, 
returned. 

A striking part of Attorney Garvin’s plea 
was the declaration that in the Southern 
District smuggling is not looked upon as an 
offense amounting to much, and he recalled 
a dinner the other evening in which he sat 
with the Rev. Dr. Cadman, and several high 
court justices or former judges. The Rev. 
Dr. Cadman remarked how well it would 
be if the laws were uniform throughout the 
country. No one present agreed with him, 
and it was pointed out that horse stealing in 
some parts of the country is counted as a 
most serious crime worthy almost the penalty 
of death, whereas horse stealing on Long 
Island is looked upon as no more serious 
than stealing a bushel of potatoes. That 
explained the difference between the attitude 
of smuggling up-State compared with the 
opinion in which it is held in Brooklyn 
whence the defendants and their attorney 
came. 

Attorney Garvin declared that his investi- 
gation and that of the Treasury officials re- 
vealed no proof that Margulies told any- 
thing but the truth in the entire transaction, 
and that there was anything commercial 
connected with it so far as the defendant 
was concerned, as he was to receive nothing 
for bringing the diamonds ‘to the country. 
Every suspicious circumstance was explained 
to the government by the defendant, who 
was never charged with any offense pre- 
viously. 


It was suggested that Margulies had too 
much money while in Europe. This is ex- 
plained by the fact that many of his country- 
men here transmitted money through him to 
relatives in Europe, Judge Garvin submitted 
the names and addresses of 60 such indi- 
viduals, and said that Margulies was pre- 
pared to submit 150 more names, if desired. 
The amounts entrusted to him ranged from 
$25 to $300, the lawyer said. 

Attorney Garvin mentioned his seven 
years as Federal Judge, and other years on 
the special sessions bench, and he said that 
he employed all his experience to get at the 
exact truth of the case. 

Abraham Treppel, when questioned, said 
that Margulies promised him some money 
for bringing in the diamonds, but he said 
that he never got it.’ 

Benjamin Mead, assistant United States 
Attorney, who had charge of the case for the 
government, told the Court merely that if the 
case was not dealt with severely, it would 
be a travesty of justice. 

Margulies said that when he was arrested 
an attorney came to him at Ogdensburg and 
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the first thing he asked was *Did you 
squeal?” Margulies replied that hé had not. 
Then the attorney asked Margulies to ap- 
ply for his trunks, but Margulies,, suspect- 
ing that there were more diamonds ‘in them, 
insisted that they be kept by the government. 
This was how the government obtained the 
rest .of the diamonds. Margulies seemed 
much aggrieved because the case was not 
settled when arrested as his friend had 
promised it would be if the smuggling was 
revealed. 

After the sentences were imposed Mar- 
gulies was released under bail for one week 
to give him opportunity to settle his affairs, 
and in the case of Treppel until Thursday, 
to give him opportunity to obtain his $500 
fine from his father. 





ween ome 
ed 





President of the National Retail Jewelers’ 
Association Urges Every State Assn. to 
Get Behind Drive for Publicity Fund 


Newark, N. J., Dec. 2—With the probe- 
ble removal of the luxury tax on jewelry 
store merchandise practically assured by the 
action of the Ways and Means Committee in 
Congress, the American National Retail 
Jewelers’ Association is getting ready to put 
every power at its command behind the cam- 
paign to secure the funds for the four-year 
program to teach the American people the 
way back to the jewelry store, according to 
Conrad J. Brotherly, president of the retail 
organization. 

“We are calling on every State organiza- 
tion at this time to get behind this subscrip- 
tion-securing campaign. It is the positive 
belief of the. officers and directors of our 
national organization that the removing of 
the unfounded resistances to the sale of 
jewelry store merchandise in this country is 
just as important as has been the removal 
of the taxes that have been handicapping our 
efforts,” says Mr. Brotherly. 

A letter is being sent to each State or- 
ganization and to each officer and director 
of the great interwoven retailer body by Mr. 
Brotherly, as follows: 

“You are hereby appointed a committee of 
one, to do these’ following things : 


1. Urge ‘all jobbers, manufacturers 
and importers to accept their moderate 
and modest quotas to the National Ad- 
vertising Campaign Fund. 

2. Talk to your fellow jewelers in 
your town and see personally that your 
city or town goes over 100% with its 
quotas from the retailers. 

3. Boost the campaign to get this 
money pledged in every way. 


“This is a job for all of us. It means the 
business life of everyone in our industry. 
It is up to all of us to do our part. Now 
that the tax on jewelry store merchandise 
will probably be removed, let’s push to get 
this vitalizing force working for us in our 
industry. 

“Yours for real co-operation, 
“(Signed) Conrap J. BrorHeRLy, 
“President, A. N. R. J. A.” 








John C. Denniston has sold his jewelry 
and gift business at Dansville, N. Y., to Her- 
bert G. Jenks of Lima, N. Y. 
will take possession Dec. 1. 


Mr. Jenks 
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products of Early American Craftsmen 
to Be Shown in New National Museum 
Washington, D. C. 


WasnincTton, D. C., Dec. 3.—Several 
are pieces of early American silver have 
jiready arrived in Washington and others 
are being received ‘for the exhibition to be 
eld in the new National Museum of nearly 
300 treasures representing some of the finest 
jlverware here prior to 1800. The exhibi- 
tion will open Dec. 5 and will last a month. 

The exhibition is being held under the 
auspices of the Smithsonian Institute and 
in connection with the showing also of early 
American portraits and miniatures collected 
through the Washington loan exhibition 
committee of which Mrs. William Corcoran 
Eystis is chairman. It is expected that there 
will be about 150 portraits and miniatures. 

Among the early arrivals for the silver 
exhibition are 46 pieces made by the early 
craftsman and patriot, Paul Revere, and 
loaned to Washington by the owner, Mrs. 
Nathaniel Thayer of Boston, a descendant 
of Paul Revere. Among the Revere pieces 
aid to be among the beautiful and historic 
examples of the early silversmith’s art in 
this country are a tankard, teapot, creamer, 
mug and other articles. Pieces will be 
loaned by the members of the sub-committee 
on silver, headed by Major Blair and includ- 
ing Mrs. John Henry Gibbons of Washimg- 
ton, Mrs. Breckinridge Long of Washington, 
R. T. H. Halsey of New York, Mrs. Miles 
White, Jr., of Baltimore and Hollis French 
of Boston. 


IN POLICE NET 


Brooklyn Police Arrest Three Men on 
Charges of Robbing the Jewelry Store 
of Max Satnick 

The suspicious actions of three men who 
were standing in front of a jewelry store on 
Broadway in the Williamsburg section of 
Brooklyn, resulted in their arrest on Tues- 
day, Dec. 1, charged with robbing the jewelry 
establishment of Max Satnick, 324 Broad- 
way, that borough. 

The Satnick store was entered by burglars 
tarly Sunday morning, Nov. 29. After blow- 
ing off the front doors of a huge safe, they 
were apparently frightened away before they 
could open the inner doors. Before leaving, 
however, they gathered up jewelry and mis- 
cellaneous articles valued at about $3,000 
which they took from the showcases and dis- 
play windows. 

Although the explosion which blew off the 
doors of the safe cracked practically every 
piece of glass in the store and completely 
demolished one showcase, no one heard the 
noise. It is believed that the thieves set off 
the charge of nitroglycerine while an elev- 
ated train was passing directly overhead in 
front of the store. 

Several New York newspapers reported 
that it was the theory of the police that 
the thieves were frightened away by the 
squeal of a rat which was found crushed 
m the store. This, according to the jeweler, 
not so as he found no rat in the place 
when he arrived in the morning although 
he Was told that a rodent had been found 
in the cellar. 

The policeman on the beat reported that 
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shortly after 5 o’clock on Sunday morning 
the lock was still on the door leading into 
the basement underneath the store but when 
he returned about 7 o'clock, he noticed that 
the door had been tampered with. As he 
opened it, the policeman noticed several 
blankets lying at the entrance to the base- 
ment and immediately notified the Clymer 
St. Police Station. 

An investigation showed that the thieves 
had forced their way into the basement and 
then cut a hole in the floor behind the coun- 
ter just Jarge enough to allow a man to 
pass through. The safe was then attacked 
and the smashed showcases and broken win- 
dows .were mute evidence that the thieves 
had apparently used an extra heavy charge. 
It was also discovered that a hole had been 
drilled in the upper part of the two inner 
doors but the police believe that the men 
were frightened away before they could 
reach the inside. Two empty grips which 
the burglars brough along, .apparently to 
carry away their loot, were also found be- 
hind the counter, 

Mr. Satnick in his endeavor to aid the 
police, recalled that a rather suspicious look- 
ing couple had come into the store several 
days before the robbery. They asked to-be 
shown an amber necklace and when the 
jeweler quoted the, price, the man informed 
him that he could buy it cheaper in Newark, 
N. J. During the time of the transaction 
the woman was looking around the store 
and appeared to be making some observa- 
tions. 

Early Tuesday morning of last week, 
Detectives Hemendinger, Wolter and Men- 
ehan saw three man loitering in front of a 
jewelry store on Broadway not far from the 
scene of the robbery. As the trio noticed 
the detectives walking along the street, they 
started to run and after a chase of 12 blocks, 
were finally arrested. They described them- 
selves as Harry Miller alias “Harry Brown” 
alias “Manny Miller,” 48 years old, Joseph 
Ellsberg, 25 years of age, and Charles Ru- 
sano alias “Smiling Charley,” 35 years old. 
Miller, it is claimed, has spent 20 years in 
prison and has a long record as a safe 
burglar. Ten years of Rusano’s life have 
also been spent in prison, according to the 
police records, which show he has been 
arrested on a number of occasions for safe 
robberies. On Friday, this trio were brought 
before a magistrate in the Bridge Plaza 
Court, and each man was held in $25,000 
hail for further examination. 








Death of O. E. Lange 


Racine, Wis., Dec. 3.—O. E. Lange, 
senior member of the jewelry firm of Lange 
& Johnson, died at his home here on Nov. 27, 
following an illness of several weeks. 

Mr. Lange was one of the pioneers of 
Racine county and the dean of Racine jewel- 
ers. He came to Racine from Denmark, 
where he was born on June 25, 1851. In 
1874 he obtained employment as a jeweler in 
the store of John Elkins, the principal jewel- 
er in the city at that time. Two years later 
he opened a store of his own, and he con- 
tinued as the proprietor until the time of 
his death. 

Mr. Lange is survived by his widow and 
one sister. He was a member of the Danish 
Brotherhood Society. Burial was in Mound 


_Cemetery, Racine. 
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SAYS ORDINANCE IS DRASTIC 
C. P. Woodbury Protests Against Certain 
Provisions in Proposed Legislation 
for Kansas City 


Kansas City, Mo., Dec. 4.—The ordi- 
nance which was introduced into the city 
council here last week, with a view to con- 
trolling the sale of all articles in the jewelry 
lines, has caused quite a flurry in -business 
circles here, both in and-out of the jewelry 
trade. 

C. P. “Tod”: Woodbury, president of the 
Cady & Olmstead Jewelry Co. and regional 
vice-president of the A. N. R. J. A., at once 
entered a protest against further action upon 
the bill in its original state on the .grounds 
that its provisions are far too drastic and 
that it was introduced in discrimination 
against the Cady & Olmstead Jewelry Co. 
solely and individually, since that store is 
the only one now holding a pre-Christmas 
auction sale. 


Mr. Woodbury met in conference with a 
committee of the sponsors of the ordinance, 
it is said, in an attempt to have some of the 
provisions struck from the original body of 
the bill. He is understood to have objected 
particularly to the section providing for the 
seller’s furnishing a complete certificate with 
each article sold at auction, principally be- 
cause it would affect the sale of salt and 
pepper container at a few cents each in the 
same manner as the sale of diamonds worth 
several thousand dollars would be affected. 
Mr. Woodbury also considered the section 
controlling the hours during which an auc- 
tion sale might be held, drastic and unneces- 
sary. 

According to C. E. Beuhner, assistant 
manager of the Better Business Bureau, it 
is not the intention of the bureau, in spon- 
soring such an ordinance, to strike directly 
at any firm having a reputation such as the 
Cady & Olmstead Jewelry Co. has sustained. 
Mr. Beuhner held that the ordinance is a 
necessary measure for the protection of all 
legitimate retailers and the general public 
as well. 

The bill is said to be still in the hands 
of the council committee and that its pro- 
visions have not been altered to date in any 
way. 

On Wednesday, Mr. Beuhner said that the 
city license inspector was in conference with 
the city counselor, with the purpose in mind 
of changing the ordinance to include all auc- 
tion sales in this city, irrespective of the 
type of goods to be sold. This alteration 
was taken under advisement after the city 
license inspector had expressed the desire 
to have similar regulations passed in con- 
nection with other lines of business in the 
city. 

Although the results of the conference 
had not been announced, Mr. Beuhner said 
that he understood that the bill would be 
changed immediately with respect to the 
lines of business which should be covered by 
the provisions. He said, however, that the 
original sections providing for the stipulated 
measures of control would not be changed, 
but that the bill would go back to the coun- 
cil in its original state, except that all other 
lines of business would be included, in ad- 
dition to the jewelry trade for which it was 
originally drafted. 
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The News from England 





Conditions in Rough Diamond Market Indicate an Increase in Price of Polished 
Stones—Report of De Beers Consolidated Mines—Check Swindler Visits 
Diamond Merchants—Jewelry Fashions—Three Men Charged With 
Conspiracy to Defraud Bath Jewelry Concern 
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Lonpox, Nov. 27.—Rough stones have 
heen bringing good prices lateiy, and there 
appears to be every indication of the polished 
diamonds becoming dearer within the next 
jew weeks. The influence of the new dia- 
mond syndicate on prices is now being felt. 
This belief is borne out by Backes & Strauss 
of Holborn Viaduct, who do a large business 
in the polished goods. The newly consti- 
tuted rough diamond syndicate, they say, 
showed its first shipment last week and, as 
was to be anticipated from the large number 
of applications for “sights” received, was 
completely sold out. The firm says: “The 
demand for rough continues very large in- 
deed and far exceeds the supply at present 
available. There is not much change to re- 
port as regards conditions in the polished 
diamond market. Prices remain at about 
the same level as they have been for some 
time, with a tendency to become stiffer in 
such articles as are most in demand. Stocks 
on the whole are not large, and there is a 
dearth of good quality brilliants in straight 
sizes from one to one-and-a-half carats, 
while really fine pieces of four carats and 
larger are very scarce indeed. The latest 
report of the De Beers Consolidated Mines 
makes interesting reading, and judging by 
the higher prices obtained for the raw ma- 
terial of late, higher values on polished dia- 
monds may be confidently looked for.” The 
De Beers report referred to by the Holborn 
Viaduct diamond house has just been issued 
and indicates to some extent the healthy 
condition of the diamond industry in gen- 
etal. De Beers, of course, are one of the 
largest producers in Africa. A synopsis of 
the report is in the following paragraph. 

2 * * * 

Although slightly higher prices were real- 
iad by De Beers Consolidated Mines for 
the year ended last June on the sales of dia- 
monds receipts on diamond accounts were 
afound $500,000 less than in the preceding 
year. The value of diamonds disposed of 
by the company during the past year totaled 
some $16,740,000, against some $17,260,000 
the year before. Referring to the new dia- 
mond syndicate to which the four big South 
African producers have arranged to sell 
their stones for the next five years, the 
directors of De Beers say that the stability 
of the diamond trade is ensured now that 
the conference producers’ diamonds are once 
more to be handled by a single organization. 
The company’s profits for the year under 
review show an expansion of nearly $3,750,- 
00, profits being around $10,960,000 against 
$7.210,000. This profit is due to the realiza- 
tion of sales of investments and to a sub- 
stantial decrease in expenditure. Deferred 
shareholders have received a dividend of 20s. 
($5) per share against half that sum per 
share for the year 1923-24. 

* * & 


At this week’s annual meeting of the 








Johannesburg Consolidated Investment Co. 
the chairman, reviewing the position of the 
Transvaal gold mining industry, said the 
native labor situation has become serious, 
many of the poorer mines as well as the 
richer ones now feeling the labor shortage 
acutely. He said. the government, it is 
hoped, will soon sanction 
native labor outside the Transvaal. The 
company has decided to pay interim  divi- 
dends. For the year 1924-5 the company is 
paying 15 per cent. again (tax free). 
eo 


It is reported that around $10,000 worth 
of jewelry has been obtained from Hatton 
Garden diamond merchants and Strand 
jewelers the past month by a man who has 
been using a check book lost by its owner. 
Checks made out on the Midland Bank could 
not be met since the signature on them was 
unknown to the bank people. Bow street 
police have a description of the man who 
has used the check book only when dealing 
with diamond merchants and jewelers. One 
diamond firm said it has no reason to sus- 
pect “Mr. Harris,” as the man was known, 
and accepted his checks as payment for dia- 
mond rings and earrings. 

oe 


A sequel to the arrest last Summer of a 
Belgian diamond merchant on a charge of 
theft which afterwards proved to be false 
culminated in the courts here this week 
when the merchant—Leindert Vischschraper 
—and Mme. Jeanne Cajot, a business friend, 
sued George W. Pascall, a Bournemouth 
jeweler, for damages for alleged malicious 
prosecution. The allegations were denied 
and judgment was given for the jeweler 
with costs. The diamond merchant and 
Mme. Cajot visited the Bournemouth jewelry 
establishment last July when Pascall showed 
the merchant (who has carried on a dia- 
mond business in London for 30 years) a 
wallet of unset diamonds, suggesting that 
he purchase them. The diamond merchant 
offered to buy one stone, but the jeweler 
said it must be all or none. The merchant 
and Mme. Cajot thereupon left the jewelry 
store. Soon afterwards the jeweler missed 
the wallet. Jumping to the conclusion that 
the visitors had taken the wallet with them 
he notified the police. Vischschraper and 
Mme. Cajot later were arrested, formally 
charged with the theft of the wallet and 
placed in separate cells for the night. Next 
morning they were before the local magis- 
trate and were remanded. After leaving the 
court the jeweler made a thorough search 
of his shop and found his wallet of dia- 
monds in a letter file. He at once returned 
to the court and explained the situation to 
the magistrate, who expressed his regret to 
the accused couple and discharged them. 
Vischschraper was so overjoyed when he 
heard the wallet of stones was found that 
he kissed the police inspector. The court 
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icund that the jeweler made a genuine mis-— 
take in thinking plaintiffs had taken the 
wallet and did not prosecute them mali- 
ciously. . 
ss 2 
Brooches set with different kinds of preci- 
ous stones are now being worn on various 
parts of the dress, some being atached -to 
the cuff while others are worn at the back. 
The fashion of wearing the brooch in un- 
expected places has changed the style of 
making the brooch a throat ornament only. 
These new brooches are done in novel de- 
signs. In some there are six or eight in- 
terlocking circles of different gems. There 
are diamond camels with the humps done 
in colored stones and peacocks whose long 
sweeping tails are picked out in different 
colored jewels. Animal and bird designs 
in varied jewels are popular. 
eo ¢ es 


The new umbrellas have handles in imita- 
tion of an orange, while each rib is tipped 
by a smaller facsimile of the golden fruit. 
The new satin shoes have a pair of golden 
wings strapped around the ankle on a 
jeweled band. 

a or 

Three men have been remanded on charges 
of conspiracy to defraud after purchasing an 
old-fashioned jewelry shop at Bath. The 
prosecution says that one of the men, under 
the name of Louis Bravington, got in touch 
with the Bath jewelers who wished to retire 
from business. They were told that Louis 
Bravington was a member of the firm of 
Bravingtons of London, which was not so. 
The business changed hands, the three men 
posing as part owners of a large and pros- 
perous hotel in Blackpool. Jewelry was 
offered for sale, it purporting to be from 
the former Horstmann stock. A lot of it, 
however, came from different parts of the 
country. Clocks sold to customers and sup- 
posed to have been manufactured at Bath 
came from Germany. The prosecution con- 
tends that the public has been defrauded and 
that money has been obtained by false pre- 
tense. The case will come up for trial soon. 
Bravingtons of London, of course, are the 
big firm of chain store jewelers, and the 
man posing as Louis Bravington is not con-' 
nected with the firm at all. 

x* kK * 


The black silk felt pull-on hat is now the 
fashion for Winter wear, and these are 
being worn here with a diamond pin in the 
front. The diamond pins worn with this 
sort of headgear are of extra good quality 
and artistic design. Almond green is the 
color par excellence this season, and women 
are finding it necessary to buy jewelry that 
will conform to this hue in dress. For this 
reason good jade jewelry is in for a spell 
of popularity. Where dark green cashmere 
serge is combined with black fox for after- 
noon dress good quality coral and amber 
jewelry is suitable. This applies particularly 
to earrings and neck chains. Silver is now 
being used almost exclusively in the decora- 
tion of handbags with large square initials. 

x * * 


Jewelry stores concentrating on engage- 
ment rings for December or early Spring 
weddings are now doing a good business. 
Outside London the jewelers making special 
displays of engagement rings, all of which, 
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wy the way, are of the half-hoop variety, 
cA supply good quality rings from $12.50 
ap to $1,000 each. 


* * * 


Roman gold coins collected by a resident 
of Madrid, Spain, realized $230 an ounce 
when auctioned in London this week. The 
coins realized around $7,000. One coin, 
A, D. 41, bearing a portrait of Julia, daugh- 
ur of Titus, fetched $405. The high prices 
paid for these gold coins is seen when it is 
remembered that the current price of gold 
on the market here is about $21.20 per fine 


ounce. 
x * * 


The Postmaster-General is holding at the 
Dead Letter Office, London, a $75,000 pearl 
necklace believed to be the one lost by Mrs. 
E. Blyth on the Ascania when traveling 
fom Canada to England recently. A re- 
ward of $5,000 was offered by a firm of 
jewelry assessors, and this remained un- 
daimed despite the fact that the necklace 
was sent anonymously to the postal authori- 
tis. When eventually opened at the dead 
letter department the packet was found to 
contain a handkerchief and the pearl neck- 
lace wrapped in tissue paper. Mrs. Blyth, 
who is traveling on the Continent, originally 
reported that the necklace was in a hand- 
kerchief, the string having broken. Scot- 
land Yard is investigating the matter and 
endeavoring to trace the anonymous sender 
of the necklace. A theory is that so much 
publicity has been given the affair that who- 
ever found the necklace decided to part with 
it again. , 

—_— 


Window Smashers Visit Richmond, Va. 
Store and Escape with Loot 
Valued at $1,148 


Ricumonp, Va., Dec. 4.—The plate glass 
front at the store of Cocke & Co., 533 W. 
Broad St.. was smashed early yesterday 
morning and a tray of wrist watches and 
four trays of rings, all valued at $1,148, were 
carried off. Barely 12 hours had elapsed 
when police had two youths under arrest 
charged with the robbery. They gave their 
names as Clarence O. Siddons, 20, of 3114 
W. Moore St., and Barney V. Wheeler, 20, 
of 2917 W. Marshall St. Siddons, police 
claim, made a confession soon after being 
taken into custody but Wheeler was stub- 
born and refused to talk. From Siddons’ 
home the police claim that they recovered 
tight of the watches and 68 rings on in- 
formation supplied by him. According to 
Siddons’ story, the police report, he and 
Wheeler were motoring east on Broad St., 
about 1 a. m., when he expressed a desire 
to give his wife a wrist watch for a Christ- 
mas present. Whereupon Wheeler halted 
the car and jumping out said he would get 
one for him. Wheeler, according to the 
police report of what Siddons said, proceeded 
fo smash the show window of the jewelry 
store, snatching the five trays and getting 
back into the car. Then they drove off 
together. 

Siddons, it is said, denied that the robbery 
"as arranged in advance. He said that he 
ad not know what Wheeler used in smash- 
ng the window. Finding no brick or other 


object in the window or in the street which 
might have been used in smashing the win- 
dow, police concluded that a monkey wrench 
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or some similar instrument carried in the 
car was used for the purpose. 

Policeman I. L. Martin, patrolling the 
beat, succeeded in getting the number of the 
car, as the thieves were driving off and it 
was on this clue that the arrest of the pair 
was subsequently effected. 

Contents of the five trays together with 
the value were listed as follows: Forty- 
two birthstone rings, $168; 42 set rings, 
$250; 54 emblem rings, $350; 41 women’s 
combination set rings, $210; 19 wrist 
watches, $170. There were 180 rings al- 
together in the four trays. Three trays of 
a cheaper assortment of rings were left in 
the window. 

According to Grover C. Cocke, head of 
the firm, he carried no burglary insurance 
hut he was protected by insurance on the 
plate glass which was smashed. He has 
been at his present stand for 14 years and 
this is the first time that thieves have ever 
broken into his place. 








Morris Novik, New York Jeweler and Dia- 
mond Dealer, Goes Into Bankruptcy 


Morris Novik, a jeweler and diamond 
dealer, 49 Essex St., New York, filed a 
voluntary petition in bankruptcy in the 
United States District Court, on Tuesday, 
Dec. 1, listing his liabilities at $32,699 and 
assets at $3,260. 

The jeweler claims that he owes on un- 
secured claims, $21,690 and that there are 
notes and bills $11,008. 

The assets are listed as stock in trade, 
$2,000, machinery, tools, etc., $1,000, debts 
due on open accounts, $100, deposits on 
money in the banks and elsewhere, $10 and 
property claimed to be exempt, $150. 

Among the largest unsecured creditors are : 
Max Stern, $1,569; K. N. Schaeffer & Sons, 
$2,903; Horowitz & Sokoloff, $693; A. Fut- 
terman, $409; L. Edison, $754; Beinhart & 
Wilensky, $417; S. Silverblatt, $225; Trio 
Watch Case Co., $181; S. Kurat, $500; Wil- 
liam Glaubinger, $218; World Exchange 
Bank, $410; People’s Commercial Bank, 
$450; Jefferson Relief Society, $1,450; Bronx 
Credit Union, $850; J. Weinerman, $1,300; 
S. Saget, $6,000; D. Zolondok, $440; Geo. 
Ball, $1,000; Austrian Ungarian Credit 
Union, $1,000; M. Getter, $150 and Joseph 
Robinson, $334. 











Death of S. E. Anderson 


JAMESTowN, N. Y., Dec. 3.—Swan Ed- 
ward Anderson died Nov. 23 at 9:40 a. M. 
at his home, 138 Prospect St., at the age of 
72 years. He had been engaged in the 
jewelry business for 35 years, occupying a 
store on 2nd St. 

He is survived by his widow, Mrs. Ida C. 
Anderson; a daughter, Mrs. Axel Cree ‘of 
Busti; two sons, Charles E. Anderson of 
Niagara Falls, and Arthur R. Anderson of 
Jamestown; two brothers, Frank J. Ander- 
son of Jamestown, and Carl Alfred Ander- 
son of Aledo, Ill.; a sister in Sweden, and 
one grandchild. 








Mr. Anderson was a member of the 
Swedish Methodist Episcopal Church. 
Lloyd Severson has opened a jewelry 


store in the stere recently vacated by Mrs. 
J. Fencil’s millinery shop at Deerfield, Wis. 
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DEATH OF CHARLES MAYER, SR. 


Heart Disease Claims Indianapolis Jeweler 
in His 64th Year 


INDIANAPOLIS, Ind., Dec. 3.—The trade 
throughout the middle west will be shocked 
to learn of the death of Charles Mayer, Sr., 
63 years old, owner of the store in In- 
dianapolis which bears his name. The 
Mayer store is one of the largest of its 
kind in the country, and is one of the oldest 
retail establishments in the State. Death 
occurred at the residence in Indianapolis 
after a 10 days’ illness of heart disease. 

Mr. Mayer had not been in good health 
for several months, but retained an active 
interest in his business: until two weeks 
prior to death. He was born in Indianapolis 
at the old Mayer homestead, now the site 
of the Masonic Temple. His father was 
the founder of the business. He received 
his early education in Indianapolis and later 
went to Switzerland for a few years and 
then completed his education at the Grey- 
lock Academy at South Williamstown, 
Mass. He then returned to Indianapolis 
and joined his father in the Mayer store. 

During his long residence in Indianapolis, 
Mr. Mayer had been active in business and 
civic work. He was a past president of the 
Indianapolis Merchants’ Association and a 
member of both the Chamber of Commerce 
and Board of Trade. He belonged to the 
Indianapolis Country Club, the Indianapolis 
Athletic Club and the University Club. 

A widow and three sons survive the 
deceased. 








DEATH OF R. M. HUGHES 





Pioneer Lima, O., Business Man Passes 
from Life at the Home of His 
Daughter 


Lima, O., Dec. 2.—Richard M. Hughes, 
a pioneer jeweler, died at the home of -his 
daughter, Mrs. C. A. Hover, 762 W. Market 
St., Tuesday, Nov. 24. Death followed an 
illness of four months. 

Mr. Hughes was born in Lima in 1857 
and resided here all his life. At the age of 
17 he became an apprenticed jeweler under 
Isaac Catterthwaite on the site now occu- 
pied by the house of Hughes & Son Co., 135 
N. Main St. After being associated with 
J. E. Putnam, Robert Horn, Adolphe Foxe 
and other jewelers, he became a partner in 
the firm of MacDonald & Co. In 1902 he 
opened a store of his own and two years 
later took in his son, Homer H. Hughes, as 
junior partner. He retired from active busi- 
ness four months ago because of failing 
health. 

Mr. Hughes was married in 1885 to Anna 
M. Ashton, who preceded him in death eight 
years ago. He is survived by two children, 
Mrs. Hover, at whose home he died, and 
Homer Hughes, 120 N. Collett St. Also 
three grandchildren. 

Deceased was a member of Trinity M. E. 
Church and Elks and Masonic lodges. In- 
terment was in Woodlawn Cemetery. 








M. Levitz, senior member of M. Levitz & 
Co., Albany, N. Y., attended the convention 
in Baltimore, Nov. 30, for the Palestine 


Fund, as Albany’s delegate. 
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Paris Jewelry Fashion Notes 





By L. Reid 

















— 
T transpires that black will be much worn 
for evenings this Winter. This is not a 
jecision taken by the arbitors of fashion 
put by the Parisienne herself. Tissues of 
every kind have been getting dearer and 
dearer, and it has been remarked that very 
often girls are seen in pale blues, pinks, 
mauves that have no claim whatever to 
freshness. This is natural as the dress al- 
lowance of a girl is often small. Now, 
however, the same thing is noticeable in the 
toilettes of those having no claim to girl- 
hood, and what may pass in a young person 
is frankly impossible for anyone older. 
Thus all who cannot afford a new toilette 
eery fortnight or so, after three or four 
dancings, are going in for black that does not 
date itself, and is not fallen and tumbled 
almost before it has been worn through the 
frst evening. Black, in the mind of the 
Parisienne, naturally means diamonds. Some 
of the very slight, very short creations will 
be held up by diamond epaulettes, not real 
asa rule, as the risk of the epaulette break- 
ing and the diamonds being strewn far and 
wide are great. But if these stones are not 
real, the rest of the parure will be. A dia- 
mond necklace is just the thing with a black 
gown, diamond earrings must also be worn, 
diamond bracelets, usually made up of a 
string of stones, one threaded to another 
by a slender platinum link, and the new- 
fashion charm, worn on the breast, in the 
shape of a diamond elephant, lucky pig or 
four-leaf clover ornament. Diamond rings 
of course finish the toilette, while on the 
shoes there are “diamond” clasps. Curi- 
ously enough diamonds are threaded in what 
looks a very unsafe way for evening wear. 
The shoulder strap is made up of a diamond 
and a platinum or gold link, the diamond 
having the strain of the weight of the toil- 
ete, in the same way as the link. Diamonds 
as necklaces are linked up, without visible 
means, or they have a platinum link, and a 
diamond, alternately, and look extremely 
unsafe. Bracelets are made on the same 
patterns, also rings. Earrings are made of 
ropes of diamonds attached invisibly, just 
falling, their brilliant colors seen to the 
fullest advantage. A string of diamonds, 
with or without links, is also used to at- 
tach the shoes, the string passing over the 
mstep. Sometimes a buckle is also worn, 
also in diamonds, but in some cases the strap 
is considered sufficient. 
* *k * 


Evening shoes, especially black velvet and 
black broché shoes, have all kinds of fan- 
lastic buckles. Sometimes a miniature 
basket of flowers is picked out in diamonds. 
Occasionally the flowers and leaves are in 
color gems, thus differing from the all white 
buckle, that is the most popular of all. Ani- 
mal figures, hardly discernible, are also seen 
lm show buckles. Some of the patterns are 
arched, very large: they. tend to diminish 
the apparent size of the foot. Everything 
8 of course done to reduce the size of the 
foot, the jewelry plays a large part in this 
Very difficult task. 





A number of styles of wearing neck- 
laces of all kinds are shown in the various 
big stores in Paris. The living manikin 
wears a necklace in three rows. The first 
rope of stones is low on the neck, the sec- 
ond is slacker; it comes down to the shoul- 
der blades; the third hangs still lower and 
looser. Another manikin has a rope of 
pearls tight around the neck. She is a long- 
necked woman, and needs something to hide 
the usual length of neck. The remainder 
of the necklace hangs almost to the waist, 
but the pearls or stones are caught together 
by a loop of gold, about four inches from 
the lowest point. These various necklaces 
or sautoirs, at least a yard in length and 
frequently much longer, are made in a 
variety of stones. Jade is still popular. Tor- 
toise shell in ovals, tapering toward the end 
of each bead, makes a pretty sautoir, 
whether light or dark, the dark kind being 
perhaps somewhat more effective. Amber 
is used in the same way. Pebbles of all 
kinds, yellow, blue, green, streaked with 
white or plain, blue with markings like a 
bird’s egg, everything comes in for the 
making of sautoirs. Besides this many ivory 
or bone sautoirs are seen. They are very 
suitable for wearing with white toilettes of 
all kinds. Black, onyx, jet and other varie- 
ties of beads also make up into sautoirs and 
can be worn with mourning or half mourn- 
ing. Violet stones, amethysts and others are 
very much in demand for these necklaces and 
sautoirs. Wooden beads of all kinds 
are also very popular this winter. Dyed to 
match the gown, in dark or light greens, 
magenta or some other crude color they are 
a relief to the dull costume. The fad for 
these beads seems to be increasing. 








Presented to the Paris Academy of 
Inscriptions 





N the columns of a recent issue of Le 
Moniteur appeared the following: 


“M. Salomon Reinach has presented, the 
other day, to his colleagues of the academy 
of inscriptions and belles-lettres the enlarged 
picture of a scene having 12 personages en- 
graved on a magnificent gold finger ring and 
belonging to about 1500 B. C. This pre- 
cious jewel, without doubt unique, was dis- 
covered in a royal tomb at Pylos, to the 
south of Olympia, and was recently acquired 
by Sir Arthur Evans. 

“The scene which it depicts represents 
women in Cretan costume with griffin heads, 
which render homage to a sacred griffin 
standing on an altar. This scene would 
appear to take place in the nether world; 
two chrysalises and two butterflies also ap- 
pear, attesting to the high antiquity of the 
Greek conception of the soul, called Psyche, 


as like the butterfly, and to the belief 
in rebirth after the short sleep of 
death. 


“*A]] this,’ adds M. Reinach, ‘is absolutely 
novel and unforeseen for a period anterior 
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to the siege of Troy by at least three cen- 
turies.’”—C. W. C. 








A Word About Beasilien Emeralds 


A RECENT. issue of Goldschmiedekunst 

contained an interesting article con- 
cerning Brazilian emeralds compared ana- 
lytically with the Colombian in the spectrum. 
It is written by George O. Wild and R. 
Klemm, both of the Institute for Precious 
Stone Research at Idar a N. The follow- 
ing is a translation: 

“In recent days the question has arisen 
whether the emerald-green beryl from Bom 
Jesus das Meiras can be accepted as a true 
emerald, as discussed often in technical pe- 
riodicals. Taking into consideration the 
crystal ‘conditions, chemical analysis and 
physical characteristics it would seem that 
the mineral is a beryl. Chrome, which is 
well known to be the pigment of the emerald, 
though, had not so far been proven to be in 
the Brazilian stones. As chrome in beryl, 
aside from emerald, is never present, the 
presence of this element in Brazilian pure- 
green beryls is a decisive factor. By means 
of the spectroscope we have been enabled to 
bring out, in this institute, the proof that 
here also chrome enters into the question, 
and we have succeeded beyond question in 
determining that the intensity and number of 
chrome lines in the spectrum increase with 
the augmentation in color density. 

“The investigation was carried on with a 
Zeiss quartz-spectrograph. Small test pieces 
were vaporized in the electrodes of a voltaic 
arc and the rays sent out were dispersed 
with a rock-crystal prism, the created spec- 
trum being photographed. By this means 
the minutest traces of elements are indi- 
cated which chemical analysis cannot detect. 

“The Colombian emeralds show a consid- 
erable content of iron and chrome. Fur- 
thermore, there are as impurities: vanadium, 
cobalt, magnesium, manganese and sodium. 
Lithium is absent. In the pieces of Brazilian 
origin there were established, besides chrome, 
vanadium, also magnesium, iron and sodium. 
Further to be remarked is that vanadium 
never, and sodium slightly, are present in 
beryls of other colors. Lithium was likewise 
absent; this element is but very seldom 
shown in beryls, and then only weakly. Co- 
balt could not be proven in the Brazilian 
material, nor manganese. 

“The result of the investigation therefore 
shows that Brazilian light-green beryls are, 
like the Colombian green beryls, colored by 
chrome. Both kinds contain vanadium. 
Both pigments are in weak concentration in 
the crystals. Further is shown a corre- 
sponding sodium content, as well as a more 
or less corresponding content of other ad- 
mixtures. Certain elments which could not 
be traced in the Colombian emerald, could 
not be found in the Brazilian material. The 
3razilian emerald, therefore, must be con- 
sidered as a full-fledged emerald, which dif- 
fers from the Colombian solely by its lighter 
color.” 
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The Columbia Jewelry Co., operating a 
chain of stores in Pennsylvania and Mary- 
land, will open a jewelry store in the First 
National Bank building, on Center Square, 
Hanover, Pa. 
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LATEST CUSTOMS RULINGS 


hoard of General Appraisers Hands Down 
[mportant Decisions as to Duty Under 
Present Law on Parts of Clockwork 
Mechanisms. Beads, Buckles, and 
Mother-of-Pearl Atomizers 





Parts oF CLOCKWORK MECHANISMS 


Without affirming the classification of the 
wilector, the Board of United State 
General Appraisers has overruled a protest 
of Morris Friedman, of Philadelphia. Ac- 
ording to the record, the articles in question 
were invoiced as “lever-escapements time 
recorders” and were so returned by the 
appraiser. They were stamped as contain- 
ing “11 jewels unadjusted” and duty was 
assessed thereon at the rate of. $4 each and 
45 per cent ad valorem under the provision 
in Par, 368 of the Tariff Act of 1922 for 

_ , any device or mechanism having an 
esential operating feature intended for 
measuring time, distance, or fares, : 
ot for recording, indicating, or performing 
any operation or function at a predetermined 
time or times, any of the foregoing whether 
wholly or partly complete or knocked down 
(in which condition they shall be appraised 
at the valuation of the complete article) 


The importers protested the collector’s 
assessment, claiming duty at $1.25 each, or 
at 45 per cent. ad valorem under Par. 367; 
or at other rate or rates under the same 
Par; or at 30 per cent. ad valorem as 
machines or parts thereof under Par. 372; or 
at 40 per cent. under Par, 399. Judge 
Fischer, in overruling the importers’ claims 
without ‘acquiescing in the  collector’s 
classification, writes in part as follows: 

“Paragraph 367 is restricted to ‘watch 
movements watchcases and parts 
of watches, chronometers, box or ship, and 
parts thereof ; all jewels for use 


in the manufacture of watches, clocks, 
meters, or compasses enameled 
dials for watches or other  instru- 
ments. 7 


“.. . Whatever else their proper 
classification might be, it seems plain that 
these lever escapements do not belong to the 
class of articles comprehended by Par. 367. 
Hence we hold that claim to be inapplicable. 

“It may also be that the particular pro- 
vision in Par. 368 under which the collector 
has classified them does not aptly describe 
these lever escapements and the articles of 
which they are parts. But there is a pro- 
Vision in said paragraph which we believe 
does fairly include such escapements and 
the articles to which they belong, to wit, the 
lariff classification for ‘clockwork mechan- 
isms, cased or uncased, whether imported 
complete or in parts.’ In adding that pro- 
vision to the one for ‘clock movements,’ 
Congress must have had in mind _ all 
mechanisms which in their construction re- 
smbled the works of a clock, or which 
were composed of parts ordinarily found in 
clock movements. Only thus can the lan- 
guage used be given any effect, since ‘clock 
movements’ would necessarily cover all clock 
mechanisms which were designed for record- 
mg the time of day and so used, leaving 
mg nothing to be covered by the provision 
% clockwork mechanism. While it is not 
here so specifically stated, neither is it 
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denied, that these lever escapements with 
their 11 jewels could be used to function as 
parts of clock movements. Certainly, their 
construction is of the clockwork variety, as 
are the articles of which they are component 
parts. 

“We therefore hold them dutiable as parts 
of clockwork mechanisms under the specific 
provision therefor in said Par. 368, and 
accordingly overrule the protest without 
affirming the classification of the collector.” 


BEADS IN BAGs 


Reversing the  collector’s assessment, 
Judge Sullivan holds that certain imitation 
precious stone beads in bags, imported by 
Haber Bros., were incorrectly returned for 
duty as toys, at the rate of 70 per cent. ad 
valorem under Par. 1414, 1922 tariff law. 
The General Appraiser rules that duty 
should have been taken, as claimed in the 
importers’ protest, at but 45 per cent. ad 
valorem under Par. 1403, as imitation 
precious stone beads. 


SHOE BUCKLES 


Cammeyer, of New York, wins before the 
Customs Board in a ruling lowering the duty 
on certain shoe buckles composed of steel. 
According to the record, the buckles in 
question were returned for duty under Par. 
1428, Act of 1922, at the rate of 80 per 
cent. ad valorem. The importers claimed 
duty at but 15 cents per hundred and 20 per 
cent ad valorem under the provisions of Par. 
346 of the same act, which claim is upheld 
in an opinion by Judge Sullivan. 


MOTHER-OF-PEARL ATOMIZERS 


Certain atomizers in chief value of 
mother-of-pearl, imported in the name of 
Bernard Judae & Co., are held by the Board 
of Appraisers to be properly dutiable at 35 
per cent. ad valorem under Par. 1440, 
Tariff Act of 1920, as articles in chief value 
of mother-of-pearl. The action of the col- 
lector in imposing duty on these atomizers 
at the rate of 80 per cent. ad valorem under 
Par. 1428 of said act, is therefore set aside. 


BEADS TEMPORARILY STRUNG 


Decisions just handed down by the Cus- 
toms Board, having to do with the correct 
tariff classification of temporarily strung 
beads, sustain protests of Henry Amdur Son, 
Inc., the Artistic Novelty Co., L. Cohen & 
Sons, Czecho Slovak Glass Products Co., 
Dritz Traum Co., Morris Goldberg’s Sons, 
D. S. Hesse & Bros., Keit & Co., Louis S. 
Mayer & Sons, Jos. H. Meyer'& Bros., New 
York Merchandise Co., Nippon Trading 
Co., S. H. Pomerance & Co., Roth Costume 
Co., D. Cassuto & Co., Emrich & Schorsch, 
Fragle Bros., Inc., Walter A. Yokel, L. 
Jacobkind, Paragon Importing & Exporting 
Co., National Bead Co., Pulver & Kirschner, 
H. W. Robinson & Co., Rosenberg & Co., 
Samoset Importing Co., Louis Schenker, 
Theo. L. Stern & Co., Bernard Judae & Co., 
and A. Smith & Co., all of New York. 

The beads in question were assessed with 
duty by the collector at 45 or 60 per cent. ad 
valorem under Par. 1403, Act of 1922. 
Claim was made by the importers for duty 
at but 35 per cent ad valorem under the 
first clause of said Par. 1403, which claim 
is upheld by Judge Sullivan. 


Roses MOonrTEES 
Certain merchandise consisting of so-called 





69 


roses montees, imported by the Nelson, 
Bead Co., H. W. Robinson & Co., Walter ' 
A. Yokel, Bernard Judae & Co., and A. 
Smith & Co., is held by the Board of Ap-. 
praisers to be dutiable at 20 per cent. ad 
valorem under Par. 1429, 1922 Act, rather 
than at 55 per cent ad valorem under Par. 
218 of said act, as assessed by the col- 


lector. 
—_—_—_—_—Z 


Providence and Pawtucket Corporations 
Whose Charters Have Been Forfeited 
Because of Non Payment of 
Franchise Taxes 


Provipence, R. I., Dec, 5.—In the list ot 
corporations announced the past week by 
Secretary of. State Ernest L. Sprague, 
whose charter or articles of association 
granted under the laws of Rhode Island 
have been forfeited because of nonpayment 
of franchise taxes in accordance with the, 
provisions of Section 31 of Chapter 38 of 
the General Laws are more than a score 
that were organized for the purpose of 
manufacturing and dealing in jewelry and 
novelties, 

The law provides that “any such corpora- 
tion, by any stockholder or officer thereof,. 
aggrieved by the forfeiture of the charter 
or article of association of such corporation 
may appeal from such forfeiture, within 60° 
days from the date of the publication of the 
same, to the Superior Court. Upon 
the sustaining of such appeal of any such 
corporation the clerk of the Superior Court 
for the county in which such appeal is sus-: 
tained shall, within 10 days, file with the: 
Secretary of State and with the Board of. 
Tax Commissioners an attested copy of the 
decrees vacating such forfeiture.” 

“Any such corporation, or any stock- 
holder, officer, or agent thereof,” the 
statute reads, “continuing to act after the 
publication of the list under any charter or 
articles of associated forfeited as aforesaid, 
excepting pending an appeal shall be deemed 
guilty of a misdemeanor, and upon conviction 
thereof, shall be fined not less than $50 nor 
more than $1,000 for each offence.” 

Among the jewelry corporations included 
in the list, together with the date of charter, 
are the following: Advance Button Co., 
1909; C. W. & R. M. Bowen Co., 1902; 
Eclipse Mfg. Co., Inc., 1921; C. H. Eden 
Co., 1910; Electric Twist Drill Co., 1890; 
Elmwood Novelty Co., 1916; French 
Novelty Jewelry Co., 1920; the General 
Trading Corp., 1921; Globe Mfg. Co., 1921; 
Gold Products Co., 1920; M. B. Tool Co., 
1916; Manufacturer’s Export Co., Ltd., 1921 ; 
S. K. Merrill Co., 1907; New England Die 
Co., 1866; New England Refining Co., Inc., 
1821; the Original Ornament Co., 1919; 
Peerless Mfg. Co., 1921; R. I. Glass Works, 
Inc., 1921; Rhode Island Knife Co., 1920; 
the Robbins Co., 1900; Union Metal Goods 
Co., 1917; United Trading Co., 1919; 
Whipple & Campbell Co., 1891. 








W. Smith, of the Townsend Jewelry Co:,. 
Moultrie, Ga., spent several hours in Atlanta,. 
making purchases for the holiday trade. He- 
reports conditions in south Georgia as better- 
than they have been for many years, with: 
crops good and with the section participating: 
more and more in the Florida real estate 
boom. ar goose 
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ROB THREE ST. LOUIS FIRMS 


Borglars Overcome Watchman of Victoria 
Building, Crack Safes in Three Offices 
and Escape with Loot Worth 
$80,000 


Sr. Louis. Mo., Dec, 4.—Skilled cracks- 
men, evidently, spent most of Saturday night 
or early Sunday morning of last week in 
the Victoria building, at the northwest cor- 
ner of 8th and Locust Sts., in the heart of 
the downtown district. After they left and 
the police were notified, and it was found 
that they had blown the safes of three 
wholesale jewelry concerns having quarters 
in the building, and had taken ample time 
to leisurely do the job and vanished in the 
early morning hours. 

The plot began when two youths over- 
came the night watchman and tied him up 
in one of the offices. They were then evi- 
dently joined by others and the party pro- 
ceded to leisurely break into such offices as 
they wanted, and after the police arrived it 
was found that they had first effected an 
entrance into room 506 by breaking the 
glass in the door. Here the safe was found 
neatly cracked and all the unset diamonds 
therein abstracted. . Minor gems of less 
value were found scattered on the floor, this 
concern being the Edward Gallant Jewelry 
(Co, which was a wholesale business mostly 
in diamonds. 

A few doors further on in Rooms 510- 
511 it was found they had entered the of- 
fices of the Greenstreet-Monti Jewelry Co., 
where they blew a wall safe and got away 
with about $500 in money and a lot of unset 
diamonds. The office of the Fisher Jewelry 
Co, on the next floor, room 604 was also 
entered and the combination of the safe 
knocked off and box blown. Here a lot of 
diamonds were also taken. 

The job was evidently done by experts as 
little damage was done to the offices and 
furniture by the blowing of the safes, and 
in addition the floors of all were strewn 
with the cheaper gems and jewelry, the rob- 
bers evidently only wanting the best. 

Later reports of the robberies, following 
the check-ups by officials of the various 
firms, places the losses as follows: The 
Gallant Jewelry Co., about $10,000; the 
Fisher Jewelry Co., $40,000, and the Green- 
street-Monti Jewelry Co., $30,000. Much 
of this loss is reported covered by insurance 
although the advance in burglary insurance 
rates of nearly 40 per cent. during the past 
year has resulted in the cutting down of 
policies carried by many local wholesale 
jewelry concerns. 

















Jewelry Buyers from Various Sections 
Visiting Providence 

Provipence, R. I., Dec. 5—The manufac- 
turing jewelry industry became a dominant 
factor in the activities of the Providence- 
Biltmore Hotel the past week through the 
number of jewelry buyers from all sections 
of the country who were registered for 
the annual looking at new lines for the 
coming season. A few placed orders of 
the late holidays and others gave some 
“repeats” but the buying was principally for 
the Spring delivery. 

The number of buyers was one of the 
largest in one week for several years and 





while individual orders were not noticeably 
large the aggregate buying is considered 
satisfactory and encouraging and on the 
strength of it the manufacturers are looking 
for a material improvement in conditions. 
The invasion will continue through the 
current week and possibly into next, after 
which the ‘sales*force will take to the road 
and visit the individual customers in their 
home towns. 

Among the buyers reported in this city 
and vicinity during the past week were the 
following: Joseph Meyer, of A. Stein- 
hardt & Bros., New York city; Mr. Froh- 
meyer, of Klein Bros. & Co., Cincinnati, 
O.; Messrs. Kaskill and Hirsch, of Weiner 
Bros., New York city; Arthur Bendheim 
and Mr, Eagle, of A. H. Bendheim & Co., 
Inc., New York city; Mr. Reinschreiber, 
of Cahn & Co., New York city; A. Wein- 
garten, of Frederick-Weingarten Co., San 
Francisco, Cal.; Mr. Lavick, of S. B. 
Lavick & Co., Inc., Chicago; Messrs. Hill 
and Patten, of S. S. Kresge Co., Detroit, 
Mich.; Messrs. Lippmann, Hahn and 
Avidan, of Lippmann, Spier & Hahn, New 
York city; Mr. Samstag, of Samstag & 
Hilder Bros., Inc., New York city. 

Mr. Loeb, of Gene Loeb Co., Philadelphia, 
Pa.; Mr. Block, of S. H. Block & Co,, 
Columbus, O.; Harry Morris and Mr. 
Grass, of Morris, Mann & Reilly, Inc., 
Chicago; E. J. Marcouiller, of W. T. Grant 
& Co., New York city; Mr. Diamond, of 
Diamond Blitz & Co., Chicago; H. H. 
Isaacs, of Isaacs, Kahn Co., Inc., Chicago; 
Mr. Lachman, of Seattle, Wash. 








UPHOLDS AUCTION LAW 





Alabama Judge Dissolves Temporary In- 
junction Obtained by Montgomery 
Jewelry Concern to Prevent Inter- 
ference with Public Sale 


BIRMINGHAM, Ala., Dec. 5.—Holding that 
the Alabama statute regulating auction 
sales is constitutional, Judge Leon McCord, 
of Montgomery, dissolved the temporary in- 
junction of a jewelry concern of Mont- 
gomery, restraining officers from stopping 
the public sale of jewelry which was con- 
ducted by that firm. 

Under the ruling of Judge McCord the 
jewelry firm was allowed to sell at public 
auction between the hours. of 8 o’clock in 
the morning and 6 o'clock in the evening, 
with the provision that no by-bidders, or 
“cappers” be used. He also prohibited re- 
plenishing the stock of this store during 
the sale. The ruling is in accordance with 
the law which prohibits auction sales of 
jewelry at night and the replenishing of 
the stock. . 

This is a recent law, and this is the first 
time the law has ever been tested in the 
courts of the State. This law was drafted 
by Reid Lawson, well known Birmingham 
jeweler, about two years ago and passed by 
the State legislature of Alabama soon there- 
after. 








G. W. Fairchild & Sons, Inc., Bridgeport, 
Conn., is celebrating its 60th anniversary. 
This famous Bridgeport firm of jewelers and 
silversmiths has a history that is closely 
identified with the history of Bridgeport. 
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George C. Martell, Cleveland, O., Held Up 
and Robbed of Diamonds Valued 
at $6,200 

CLEVELAND, O., Dec. 6.—George. C. Mar- 
tell, proprietor of the Martell Jewelry Co., 
third floor of the Schofield building, was 
robbed of $6,200 worth of loose diamonds 
and $141 in cash at the point of a gun on 
Monday, Nov. 30. 

Mr; Martell was alone in the office be- 
tween 12 and 12:30-p. M., the young woman 
clerk having gone to lunch, when a man 
entered and stated that he wanted a stone 
of about three-quarters of a carat to fit a 
woman’s ring, and gave Martell a mounting. 
As the jeweler turned from the safe with 
his wallet of loose diamonds ‘he found him- 
self covered with a revolver in the hands 
of his supposed customer, 

“Hand that over to me,” commanded the 
crook, and Martell complied. 

He then ordered the jeweler to step out 
from behind the showcases and to lay on 
his face on the floor, and then tied his hands 
and feet with towels, and taking his hand- 
kerchief stuffed it into Martell’s mouth. 

After warning him not to make any noise 
he stepped to the door and tapped lightly 
upon it several times, evidently as a signal 
to a confederate out in the hall. He then 
opened the door, slipped the catch so it 
would lock when he shut it, and stepped out- 
side. 

Mr. Martell was so unnerved for a few 
minutes by his experience that he could not 
move. He then began to pound on the floor 
with his feet to attract attention but failed 
to do so. He then managed to worm his 
way over to the door and by kicking against 
it and groaning finally attracted the atten- 
tion of his neighbors. They however could 
not get in on account of the locked door, 
and had to take out a panel in order to gain 
access. 

It transpired later that two men had been 
seen hanging around the hall, and that after 
the robbery they ran up the stairs to the 
fourth floor, and in their flight knocked 
down two girls who were descending the 
stairs. They evidently caught an elevator 
and escaped to the ground floor. They had 
an automobile waiting for them and in get- 
ting under way they collided with another 
machine, which was badly smashed and its 
occupant injured. 

Police traced the car as far as E. 55th St. 
and Superior Ave., where the thieves had 
taken off the license plates and thrown them 
away. No further trace of them has been 
found. 

This is the second robbery of a jeweler 
that has occurred in the Schofield building 
within a few months, the other victim being 
Mr. Stein. The Schofield building is on the 
corner of E. 9th St. and Euclid Ave., Cleve- 
land’s busiest corner, yet not only were these 
crooks able to commit the robbery in broad 
daylight, but also smashed up another car 
and escaped under the nose of traffic and 
other police. The merchandise was partly 
insured, but the hardest part of the affair 
is that of getting merchandise in time for 
the holidays. 

Mr. Martell described the man to the 
police as being between 30 and 35 years of 
age, about five feet 10 inches in height and 
as weighing between 190 and 200 


pounds. 
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GATTLE & HUNTER, ine. “New ¥en" 
| 


Picture of our exhibit of Artificial Pearls 


as it appeared at the New England Jewelry Exposition at Boston, Mass., from Nov. 10 to 14 inclusive. 
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Honor Roll of Subscribers to N. J. P. A. Fund 





List of Subscriptions of Over $250,000 Being Mailed to Retailers—The 100 
Per Cent Wholesale Club—Publicity Fund Seals 

















The Honor Roll of Subscribers secured 
for the fund for the four-year program to 
teach the American people the way back to 
the jewelry store, including the names of 
more than 2,000 firms and representing sub- 
scriptions of more than $250,000 is being 
mailed this week to retailers in the United 
States as well as to the thousand members 
of the honorary committee who are sponsor- 
ing the campaign to secure the funds for 
the National Jewelers’ Publicity Association. 

This list does not include the names of 
subscribers since Dec, 1, and only includes 
those whose signed pledges were received 
at the campaign headquarters at Indian- 
apolis on that morning. More than 200 
additional names have been added to the list 
since then and the fund is rapidly mounting 
towards the $300,000 mark. 

The second copy of the Honor Roll will 
be printed and mailed to the industry on 
Jan. 1, It is expected that it will include 
at least 5,000 names and will represent sub- 
scriptions of more than a half million dol- 
lars. It is pointed out by C. J. Brotherly, 
president of the American National Retail 
Jewelers’ Association that the retailers of 
the country are everywhere doing their part 
and that they represent in amount of money 
and in numbers the larger part of the 
$250,000 subscribed up to Dec. 1. 


INDUSTRY AGREEABLY SURPRISED 


The remarkable progress that has been 
made in the campaign which did not start 
in any of its phases until Sept. 12 is shown 
by the fact that this list set in small type is 
more than 200 inches long and the Honor 
Roll altogether fills a sheet 32 by 25 inches. 
This progress is the cause of wide-spread 
favorable comment in the industry where up 
toa few weeks ago there has been a general 
feeling of skepticism that this $2,000,000 
Proposition’ could be put over in even a 
mediocre way. The more complete under- 
standing of the $800,000 starting point of 
the progress and the rapid way in which 
the association is lining up its money has 
cleared the skies of everything but real 
optimism for success of the project. 

“Though every State in the Union but 
three is represented on this Dec. 1 subscrip- 
tion list, it must be noted that 26 States are 
oly shown with one to five subscriptions. 
The large buik of the subscribers is in 
Illinois, outside of the city of Chicago, and 
the States of Indiana, Kansas, Missouri, 
Michigan and Ohio. These are the only 
States in which any great amount of per- 
sonal work by paid solicitors or committee 
has been done,” explains Fred Millis, who, 
with Charles J. Pettinger as campaign man- 
agers, are working night and day in direct- 
mg the nation-wide machinery they are 
building, with «he purpose of bringing this 
find up to the half million mark by Jan. 1. 
1% We expect to be somewhere near the 
“ million mark by the first of the year 

out carrying on intensive personal work 
‘Mother territory that has been worked so 
heed with the addition of. Pittsburgh; Min- 
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nesota, Wisconsin and the retailers in the 
State of Massachusetts,” says Mr. Millis. 


TO SHOW THE EASTERN FOLKS FIRST 


The campaign is being carried out in the 
middle west before it is started in an inten- 
sive fashion in the eastern States. 

The States of Pennsylvania, New Jersey 
and New York will be started immediately 
after Christmas. There will be no let-up 
in the energy of the campaign organization 
because of the holidays. It is felt that the 
securing of a $2,000,000 war fund to save 
the jewelry industry from going into a 
chaotic state is of enough importance to 
justify the interruption of retailers even 
during the busiest holiday sales hours. 


KANSAS CITY WINS RACE 


The race to see which city would first 
show 100 per cent. of its wholesalers signed 
up between Kansas City and Cincinnati was 
won by Kansas City. Cincinnati should 
join the 100 per cent.. list as far as its 
wholesalers are concerned by the last of the 
week. The delay in the Crescent City has 
been caused by a number of the heads of 
houses being away on selling trips. 

Sidney Ball has joined the race for the 
100 per cent. wholesaler club and says he 
expects to see every Chicago wholesaler in 
with an adequate~subscription very shortly 
after the first of the year. W. R. Cooper, 
of Minneapolis, expects to get his city on 
that list by the last of the coming week. 





THE 100 PER CENT WHOLE- 


SALE CLUB 
City to show subscriptions from 
CUREY WUOIESAIOR: 5:0.) iciten cada eves 24 
First: Kansas City, November 28. 
Second: ?????7? ¥ 


Will Cincinnati, Minneapolis or 
Chicago be in the second place? 











A letter to every member of the National 
Wholesale Jewelers’ Association urging 
each to not only immediately accept his 
quota, but to do everything possible in 
spreading a favorable understanding of the 
plans and purposes of this four-year pro- 
gram is being sent this week by W. R. 
Cooper, president of the association, 

“There is no question in my mind that at 
least $1,500,000 will be raised by the middle 
of the Spring. The fund may go to the 
$2,000,000 mark,” is the statement of Joseph 
Reagan, president of the Baldwin Miller 
Co., Indianapolis, after going over the 
present Honor Roll and looking over the 
detailed set-up of the campaign. 

“Just as there is no question’of the suc- 
cess of this fund-raising campaign, there is 
no question from the jobber’s viewpoint of 
the need of this program. We simply must 
have more volume if those in the business 
are going to stay in busitiess. It is a ‘now 
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or never’ proposition. The quotas are ‘so 
reasonable since they are set on the idea of 
everybody in the industry coming in that I 
feel that it is incumbent. on every right 
thinking man—retailer, wholesaler, importer 
or manufacturer to come in with his sub- 
scription at once,” says Mr. Reagan. 


SEALS BEING DISPLAYED 


Reports coming in from Lon D. Reynolds, 
president of the Brotherhood of Traveling 
Jewelers—an enthusiastic supporter of the 
work—from the members of his organiza- 
tion, indicate that the retailers over the 
country are putting up their Honor Roll 
seals on their windows. These are striking 
four-colored decalcomanias that prominently 
display the “Gifts That Last” seal, and note 
that the store displaying the window trans- 
fer is a sponsor of the National Jewelers’ 
Publicity Association, 

It is only going to be a short time when 
the public will come to identify a dependable 
jewelry establishment by this sign. It is 
the plan to display this sign in all the ad- 
vertisements that will appear in the maga- 
zines. 








LOOK OUT FOR HIM 





Man Who Uses -a Number of Aliases 
Swindles Indianapolis 
Merchants 
INDIANAPOLIS, Ind., Dec. 3.—A_ suave, 


smooth-talking man, giving the appearance 
of wealth, who spent a month in Indianapolis 
forming social relations, established credit 
at six banks and then left the city leaving 
behind as souvenirs of his yisit a sheaf of 
checks distributed among ‘the “trade, the 
checks amounting to a grand total of $5,325. 
About half of this sum represented actual 
cash .and the remainder merchandise it ts 
allegéd. More alleged worthless checks 
were written, but three banks admitted per- 
mitting “the man to overdraw his account, 
so they will stand the brunt of this loss. 

The man used a number of aliases. Tell- 
ers at several banks where his face became 
familiar are agreed that the man was the 
most disarming confidence man who _ has 
tried his wiles in Indianapolis for many .a 
day. He had absolute confidence, lack of 
nervousness when manipulating the most 
delicate parts of his scheme and faultless 
appearance, they said. He made deposits 
in each bank amounting to $200, then in- 
creased the deposits until he had about 
$1,000 in each. On this balance, he gradu- 
ally built up large accounts by kiting checks 
and then drew checks on these banks 
through stores and other banks until his 
credit was fairly well established. He then 
withdrew all his real money and wrote 
checks galore. 








One of the two oldest jewelry houses in 
Spokane, Wash., is closing its doors. The 
E. J. Hyde Co, in the Symons building is 
selling out. Mr. Hyde will leave Spokane 
for California, where he has a proposition 
which he describes as being too good to 
refuse. Mr. Hyde came to Spokane in Oc- 
tober, 1887, and in January opened a jewelry 
store cn Wall St. near Riverside. He moved 
to a location on Riverside and Post and 
was there when the big fire destroyed much 
of Spokane in “1889. 
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This new book should be in the hands of everyone who 
has an interest in gems and gem materials. 

It describes practically every important gem and gem 
material, classifies the materials according to various prop. 
erties, includes tables of comparative gem material charae. 
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teristics and gives the latest available information on many- 








factured stones. 


Kraus and Holden’s 


Gems and Gem Materials 


By Epwarp Henry Kraus, Professor of Crystallography and 
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FOUL TACETS SO 50 oT) 58 Mineralogy and Director of the Mineralogical Laboratory, 





University of Michigan, and Epwarp F. Hoxpen, Late In- 
structor in Mineralogy, University of Michigan. 


222 pages, 6 x 9, 256 illustrations, $3.00. 
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The first part of the book discusses those properties which 
are necessary for an appreciative understanding of gems 
such as crystal forms, physical, optical and chemical prop- 
erties, formation, occurrence, cutting, polishing and naming 
of gems. 

The second part of the book contains reference tables of 
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the various characteristics of gems and gem materials, con- 





veniently classified, handy for ready reference. 
Six Features of the New Gem Book 


Valuable statistics on production and occurrence. 

Full discussion of cutting and polishing of gems. 

Full treatment of manufactured stones, including detailed dis- 
cussions of artificial rubies and sapphires, glass imitations, 
bakelite, etc. 
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properties. 
. Map showing world occurrence of gem minerals. 
. Summary Table for ready reference. 


Order your copy to-day from 
The Jewelers’ Circular Pub. Co. 
11 John Street, New York City , 


Copyright—1923—Feldenheimer & Jacoby. 
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ALEX. FELDENHEIMER ARTHUR JACOBY 





The Jewelers’ Circular Buyers’ Directory 
of the Manufacturers, Importers and Jobbers in the 
Jewelry and Kindred Trades 


Price $1.00 


FELDENHEIMER & JACOBY 
DIAMONDS 


170 BROADWAY, NEw YORK 


CORNER MAIDEN LANE 








Copyright, 1924, by 


The Jewelers’ Circular Publishing Company 
11 John Street New York 
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Telephone Bryant 8967 


LOUIS J. SCHOOLHOUSE 


Emerald Cut and Marquise 


DIAMONDS 


20 West 47th St. New York 
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BANDITS IN DETROIT 





Holdup Men Overpower Jeweler and 


Customer and Escape with Stock 
Worth $5,000 

Detroit, Mich., Dec. 1.—Practically the 
entire stock of jewelry purchased by Ber- 
nard B. Gregg, who operates a retail store 
at 1042 Holden Ave., in anticipation of the 
Christmas trade, was stolen on Nov. 28 by 
three armed bandits. The loss in merchan- 
dise is estimated at approximately $5,000. 
They alsc took $200 in cash from the safe, 
$50 from the cash register and $35 from a 
customer who chanced to come in while the 
handits were at work. 

Mr. Gregg told the police he was alone in 
the store about 10:45 a. M., when a man 
walked in who had purchased a watch a 
week before. He said it had stopped and 
requested that it be given attention. 

As Gregg turned to go to another counter 
in the rear, the man suddenly leaped on him 
and grasped him about the throat. The two 
other bandits then entered. Gregg was tied 
up and placed in a back room. While the 
bandits were cleaning out the show cases, 
J. A. Kinsel, a druggist from a nearby store, 
came in with a watch to be repaired. The 
bandits then seized and bound him and 
shoved him into the back room, taking $35 
from his pockets. 

While the hold-up was in progress, Mrs. 
Kinsel and her daughter were seated in an 
automobile parked across the street, waiting 
for Mr. Kinsel to return and drive them 
downtown. The bandits worked so quietly 
and swiftly that the ladies never suspected 
a robbery was taking place. 
The three bandits made their escape in 
an automobile that had been left in front of 
the store with the motor running. None of 
the jewelry left to be repaired was molested, 
it is stated. 








Bandit Gang Hold-Up New York Jewelry 
Store and Escape in an Automobile 
with Loot Valued at $20,000 
An exciting chase through the streets of 
New York last Wednesday morning in 
which M. G. Ernest, a retail jeweler at 566 
Columbus Ave., pursued a car carrying six 
bandits who, a few minutes before, held 
up his store and looted the place of jewelry 
worth $20,000, ended in the vicinity of 68th 
St. and Fifth Ave., when the bandit car 
was lost in traffic. Mr. Ernest was badly 
wounded but despite painful lacerations on 
the head which he received at the hands of 
the bandits, he gamefully pursued his 
assailants in a commandeered automobile 
and did not abandon the chase until he lost 

sight of the powerful bandit car. 

Mr. Ernest opened his store shortly be- 
fore 9 o'clock on Wednesday morning and 
a few moments later his watchmaker, Alex- 
ander Buchwald, took his place at the bench 
in the rear of the place. The first customer 
to enter was a young man, who several days 
before had purchased a cigarette case and 
had left a deposit on the article while it was 
being engraved. He placed the receipt for the 
case on the counter and Mr. Ernest turned to 
get the case. When he turned and faced the 
supposed customer again the man was point- 
ing a gun at him. The next moment, two 
other men entered and ordered the jeweler 
and his watchmaker into the rear room. One 
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of the bandits walked beside Mr. Ernest and 
as they reached a button, which sets off a 
burglar alarm, the jeweler put his hand over 
the gun and attempted to push the button. 
Before he could do so, however, another 
one of the bandits struck him several blows 
over the head with the butt end of his 
revolver and rendered him unconscious. 

The watchmaker after reaching the rear 
room, was bound and gagged while Mr. 
Ernest was left on the floor in a dazed con- 
dition. While the thieves were gathering up 
the loot from the showcases and safe, a 
friend of the jeweler walked into the place. 
He was also taken to the back room where 
he was likewise bound and gagged. 

The bandits apparently had the robbery 
well planned as several of them acted as 
look-outs, one of them walking into a store 
adjoining the jewelry establishment. This 
was apparently done in the belief that the 
jeweler might set up some outcry and attract 
the attention of the adjoining storekeeper. 
According to Mr. Ernest, there were six 
bandits, three of whom were in the store 
and the other three outside. 

When the thieves finished gathering up 
their loot, they ran from the store and 
jumped into an automobile which was wait- 
ing at the curb. As the car started to move 
south, Mr. Ernest had sufficiently revived 
to dash from the store and started in pur- 
suit of the men. Just as he reached the 
front door, the bandits opened fire and three 
of the shots, it later developed, hit the ceil- 
ing in the store. The jeweler, jumping into 
another automobile which he commandeered, 
followed the bandits but finally lost them at 
68th St. and Fifth Ave. The bandits took 
practically everything of value from the 
store. ‘Mr. Ernest estimates his loss to be 
about $20,000 which is partly covered by 
insurance. 








BANDITS KILL JEWELER 
John W. Chamberlain Shot by Men Who 
Held Him Up in St. Louis Building— 
Murderers Escape Without Loot 


St. Louis, Mo., Dec. 3.—Unknown bandits 
shot and killed John W. Chamberlain, aged 
69, a jewelry salesman, on the morning of 
Nov. 25. He was in business for himself 
selling watches and diamonds mostly to rail-~ 
road men and was in the Terminal Railroad 
Association building when attacked. It was 
his custom to visit the place frequently 
seeking customers and was evidently fol- 
lowed there by the robbers who knew some- 
thing of his habits. 


Usually Chamberlain visited there on pay 
days to solicit business as well as collect 
money due him and usually carried a consid- 
erable sum of money as well as jewelry with 
him. This time he was standing in the hall 
outside the paymaster’s office when two 
masked men held him up. He resisted and 
firing began at once on the part of the rob- 
bers, and later Chamberlain was found with 
his hand clutching his revolver, which he 
had been unable to bring into action. Sev- 
eral men coming down the hall at the time 
were endangered by the flying bullets, one 
man being grazed by one on the side of 
his neck. 

Following the attack the two robbers fled 
without getting any booty. 
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A strange feature of the case is that 
Chamberlain had been held up twice before, 
once in 1919 when he resisted auto bandits 
and they ran away, and in 1924 when he 
was kidnapped and carried off in an auto- 
mobile and robbed of about $1,200 in jewelry 
and money and then turned loose. For this 
late robbery he recently recovered the loss 
and interest from an insurance company. 

Chamberlain had been selling watches and 
jewelry on the time payment plan for a 
number of years, specializing on railroad 
men, and only recently was commissioned by 
the Police Board as a private watchman and 
authorized to carry a revolver. 








IDENTIFIED AS BANDITS 





Three of Band of Jewelry Robbers Captured 
in New York Said to Be Men Who 
Held Up Buffalo Jewelry Store 
Last June 

Burrao, N. Y:, Dec. 3.—Three members 
of the alleged “ring” of jewelry robbers 
rounded up in New York on Nov. 16, have 
been identified as members of the gang 
which held by Sol. L. Levy’s jewelry store 
at 483 Main St. on June 1 last. These 
bandits are now awaiting action of a New 
York Grand Jury, but in the event that 
they are not indicted or convicted Buffalo 
police will endeavor to have them brought 
here to stand trial for the Levy job. 

Five bandits entered Levy’s store shortly 
after it opened on the morning of June 1, 
covered four employes and a customer with 
revolvers and after handcuffing them to 
fixtures escaped with jewelry valued at 
$50,000. The contents of 15 cases were 
piled into two suit cases with calm delibera- 
tion, while one robber, more daring than 
the others walked from the store with sev- 
eral trays of jewelry under his arm to a 
waiting car around the corner, in which 
the gang made their escape. 

Several days later a rooming house pro- 
prietress reported to police that two lodgers 
had left behind them a suitcase containing 
empty trays bearing the name of S. L. Levy. 
Still later several other empty trays were 
found in a ditch beside the Niagara Falls 
boulevard. These were the only clues, 
along with several detailed descriptions of 
the bandits, that local police had to work 
on. Several times suspects were taken into 
custody. Abe Stein and Harry Ramer, con- 
victed here in a payroll robbery a few days 
ago, were at first linked with the Levy 


theft, but positive identification was un- 
obtainable. 
Arthur Berthoff, George Rowley and 


James Jerus, taken in the New York round- 
up, however, have been positively identified 
as three of the bandits who visited the Levy ° 
store. The identifications were made by 
Miss May Kaiser, an employe in a local 
trunk store, and by Julius A. Meechau, a 
watchmaker at the Levy store, who made 
the trip to New York this week at the 
request of Pinkerton operatives. 

Miss Kaiser, the police say, identified 
Berthoff as a man who purchased a suit- 
case in the.store the day before the Levy 
robbery. It was the grip which was later 
found in the rooming house. Meechau who 
was one of the employes held up, positively 
identified the other two men. 
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piscUSSES CONDITIONS ABROAD 





p. W. Thomas, Seattle, Wash., Jeweler 
Tells How He Was Impressed by His 
Trip to Europe 


sgattLe, Wash., Dec. 5.—D. W. Thomas, 
head of the wholesale firm of that name in 
the Holland building here, returned from 
Europe recently with as much information 
ys the average tourist could acquire in a 
yar abroad. Mr. Thomas went to buy 
jewelry, leather goods and novelties for his 
jm, But the important -part of it is that 
he did not let this work keep him from a 
much keener observation of general condi- 
tions abroad than is usually made. 

“Bysiness conditions in England are very 
tad,” said Mr. Thomas. “The entire coun- 
try is financialiy and spiritually depressed 
and needs our sympathy and help. If any- 
thing is to be done on the subject of exten- 
sion of war debts it should be done for Eng- 
land and not for France or Italy. England 
is in an uncertain state politically, and. therg,. 
is a strong sentiment of bolshevism which 
is borne of thc widespread poverty of the 
people. It is depressing to visit the country 
and see the sturdiness of the nation dis- 
slved into such a state of despair. 

“Italy is well governed under the Fascisti 
rule, and France is reasonably prosperous. 
France is politically stable in comparison to 
England. The one desire of the French peo- 
ple seems to be to secure a Premier and 
cabinet that can force concessions out af the 
United States—and they do not need con- 
cessions. While their own market for goods 
is very weak Americans and South Ameri- 


cans and tourists from many other countries 
of the world are pouring wealth into the 


country. 
France. 


Paris has been the salvation of 
All Europe gravitates about Paris 
from a point of fashion, and there is no 


doubt of this city being rightfully the leadér 


in point of 


creative ability. They are 


superior to any other manufacturers, and 
this has been the salvation of France. 


Europe. 


“Austria is hardly a factor any longer in 
Her people are poor, her indus- 


tries negligent and she is manufacturing 


very few goods for export. 


Her home mar- 


ket hardly éxists, and there is little future 


n sight. 
“Vienna is 


heart-breaking. Her home 


market does not exist in sufficient quantities 
to keep busy half of the laborers who need 
work. Prices there, however, are still very 


high. 


“Czecho-Slovakia is doing very well. She 


has no debts and hers is the richest part of 


central Europe. 


The country is young and 


her peoples are ambitious and happy. Every- 
thing has been showered upon this country, 
she was re-born with a gold spoon in her 
mouth. 


of any of the European nations. 


“Germany has had the hardest struggle 
And her 


fight has just begun. With the adoption of 


the 


f 


dégree of permanence. 


Dawes plan the mark has been stabilized 
or the first time since the war ‘with any 
This has meant a 


‘und basis for doing business and the peo- 


ple are very industrious. 
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e They work day 
night, and are slowly coming back. 
tial export business are doing very well 
i the people in a depressed frame of mind. 
will take a long time for the recovery to 
‘Reneral due to the depths reached hy 
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many during the inflation period. At that 
time merchants sold their goods from day 
to day for less than they were able to replace 
them at within a few hours in many in- 
stances. An instance of the freaks of that 
period was told me by one merchant with 
whom I did business. With 35 cents in 
American money he bought an automobile 
worth $2,000. One cent was too high a rate 
for a taxi all day and all night—if the bill 
was paid in American money. The sight of 
an American dollar drove them mad, and 
they would sell anything for our currency. 
This disorganization naturally had perma- 
nent effects on the people who were in- 
volved. 

“Firms which went on the American dol- 
lar basis during the early part of the war 
are in good shape. The accumulated enough 
of the currency to make them millionaires 
in the period following. The taxes at pres- 
ent are very hard for the people to bear 
up under and make it necessary for them 
to work very hard without having much 
to show for their efforts. Firms doing sub- 
stantial export business are doing very well 
financially and conditions throughout 
Europe are slowly improving. Switzer- 
land is in excellent condition with a heavy 
volume of tourist business. The most im- 
portant factor in this improvement is in 
the spirit of the people and in France, Italy, 
Czecho-Slovakia, Switzerland, the people 
are light-hearted. In England and Ger- 
many and Austria it is another story.” 

The D. W. Thomas wholesale sales rooms 
have been moved from 610 to 604 in the 
Holland building, where the quarters are 
larger and better suited to the display of 
the enormous new .bulk of merchandise. 








Blind Jeweler and Watchmaker Builds His 
Own Home When He Is 63 
Years Old 

PROVIDENCE, R. 1., Dec. 5.—Tweive years 
ago Francis A. Burdett had a prosperous 
retail jewelry and watchmaking business on 
Taunton Ave., East Providence, and a com- 
fortable home in Riverside. Today, at the 
age of 63 years and totally blind, he is 
constructing himself a two-story house, the 
second one his sensitive fingers have con- 
structed since his loss of sight, in Wayne, 
N. J., where he moved out four years ago, 
to live with a married daughter. 

Mr. Burdett became blind some vears ago, 
while living in Riverside, one of the village 
sections of East Providence, following an 
accident in which he was struck by a mov- 
ing van, injuring his optic nerves. He was 
obliged to give up his watchmaking shop 
and teach himself to make crates and boxes 
at a factory in Riverside. He worked a; 
hard and earned as much at his new trade 
as any of the normal employes. 

About a year after he and his wife had 
removed to Wayne to live with their daugh- 
ter, Mrs. William Vanrenkam». Mr. Bur-- 
dett began to crave his own home once 
more, so he figured plans, bought materials 
and built a two-room bungalow all by him- 
self. 

Then he decided last Spring that he 
wanted a larger house, so he purchased a 
lot and Mrs. Burdett assisted him to figure 
plans, while a contractor dug the cellar an! 
laid--the foundation. The -blind man started 
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to build the framework late in July, and 
working all alone has practically completed 
the building and expects to move into it in 
a short time. 

“I’m happy over my work,” Mr. Burdett 
says. “A blind man should work. He 
shouldn’t use his affliction to get sympathy. 
I taught myself to use the hammer and saw. 
Before I’m through here, I’ll have a nice 
home. I cannot see, but my hands tell me 
everything. During the Summer I have 
been living alone, my wife being away nurs- 
ing to help out a bit. But I got along very 
well, cooking my own. food without any 
trouble at all.” 








CAREER OF JOHN P. ROCHE 





Well Known Member of Chicago Silver 
Plated Ware Trade Dies in Hospital 
at Milwaukee 


Cuicaco, Dec. 5.—The funeral of John P. 
Roche, who died early Monday morning at 
St. Mary’s Hospital in Milwaukee, was held 
this week at his home, 5649 Union Ave., and 
at Visitation Church on Garfield Boulevard. 
Services at the home were conducted by Cal- 
umet Council, No. 632, Knights of Columbus, 
and the solemn requiem high mass at the 
church. Burial was in Calvary Cemetery. 

The death of Mr. Roche, which was an- 
nounced in the trade Monday morning, came 
as a surprise and shock. Mr. Roche had 
been il! for the past few weeks and few 
of his friends knew of his illness until it 
was announced late last week that he was 
much improved and would resume his duties 
at the International Silver Co. offices the 
first of the year. Death was due to append- 
icitis and peritonitis. 

Deceased was born in Chicago 37 years 
ago and his entire life has been one worthy 
of emulation. His father died when he was 
eight years old, and at a very early age he 
became the sole support of his mother, who 
survives him. A brother also survives. 

Jn schocl young Roche became popular 
with teachers and pupils and became a 
'eader in school activities. He continued in 
the athletic activities until the time of his 
death and the basketball teams he coached 
won many pennants in the Catholic League 
of this city. He was an active member of 
the Knights of Columbus, being a past 
deputy grand knight, and refused other 
honors on account. of inability to give his 
time to the duties. He was genial and cour- 
teous in all his dealings, whether business or 
social. 

The association of Mr. Roche in the 
jewelry trade began several years ago when 
he entered the employ of Montgomery, Ward 
& Co. Later he was with the Chicago office 
of R. Wallace & Sons Mfg. Co. In Septem- 
ber, 1918, he became house salesman in the 
Chicago office of the International Silver 
Co. For four years prior to July, 1924, he 
had charge of the city salesrooms and at 
that time was placed in full charge of the 
Barhour, Derby and Wilcox lines. 

Mr. Roche was a popular member of the 
Golden Roosters and always active in their 
affairs. 








Allen F. Shaw, Newburyport, Mass., is 
selling out and offering 30 cents on the 
dollar. ii 
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TO SERVE YOU RIGHT I SHOULD KNow: 
eee eeu DIAMONDS FROM A TO Z; 
8-CUTS BAGUETTES | HOW TO BUY AND CUT THEM; 
SIZES FANCIES | HOW TO TREAT YOU. 
Importing direct from the source for | MY CLIENTS SAY I KNOW, AND RECOMMEND ME. 
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particular requirements 


MY DECEMBER TRIP TO EUROPE ? 


_A D Leveridge 


22 WEST 48th STREET, NEW YORK sav ck?’ 





2 WHAT DO YOU WISH ME TO PROVIDE FOR YOU on 
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If you have a call for 





Phone: Cortlandt 5486 


AMBER 
CAMEOS Write, Phone or Send 
CORAL 2 
IVORY 
SEMI-PRECIOUS STONES 21 Maiden Lane 
and other NEW YORK 
JEWELRY NOVELTIES 
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Address: 
562 Fifth Ave., New York 











D. GEORGE GOLDBERG 


announces that he has disposed 
of his entire interest in 


GEORGE GOLDBERG, Inc. 
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PLEADS GUILTY 








New York Platinum Mounting Manufacturer 
Admits Violating Platinum Stamping 
Law but Denies Knowing Metal Was 

Below Required Standard 


A plea of guilty was entered by Philip 
silverman, manufacturer of platinum mount- 
ings, 121 Canal St., New York, when he was 
graigned in Part 6, Court of Special Ses- 
gons, last Monday morning. 

Mr. Silverman was charged with violat- 
ing the Platinum Stamping Law and accord- 
ing to the complaint lodged by Thos. F. 
Morgan, chief inspector of the Bureau of 
Weights and Measures, sold him a mounting 
which assayed below the karat fineness 
required by law. a 

The defendant admitted his guilt and, at 
the same time, explained that he had pur- 
chased the platinum from reputable estab- 
lished dealers and did not know what is 
contained and had no intention of deceiving 
any one. 

Sentence 
Dec, 14. 

Walter B. Milkman, attorney for Mr. Sil- 
verman, stated that the only defendant in 
this action is Philip Silverman, and that no 
complaint of any sort has been made against 
his firm. 

“The testimony of the complaining wit- 
ness taken before the Magistrate is to the 
effect that the merchandise sold was well 
worth the value, to wit, $20 paid for it. 

“There was no intention on the part of 
the defendant shown or claimed of seeking 
to avoid legal requirements, there being sim- 
ply a technical violation of the said law, in 
which intention plays no part, and arising 
out of the fact that the materials purchased, 
as my clients asserts, were purchased as 
platinum from reputable wholesalers and 
stamped in good faith. 

“With this explanation which this defend- 
ant was permitted, he pleaded guilty before 
the Court of Special Sessions,” said Mr. 
Milkman. 


will be imposed on Monday, 








Philadelphia Wholesale Jeweler Presents 
Arguments Against Keeping Business 
Establishments Open Late Evenings 
and Sundays During Holiday 
Season 


PHILADELPHIA, Pa., Dec. 7-With holiday 
business improving rapidly the annual ex- 
tension of hours in the wholesale jewelry dis- 
trict has begun and Saturday noon closings 
wil be forgotten until after the Yuletide. 
This is expected, but announcement by two 
or three houses in the Sansom St. district 
of their intention to keep open every night, 
ad also on Sundays up to 5 p. M., has 
aroused opposition among the larger houses 
m the wholesale trade. 


Just what they can do in the matter is 
problematical, but members of several firms 
we Planning to see if they cannot arouse 
sentiment in the trade against the night and 
Sunday openings as detrimental to the trade, 
tot only from the ethical viewpoint but from 
the business stand. They take the view that 
ay retailer who cannot do his buying in the 

ytime or on weekdays is not apt to be the 
best kind of a customer to have, and that the 
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individual or firm who caters to this sort 
of trade will regret it later on. 

One of the most prominent wholesalers in 
the city voiced his views on this matter as 
follows: 

“It is a sad mistake for some of the trade 
to keep their places open late evenings and 
on Sundays during the holiday period. The 
Sunday opening is particularly indefensible, 
as there is no necessity of it during the holi- 
day-buying season or any other period. 
Neither is it necesary to keep open evenings 
for selling purposes. Of course, most of us 
do keep open evenings during this time, but 
this is in order that we can catch up with 
our orders and clear the sheets for the next 
day. Night sales in the wholesale jewelry 
trade are not enly unwise but-are apt to be 
dangerous, as bandits and crooks are at- 
tracted te jewelry establishments during the 
rush season and the swindler has a better 
chance to ‘put something over’ at night than 
in the daytime. It is to be hoped that the 
larger wholesalers will stand together in 
this matter and attempt to reason those who 
have announced the night and Sunday open- 
ings out of their intentions. Keeping open 
on Sundays also has another bad side in that 
it is liable to arouse antagonism among the 
strict Sabbatarians, of which there are 
many in this city, against the jewelers as a 
whole.” 








HELD ON SMUGGLING CHARGE 


New York Diamond Dealer and a Cook 
on a Steamship Charged With Con- 
spiracy to Defraud Government Out 
of Duty On Unset Diamonds 


Max Gordon, a diamond dealer at 87 Nas- 
sau St., New York, and Abraham Pipers- 
berg, a cook aboard the steamship George 
Washington, were arraigned before Commis- 
sioner Cotter in the United District Court 
last Monday charged with conspiracy to 
smuggle unset diamonds into this country. 
Following the hearing Gordon was held in 
$10,000 bail, while Pipersberg’s bail was 
fixed at $5,000. 

Pipersberg was apprehended by Customs 
Agents Lewis, Hokensen, Pike and McAniff 
on the arrival of the George Washimgton on 
Dec. 2. Search of his quarters aboard the 
steamship revealed, it is alleged, unset dia- 
monds of the approximate value of $10,000 
which, it is claimed, were part of approxi- 
mately $40,000 smuggled into the United 
States aboard the steamship on this trip and 
prior trips. 

Pipersberg, it is alleged, confessed to the 
Customs authorities that he was given the 
package at Antwerp, Belgium, as he had been 
given a package two months ago and was 
to deliver it to the same person, namely, 
Gordon, whom he was to meet at Madison 
Ave. near 99th St., New York, on a certain 
date and time. 

The defendants are believed by the Cus- 
toms authorities to belong to a ring of dia- 
mond smugglers operating in Antwerp, Bel- 
gium, and New York city, who have suc- 
ceeded by the employment of members of the 
crew of steamships plying between the port 
of New York and Europe, in smuggling 
hundred of thousands of dollars worth of 
unset diamonds into this country during the 





past year. 
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New York Diamond Dealer, Arrested in. 
Chicago on a Charge of Receiving 
Stolen Watch Movements, Says That 
He Is Innocent 


According to information received last 
week from Chicago, Charles P. Goldberg, 
a diamond dealer at 99 Nassau St., New 
York, was arrested in that city charged with 
receiving a large quantity of watch move- 
ments reported to have been stolen from a 
metropolitan warehouse. Goldberg is now 
out on bail and will be in Chicago when the 
police complete their investigation and the 
defendant is given another hearing on 
Dec. 17. 

Goldberg, it is said, left New York on 
Nov. 14 and arrived in Chicago the follow- 
ing day. He claims he was offered watches 
on memorandum by a man named “Jack 
Silver” or “Jack Singer,” who, it is clain::u, 
introduced himself as a representative of 4 
watch concern in New York. 

The samples, it is charged, were brought 
by Goldberg to a dealer in the Columbus 
building, who accompanied him on calls made 
on several Chicago jobbers. None of the 
watches were sold, but one of the Chicago 
houses visited by Goldberg communicated 
with one of the victims of a recent ware- 
house robbery in New York in which about 
$100,000 in watch movements were stolen. 
Shortly after word reached New York a 
telegram was sent to Chicago ordering the 
arrest. , 

In a letter sent by Mr. Goldberg to his 
office in New York he states that he is in- 
nocent and that he expects to be exonerated 
when the case comes on for further hearing 
Dec. 17. Mr. Goldberg claims that the 
movements were given to him by a man 
named “Singer” or “Silver” on memorandum 
and were returned to the latter without sell- 
ing or buying any of them. 

As reported in these columns several weeks 
ago, the warehouse of Baker & Williams, 
513 W. 20th St., New York, was robbed of 
watch movements worth about $94,000. The 
victims of this robbery and their losses in- 
clude: Adels-Ribakoff Co., 14 Maiden Lane, 
$2,707; Jacob Goldberg, 65 Nassau St., 
$1,350; Joseph Gottlieb, 66 Nassau St., 
$18,000; Leon Hirsch Corp., 37 Maiden 
Lane, $39,000; W. G. Knapp Co., Inc., 36 
W. 47th St., $4,681; Lauter & Co., 15 Maiden 
Lane, $5,000; Albert Leschot, 65 Nassau 
St., $1,250; Norman M. Morris, 542 Fifth 
Ave., $2,200, and Jules Racine & Co., 20 W. 
47th St., $20,000. 

Last May, while Goldberg was visiting the 
office of Julius Heinsius in the Capitol 
building, Chicago, several bandits walked into 
the place and, it is reported, relieved him of 
diamonds said to have been worth $60,000. 
These diamonds were later recovered and 
restored to Mr. Goldberg. 








One night recently burglars broke into the 
store of Reid & Todd, Inc., 1054 Main St., 
Bridgeport, Conn., and stole a considerable 
quantity of jewelry. The loot for the most 
part consisted of an assortment of watches, 
gold pens, belt buckles and a miscellaneous 
list of other articles. The discovery of the 
robbery was made by Charles W. Reid of 
501 Huntington Road and Frank M. Reid, 
secretary and treasurer of the concern, 
when the store was opened for business. 


























































PRECIOUS and 
| SEMI-PRECIOUS 








artificial light, in which respect 
the Aquamarine is superior to 
many of the more valuable gem 
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We have specialized since 1907 jp 








RUBIES catering to the insurance needs of 
f the Jewelry Trade. 
| SAPPHIRES | | 
Consult _us before renewing your 
AQUAMARINES AQUAMARIN ES present insurance. 
CHINESE JADE ee | || Pendleton & Berger 
QUAMARINES are usually very | Seserpenient 
and other brilliant, and especially by Barnett, Berger Joceh Beam 


Insurance Brokers and Adjusters 


15 William Street, New York City 
Telephone Broad 3627 






































sieiiiteaitantmeeendiammmameeistietatide 


Members, National Jewelers Board of Trade | 


THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear —_ scarf-pins, 
etc, 


for all sizes of scarf- 
pin wire. Guaranteed. 


F WIRES BH + 


for unpierced ears. 


FO 


Closed. “<= 
ag So Circular on Application. 
‘Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.Y, 


stones. Large Aquamarines have 


STONES 











been found in Brazil in recent 
years and many thousands of 
carats of beautiful gems have been 
cut from this material. The larg- 
est of these gem crystals was found 
in Marambaya some years ago 
and weighed nearly 250 pounds. 
Many fine Aquamarines have been 
found at the Wiseman Mine in 
North Carolina; these stones 
though small are extremely fine 
in quality and deeper in color than 
the Brazilian. 
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AMERICAN GEM & 
PEARL COMPANY 


6 West 48th Street 
NEW YORK 








SAFETY CATCH 
for Brooches, etc, 
Can be applied to any 
work _— pin tongues 


are used 


Closed. 
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| Attention — Manufacturers 
ONYX RING STONES 
Furnished for Any Sis 
Diamond 


EARRING STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
=| 61 Beekman St. New York 


lIndestructible Pearls 


Balls, Olives, Pears and Buttons for Earrings 
or other purposes made smooth or bareque 


AURORA PEARL CO. 


158 HARMON ST., BROOKLYN, N. ¥. 


CRUCIBLE ~-r:zx= 


J. & H.BERGEN:. To Gr 


————= ODD SHAPE 
WATCH GLASSES 


Perfect Fitting Dust Proof 
114 Fulton St., New York 


UGER & FANDE 















EVERYTHING IN THE STONE LINE 


S. NATHAN & CQO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 























Jewelers 
Assayers 


Rush Order Service 


for everything in the 








Stone Line 











71-73 NASSAU STREET, NEW YORK, N. Y. 
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Members of Jewelers’ Square Club of New 
York Hold Election and Enjoy Banquet 
and Entertainment 


The 25th monthly meeting, election of 
officers, dinner and entertainment of the 
Jewelers’ Square Club of New York was 
held in the banquet hall of the Elks’ Club, 
108 W. 43rd St., on Monday night, Dec. 7. 

After the delightful dinner had _ been 
served to the 83 members and guests that 
were present, President Benjamin Cohen 
called the business meeting to order and, 
after routine business, introduced James 
Russel, past president of the Insurance 
Square Club and State vice-president of the 
National League cf Masonic Clubs. After 
Mr. Russell’s introduction, George Graham 
and Secretary F. A. Marsh, of the Insurance 
Square Club, were presented, also Lieutenant 
F. T. Walling, of the United States Navy. 

The report of the membership committee 
as read by Fred Backus stated that there 
were 14 applications for membership last 
month and that it looked as though before 
the first of the year the membership of” the 
club will go over the 400 mark. George Hil- 
singer then reported for the executive com- 
mittee, after which the secretary read an 
invitation from the Firemen’s Square Club 
to the members of the Jewelers’ Square Club 
announcing an entertainment and dance to be 
held at the Hotel Astor. 

Donations of $25 each were made to the 
Salvation Army and the New York Ameri- 
can’s Xmas Fund for the Poor. A resolu- 
tion was then offered to present $50 to Miss 
Viola Beyer, secretary to Otis A. Edwards, 
for the efficient services rendered by her to 
the club during the past year. 

During the election of officers, Vice-Presi- 
dent Benjamin Biffar assumed the chair 
while President Benjamin Cohen’s name was 
again put in nomination to succeed himself. 
He was unanimously elected, and in the same 
way the following list of officers were also 
elected: Vice-president, Benjamin Biffar ; 
treasurer, W. B. Peck; secretary, Otis*A. 
Edwards, and the executive committee, com- 
posed of E. F. George Hilsinger, F. C. 
Backus, George Klinick, I. Lassner, M. Z. 
Stein, R. H. Booth and I. G. Meyer. After 
the election the following nine candidates 
were unanimously elected: to membership: 
Henry Delerson, Jesse Adler, M. Max, 
Charles Shaw, E. Goldman, C. P. Car- 
rougher, Benjamin Klein, P. E. Levi and 
B. Frank. President George Graham, of the 
Insurance Square Club, then took charge of 
the initiation of the above candidates and 
was aided in the work by the Insurance 
Square Club’s specially trained initiating 
team. The initiating ceremony consisted of 
two parts, the first one of which was of a 
serious nature, but the second part consisted 
of a series of humorous events through 
which each candidate was conducted to the 
merriment of the.members and their guests 
present. 

After this ceremony a vote of thanks was 
Proposed by President Cohen to the Insur- 
ance Square Club, its officers and the initiat- 

| ng team, which was given with a cheer, 
| Standing. President Graham responded and 
said that it had been a pleasure to haye been 
of’ service and that whenever called pon 


, the Insurance Square Glub will be most , 





OLD OFFICERS AGAIN CHOSEN — 
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happy to assist at any time in the future. 

The social welfare committee then took 
charge of the meeting, and under the guid- 
ance of Isaac Meyer, who introduced the 
several professional entertainers in songs and 
specialty dances, the affair came to an end 
about 11 o'clock. 








Members of Jewelry, Leather and Fancy 


Goods Salesmen’s Association Hold 
Annual Get Together Dinner in 
New York 


The annual get together dinner of the 
Jewelry, Leather and Fancy Goods Sales- 
men’s Association, Inc., was held Monday 
evening at Schleifer’s Governor Restaurant, 
Fifth Ave. near 32nd St., New York, with 
more than 100 members present. While 
these affairs are intended to promote good 
fellowship and co-operation among the 
salesmen, the real purpose of this dinner 
was to inform the members that on Tues- 
day afternoon (yesterday), the year book 
committee was to launch a drive for ads. 
which are to appear in the book published 
annually by the organization, and which ap- 
pears on the night of the banquet. Edward 
M. Mayer, president of the organization, 
presided and seated at his right was Urie 
Mandle, formerly head of the organization. 

A few minutes before 7 o’clock the mem- 
bers gathered at the numerous long tables 
set out in the restaurant and an excellent 
dinner was served. While the dinner was 
still in progress, President Mayer took the 
occasion to welcome the members and to 
speak briefly about the coming banquet of 
the association, which will be held on the 
evening of Feb. 20, 1926. Urie Mandle, 
chairman of the drive for advertising for 
the year book followed the president with a 
few remarks in which he reported on the 
progress being made on the association’s 
publication. He stated that about $2,000 
had been pledged for advertising, that com- 
mittees had been organized and the industry 
blocked out preparatory to starting on an 
intensive drive. Each of the committees 
will be headed by a member of the board 
of directors and will solicit the houses 
which have been assigned to them. This 
drive was scheduled to start at 2 o'clock 
yesterday (Tuesday) afternoon and will 
continue until Friday, when the campaign 
will be closed. The chairman of the year 
book committee is Ben Wurzburger, who 
is offering a watch to the three men secur- 
ing the largest number of ads. for the year 
book. Urie Mandle is acting as chairman 
for the drive and George Herbert is in 
charge of the entertainment. 

Immediately after Mr. Mandle concluded 
his remarks, representatives from several 
of the firms who were in attendance at the 
dinner, handed in pledges. Great prepara- 
tions are being made for the annual 
banquet of the association which will be 
held as usual in the Waldorf-Astoria 
Hotel on Saturday evening, Feb. 20. The 
committee in charge promises some real 
surprises and an unusually interesting pro- 
gram. 

At the conclusion of the dinner on Mon- 
day evening, the members adjourned to the 
association’s headquarters in the Waldorf- 
Astoria where they enjoyed music and en- 
tertainment until a late hour. 
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VALENTINE MAICKEL DEAD 





Veteran Employe of New York Concern 
Passes Away at His Home 


Valentine Maickle, for 49 years an em- 
ploye of the firm of Goldsmith, Stern & 
Co., 136 W. 52nd St., New York, died re- 
cently after a long illness, at his home in 
Floral Park, L. I. As a mark of respect 
for the deceased, the firm closed its plant 
for five minutes on the morning of Nov. 
24, while a requiem mass was being cele- 
brated in a Catholic church in Floral Park. 

About a year ago Mr. Maickle, who was 
known to all his acquaintances as “Charley” 
suffered a paralytic stroke. He recovered 
from this illness and later returned to the 
Goldsmith Stern plant where he held the 











THE LATE VALENTINE MAICKLE 


position of foreman of the melting room. 
He was again taken sick sometime ago and 
finally passed away on Nov. 21. 

Mr. Maickle was born in Kingston, N. 
Y., on Sept. 23, 1864, and at the age of 
12 years secured his first position with 
Goldsmith, Stern & Co. From that time 
until his death he remained with the con- 
cern, working himself up through various 
positions until he was finally made foreman 
of the melting room. 

Through his long association with this 
firm Mr. Maickle gained many friends, who 
loved and respected him and who learned 
with deep regret of his passing. Mr. 
Maickle was an ardent Catholic and was 
interested in religious and social work. He 
made frequent visits to the prisons and 
hospitals on Blackwells Island where he 
went as a social worker. The church from 
which he was buried was built with funds 
which Mr. Maickle assisted in raising. 

The services were attended by all the 
members of the firm of Goldsmith, Stern 
& Co. At the time of his death Mr. Maickle 
was the oldest employe, in point of years 
of service, of the concern. 

Deceased is survived by his widow, three 
daughters and five sons. 








After 18 years of business in his present 
location, B. Rosenberg, Oil City, Pa., is 
forced to vacate due to the fact that the 
building he is now located in was sold and 
the expiring lease cannot be renewed. As 
no other location is available at present, Mr. 
Rosenbere has decided to close out his entir~ 
stock at auction. 
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Announcement 


We take pleasure in announcing the acquisition 
of the line of gold filled and solid gold knives 
manufactured by the FORD-PERRY CO., of 
Providence, Rhode Island. 


Hereafter all of the patterns and designs of this 
company and the same standard of high quality 


set by them will be manufactured and sold under 


the LUSTERN trade mark. 


We are now prepared to fill orders on this line of 
quality knives and render the same dependable 


service that stands squarely behind every product 
bearing the name LUSTERN. 


Louis Stern Company/ 
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Sesquicentennial Plans Announced 





Scope to Be Same Under Revised Plans Says Mayor Kendrick—Will Open 
June 1—Isabella’s Jewel Casket to Be Exhibited 

















— 
PuavELPHIA, Pa., Dec. 5.—The com- 
plete program for the Sesquicentennial In- 
ternational Exposition to be held June 1, to 
December 1, next, celebrating the one hun- 
dred and fiftieth anniversary of the signing 
of the Declaration of Independence, was 
summarized this week by W. Freeland Ken- 
drick, Mayor of Philadelphia, and president 
of the exposition association under whose 
direction the Exposition will be held. 

The statement was prepared for presenta- 
tion to Secretary of State Kellogg and Sec- 
retary of Commerce Hoover, who formed 
the commission created by Congress to ad- 
minister Federal participation in the Ex- 
position. Mayor Kendrick visited Wash- 
ington at their invitation and outlined his 
plans at a luncheon they gave in his honor 
at the Metropolitan Club. 

The Mayor’s statement of the exposition 
program was as follows: 

At the meeting of the board of directors 
of the Sesquicentennial Exhibition Associa- 
tion held on Tuesday, Oct. 27, unanimous 
endorsement was given to the Mayor’s 
statement of the revised plan for the Ses- 
quicentennial International Exposition and 
Celebration. Since that time much con- 
structive work has been done. On the eve 
of the Mayor’s visit to Washington on in- 
vitation of Secretary of State Kellogg and 
Secretary of Commerce Hoover to arrange 
the details of Federal participation, he con- 
siders it an opportune time to acquaint the 
people of the nation with the exact con- 
dition of the Exposition’s affairs at the 
moment, and what may be expected by those 
who come to Philadelphia next summer to 
elebrate with us. 

The president has invited the nations of 
the world to join with the United States 
of America in celebrating a solemn _patri- 
otic festival. Tvery action the Mayor has 
taken in connection with Sesquicentennial 
affairs has been with this thought over- 
shadowing everything else. When he took 
direct charge three weeks ago he found an 
extravagant program impossible of fulfill- 
ment in 1926, and he revised that program 
down to common sense. With the new pro- 
gram we can make good the city’s solemn 
obligation to open a suitable international 
exposition on June 1, next. Anything else 
is unthinkable. 

The Mayor has done his part by shaping 
an organization capable of driving the plan 
to complete success, and will continue daily 
to direct its activities. 

When all the facts concerning the revised 
plan of the Exposition are assembled into 
a whole picture—as they have never been 
up to this time—it will be seen at once 
that our confidence of success is founded 
- reality and is not another of those mere 
maginative emanations that have figured 
foo freely in some exposition forecasts of 
the past. Assembling the facts, we obtain 


the following visualization of the Sesqui- 
~~. Exposition and Celebration of 





In the midst of a tract of 2000 acres there 
will be, in the first place, three great ex- 
position palaces providing exhibition space 
of well over 1,500,000 square feet, or more 
than 25 acres. In addition there is a great 
Stadium accomodating 150,000 with vast 
exhibition space beneath the seats and an 
Auditorium seating 20,000.. There are at 
least twenty additional ' special buildings 
now being planned and to be built at the 
expense of outside agencies, governmental, 
state and commercial. 

The exhibition space already definitely 
planned exceeds by more than half a mil- 
lion square feet the area available in the 
Paris Exposition in 1900, which was one 
of the most successful ever held anywhere. 
This fact at once assures accomodation for 
every phase of a well-balanced international, 
domestic and local exposition. 

The trouble with expositions of past years 
lies in the fact that each one strove to out- 
do the other in mere size. By comparison 
with the aforementioned exposition of 1900, 
it is at once made evident that we have 
met all reasonable requirements as to size. 
We shall put our emphasis on_ selection 
along lines of quality and let the question 
of size take care of itself. 

The story of American freedom, both the 
opening chapters of struggle and the clos- 
ing chapters of achievement, will be set 
forth in pageantry and parade as it has 
never been done before in the history of 
our country. The great Stadium has been 
planned to provide the physical necessities 
for such a carnival of pageantry. The 
shrine of American Liberty at Independence 
Hall, together with the other notable land- 
marks of American history with which our 
city is blessed, will be tied into the scheme 
of celebration by suitable exercises. 

The President of the United States has 
honored the occasion by accepting our. in- 
vitation to be present and will be in Phila- 
delphia to speak to the people of the nation 
on July 3d and 4th, thus emphasizing the 
aspect of the Exposition a great national 
patriotic celebration. 

The nations of the world, either officially 


through their governments, or unofficially 
through their citizens or industries, have 


assured us of their intention to be repre- 
sented, among them France, England, Italy, 
Spain, Belgium, Holland, Sweden, Norway, 
Denmark, Poland, Czechoslovakia, Jugo- 
slavia, Bulgaria, Rumania and Switzerland. 
There will also be participation by several 
Asiatic and South American nations. 
There is not space to go into foreign par- 
ticipation in detail, but among the features 
may be mentioned a reproduction of the 
Taj Mahal which will be-erected in con- 
nection with the Indian Pavilion sponsored 
by Lord Birkenhead, Secretary of State for 
India: an eighteenth century villa in the 
Polish Exhibit; the representation of a 
Moravian farm house showing the national 
life of Czechoslovakia; the reproduction of 
a Rumanian village and a Spanish Pavil- 
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ion, in which the government of that coun- 
try has agreed to exhibit the casket of 
Queen Isabella in which were kept the 
jewels pledged to raise money for Colum- 
bus’ voyage of discovery. 

The list of buildings is completed by 
those which will house the concessions and 
special features. These will be ample in 
number to constitute the purely amusement 
features of the present exposition a note- 
worthy addition to the lighter side of its 
make-up. They are of dignified character 
and their selection will not be out of har- 
mony with the ‘fact that a national patriotic 
event is being commemorated. They will 
be installed around the outer circumference 
of a promenade called the Gladway, the 
center of which will be filled with a beauti- 
ful park enclosure in which lagoons, total- 
ing in area 12 acres, will be provided to 
supply the marine touch so essential in de- 
corative landscaping. 

In mentioning the concessions it should 
also be brought out that the lakes and 
waterways of the Exposition, their shores 
dotted with restaurants, pavilions and rest 
places and orchestras and bands brought 
from the capitals of Europe supplying 
music, will provide an outdoor evening life 
in the mild climate of a Philadelphia sum- 
mer which will make the Exposition grounds: 
without doubt the greatest recreation place 
in the eastern half of the United States in 
1926. 

The description of the Exposition grounds 
which will be laid out before visitors in 
1926 will not be complete without giving an 
idea of the architectural, lighting and land- 
scaping features. The buildings will be of 
a design unique to this Exposition and de- 
veloped by its architects, the most definite 
influence being Assyrian and Babylonian, 
noticeable in columns, friezes and symbolic 
features. 

The “White City” of Chicago will not. be 
duplicated, but instead the architects have 
visioned the color scheme of a “Rainbow 
City.” The buildings will be tinted , in 
pastel. shades laid on the stucco and decora- 
tions will be in primary colors. -This will 
have a restful effect on the eye and will do 
away with the need of bunting and flags 
and other exterior decorations. 

The lighting is sensational in its scope 
and splendor. It is not confined to the Ex- 
position grounds, but will embrace and draw 
into one unit the Philadelphia City Hall, 
the Art Museum on the “Acropolis” at the 
entrance to Fairmount Park, the Parkway 
and the fountain in Logan Square. Behind 
the Art Museum fourteen  super-power 
searchlights will be combined into an 
auroral display representing the greatest 
aggregation of light ever concentrated in 
one spot in the world’s history. It will con- 
sist of a concentration of 6,300,000,000 
candle-power and will be visible from as 
far away as New York, many miles out at 
sea and far inland. Aeroplanes will lay 
curtains of smoke in the beams while 
colored lights play on it with indescribably 
thrilling effect. 

Southward toward the Exposition grounds 
a giant Liberty Bell, the height of a six- 
story building and containing 20,000 incan- 
descent lamps will span Broad Street, traf- 
fic passing beneath it. There will also be 
a special display in the grounds of the Ex- 
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HRUOUT the year we -concentrate our 

efforts towards improving the accuracy 

and permanency of HOFFRERS watches. 

We perfect the beauty and artistry of 
HOFFRERS cases. We utilize the latest and best 
methods of displaying HOFFRERS timepieces and 
creating merchandising ideas to make them more 
salable. 


But during the Holiday buying season the big thing 
that everybody in the HOFFRERS organization 
works for is Deliveries. Every member of our force 
is geared up to this one aim—to fill your require- 
ments quickly and accurately—to get your orders to 
you on time. 


To take care of this extra business, we have greatly 
increased our facilities. Every method of rapid trans- 
portation, including Uncle Sam’s air mail is employed 
by us to expedite Delivery. 

“The Quickest Holiday Deliveries’ —that’s the 
HOFFRERS slogan and that’s our way of saying 


“Merry Christmas” to you. 


Our Mr. Jack Hoffman will be located during the 
month of December at our Chicago office, 31 North 
State Street, with a complete delivery stock of 
diamond set platinum and white gold watches. 


HOFFMAN BROS. 


INCORPORATED 
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lf and arrangements are now 


wmder way for installing illuminated foun- 
tains which were a feature of the Paris 


Exposition. 


As to the things which the visitor may 
see in the main exhibition palaces and those 
to be erected by foreign nations, States, and 
individual industries, we are already assured 
of a showing which will make the exhibi- 
tion truly representative of progress in the 
jiberal and mechanical arts in the last fifty 


years. 
mentioned. 


A few of the high spots may be 


The Bell telephone, which was first put 
into public use in the Centennial Exposi- 
tion in 1876, will be shown in its progress 
since that date, its latest allied develop- 
ments, the system of sending pictures by 
wire, being exemplified. 

The Diesel engine, one of the significant 


contemporary 
construction, 


advances 


in power 
will be represented by the 


engine 


greatest assemblage of its examples in his- 
tory, including a Diesel-driven and direct- 
connected engine generator sets ranging in 
size from 350 horse power to 1000 horse 


power. 


All phases of advancement in ma- 


chine and electric transportation fields will 
be shown by the great manufacturers of 


this country. 


The oil industry will sink an oil well and 
show every phase of oil production from 
The largest steel manu- 
facturers will illustrate their industry from 
the treatment of ore through the last stages 


the ground up. 


of fabrication. 


The distinctly contemporary 


development of sanitary and home econom- 
ics as exemplified in the great industries will 
also show what has been done in this field 


up to date. 


The moving picture industry finds in the 


Sesquicentennial 


International 


Exposition 


its first opportunity for showing the na- 
tion its methods and growth since it has 


reached its present estate. 


already been 


The site has 
selected on which a _ local 


Hollywood will be erected and arrange- 
ments have been made whereby the great 


stars of the cinema world will come in ro- ' 


tation from various parts of the country to 
make actual pictures before the eyes of Ex- 
position visitors, who later will see these 
pictures in completed form on the screen. 
What will be an outstanding feature of 
the Exposition in the field of exhibits is 


the contemplated Temple of Fashion. 


The 


precise situation of this great enterprise at 
the moment is that we have received most 
encouraging offers of support from the tex- 
tile industry, which originally proposed this 
exhibit, and we feel convinced that within 
the next two weeks we can announce suc- 


cessful conclusion of its arrangement. 


The 


projected building is a monumental struc- 
ture in octagonal shape covering more than 
ten acres of ground, in which there will be 
a revolving stage for fashion displays, sur- 
rounded by an amphitheatre for spectators 
with room provided for exhibits, showing 
the processes of the textile industry from 
the stage of raw materials to the finished 


product. 


Art lovers who visit the Exposition will 
he able to see one of the most notable col- 
lections of pictures ever brought together 


from all over the world. 


Approximately 


1000 paintings have been promised from 
foreign, official and private sources. We 
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have asked that they be confined to works 


executed within the last 50 years. There 
are in America sufficient examples of classic 
and modern paintings dating before the last 
half century which may be obtained by 
loan for the exhibition to furnish the de- 
sirable touch of historic perspective. Since 
such a valuable collection of pictures would 
not be entrusted to us for exhibition in any 
building which can now be erected on the 
Exposition. grounds, we are making ar- 
rangements to house them either in the Art 
Museum, if that structure will be sufficiently 
finished by June Ist, or else in the Academy 
of Fine Arts, whose directors have made 
a most generous offer of space. 

There will be many special short-time 
exhibitions during the course of the Sesqui- 
centennial. The Auditorium has been de- 
signed with a view to providing ideal ac- 
commodations for such exhibitions. Among 
those néw scheduled may be mentioned an 
Automobile Show, an Aviation Show, an 
International Poultry Show and the Sesqui- 
centennial Dog Show given by the Ameri- 
can Kennel Club, the first time this noted 
organization has ever conducted such a pro- 
gram under its own auspices. 

The Auditorium will also be used as the 
scene for many of the 170 annual conven- 
tions and annual meetings now scheduled 
by large organizations for the summer of 
1926, in Philadelphia. Many of these asso- 
ciations will conduct special features of 
their own which will attract great public 
attention, the international convention of the 
Advertising Clubs of the World, for in- 
stance, acting locally through our own Poor 
Richard Club, now being engaged in pre- 
paring for a very unique and colorful celeb- 
ration which will be an outstanding event 
during the days in which its sponsors are 
here. 

Another spectacular feature illustrative of 
this kind will be provided by the Imperial 
Council of the Shriners of North America, 
representing every state in the United 
States and every province in Canada. 
They will stage pageants and parades in 
which large delegations attired in gorgeous 
uniforms will be accompanied by brass con- 
cert bands, oriental bands, drum corps, 
choruses of hundreds of voices called chan- 
ters, together with oriental drill patrols, 
legions of honor and other units of various 
temples of the order. 

Among historic exhibits of unusual inter- 
est, aside from the buildings and_ sites 
throughout the city associated with the early 
days of American history, three items which 
will be of especial interest to visitors from 
all over the country are promised through 
the aid of several women’s organizations. 
These associations have in hand the pro- 
ject of reproducing on the Exposition 
grounds Sulgrave Manor, the ancestral home 
of Washington in England, and Mount 
Vernon, the Washington home in Virginia, 
in addition to a reproduction of a section 
of the High Street in 1776, now Market 
Street, showing among others the residence 
of Washington and the house of Jefferson 
when the first drafts of the Declaration of 
Independence were prepared. 


A notable aviation program was_indis- 


pensable to an Exposition devoted to mod- 
ern progress and it is being arranged. The 
tract of land now being condemned by the 
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city for a golf course will be leveled off 
and will form an ideal fiying field with an 
approximate area of 120 acres. In this 
space military, naval and commercial avia- 
tion will be exploited during the whole 
course of the Exposition. Officials of the 
various aeronautic societies, as well as the 
heads of various commercial aviation con- 
cerns, have been approached and we have 
every confidence that within a few weeks 
we shall be able to announce the holding 
of virtually all the important air meets and 
events of 1926 on the Sesquicentennial 
grounds. 

An outstanding list of athletic events cov- 
ering the whole term of the Exposition is 
now nearly completed and ready for an- 
nouncement. 

Great musical events will be held in the 
Auditorium and the Stadium. Choral festi- 
vals, orchestral concerts, children’s singing 
festivals, and even the invitation of a cele- 
brated foreign opera company to come to 
Philadelphia for the summer are included 
in the plans of the directors of this part of 
the Exposition’s activities. Several foreign 
governments, including England, France 
and Spain, have agreed to send under gov- 
ernment sanction their most notable military 
bands, and there will be orchestras, both 
foreign and American, to contribute to a 
constant succession of interesting and im- 
portant musical events. 

The United States Government through 
various departments and bureaus will install 
a widely varied and most interesting ex- 
hibition. The details of Federal Govern- 
ment participation will be arranged through 
the Commission constituted by Congress for 
the purpose, consisting of Secretary of 
State Kellogg and Secretary of Commerce 
Hoover. 


STATISTICS OF SESQUICENTENNIAL INTERNA- 
TIONAL EXPOSITION 


FLOOR SPACE IN MAIN BUILDINGS. 
Manufactures and Liberal Arts.. 8% acres 
Agriculture, Food and Dairy 

TON: 5.5 + acvestnsdeteanein 84 acres 
Machinery, Mines and Metallurgy 


and Transportation ........... 10% acres 
ay oer yt 5 acres 
pre re 3 acres 
Fe ree Y% acre 


FT TT 35% acres 


UNITS IN EXPOSITION GROUNDS 
League Island Park and adjacent 


private grounds .............. 450 acres 
PS NE x ndings sacnwencace 120 acres 
Piety POUAUIES os a. Sais chica 300 acres 
Municipal Flying Field ......... 90 acres 
es Serre ee 40 acres 
Philadelphia Navy Yard ........ 1000 acres 


Total area of ‘Exposition grounds 
including Navy Yard ....... 2000 acres 

Individual items in the above:— 

Gladway—with over a mile and a 
quarter frontage 
Lagoons 


130 acres 


12 acres 


ee 








A standard for a street clock has been 
placed in position in front of the jewelry 
store of Louis Kades, on Water St., at New- 
burgh, N. Y. 
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More Indictments Found in Cohn Case 





Twenty-one New Charges Name a Number of Defendants in Disappearance of 
Jewelry Valued at Over $1,000,000—Arnow Brothers Plead Guilty 














——= 





The first pleas of guilty to be entered by 
any of the defendants in the criminal pro- 
ceedings growing out of the alleged disap- 
pearance of over $1,000,000 worth of jewelry 
given to Harry A. Cohn, jeweler and ac- 
countant, 1457 Broadway, New York, were 
made yesterday (Tuesday) morning by Alex 
and Harry Arnow, former Maiden Lane 
jewelers. These defendants admitted their 
guilt when brought before Judge Koenig in 
Part 9, Court of General Sessions. Between 
them the Arnow brothers pleaded guilty to 
eight indictments charging grand larceny in 
the first degree. 

The finding of 21 indictments against per- 
sons charged with being implicated in the 
Cohn case was another sensational develop- 
, ment in this case last week. A number of 
those defendants already indicted are faced 
with new charges in the latest findings of the 
Grand Jury, and, in addition, several jewel- 
ers are named as alleged receivers of stolen 
goods. 

Eight of the latest indictments were re- 
turned against Harry A. Cohn, who last 
Friday was brought before the Court of 
General Sessions, and after pleading not 
guilty was released in $15,000 bail. In seven 
of the findings Cohn is charged with grand 
larceny, while the other indictment accuses 
this defendant with issuing a bogus check 
for $1,500. This check, it is charged, was 
given to Philip R. Moncharsh, not a jeweler. 

Alex Arnow, whose name has been fre- 
quently mentioned in this case, and who was 
arrested several weeks ago, faces six new 
indictments, all charging grand larceny in 
the first degree. His brother, Harry, is 
named in another indictment on a charge of 
grand larceny. 
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One additional indictment has been re- 
turned against Samuel Dorfman, the wealthy 
clothing manufacturer who is accused of 
receiving stolen goods. When Mr. Dorfman 
was arraigned last Monday he entered a 
plea of not guilty to the charges, with leave 
to make motions in two weeks. His bail of 
$25,000 is continued. This defendant, in the 
last indictment, is charged with receiving 
stolen goods on Sept. 8, including a brooch 
worth $9,600, two tiarras valued at $14,600, 
and a pin at $1,200. 

Joseph Herman, jeweler, 82 Bowery, was 
brought before the Court of General Ses- 
sions last Friday, when he pleaded not guilty 

, ‘o two indictments, which also charge him 
with receiving stolen goods. These are the 
first indictments returned against Herman, 
who was released in $15,000 bail. One of 
the findings of the Grand Jury accuses Her- 
man of criminally receiving two diamonds 
worth $30,000 each, which, incidentally, are 
4 pair of pear-shaped diamond earrings. 
The other indictment charges the Bowery 
Jeweler with receiving a pendant and chain 
Valued at $9,600. 

Another jeweler charged with receiving 
stolen goods is Julius Ortman, 153 Canal 
St. who faces two indictments. When Ort- 











man was arraigned on Monday he pleaded 
not guilty and was released in $15,000. The 
Canal St. jeweler is charged with receiving 
a $50,000 pearl necklace on Sept. 15, and a 
bracelet worth $20,000 on Aug. 14. 

Two other indictments named Joseph 
Anzell, jeweler, 36 W. 47th St., as a de- 
fendant. The charges against Anzell accuse 
him of criminally receiving a diamond worth 
$14,364 on Sept. 29, and another diamond 
valued at $5,350 on Oct. 2. This defendant 
pleaded not guilty last Monday and is now 
out on $15,000 bail. 

The finding of these indictments repre- 
sents long hours of diligent work on the part 
of Assistant District Attorneys Richard C. 
Murphy and Daniel O’Sullivan, who have 
so capably handled the Cohn case since its 
inception. They have conducted thorough 
investigations and have listened to a score 
of witnesses since the case was brought to 
the District Attorney’s office. 

According to Assistant District Attorney 
Murphy, the authorities have recovered a 
valuable pearl necklace from a Maiden Lane 
concern, and have also in their possession 
about $500,000 worth of jewelry gotten from 
Samuel Dorfman. A large quantity of 
jewelry has also been turned over by Joseph 
Herman, according to Mr. Murphy. 

Another hearing in the case of Harry A. 
Cohn, jeweler and accountant, 1457 Broad- 
way, New York, was held last Friday morn- 
ing at the office of Robert P. Stephenson, 25 
Broadway. These hearings are being held 
under Section 21A of the Bankruptcy Act 
and are being conducted by Edward S. 
Greenbaum, of Greenbaum, Wolff & Ernst, 
attorneys for the receiver of Harry A. Cohn. 

The first witness placed on the stand was 
Henry Frank, a retail jeweler at 269 Grand 
Si., who merely testified about the purchase 
of a diamond, 


The next witness called was Isidore 
Gersten, 94 Canal St., who told the court 
that on Aug. 29 he had purchased from 
Harry Arnow, one of the men indicted in 
this case, four diamonds for which he paid, 
$2,232. These were paid for by check and 
were later sold to an unknown person. 


The most important witness called on 
Friday was Felix B. Vollman, manufactur- 
ing jeweler, 110 W. 40th St., who, through 
the alleged hypothecating methods of Cohn, 
had lost jewelry worth more than $250,000. 
He told the court that he had been in the 
jewelry business for 23 years and had 
known Harry Cohn for some time. Mr. 
Vollman was asked about specific articles 
which he had given to Cohn on memorandum 
and he enumerated each of them, among 
which were diamonds, bracelets, bar pins, 
brooches and pearl necklaces. One of the 
pearl necklaces given to Cohn by Mr. Voll- 
man according to the latter’s testimony was 
worth $64,000, another, $6,500 and another, 
$75,000. A pair of diamond earrings he 
stated were given to Cohn and these he 
valued at $60,000. None of these articles, 
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according to Mr. Vollman, have ever been 
returned by Cohn nor had any payment 
ever been made on any of them. In his 
testimony, the witness told the court ~ that 
Cohn, when he requestéd~.any article on 
memorandum, always stated that he had a 
customer for this particular article and 
relying on Cohn’s statement, Mr. Vollman 
gave him the merchandise. 

The last witness summoned was Samuel 
Bergman, a diamond broker, living at 46 
Chestnut St., Brooklyn. Mr. Bergman tes- 
tified that he knew Alex and Harry Arnow 
but had not done business with any of them 
for a number of years. The next hearing 
will be held on Friday, Dec. 11, at the same 
place. 


Business Troubles 





The Fayette Silverware Co., Uniontown, 
Pa., is reported to be in bankruptcy. 
Eugene G. Morrison, Shelby, N. Car., has 


made an assignment for the benefit of 
creditors. 
An involuntary petition in bankruptcy 


has been filed against Thomas E. Weir, 
Youngstown, O. 

An involuntary petition in bankruptcy has 
been filed against William Berkowitz, 117 N. 
%h St., Philadelphia, Pa. 

An involuntary petition in bankruptcy has 
been filed against the Home Mercantile Co., 
318 N. 8th St., St. Louis, Mo. 

The Greenstreet Monti Jewelry Co., 510 
Victoria building, St. Louis, Mo., is offering 
to settle with creditors at 30 cents on the 
dollar. 

A voluntary petition in bankruptcy has 
been filed by the Diamond Shop, Joe Ra- 
binovich, proprietor, 431 W. Superior St., 
Duluth, Minn. 








Jewelers’ Gold Bars Withdrawn and 


Exchanged at New York 
Week Ended Dec. 5, 1925 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. 
Gold bars paid depositors........... 


$871,117.90 
91,038.94 


TOME So Aiisiedbonmewense Maaeeotnes $962,156.84 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
ORS SOP ei. ait ccvidsiesaneacomant $254,858.66 
ED ieocknié nike arian aS Melee 112,868.72 
Re Bo iecducrieninnarcatene veeaatee 153,382.93 
TR De cb tks ce pbedsleoddtowmarnened 178,014.69 
Sa ere mare Fre 120,986.96 
DED ctw ticekae dae kg ee eaieee Maae 51,005.94 

$871,117.90 


wn ten 
aa ne 








Louis Luxemberg, retail jeweler at Barns- 
boro, Pa., is now mayor-elect of that city 
after one of the liveliest elections in its 
history. Mr. Luxemberg is a lifelong Re- 
publican, and it was planned to nominate 
him on that ticket, but a K. K. K. movement 
changed this, whereupon the Democrats 
nominated the jeweler, and he finally ac- 
cepted. He was elected by a large majority 
over the Klan candidate, a large number of 
Republicans cutting their regular ticket for 
him. No one was more elated over his suc- 
cess than Max E. Gordon, who for five years 
was associated with him in business in 
Barnsboro. 








Herbert S. Tanner was a business visitor 
in Boston the past week. 

Walter H. Durfee was a business visitor 
in Boston the past week. 

Louis F. Rosenberg is leaving in a few 
days to spend the Winter in Florida. 

Col. and Mrs. Joseph Samuels were in 
New York and vicinity the past week. 

Mr. and Mrs. Thomas U. Catlow spent 
the last week-end in the southern part of 
the State. 

Eustace Cress has begun the erection of 
an $8,000 dwelling house on Strathmore 
Road, Edgewood. 

Gregor Krichbaum called on the trade of 
L. Krichbaum & Co. through the middle 
States the past week. 

Charles L. Kettlety has transferred to 
John Turcone two lots of land with build- 
ings at Long Meadow. 

L. M. Wilson has removed his retail 
rooms from 76 Dorrance St. to Room 305 
in the Strand building, 77 Washington St. 

Frank Kelley was in New York and 
vicinity the past week in the interests of the 
Manufacturing Jewelers’ Board of Trade. 

Mr. and Mrs. Horace F. Carpenter left 
last Wednesday on an automobile trip to 
Texas and New Mexico to spend the 
Winter. 

Everett L. Spencer has given a mortgage 
for $2,000 to the Industrial Trust Co. on 
property on the west side of Rumstick Road 
at Barrington. 

G. R. S. Killam, who closed his place of 
business at 17 Summer St., Pawtucket, on 
Nov. 28, is now to be found at 120 Laurel 
Ave., Providence. 

Harry M. Mays et ux have given a mort- 
gage for $2,200 to the Providence Mortgage 
Corp. on a lot with buildings on the Roger 
Williams Park plot. 

Albert J. Moss, manager of the Chicago 
office of the J. J. White Mfg. Co., arrived 
here the past week for a short visit to the 
firm’s factory, 144 Pine St. 

J. P. Burlingame was elected Commander 
of Narragansett Commandery, United Or- 
der of the Golden Cross at the annual meet- 
ing held Wednesday night. 

J. Robert Sweet, of the Providence of- 
fice of the National Jewelers’ Board of 
Trade, was in southeastern New England 
the past week making revisions. 

J. Vincent Huber, of the Chicago office 
of the George H. Fuller & Son Co., left 
for his ‘territory last week after two weeks 
at the firm’s factory at Pawtucket. 

Theodore B. Pierce and Joseph M. Tally 
are members of the Citizens Christmas 
Committee appointed to conduct the com- 
munity Christmas festivities this year. 

Considerable damage was caused at the 
dwelling corner of Pitman St. and Butler 
Ave., occupied by Robert W. Hamilton, by 
a fire that broke out in the cellar Monday 
night. 

Mrs. C. Landers has opened a new gift 
and antique shop at 43 Everett St., New- 
port. As a feature during the holiday sea- 
son she will serve tea every Wednesday 
afternoon. 

The regular monthly meeting of the Di- 


rectors of the Manufacturing Jewelers’ 
Board of Trade will be held Friday, Dec. 
18, at the Turks Head building, in this 
city. 

William H. Draper, diamond dealer and 
expert, was operated upon at the Jane 
Brown Hospital on Saturday morning, and 
was reported as resting comfortably the 
following day. 

David P. Craig, of Thompson & Thomp- 
son, was elected Worshipful Master of St. 
Andrews Lodge of Masons at Riverside at 
the annual communication held last Monday 
evening, Nov. 30. 

A final decree was entered in Superior 
Court on Saturday denying and dismissing 
the petition of Michael Petruccia against 
the Imperial Knife Co. for relief under the 
Workmen’s Compensation Act. 

Frederick D. Carr, secretary of the Ostby 
& Barton Co., was elected a member for 
four years of the board of trustees:of the 
St. Andrew’s Industrial School at the an- 
nual corporation meeting last Monday. 

Paul B. Paris won a blue ribbon cup with 
his “Paris Pet” at the Rhode Island Bos- 
ton Terrier Club show at Elks Auditorium 
last week. Among the trophies offered was 
a handsome cup given by the J. A. Foster 
Co. 

Pawtucket retail merchants will keep 
their stores open until 9:30 o’clock the eve- 
nings of Dec. 22, 23 and 24 to accommodate 
the Christmas trade, it has been decided 
through the Pawtucket Chamber of Com- 
merce. 

Sylvester K. M. Robertson, for many 
years associated with S. K. Merrill & Co., 
but now Town Clerk of Warwick, was 
elected president of the Rhode Island Town 
and City Clerk’s Association held last 
Friday. 

Arthur L. Aldred, Theodore B. Pierce, 
Henry D. Sharpe, William A. Viall and 
Byron S. Watson are members of the Provi- 
dence World Court committee in charge of 
the public mass meeting that is to be held 
the coming week. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers’ 
Board of Trade, received the congratula- 
tions and felicitations of his numerous 
friends last Wednesday on the occasion of 
the anniversary of his birthday. 

The case of the American Optical Co. 
against A. W. Norton on book account was 
heard before Judge Rueckert in the civil 
session of Sixth District Court on Wednes- 
day. On motion and proof judgment was 
entered for the plaintiff for $306.33. 

The case of B. C. Mazza, appellant, 
against the Irons & Russell Co. for dam- 
ages under the Workmen’s Compensation 
Law, that was on the jury trial calendar 
of the Superior Court for a hearing on 
Friday last, was passed at that time for 
reassignment. 

Erik A. Anderson was elected directo”. 
Mrs. Raymond F. Ostby, secretary, and 
Henry D. Sharpe, one of the directors of 
the Junior Achievement Foundation, Inc., 
a permanent organization to carry on the 
junior achievement work in the Providence 
public schools. 

Property owned by Harris Fellman, of 
H. Fellman & Sons, Inc., retail jewelers, 
124 Main St., Woonsocket, is being favor- 
ably considered by a_ special municipal 
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commission as a site for a new city hall 
building. The property contains about 
50,000 square feet. 

Damage estimated at $5,000 was caused 
by fire, water and smoke in the novelty 
store of Mrs. Charles Spring, 138 Cy. 
berland St., Woonsocket, Monday evening 
Nov. 30. The fire started from an oyer. 
heated stove in the rear of the store a shor 
time after the place was closed for the 
night. 

Among those who subscribed to & 
Joseph’s Hospital on the occasion of the 
annual donation day on Thanksgiving were: 
Callender, McAuslan & Troup Co. (The 
Boston Store), $50; William A. Vial, $25. 
Brief Mfg. Co., $10; Belcher & Loomis 
Co., $10; William J. Feeley, $10, and 
Joseph M. Tally, $10. 

At the annual meeting of -the stockhold- 
ers of the Rhode Island Hospital Trust Co, 
on Tuesday among the directors elected 
were Herbert J. Wells, Frank W. Matteson 
and Alfred K. Potter, directors of the Gor- 
ham Mfg. Co.; Walter R. Callender, of 
Callender, McAuslan & Troup Co. (The 
Boston Store); Henry D. Sharpe, of the 
3rown & Sharpe Mfg. Co., and Frederick 
A. Ballou, of B. A. Ballou & Co., Inc. 

The Rhode Island Novelty Co. at Ap- 
ponaug has been sold to Frederick Smith 
of Sherburne Falls, Mass., who took pos- 
session of the plant last Monday. The 
company, which has been manufacturing a 
general line of jewelry, is located on 
Greenwich Road, near the Apponaug Four 
Corners, and was incorporated about five 
years ago. Rev. R. H. Woffenden of Ap- 
ponaug was one of the principal owners. 
Mr. Smith was formerly a resident of Ap- 
ponaug. 

Without knowing the market price of 
“Lemons” it can be stated that they are 
high in the Irons & Russell building duck 
pin tourney at the Casino bowling alley. 
The other three teams in the league will 
agree to this as the “Lemons” are at the 
top with a margin of four points over the 
Lee outfit. Taylor is the big noise indi- 
vidually,* with a high single of 144, a total 
or 356 and an average of 106 plus in 33 
strings. His team also holds single and 
three-string marks of 555 and 1,561. 

Members of the Pawtucket Lions Club 
were addressed at their weekly luncheon 
meeting last Wednesday noon by Archibald 
Silverman, of Silverman Bros., manufac: 
turing jewelers of this city, who discussed 
“The manufacture and sale of jewelry.” He 
outlined the several phases of the jewelry 
industry, gave a brief résumé of the his- 
tory of it as represented by Providence and 
the Attleboros and called attention to the 
extent of persons employed, the value of ma- 
terial and products and the great total of 
wages paid annually. He concluded by 
pointing out the importance and advantages 
to business men generally, of cultivating 
friendships, particularly through the ass0- 
ciations which business men’s clubs afford. 

Jewelers and others connected with the 
industry, were prominent at the 69th annual 
communication of What Cheer Lodge of 
Masons last Monday evening, when How; 
ard B. Rice, with L. H. Heller & Son, 4§ 
retiring Worshipful Master was presented. 
handsome solid gold Past Master’s jew 
designed and made by Harvey & Otis. Hat: 
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oid A. McAuslan officiated as master of 
ceremonies to the District Deputy Grand 
Yaster and among the officers installed were 
Kenneth P. Armstrong as Senior Warden; 
Rdward I. Mulchahey, of C. Sidney Smith 
Co, as Chaplain ; Grenville R. Hood, with 
ohn F. Allen, as Senior Deacon; Benjamin 
H, Slade, of Westcott, Slade & Balcom, as 
Senior Steward, and Earl R. Mulchahey, 
4s Assistant Steward. Among those who 
attended the annual banquet, in addition to 
the above, were Ralph Gregory, of Good- 
win & Gregory; Norris G. Abbott, of Rhode 
Island Tool Co.; William H. Mason, Hiram 
D, Murray and Albert I. Blanchard, of the 
Gorham Mfg. Co. 

With 12 teams in its bowling league the 
games now in progress at the Casino at 
Gorham Mfg. Co.’s plant at Elmwood are 
attracting considerable interest and enthusi- 
asm. The Maintenance Department is lead- 
ing with 30 games won and only two lost 
with a total pinfall of 11,932, or an aver- 
age of 497 per game. The Preparatory De- 
partment is a close second with 26 won, two 
lost, pinfall total of 11,168 and an average 
of 465. Maintenance has the highest team 
single and team total of 563 and 1,588, re- 
spectively, while Olson has the high indi- 
vidual single string of 138 and Jayne the 
highest three-string total of 366. - 

At the reorganization of the Providence 
school committee under its new system 
Monday evening, Nov. 30, Augustus F. 
Rose, director of the Jewelry and Silver- 
smithing Department of the Rhode Island 
School of Design, was appointed director 
of manual arts, a newly created office. Mr. 
Rose has been head of the jewelry depart- 
ment at the School of Design for 16 years. 
Among the members of the. old school board 
who went out of office with the board was 
Edward I. Mulchahey, of C. Sidney Smith 
Co. who had been a member for more than 
2% years. 

More than ordinary interest continues to 
he manifested in the unusual case of alleged 
hypnotic influence which, 23-year old Bea- 
trice P. Griffin, a young woman in the 
employ of the J. J. White Mfg. Co., manu- 
facturing jewelers, claimed caused her to 
steal jewelry from her employers to give 
to the man under whose baneful control she 
professed to be. This interest has been in 
no degree lessened by the outcome of the 
trial of the girl and her alleged “Svengalli” 
in Sixth District Court a few days ago. 
Roy E. McLean, of 58 Warren Ave., East 
Providence, who pleaded not guilty when 
arraigned on Nov. 4 on a charge of re- 
ceiving stolen goods, retracted his plea and 
was fined $400 and costs when he admitted 
sufficient evidence to convict. He appealed 
and furnished bonds in $500 for appearance 
before the grand jury in Superior Court. 








“A Commercial Survey of the Philadel- 
thia Marketing Area” is the first of a series 
of market analyses to be published by the 
Domestic Commerce Division of the Depart- 
ment of Commerce. Manufacturers or 
wholesalers who are interested either in this 
first code to marketing or in the subsequent 
ones to be issued, can obtain full information 
from the Bureau of Foreign and Domestic 
Commerce, Washington, or any of its local 
offices, The New York office of the depart- 
ment is 734 Custom House. 


CIRCULAR 


THE JEWELERS’ 





at his Summer home at Orleans on the Cape 
for about 10 days. 

The local branch of the George L. Claflin 
Co. of Providence, which has been located 
for several years at 52 Union St., has re- 
cently been removed to larger quarters at 
56 Union St. 

Howard D. Seebeck, who has been man- 
ager of the Chicago office of Sykes & 
Strandberg for a number of years, has re- 
signed to accept a similar position with a 
Providence concern. 

F. B. Wilmarth was a member of the 
committee to arrange for the observance of 
the 60th anniversary of Methodism in Attle- 
boro the past week. At the meeting -Fri- 
day evening, Aldro A. French was the ,prin- 
cipal speaker. be: 

Charles A. Walker, for more than a score 
of years employed at the A. H. Sweet Co. 
box factory, died Tuesday night in the Bris- 
tol County Tuberculosis Hospital, where he 
had been a patient for a few weeks. He 
was in his 50th year. 

Clarence L. Watson, of the Watson Co., 
and president of the First National Bank 
of Attleboro, is confined to his home as the 
result of a serious accident at his home last 
Monday evening. While on his way to the 
dining room he slipped and dislocated one of 
his hips. 

The Frank Mossberg Corp. of this city, 
manufacturer of tools and machinery, with 
a capital stock of $94,250, has been char- 
tered with the following as incorporators: 
Edward C. Mack, Jr., of Salem; Charles 
E. Gammons, of Cohasset, and Craig Alden, 
of Boston. 

The .C. O. Sweet & Son Co. took two of 
the three strings from the L. G. Balfour Co. 
team at the Elite alleys, Thursday evening in 
the Shop Bowling League tournament. The 
results were as follows: Sweet, 524, 543, 
512: total, 1,579. Balfour, 542, 534, 503; 
total, 1,579. 

Attleboro is co-operating in the Golden 
Rule observance in behalf of the Near East 
Relief, and among the members of the com- 
mittee fostering the local movement are 
Harold D. Baker, Harvey FE. Clap, Mrs. 
Samuel M. Einstein, Mrs. Leonard I. Lamb 
and Joseph L. Sweet. 

By nosing out in a one-pin win of the 
third string Tuesday evening, the S. O. Big- 
ney Co. team won two out of three strings 
from the W. E. Richards Co. team in the 
Shon Bowling League. The results stood 
as follows: Bigney, 540, 548, 581, with a 
total of 1,669: Richards, 489, 561, 580: 
total, 1,630. 

Harold D. Baker, Jr., of the Attleboro 
Refining Co., had a narrow escape from seri- 
ous consequences a few days ago when the 
automobile he was operating skidded and 
turned completely over. The machine was 
badly damaged, the top being crushed, but 
Mr. Baker was able to extricate himself 
from the wreck and escaped with only a few 
cuts and bruises, although severely wrenched 
about the back. 

A committee from the citv of Attleboro 
gave a dinner Monday evening, Nov. 30, at 
the Bay Path at North Attleboro, in honor 
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of Congressman Joseph W. Martin, Jr., who 
left later to assume his duties in Washington. 
The gathering was for the purpose of ex- 
tending the felicitations and best wishes of 
the citizens of Attleboro to the first man 
from Attleboro to serve his country in con- 
gress. Mr. Martin was for many years the 
local correspondent for THE JEWELERS’ Cr- 
CULAR. The gathering Monday evening was 
a pleasantly informal affair and was pre- 
sided over by Frank J. Nerney of the Bay 
State Optical Co., who during the evening 
in behalf of the citizens of Attleboro pre- 
sented the congressman with a solid silver 
desk set, a gold-headed cane, a silk umbrella 
and a fountain pen. Several manufacturing 
jewelers were members of the party. 











Ray Sturdy is making an extended west- 
ern trip in the interests of the Cheever- 
Tweedy Co. 

Harry Pierce, at one time connected with 
the T. I. Smith Co., but now a resident of 
Augusta, Me., with Mrs. Pierce has been 
visiting relatives here. 

William Baker, employed at the F. M. & 
J. L. Cobb factory, had the misfortune of 
losing the end of a finger while at work the 
other day, catching it in a press and badly 
jamming it. 

Earl Sande, the famous jockey, was the 
guest of Frank P. Kennedy, of Kennedy & 
Co., over the last week-end. During his 
stay in town he was taken to the various 
jewelry factories and shown how jewelry 
is made. 

A. Loring Smith, for several years with 
U. C. Smith & Co., is organizing a com- 
pany to take over the retail jewelry business 
now being conducted by the estate of H. S. 
Hewett Co., 198 Main St., Brockton, Mass., 
to be continued under the firm style of the 
Hewett-Smith Co. 

The total receipts from the industrial sec- 
tion in the Red Cross roll call here last 
week were $706.50, which was a considerable 
increase over last year. Included in the 
list were the following: The Webster Co., 
$80; Lindroth Co., $7; E. I. Franklin Co., 
$15; R. Blackinton Co., $37; D. Evans Co., 
$2; J. Frank Bride Co., $10.50; Bugbee & 
Niles Co., $10.50; J. H. Peckham Co., $9; 
Mandalien Mfg. Co., $14; Presto Cigarette 
Case Co., $9; J. J. Sommer Co., $13; Evans 
Case Co., $12; T. I. Smith & Co., $13; 
Kennedy Co., $11; Carpenter Die & Tool 
Co., $3; J. F. Sturdy Sons Co., $28; L. E. 
Freeman Co., $10; Le Stage Mfg. Co., 
$13.50; Glines & Rhodes, $6; Bishop Co., 
$42; Barrows & Co., $9.25; W. H. Bell Co., 
$10; Doran-Bagnall, $8; W. N. Fisher Co., 
$12; V. H. Blackinton Co., $3; Mason Box 
Co., $40; W. G. Clarke Co., $16; Cheever- 
Tweedy Co., $22; T. G. Frothingham Co., 
$61; Oscar Hillman, $1; O. M. Draper Co., 
$21.50; Swift & Fisher, $13; Paye & Baker 
Mfg. Co., $46; Sturtevant & Whiting, $3; 
Mason & Lenzen, $16; F. M. Whiting Co., 
$17; William Creed, $7; Jewelry Cutlery 
Co., $9; Riley & French, $23; G. C. Hud- 
son. Co., $19; H. D. Merritt Co., $8; C. 
Ray Randall Co., $8; C. H. Batchelder Co., 
$10. 
































The Pollock Pen Co., Inc., 259 A St., has 
moved to Brooklyn, N. Y. 

The Gem Novelty Co., 333 Washington 
St., has gone out of business. 

Zatarian Dickran, Lynn, has sold out to 
Frederick H. Brown, of Plainville. 

Albert Blanchette, East Weymouth, has 
opened a store for himself. He was for- 
merly with the Waltham Watch Co. 

Albert R. Kerr, secretary of the Boston 
Jewelers’ Club, is now with the E. B. Horn 
Co. During the New England Exposition 
he was assisting Chester I. Campbell, who 
was general director. 

From now on the wholesale and other 
stores will be opened in the evenings to ac- 
commedate the Christmas ‘rush which has 
begun. Every office is having its full share 
of the business. Payment of Christmas sav- 
ings amounting to many millions is sending 
many customers into the stores. 

Every Episcopal parish in this State was 
represented in the accumulation of gold, sil- 
ver and jewels contributed by persons de- 
sirous of assisting certain schools in Tokio, 
Japan. One bit of jewelry brought $650 
during the opening hour. Watches of every 
description, buckles, candlesticks, forks, 
spoons and ladles by the hundreds, brooches 
and rings and several beautiful sets of old 
Sheffield were in the collection. 

Election of officers of the Boston Jewelers’ 
Club, which was held at the Chamber of 
Commerce, resulted as follows: President, 
Edward D. Cole; vice-president, James H. 
Parks; secretary and treasurer, Albert R. 
Kerr; board of directors, James S. Blake, 
W. L. Stone, J. Charles Stever, F. R. Hol- 
lister, Edward A. Bigelow and Frank T. 
Cram. Plans for the annual banquet were 
discussed. The event will be held at the 
Copley Plaza, as usual, Feb. 3. The pro- 
gram will be similar to that of former years. 

Shreve, Crump & Low, Harkins & Mur- 
phy, and A. Stowell recorded clean sweeps 
in the Jewelers’ Bowling League matches 
Dec. 3. Shreve, Crump & Low, in winning 
four points, had the high total for the night, 
1,461. The scores: Shreve, 1,461; M. S. 
Page, 1,345; A. Stowell, 1,390; D. C. Perci- 
val, 1,322; Harkins, 1,389; I. Alberts, 1,328; 
Thomas Long, 1,376; Lenox Jewelry, 1,328; 
Hodgson-Kennard, 1,409; E. B. Horn, 1,242; 
Smith-Patterson, 1,368: Bigelow-Kennard, 


1,342; J. Kirby Co., 1,352; Ripley-Howland, 
1,209. 











Ideal weather during the past week has 
filled the Birmingham stores with shoppers 
from the city and from distant towns. 
Many people are purchasing Christmas 
presents already and as a result some of the 
jewelers report that they have commenced 
to enjoy a fine pre-Christmas business. 

A man wanted in Birmingham for pass- 
ing worthless checks on jewelers and 
others, was recently arrested in Washington, 
D. C. He was brought back to Birmingham 
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by Dan Bodeker, of the Bodeker National 
Detective Agency of Birmingham. His 
bond was fixed at $1,000. According to 
the Bodeker agency this man is wanted on 
the charge of passing worthless checks in 
practically every State in the United States. 

Joe Tate, negro, was recently shot and 
seriously wounded by D. L. Murphy in the 
store of Edwards & White at Brighton, a 
suburb of Birmingham, as the negro was in 
the act of removing some jewelry from a 
case. Mr, Murphy sleeps in the rear of 
the store. Hearing a noise he saw the 
negro standing by a jewelry case in the 
act of opening it. The negro had removed 
his shoes and entered the store by forcing 
open a window. The negro is in a 
Birmingham hospital under guard. Mr. 
Murphy was exonerated of the shooting. 











Paul Stern, of Louis Stern & Co., Provi- 
dence, is spending the month with his parents 
in this city. 

Frank Kline, jeweler of Spring City, Pa., 
well known to the Philadelphia trade, is ill 
with a serious case of pneumonia. 

William H. Fowley, eastern manager of 
the Elgin National Watch Company, has 
been in Philadelphia for several days. 

Samuel Segall, proprietor of the Parkside 
Jewelry Co., has just purchased the property 
at 1114 N. 40th St., where one of his stores 
is located. 

David Wise, of the silver department of 
M. Sickles & Sons, received the sympathy 
of his employers and associates in the recent 
death of his mother. 

Suit has been entered in municipal court 
by I. S. Sagorsky & Son, 820 Chestnut St., 
wholesalers, against Joseph A. Stars, Jeffer- 
son building, to recover $224 claimed due for 
merchandise. 

Charles Muth is back again at his former 
location, 1 S. 8th St., which has been ex- 
tensively renovated and improved. During 
this period the store has been in temporary 
quarters a few doors down the street. 

John Kardowski, for more than 15 years 
a watchmaker for M. Sickles & Sons, has 
been obliged to give up work and go to a 
convalescent camp in the mountains because 
of serious heart and kidney conditions. He 
has the sympathy of his employers and fel- 
low workers. 

Another Pennsylvania jeweler has suc- 
cumbed to the lure of Florida in the person 
of J. H. Smith, who has closed his retail 
store at Emporium and. located at Miami 
Beach, where he has opened an up-to-date 
store. He reports to trade friends here that 
he has as yet seen no reason to regret the 
change. 

Report of a pawnbroker to the police that 
a watch stolen in 1918 had been pawned in 
his store, caused the arrest here of a man 
from Manayunk. Two men who are said 
to have pawned the watch identified the 
prisoner as the man who sold it to them 
seven years ago. The man denies he ever 
had the timepiece. 

Callers on the trade here within the last 
few days included John Gregory, of the 
Worthington & Raymond, Inc., jewelers’ 
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findings, New York; A. B. Michaels of 
New York, representing B. A. Balloy & Co 
jewelers’ findings; George De Vries, of the 
Pennant Watch Supply Corp., New y 

and Charles Siebert, representing the Arroy 
Supply & Importing Co., also of New Yogi 

Max E. Gordon has been chosen one 9; 
the judges of election for the coming anmyj 
meeting of the directors of the “Jewelery 
Bank,” otherwise the National Bank of 
Commerce here, the title being given to it 
because of the fact that so many jewelers 
have their accounts there. The election 
comes early in January. 

James F. Connor, jeweler at 810 Walny 
St., was guest of honor last Wednesday eye. 
ning at a banquet tendered him in recogni. 
tion of four years of highly successful work 
as district deputy of the first Pennsylyanig 
district of the Knights of Columbus. More 
than 450 guests were present and Mr, Con. 
nor was praised by all the speakers, 

Peter Loeper, jeweler of Ashland, Pa, js 
the subject of considerable envy among 
local retailers who have heard the news that 
he has just opened a $250,000 hotel in Ash- 
land which bears his name. Mr. Loeper is 
one of the best known citizens and merchants 
of the town, and is active in many other 
lines of business beside jewelry. 


F. B. Wallen, well-known retailer of Cam- 
den, N. J., made a great hit with the pupils 
of the high school in that city when, at the 
banquet in honor of the school football team 
for its victory over the Atlantic City school 
eleven, he presented each of the 18 members 
of the team and the substitutes with a minia- 
ture football of solid gold, keeping a promise 
he had made before the game. It may be 
deduced from this that Mr. Wallen is con- 
siderable of a fan for the Camden high team. 
His presentation remarks, while brief, won 
the most applause of the evening as he dis- 
played the golden footballs. 


A clerk in the wholesale jewelry estab 
lishment of L. P. White in the Sheridan 
building, 9th and Sansom Sts., was the un- 
witting cause of a great commotion last 
week. Mr. White has installed a burglar 
alarm system, one feature of which is 4 
siren with a raucous note that is calculated 
to be heard for many blocks and to bring 
the police on the run. The system had bare- 
ly been installed when the clerk happened 
to place his foot on the signal bars and in an 
instant the siren began work. “Bob” Coates, 
manager for Mr. White, was busy at his 
desk as usual, and at the first note of the 
booming siren was up and speeding back to 
the location of the alarm with visions of 
bandits and what not. Employes ran about 
seeking the cause of the alarm, while out- 
side police, foot and mounted, headed for the 
Sheridan building, together with a rapidly 
swelling following of men, women and chil- 
dren from the shopping throngs. While the 
policemen and detectives assigned to the 
wholesale jewelry district made their way 
up by staircase or elevator to the White 
establishment, the throng of spectators ff 
mained outside and speculated on the “hold- 
up” and possible murder, the rumor mongers 
having by this time added that as a feature 
of the “show.” When the police and sleuths 
reached the third floor and burst into the 
L. P. White offices, Mr. Coates was able to 
reassure them, and they departed sayimé 
things about new-fangled burglar alarms. 
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Most of the jewelers here have materially 
added to their selling forces, a few of the 
gores having the benefit and advantage ot 
sbtaining students in some of the city 
colleges, to help out during the rush season. 

Emanuel Grafner, of Grafner Bros., was 
thanked recently and publicly for the 
glendid manner in which he handled the 
drive among the jewelers in obtaining the 
trades quota to the Federated Jewish 


Philanthropies, Mr. Grafner exceeding the 


quota given him and his comnfittee by more 
than $3,000. 

If all reports are correct some of Pitts- 
burgh stores are selling a lot of very good 
merchandise, the Wood St. establishments in 
articular having enjoyed a very good trade 
of late. Most stores have been encouraging 
shoppers to lay goods away for delivery 
during Christmas week and, as a result, 
some early trading has been done. 

Much interest was taken in the announce- 
ment here last week that a new $5,000,000 
theater is to be built at Penn Ave., 7th St. 
and Liberty Ave., by the Rowland & Clark 
interests, for this move will eliminate some 
jewelry stores in the wholesale district. It 
appears to be certain that this deal will now 
go through. There had been reports that 
the whole block was to be razed to make 
way for extended improvements but this is 
said to be without foundation. Early re- 
ports had it that a hotel was to go up on the 
site, 

Apparently jewelry thieves find it most 
convenient to use an automobile in stag- 
ing a robbery as again was indicated last 
week when the South Side Clock Hospital 
was robbed of merchandise valued at $800, 
according to a police report. The window 
was smashed and the loot stolen, the man 
who did the work making off in an automo- 
bile, It was said that the machine moved 
slowly along the street. One man leaving 
the car made a dash at the store window 
at 816 Carson St., which he broke, and after 
scooping up what he could grab, the pair 
drove off. There is no clue to their identity. 

Edward Levy, who has been the jewelry 
buyer for the jewelry department of the 
Kaufmann & Baer Co., has resigned his 
position to go to Litt Bros. in Philadelphia 
ma similar capacity. The announcement 
made here last week that the Kaufmann & 
Baer Co. store had been taken over by Gimbel 
Bros., Inc., caused a lot of interest in Pitts- 
burgh. The Kaufmann & Baer Co. does an 
anual business in excess of $16,000,000 
which will be added to the $100,000,000 
business of the five other Gimbel stores, re- 
ported before this last merger. 








Plainville, Mass. 





am semi-annual conferences of the sales 
“0 and heads of departments of the 

hiting & Davis Co. Plainville, Mass., 
were held recently. Among the early ar- 
rivals were Frank E. Whiting and Clifford 

iting from the Chicago office. 

Miss Madeline Doran, forelady of the 
repair department of the Whiting & Davis 
®, Plainville, Mass., was pleasantly sur- 
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prised one afternoon recently during a 10 
minute recess period at 2 o’clock when the 
employes of that department presented her 
a solid mahogany clock and a beautiful mesh 
bag in honor of her approaching marriage 











to Andrew Murphy, of Attleboro. During 
the recess refreshments were served. 
Allentown, Pa. 
E. F. Schertzinger, Slatington, was in 


charge of the Slatington Rotary meeting 
held at the Neff House last Friday evening. 

The Kay Jewelry Co.’s store, 702 Hamil- 
ton St., Daniel Grechen, manager, is beauti- 
fully decorated for the Christmas holidays. 

Richard S. Redfield, with Kohn & Co., and 
John B. Godvin, manager of sales for the 
Kienzle Clock Co., Inc., are calling on the 
trade in this locality. 

The following traveling men are calling 
on the trade in this locality: Norman C. 
Schafer, with Joseph H. Meyer Bros.; E. B. 
Harmon, with Wolcott Mfg. Co.; H. B. 
Deans, with Allsopp Bros.; T. A. Brennan, 
with Henry Froehlich & Co.; Frank Lodge, 
with Waterbury Clock Co., New York; 
Philip Pardee, with Gorham Co. 

Local jewelers are advertising in the local 
papers vigorously and continuously these 
days in an effort to attract the business of 
thousands of people hereabouts who will re- 
ceive Christmas savings checks from banks 
and trust companies. One local trust com- 
pany alone is paying out $260,000 in savings 
club checks to more than 5,000 members. 

Robert Graham and Carl Rist, Gruen 
Watch Co.’s representatives, who spent the 
past week in Allentown exhibiting a replica 
of the Gruen plant at Cincinnati in the win- 
dow of Faust & Landes, jewelers, together 
with a very fine line of diamond and plati- 
num watches, left Saturday evening for 
Pottsville, where they will exhibit at Claw- 
son’s jewelry store during the present week. 

Abraham Cohen, 393 Hamilton St., has 
about completed renovations to the store 
room at 395 Hamilton St., next door to his 
present store, which will give him twice the 
amount of space he formerly occupied. With 
this additional room Mr. Cohen will open an 
art and gift shop, in which he will feature 
such lines as leather goods, lamps, greeting 
cards, and novelties and favors for luncheons 
and card parties. Mrs. Cohen will be in 
charge of the gift shop section. The formal 
opening of the newly renovated jewelry store 
and gift shop took place Dec. 4. 

Two large plate glass windows at the 
jewelry store of Frank T. Koons, 160 E. 
Hamilton St., were shattered about five 
o’clock Thursday afternoon, when a runaway 
horse hitched to a local baker’s wagon 
vaulted through the windows. Mr. Koons 
had just completed a very effective window 
display of clocks for the holiday season when 
his windows were broken. Practically 
everything in the windows were damaged or 
rendered useless, as the horse was badly cut 
by glass and bled profusely. Those clocks 
not broken or marred were besmeared with 
blood, as it was with some difficulty that the 
horse could be removed from the opening 
he had made in the window. Mr. Koons is 
not able as yet to estimate his loss, but will 
be very much inconvenienced through his 
inability to use his show windows for some 
days to come. 















TRADE CONDITIONS 


Local jewelers report their Christmas trade as 
having opened most auspicously and the outlook 
is most encouraging. Many persons have already 
selected their gifts, paying the first installment 
and having the articles chosen laid aside until 
the final payment. Everything considered, business 
is about on a par with last year about this time. 
Beginning last Saturday evening the jewelry stores 
will be open every Saturday evening until 9 
o’clock for the Christmas trade, and on and after 
Saturday, Dec. 12, the jewelry stores will be 
open every evening up to Christmas Eve, when 
they will close early. The jewelry stores will close 
longer before Christmas than other stores, because 
department and dry goods stores have special sales 
seasons, spring, fall and winter and the jewelry 
stores have only Christmas. 





William L. Langdon, Fayetteville, N. C., 
has enrolled as a student at the Bowman 
Tech. School. 

Charles F. Miller, president of the Ham- 
ilton Watch Co., and wife have been visit- 
ing Atlantic City. 

George R. Weber, of Louis Weber & Son, 
and wife entertained at dinner several nights 
ago in honor of classmates of their daugh- 
ter, Miss Elizabeth Weber. 

The J. F. Apple Co. has received an 
order for nearly 1,000 gold service buttons 
which the Standard Oil Co. will award to 
employes for meritorious work during 19235. 

The silver cup presented to the local 
American Legion Post by its Woman’s Aux- 
iliary, inscribed with the names of the mem- 
bers who got the most new members during 
the past year, was furnished by S. Kurtz 
Zook. 


Among late visitors here were Kenneth 
May, of the A. K. May jewelry store, 
York; Joseph Soltis, jeweler, of Bethlehem, 
Pa.; Ray Gable, with the Rissel Jewelry 
Co., Patton, Pa.; Charles M. Peters, with 
A. M. Heffer, and George R. Koch, Read- 
ing, Pa. 

Louis Rosenberg, Milwaukee, with his 
wife and children, returned home last week 
after visiting Mrs. Rosenberg’s parents, 
Jeweler and Mrs. Benjamin Lichtenstein. 
Mr. Rosenberg recently disposed of a tract 
of land in a fashionable suburb of his home 
city for a half million dollars. 

The Hamilton Watch Co.’s factory will 
give its employes four working-day holidays 
during the Christmas season, closing at 5 
Pp. M. on Wednesday, Dec. 23, and reopen- 
ing Monday morning, Dec. 28. Dec. 28, 29, 
30 and 31 will be working days and Jan. 1, 
New Year’s, will be another holiday, as well 
as Saturday, the day following New Year’s 
Day. The Bowman Technical School will 
close only on Christmas. 

A farewell banquet was given at Hotel 
Weber Tuesday evening, Dec. 1, under the 
auspices of Alpha Chapter of the Beta 
Sigma Fraternity of the Bowman Technical 
School to the students who have finished 
their courses. Many amusing features in- 
terspersed brief speeches. A guest of honor 
was Charles Gause, of Uniontown, a mis- 
sionary of the Hamilton Watch Co., who 
discussed “Watchmaking,” and among other 
speakers were John J. and Charles E. Bow- 
man, heads of the school, and Kendig Bare 
and R. E. Hinkle, instructors 
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“You’re All Wrong Mr. Ante-Date 
—All Wrong” 


By Ernest V. MApISsOoN 


E have all met the salesman 

who tells us he can quote lower 
prices because his firm does no 
advertising. 

Let’s ask him—Aow and why. 

How much time does 
a salesman of a prod- 
uct not advertised to 
the trade use in ex- 
plaining its construc- 
tion, performances and 
possibilities? How 
much time does this 
salesman use in making 
calls where the buyer 
will not see him be- 
cause he has never heard of the 
product? 

Isn’t there a cost to a salesman’s 
time used in obtaining an interview 
and making an article known? Will 
not this cost be repaid to the manu- 
facturer by being tacked onto the 
eventual selling price? 

We know that we, the users, pay 
for every expense of selling—along 
with the cost of manufacture—plus 
the maker’s profit. 

We also know that advertising is 
a quantity production method—and 





quantity production is economical. 
A single business paper advertise- 
ment introduces a _ product’ to 
thousands of readers as quickly 
as the salesman introduces an 
unadvertised product 
toone man. The shorter 
time required of a 
salesman for educa- 
tional or “missionary” 
work, the more time he 
gains for actual selling. 
The more customers 
the salesman obtains 
for the factory the 
faster that factory 
grows and its facilities enlarge for 
producing at a lower cost per 
article. 

Spring these facts on the salesman 
who next comes into your place of 
daily stipend, boasting that his firm 
does not advertise and therefore can 
quote you lower prices. 

And then whisper in his ear that 
you believe his firm should advertise 
in THE JEWELERS’ CIRCULAR. Let 
him know that you believe in the 
paper which gives you so much 
information essential to your business. 
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RETAIL jeweler 


Using Trade-Marks A h ee 
who was recent- 


Which Misrepresent ly called to account 


Quality by an officer of his 
local business bureau for using a term in 
his advertising descriptive of quality, became 
very indignant at what he claimed to be an 
unwarranted interference with his business, 
because he said he was only using the word 
or words which the manufacturer of the 
article had registered as a trade-mark. In 
asking THe JEWELERS’ CiRCULAR to defend 
his position before the Better Business Bu- 
reau, he takes the ground that because the 
term had been registered as a trade-mark, 
he had both a moral and a legal right to 
use it in marketing the merchandise, and 
this despite the fact (which he admits to be 
true) that the word in question gave to the 
public an improper idea as to the quality 
of the article sold. The position taken by 
this jeweler is not a unique one, we are 
sorry to say, because many merchants seem 
to believe that the fact that a name or term 
is registered as a trade-mark by the Patent 
Office absolutely settles the right to use it, 
irrespective of the quality of the merchan- 
dise to which it may be applied. 

For the benefit of the trade in general, 
attention should be called to the fact that 
the Patent Office has in the years gone by 
permitted registration of trade-marks in the 
way of coined words, that are not only in 
many instances palpable frauds in the way 
they are used by the manufacturer, but in 
some instances are clearly in violation of 
both the national and State stamping laws 
applying to the marks on precious metals. 
This is due to the fagt:that the Patent Office 
does not apparently take into consideration 
either the quality of the article on which 
a trade-mark is to be used or the laws of 
the State and nation which govern the mark- 
ing of precious metals. 

No registration of a trade-mark, in our 
opinion, can in any way give the right to 
a manufacturer or dealer to stamp’ om an 
article of jewelry, a word or term which 
contravenes the stamping laws, and the man 
using such mark or term does so at his 
own risk. But, aside from the laws involved 
in the case, we do not feel that a jeweler 
should ever use, either on his merchandise 
or in his advertising, a term which in any 
way indicates quality that is not contained 
in the article sold, no matter whether this 
is a trade-mark or trade name or whether 
the manufacturer or wholesaler has sold it 
to him under such name. The jeweler, of 
all merchants, should sell his merchandise 
for exactly what it is and when, in his an- 
nouncements or advertising or in any way 
he uses a term either that is not descriptive 
of the quality or one that is so ambiguous 
as to create a different idea in the mind of 
the customer from that in the mind of the 
dealer, he is treading along the lines of 
fraud and misrepresentation. In doing so, 
he is shaking the confidence that his cus- 
tomers have in him and is undermining the 
foundation of his business. That the man- 
ufacturer of the article may have obtained 
registration of the term or trade-mark is 
no legitimate excuse and would in no way 
vindicate him with his customer who felt 
he was defrauded. Therefore, the action of 
the business bureau that sought to prevent 
the jeweler using such a term is in no 
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way to be condemned, but, on the other 
hand, is to be highly commended. 

This question of misrepresentation in 
trade-marks is a very serious one and is 
apt to be more serious as time goes on, 
particularly as manufacturers outside the 
jewelry trade making merchandise of metals 
imitating platinum, gold and silver, are con- 
stantly coining words for the purpose ot 
hiding the real quality of the metal used, 
and of creating an idea that it is either a 
precious metal or has some of the qualities 
of a precious metal. And to strengthen 
their position whenever possible, they are 
seeking to register this misleading term as 
a trade-mark. 

Some of our organizations in the jewelry 
trade, like the Jewelers’ Vigilance Com- 
mittee and the Good and Welfare Commit- 
tee of the National Jewelers Board of Trade, 
have taken this subject up with the Patent 
Office in an attempt to prevent the regis- 
tration of such misleading terms as trade- 
marks, thereby apparently giving the manu- 
facturer a colorable right to use them. But, 
unfortunately, they have had but little suc- 
cess as, under the law as it exists, their 
standing in a proceeding to intervene against 
the registration is not a strong one. Were 
those who objected competitors of the regis- 
trant and had used the mark themselves or 
a similar mark, they could proceed much 
more effectively, but the trade-mark law 
seems to take little recognition of the fact 
that an industry, as a whole, may be injured 
by the use of a trade-mark. As far as the 
marks of this kind already registered, 
nothing can be done except in cases 
where thé registered mark clearly vio- 
lates the State or national statutes and in 
such cases its use must be fought through 
a criminal prosecution of those making or 
selling articles to which it is applied. 





Another Simple.’ With the vogue of 
Test for beads and _ the 


great increase in the 
Amber sale of amber and 
imitation amber articles in the jewelry trade 
during the last few years, THE JEWELERS’ 
CircuLAR has had many requests for a sim- 
ple test for amber that would differentiate 
the genuine from the imitations. In the old 
days when beads were either of amber or of 
glass, the test was simple because the weight 
of the imitation differentiated it immediately, 
and where this was not wholly apparent the 
electrical properties of amber (found by rub- 
bing it and applying it to a small piece of 
paper) were sufficient to let the jeweler feel 
he could tell the genuine. But of recent 
vears a large number of imitations have ap- 
peared on the market to which the old tests 
proved ineffective. These imitations, made 
of celluloid, milk products and compositions 
of various kinds, often had the appearance 
of amber, had low specific gravity and in 
some cases seemed to have the electrical 
properties of amber as well. In fact, some 
of these imitations had a small amount of 
amber in them. 

As a result, many jewelers who felt they 
were capable of testing imitations in former 
days have admitted that they cannot, do so 
now. In fact, the so-called amber experts in 
our industry have been growing fewer and 
fewer, with the result that the jeweler has 
only felt safe when he dealt with housés on 
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whose reputation he could absolutely rely tp 
get the genuine product. Tue Jewnny 
CigcuULAR has received so many inquire 
from jewelers recently as to amber, a8 well 
as samples of so-called amber Whose geny. 
ineness was questioned, that we take Pleasure 
in giving publicity to a test supplied by Dr 
Paul F. Kerr, of the Department of 
and Mineralogy of Columbia Universit 
Dr. Kerr, who has charge of the extension 
course on precious stones of that university 
writes: 
“In testing, | find that amber will flog 
in a concentrated solution of salt wate 
(a couple of heaping tablespoonfuls of 
salt dissolved in a tumbler of water), 
while bakelite, galalith, celluloid ang 
glass will sink. A drop of alcohol on 
the surface of a bead will also serve jp 
distinguish amber from the more soluble 
imitation gems now on the market.” 


While this may not be an absolute test for 
all of the imitation ambers on the market, it 
will at least be valuable to jewelers in test. 
ing most of them, and we hope at a future 
date to have some of these simple tests ex- 
plained more in detail, as well as others more 
elaborate, that will absolutely distinguish 
amber from its imitations. 





Diamond Smuggler . a ad a 2 
acti iamond smuggler 


: to a term in Federal 
Jail Sentence Prison, Atlanta, of a 
year and three months, which is told of in 
another column in this issue, will be read 
with satisfaction in the jewelry trade and 
particularly by those members of the dia- 
mond and gem trade who have been inter- 
ested for many years in fighting the clan- 
destine importation of merchandise. The 
conviction of a gem smuggler is nothing 
new, but the fact that the accused was given 
a jail sentence is a bit unusual. Consider- 
ing the lenient treatment many of them have 
had in the past, and particularly when it is 
understood that the man sentenced was not 
the main culprit; that he pleaded guilty; 
that he was actually in bad health and that 
his interests were defended by a former 
federal judge, the victory for the Govert- 
ment in obtaining adequate punishment wil 
be found to be a matter for congratuation. 

Although smuggling is one of the meanest 
of crimes, the punishment of the smuggler, 
whether tourist or professional, has never 
been adequate; for the sympathy of juries, 
and even courts; have been excited when 
these people have been convicted by tales 
of hardship, illness or other excuses that 
could be prominently brought before the 
court by able counsel; and the results have 
been, too often, that these criminals have 
heen let go with a mere fine. That the man 
convicted in this case was not the principa 
in the smuggling transaction 1s probably 
true and this makes the sentence all the 
more satisfactory because it may séfve to 
show these pliable agents and tools of the 
professional smugglers that they cannot pat 
ticipate or aid in this nefarious practice 
without taking a real risk. That the pro 
ceedings will not end with the sentence q 
the two men involved in this particular eer 
action is probable and the fight will now | 
continued against those “higher up” WE 


(Continued on page 103) 
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jt was announced last week that Samuel 

Lito has severed his connections with the 
frm of S. Abraham & Co., 106 Fulton St. 

A. Minsky, formerly at 2136 Eighth Ave., 
this city, has opened a jewelry store at 664 
Washington St., Dorchester, Mass., under 
the style of the New York Jewelry Co. 

James J. Loeb, of James J. Loeb & Bro., 
importers of diamonds and precious stones, 
” W. 48th St., sailed for Europe last week 
on the Mauretania. Mr. Loeb has gone on 
a purchasing trip and will visit the prin- 
cipal diamond markets in Europe. 

A charter of incorporation was filed last 
week at Albany, N. Y., by Schneider & 
London authorizing that concern to engage 
in the jewelry business in this city. The 
capital is $20,000 and the incorporators are 
A. M. Schneider, W. London and L. M. 
Schachter. 

I. Lachman, of I. Lachman & Sons Co., 
Seattle, Wash., was in New York last week 
‘on a business trip, and goes from the me- 
tropolis to the south, visiting the principal 
cities en route. He will then return to 
Seattle by way of Houston, Santa Barbara 
and San Francisco. 

Inveluntary bankruptcy proceedings were 
started on Tuesday, Dec. 1, against Levine 
& Moodnick, Inc., retail jewelers, 2046 Third 
Ave. On Wednesday, Judge Mack in the 
United States District Court appointed 
Lawrence Berenson, receiver, under a bond 
of $5,000. The concern, it is reported, has 
assets of approximately $10,000. The lia- 
bilities are estimated at $25,000. The cred- 
itors filing the petition and their claims in- 
clude Casselhoff & Marshall, $84; S. Jol- 
lofsky & Sons, Inc., $200, and Seltzer Bros., 
$476. 

George T. Ryan, a jeweler at 777 Eighth 
Ave, has leased the property at 689 Eighth 
Ave, which is located between 43rd and 
Mth Sts to the R. B. L. Corporation for 
aterm of years at an aggregate rental of 
$250,000. Mr. Ryan also took over the five- 
story building at 777 Eighth Ave. in 1923 
and after making extensive alterations moved 
there on June 1 of this year, having been 
located for many years at 706 Eighth Ave. 
The new location is about a block and a 
half distant from the new Madison Square 
Garden, which opened last week. 

Camille K. Hayes, who several weeks ago 
pleaded guilty to a charge of attempted grand 
larceny and who was committed by Judge 
Talley to Bellevue Hospital for observation, 
appeared before the court last Wednesday 
and was sentenced to serve from one year 
and three months to two years and six 
months in Auburn Prison. The report of 
the doctors at the Bellevue Hospital indicated 

t the prisoner was mentally sane and 
sound. Judgment was passed on the de- 


fendant by Judge Talley, before whom she 
appeared several 


Camille K. 


weeks ago. 











THE JEWELERS’ CIRCULAR 


Hayes was charged with issuing a number 
of fraudulent checks to jewelers and silver- 
smiths in this city and was finally arrested 
in Newark, N. J. She was brought back 
to New York by Detective Michael Regan 
of the Maiden Lane Squad, who has suc- 
ceeded in locating almost all of the mer- 
chandise which it is claimed this woman 
obtained by the use of fraudulent checks. 

Creditors of William Marks, dealer in 
jewelry and kindred articles with stores at 
1035 Broadway and 935 Freeman St., started 
bankruptcy proceedings against him recently 
in the United States District Court. On 
Monday, Nov. 30, Judge Mack appointed 
Alice H. Moran as receiver for the business 
under a bond of $1,500. The petitioning 
creditors include: R. & L. Nadler, who 
hold a claim for $200; S. Weissman Co., 
Inc., $478, and Les Lenere Perle Co., $143. 
According to the order appointing the re- 
ceiver, the jeweler has assets of $3,000 while 
the liabilities are estimated at $30,000. 

Schedules in bankruptcy listing its debts 
at $20,928 as against assets of $18,324 were 
filed in the United States District Court, 
New York, last Wednesday by Alfred 
Smiles, Inc., dealer in jewelry, 597 Fifth 
Ave. The liabilities represent taxes due the 
United States, $2,850; wages, $109; secured 
claims, $3,672, and unsecured claims, $14,297. 
The assets include cash on hand, $9.70; ma- 
chinery, tools, etc., $100, and debts due on 
open accounts, $18,215. This concern was 
petitioned into bankruptcy last month. 
Listed among the largest unsecured cred- 
itors are the following: J. Rogers, $600; 
Carrington & Co., $255; A. Braun, $121; 
Edgerton & Son, $3,323; Goodfriend, $150; 
Estate of Beeline, $800; M. L. Girdany, Inc., 
$1,136; Bigalke & Eckert, $325; Gustav 
Schmidt, $162; M. & G. Godefroy, $1,890; 
Fochi Mfg. Co., $2,561; Turner Bros., $154; 
Weitze & Co. $332; Kawaguchi & Co, 
$154; A. J. Casse & Co., $760; A. Candas, 
$600, and Town Topics, $123. 

The National Jewelers Board of Trade 
notified each of its members last week that 
a special meeting of the membership will be 
held at the executive offices, 22 W. 48th St., 
New York, on Friday, Dec. 18, at 2 P. m., 
for the purpose of submitting several amend- 
ments to the by-laws. These amendments 
provide for an increase in dues, which it is 
claimed is made necessary by the increase 
in cost of administration as well as the in- 
creased scope of the activities of the board. 
The national board of directors met in 
special session on Nov. 12 and as a result 
decided to submit amendments which pro- 
vide that the dues of members and associate 
members shall be $150 annually, payable 
quarterly in advance; that the national 
board of directors may assess members and 
associate members for the fighting fund and 
other purposes in a sum not exceeding $25 








each fiscal year. Every assessment in excess 
of $15 shall be submitted to the entire mem- 
bership with a statement of its purposes 
and shall be binding unless the secretary re- 
ceives from a majority of the members writ- 
ten objections within 15 days after the 
notice has been mailed. A proposed amend- 
ment to Article VIII, Section 1, if accepted, 
changes it to provide for the appointment 
of district adjustment committees of no 
less than five and no more than 30 members 
to be appointed by the national board of 
directors upon the nomination of the chair- 
man of the district board of directors. 
The United Hospital Fund drive for 1926 
is now on and Leopold Stern, of Stern Bros. 
& Co. 2 W. 46th St., has again accepted 
the chairmanship of the jewelry and kindred 
trades committee. The 57 non-municipal 
hospitals that are the beneficiaries of this 
fund are in great need of financial assistance, 
and it is Mr. Stern’s sincere hope that 
those members of the trade who have not 
yet answered his appeal will come forward 
at an early date with a generous response. 
Checks should be made payable to the 
United Hospital Fund and mailed to Leopold 
Stern, 2 W. 46th St. The following con- 
tributions were received up to and including 
Dec. 4: Stern Bros. & Co., $1,000; Kasten- 
huber & Lehrfeld, $500; Bulova Watch Co., 
Eichberg & Co., J. C. Adler & Bros., Arn- 
stein Bros. & Co., Cartier, Inc., Oppenheimer 
Bros. & Veith, $100; Arthur Lorsch & Co., 
Isaac W. Cokefair, Wm. S. Hedges & Co., 
David Belais, Inc., Arthur Lorsch, Udall & 
Ballou, Samuel Jacobson, J. R. Woods & 
Sons, Goodfriend Bros., $50; Freudenheim 
Bros. & Levy, $30; Theo. A. Kohn & Son, 
Whitelaw Bros., Geo. W. Lebolt, Sussfeld, 
Lorsch & Schimmel, S. L. Van Wezel, Al- 
pheus L. Brown, Benjamin Fox, I. Hoch- 
berger & Sons, Untermeyer, Robbins & Co.. 
Chas. Keller & Co., Wormser & Mayers, 
Inc., Henry Freund & Bro., S. C. Powell & 
Co., S. J. Hunter, Reichman Bros., Zach A. 
Oppenheimer, M. & E. Chalom, Wm. I. 
Rosenfeld, Henry Bodenheimer & Co., H. 
R. Benedict & Sons, E. B. Meyrowitz, Inc., 
T. Kirkpatrick & Co., M. Wallach, Morse 
3ros., Frederick Goldsmith, Charles Marx, 
3unde & Upmeyer, $25; Morris Weil, Stai- 
ger & Sons, Marcel M. Mirabeau, B. Fiegel, 
$20; Chas. S. Crossman & Co., John W. 
Sherwood, Baumgold Bros., Inc., Goldsmith 
& Loopuit, $15; Walter P. McTeigue, Inc., 
Milton L. Ernst, Inc., Henry Lorsch, James 
P. Harper, William R. Elfers, Jonas Koch, 
Patterson & Starke, Barnett Robinson, Blan- 
card & Co., Inc., Simon Adler, H. Z. & H. 
Oppenheimer, S. Nathan & Co., S. Eng- 
lander, William Seckels, Andrews & Win- 
sten, Inc., Edward S. Smith Co., Inc., Wil- 
liam Barthman, Frederick Keim, I. J. Roe, 
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A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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We Welcome New Business 


Main Office—149 Broadway 
Branches—Battery to the Bronx 





Twenty-five 
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Resources Over a Quarter of a Billion Dollars 

















JEWELERS 


in steadily increasing numbers are find- 
ing our location most convenient 
and our service very 
satisfactory. 





In the Heart of the Jewelry Trade 


F ivelity-Juternational 


Trust Co, 


110 William St., cor. John St. 
New York 


Safe Deposit Bauits 








Protection at all times in the 


New Maiden Lane 
Sate Deposit Co. 


Main Vaults open every business day 
8.30 A. M. to 6 P. M. 
Saturdays to 1.30 P. M. 


170 Broadway 


Corner Maiden Lane 
New York City 


TELEPHONES 
Cortland 7546 
Cortland 7547 


Night Safes Accessible day, 
night and Sundays. 


Special 24-Hour Rate of $1. | 


\UGUST OPPENHEIMER, President. i] 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA TRUST COMPANY 
81 Fulton Street, New York 
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Raymond C. Yard, Inc., H 
B Billings, E. C. North, Sylvan Levy, 
Abraham Shiman, Leo R. Straus & Co., 
Bonner Mfg. Co., $10; Harry Platoff, Ka- 
isher Mfg. Co., Michael Levy, George H. 
Keller, Leo M. Sachs, Lassner & Bamberger, 
Inc, H. N. Eliassof, Charles T. Dougherty 
Co, Inc, Koch & Shaw, F. H. Noble & 
(o, Inc. Jos. Polak, Hutcheon Bros., $5. 
Fyture contributions will be acknowledged 
weekly in THE JEWELERS’ CIRCULAR. 

J. D. Ingler, 87 Nassau St., sailed for 
the European diamond markets, last Satur- 
day on the Leviathan. ' 

A. D. Leveridge, importer of diamonds, 
2 W. 48th St., sailed for Europe last Sat- 
urday on the Leviathan. 

William and Norbert Hofman, of Eich- 
veg & Co, 511 Fifth Ave., sailed for 
Europe last Saturday on the Majestic to 
visit the foreign diamond markets. 

S, Nathan, senior member of the firm of 
§ Nathan & Co., 71 Nassau St., has been 
vriously ill for the past week and is re- 
ported to be in a critical condition, 

F, A. Berger, who is well known in the 
trade, is now connected with the firm of 
L. Heller & Son, Inc., 358 Fifth Ave., as 
sales manager for Deltah pearls. The 
Deltah pearl representatives are now pre- 
gating to leave for the road. 

Saul Lenkowsky, of Samuel Lenkowsky 
& Sons, importers of diamonds, 170 Broad- 
way, was a passenger on the Leviathan 
which sailed for Europe last Saturday. Mr. 
Lenkowsky expects to be abroad for a 
month visiting the foreign diamond markets 
in the interest of his firm. 

Lawrence B. Frank, successor of Konijn 
& Frank, importers and cutters of diamonds, 
65 Nassau St., accompanied by Mrs. Frank, 
will sail today (Dec. 9) on thé oerengaria 
for Europe. Mr. Frank goes on a purchas- 
ing trip for his concern and will visit the 
principal diamond markets. 

I. J. Rosenthal, who is well known to the 
jewelers of the middle west, which territory 
he has covered for a number of years, will 
after Jan. 1 become connected with the S. C. 
Powell & Son, importers of diamonds, 2 W. 
46th St, and will travel over the old terri- 
tory in the interests of that concern. 

The firm of E. Rothschild & Co. is 
authorized to engage in the jewelry and 
millinery business in this city, according 
0 a charter of incorporation filed at 
Albany, N. Y., last week. The incorpora- 
lors are E. Rothschild, I. C. Donner and 
L. D, Adolph, and the capital is $10,000. 


_ Lee Schoenthal, for a number of years 
im charge of the china, glassware, lamps 
and art section at Gimbel Bros. department 
tore, this city, died last Friday. The 
funeral was held on Monday. Mr. 
Schoenthal had been associated with the 
china and glass trade for many years. 
Max Morgenthau, vice-president and 
“ales manager for the Fishel, Nessler Co., 
ufacturing jewelers, 184 Fifth Ave., has 
‘o# out his interest in the concern. Mr. 
Morgenthau had been with this house for 
fars and had covered the middle. western 
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territory. At the present time, his plans 
are indefinite. 

Forman Bros., Inc., manufacturers of 
silver plated pyrex lined casseroles and 
metal goods, will also manufacture silver 
plated hollowware on a large scale. This 
line will be on display Jan. 1, 1926, at the 
show rooms of M. Kornberg, Inc., 200 Fifth 
Ave., which concern is the Forman Bros.’ 
eastern representative. 

Maxwell Kramer, eastern representative 
of A. Hirsch & Co., Chicago, has returned 
from a 10 day business trip in Philadelphia 
and surrounding territory. Mr. Kramer re- 
ported a holiday business very active and 
said he will continue his efforts for the 
balance of the season to New York and 
New Jersey territory. 

D. George Goldberg, 562 Fifth Ave., an- 
nounced that he has sold his interest in 
George Goldberg, Inc., manufacturing jewel- 
ers. He has made no announcement con- 
cerning his future plans. Prior to the for- 
mation of George Goldberg, Inc., about a 
year ago, Mr. Goldberg represented Unter- 
meyer-Robbins & Co. in the west for about 
20 years. 

The creditors of Lewy Bros. Co., Chicago, 
will hold an important meeting at the rooms 
of the National Jewelers Board of Trade, 
22 W. 48th St., on Thursday morning, Dec. 
10, at 11 o’clock. At this meeting, the 
creditors’ committee will make a full report 
and will submit to creditors a proposition 
of settlement which is being offered by the 
alleged bankrupts. 

After serving the United States Govern- 
ment for 15 years as cashier of the Assay 
Office at New York, John H. Keefe has 


‘ joined the staff of |Schwitter, Clover & 


Starkweather, Inc., thetallurgical chemists. 
This corporation operates a modern refinery 
at Newark, N. J., under the supervision of 
a large technical staff trained by years of 
experience in all processes relating to the 
recovery of precious metal values from 
sweeps and residues. Mr. Keefe will act as 
business manager. 

Benjamin Dufries, who was arrested sev- 
eral weeks ago upon his return to this city 
from Florida, was indicted last Thursday 
and the following day pleaded not guilty to 
a charge of grand larceny in the first degree. 
Dufries is still in the Tombs Prison in 
default of $10,000 bail. The indictment 
charges Dufries with the larceny of 355 
mountings belonging to Ben Lehr, manvfac- 
turing jeweler at 114 Fulton St. The 
prisoner before his arrest was employed as 
a salesman by Mr. Lehr who had given him 
merchandise which Dufries, it is claimed, 
admitted to the police he pawned and sold 
and appropriated the money for his own 
use. The prisoner is 33 years old, lives 
at 66 W. 53rd St., this city, and is a sales- 
man by occupation. 








Memphis 





Both retail and wholesale jewelers report’ 


good pre-holiday trade in Memphis. 

George Mazula, 206 N. Main St., has an 
attractive retail jewelry store only recently 
opened. His brother has operated one 
across the street for many years. 

The Dixie Loan Co., 230 N. Main St., 
has an attractive corner in the far north 
business section of Memphis and has re- 


cently... completed. some external..decorations; ~ 





W. E. Taylor, of W. E. Taylor Co., is 
making a trip through Louisiana, Mississippi 
and Florida. 


Philip Kreutz, Ocean Springs, Miss., is 
in New Orleans on a business trip, getting 
together a stock of holiday goods for his 
store in that town. 


The jewelry store of Waechter & Gibson, 
Inc., was recently opened. This concern has 
a very attractive store in the Liberty Thea- 
ter building, St. Charles St. 


The jewelry store of White Bros., Boga- 
lusa, La., was recently destroyed by fire. 
This progressive firm has secured new fix- 
tures and location and their store is now in 
full operation. 


The extensive repairs to the Krower 
building have been completed and new fix- 
tures installed. This firm now occupies the 
entire five floors of the building on the cor- 
ner of Canal St. and Exchange PI. 


Louis Hausmann, president of Hausmann, 
Inc., Canal St., after his return from the 
east a short time ago, was compelled to 
undergo a minor operation, which has kept 
him away from his firm for about two 
weeks. Mr. Hausmann is feeling very much 
better and has resumed his active duties at 
the store. 


A. E. Wigley, president of Wm. Frantz 
& Co., 129 Carondelet St. jewelers, returned 
home last week from an extended business 
and pleasure trip to Chicago and the prin- 
cipal cities of the east, and from these 
markets sent home to his firm a fine line 
of holiday goods, which are being displayed 
in their windows. 

Paul Seibel, representing the firm of Leon- 
ard Krower & Son, Inc., has returned to 
New Orleans after an extensive trip. J. B. 
Mayer, salesman for the concern, was seri- 
ously hurt recently and his automobile de- 
molished after colliding with a train. He 
was dragged for about 75 feet. Mr. Mayer 
is well on the road to recovery now and 
will probably be back at his duties within 
the next two weeks. 


Traveling men in New Orleans during the 
past week included: F. Hecker, of the 
Gorham Co., New York; A. W. H. Kolker 
of J. Milhenning, Inc., Chicago; Charles E. 
Lochner of Shafer & Douglas, Newark; 
Wm. Kinscherf of Wm. Kinscherf Co., 
New York; E. L. Gilmore, Providence, 
R. I.; Henry Michelson of J. Michelson & 
Son, New York; J. Arthur Rogers of I. 
Hochberger & Son, New York; Joseph Klein 
of Shiman Bros., New York; Samuel H. 
Maybaum of Maybaum Bros., New York; 
Ralph Lewis of S. C. Powell & Co., New 
York; Gene Abbott of Potter & Buffiinton 
Co., Providence; Michel Peyser of Shiman 
Miller Mfg. Co., Newark; Max A. Man- 
delbaum of England, Klein & Levy, New 
York; T. Leonard Goodman of Israel Les- 
sing Sales Co., Chicago, and “Mike” Klo- 
ville of Kloville Bros., New York. 








The Casler jewelry shop in the Warren 
building at Michigan City, Ind., was opened 
recently. It was at first intended to open 
ton Never se oo ease 
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Service Developed From 
Service Performed 


The banking service of The ice founded upon experience 
Nationa] Park Bank is a and achievement, one thatis 
development of many years’ _— practical, comprehensive, 


usefulness to commercial 
institutions in ail parts of 
the country 


Consequently, it is a serv- 


and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade 


oe, 
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NATIONAL PARK BANK 


OF NEW YORK 
2/4 Broadway 
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Park Avenue Office: 240 Park Ave. at 46th St. 


Capital, Surplus and 
7th Avenue Office: 7th Ave. and 32nd St. 


Undivided Profits $33,700,000 








SALESMEN’S TRAVELLING EQUIPMENT 


in the regular stock numbers is carried at 
our New York Office, for your immediate 
needs. 


Special Items Furnished , 
at Short Notice No. 2151 Ring Cas 


RUECKERT MANUFACTURING CO. 


$8" Maiden Lane PROVIDENCE, R. I. “320 Poa S| 


























BUNDE & UPMEYER 


Dealers in 


American Fresh-Water Pearls 
542 Fifth Avenue 


S. W. Cor. 45th Street 


NEW YORK 
Telephone—Murray Hill 6473 














ae 




















December 9, 1925 








TRADE CONDITIONS 


Newark retail jewelers are reporting a greater 
yolume of business for November than in any pre- 
yious year, notwithstanding the auction sale of the 
Hartdegen stock, which is in its sixth week, and 
the closing out sale of the Holt company. Jerome 
Wiss said Monday that sales for last month were 
25 percent higher than last year, when the biggest 
November business in the history of the store was 
recorded. He finds, however, that holiday buying 
“begins later and later each year. Last year our 
cales for the 10 days before Christmas aggregated 
25 percent of the year’s business. The holiday buy- 
ing this year really began Saturday. Considering 
that five of the first six days of December were 
rainy, we have held our own, our sales having 
heen 15 percent ahead of last year, to date. The 
manager of the Norman Co. says business has im- 
proved since Nov. 15, the sales for the last three 
weeks having been 50 percent above those for the 
same period last year. A half dozen down town 
stores visited Monday morning were thronged with 


shoppers. 





J. J. Fischer will be in the new building, 

412-414 S. 14th St. near South Orange 
Ave, on Jan. 1, where increased facilities 
will be provided for the betterment of 
service. 

The fact that Newark banks relcased 
Christmas savings club accounts on Decem- 
ber 1, instead of near the middle of the 
month as has been the custom, is believed 
to have stimulated early December buying. 
The action of the banks followed an appeal 
made last year by local jewelers to the 
Chamber of Commerce. 

Two changes in the ‘sales force of All- 
sopp Bros., 26 Camp St., were announced 
Monday. Elmer Harrison, formerly with 
Krementz & Co., will be eastern repre- 
sentative, succeeding Joseph D. Farley, who 
is being taken into the office of the firm. 
William E. Mumler will represent the com- 
pany in the middle west, beginning Jan. 1. 

Frank Adelmann has leased the corner 
store at 947 Broad St., northwest corner 
of Court and Broad Sts., nearly opposite 
City Hall. He will take possession March 
1. He is forced to vacate the present 
quarters at 8 Academy St., just off Broad, 
as the Prudential is going to tear down the 
building. The Broad St. store is much 
larger than the one at Academy St. and 
Mr. Adelmann plans to carry a full line of 
jewelry. He has been at the Academy St. 
address for two years, since leaving Hartde- 
gen & Co. 

The Elizabeth police twice in two months 
have aided the Newark police in making 
arrests. This time four men who are al- 
leged to have participated in the hold-up of 
the Aaron Sacks jewelry store at 428 War- 
ren St., have been taken into custody. Mr. 
Sacks was in his jewelry store one day 
recently when three men with revolvers 
entered and stole jewelry valued at $5,000. 
Reports of the hold-up were flashed to sur- 
rounding suburbs. When an automobile 
with six men passed through Elizabeth they 
Were taken into custody as suspicious per- 
sons. A search of the automobile revealed 
four revolvers, According to the police 
the Newark jeweler went to Elizabeth and 
identified three of the men as those who 
had held him up. The men were brought 
to Newark on a hold-up charge. 

_The establishment of a jewelry-reference 
library is the dream of Otto Goetzke, vice 
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president of Church & Co., Inc., 336 Mul- 
berry St. For 25 years, in Europe and 
America he has been collecting specimens 
of every kind of stone used in the making 
of jewelry, and filing information regard- 
ing their production, value, use and history. 
Today the Goetzke collection numbers 
thousands of stones, with topaz the first 
series to be completed. This topaz col- 
lection was exhibited in a Boston store win- 
dow in November. When it was sent back 
to Newark early last week it was on view 
for a few days before being loaned else- 
where. There are the five kinds of precious 
topaz—the rare blue, resembling aqua- 
marine, but twice as heavy, costlier and 
more beautiful; the lovely pink stones, the 
white topaz from Japan and the golden and 
citrine varieties from Brazil; the five varie- 
ties of the quartz family and the two sorts 
of Oriental topaz or yellow sapphire from 
Ceylon. Several large, uncut stones, just 
as they catne from the earth, are in the 
collection. The smaller stones are attached 
to small square pads, arranged in an oblong, 
low frame tray, specially designed by the 
collector. Each pad contains a number of 
stones in various stages of preparation for 
mounting. In the series of semi-precious 
stones are several large specimens of am- 
ber-colored Scotch topaz, both in the rough 
and polished, topaz shading to deepest 
brown from Madeira and Uruguay, and 
red Spanish topaz. Mr. Goetzke is work- 
ing on a collection of amethysts which he 
expects will soon be ready for lending. 
Within the next few years he plans to have 
complete collections of all the popular birth- 
stones. With the exception of a specimen 
of black coral, he has everything known 
in coral. In pearls and shells he has a 
very large collection, with printed material 
telling where the different species come 
from. “I have always wanted to have a 
reference library where jewelers and the 
public could find everything in the jewelry 
line,” Mr. Goetzke said last week, “It seems 
to me we should have a place where jewelry 
may be studied, and where those without 
technical knowledge can readily find all 
varieties of every different kind of stone 
or metal used in making jewelry. Ever 
since I came to America from Norway, 20 
years ago I have clipped from THe JEweEL- 
ers’ Crrcutar and filed, every article or 
advertisement dealing with gems. I have 
filed, too, all the information I could find 
from other sources, in relation to jewelry.” 
The National Art Club has asked to have 
the Goetzke collection of topaz exhibited 
at the Gramercy Park club rooms. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London U.S.Govt New Vork 

Date Official Assay Bars Official 
SS reer 321, 71% 69% 
(a 32 71% 69% 
PS eaeedes 32% 71% 69% 
i re 32% 71% 69% 
a Perera 32% 71% 69% 
i ere 32 Ye 71% 69% 








H. L. Gorham, Sawtelle, Cal., has moved 
to Marshalltown, Ia. 
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the result, we hope, that the most culpable 
in the transaction will eventually be brought 
to justice. 

The victory in this case must in great 
part be credited to the effective work of the 
American Jewelers’ Protective Association 
and the valuable information which was 
given by this association to the Government 
officers, which resulted in the seizure of a 
large quantity of diamonds. For it should 
be borne in mind that not only has the agent 
of the smuggler received a severe sentence 
but the principals have already been pun- 
ished through the seizure and eventual con- 
fiscation of the gems entrusted to him. The 
fight in this case has been a hard one and 
its successful termination is in great part 
due to the untiring efforts of the officers 
of the American Jewelers’ Protective Asso- 
ciation and their attorneys in their co- 
operation with the Government from the 
beginning to the end of the proceedings. 





A.N.R.J.A. Conven- ig has been definitely 


tion Aug. 10 to 13 decided _ to hold 
t Philadelphi the convention of the 
; adelpnia American National 


Retail Jewelers’ Association next year at 
Philadelphia on Aug. 10, 11, 12 and 13. The 
Bellevue-Stratford Hotel will be the head- 
quarters of the convention and the roof of 
the hotel will be used for both meetings and 
exhibits. Inasmuch as the convention will 
take place during the time of the Sesqui- 
Centennial Exhibition in Philadelphia (which 
will celebrate the 150th anniversary of the 
signing of the Declaration of Independence), 
it is expected that the attendance will be 
unusually large as jewelers from all over 
the country will wish to be present at this 
international exhibition and will be able to 
“kill two birds with one stone” by seeing 
the Exposition and participate in their na- 
tional convention at the same time. 

That the American National Retail Jewel- 
ers’ Association will go to Philadelphia will 
cause no surprise in the jewelry trade, as 
this was practically decided on .at the last 
convention, although the dates selected have 
only just been determined. This is earlier in 
the year than most of the conventions in 
the past have been held. The greater num- 
ber have been held in accordance with the 
constitution, which provides the last Tues- 
day, Wednesday, Thursday and Friday of 
the month of August, but some of these, 
like the convention held in Buffalo a few 
years ago and that held in Richmond last 
year. have been put over until September. 
The convention next year will be about two 
weeks earlier than the regular conventions 
and nearly a month earlier than that of last 
year. 

We fee! that the change will prove of 
benefit to the trade as the sessions will come 
at a time when most jewelers are less busy 


‘and can best afford to attend the gathering. 


It will also give the jeweler an opportunity 
of getting the benefit of the convention and 
the suggestions made in the speeches and 
discussions which take place there and have 
these thoroughly digested and ready to put 
into operation before his Fall business actu- 
ally begins. 
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The Albert & Seifert Co. will remain in 
the Merchants’ building, 6th and College 
Sts., for a couple of years, as a lease made 
July 1, 1925, was recorded with the County 


Auditor. The lease is for two years and 
dates from July 1. 

A tie for first place has developed in the 
Gruen Bowling League through a double 
victory by the Gold team over the Diamonds. 
This team was the most highly regarded, but 
the 18-karat men sent them down and cre- 
ated a tie for top honors. The highest in- 
dividual score of the season thus far is that 
rolled by Alerding, of the Cubs. He totaled 
235 in a single game. 

The Oskamp-Nolting Co. controls the 
four-story building at 26-30 W. 7th St. 
through a lease obtained from Louis Hauck. 
This fact was established through a sub- 
lease taken by Ben Friedman, a tailor in one 
of the stores in the structure, from Julius 
Payton. The latter subleased from the 
Oskamp firm and controls the ground floor 
as part of a restaurant he conducts, which 
is located in the rear of the Oskamp build- 
ing. 

Edwin C. Brunst, credit manager of the 
Gruen Watch Co., will succeed Arno Dorst 
as a member of the Cincinnati Branch, Na- 
tional Jewelers Board of Trade. He was 
selected by a committee of jewelers, of which 
Clarence Loeb was chairman, to serve on 
the local board for a term of four years 
and takes office at the first of the coming 
year. Mr. Dorst has been identified with 
the local board for some time and will con- 
tinue his activity with other credit organi- 
zations. 

One of the display windows at the estab- 
lishment of William Kraus, jeweler at Ken- 
ton, O., was broken into recently and jewel- 
ry valued at $350 taken by thieves. Mr. 
Kraus had left some of the jewelry on dis- 
play over Saturday night because of the ap- 
proach of the holiday season, but removed 
some of the more costly materials before 
closing Saturday night. He told of his loss 
to Clarence Loeb, president of the Cincin- 
nati Wholesale Jewelers’ and Manufacturers’ 
Association, when the latter visited Kenton 
during the week. 

Life to Harold Hagedorn, traveling rep- 
resentative of A. G. Schwab & Sons, is sim- 
ply one hospital after another. He under- 
went a second operation within a month at 
Dr. C. C. Jones’ private hospital during the 
week and is reported as resting from the 
operation. Two weeks ago Mr. Hagedorn 
was operated upon, and he thought his ail- 
ments were cured. He was taken ill while 
in Texas several weeks ago and went into 
a hospital there. Returning home he visited 
local surgeons and hopes now that he has 
experienced his last knife cutting. 

August Nuernberger, treasurer of the 
Dorst Co. in the Walsh building, will be- 
come the president of the Cincinnati Whole- 
sale Jewelers’ and Manufacturers’ Associa- 
tion, as he leads the single ticket that was 
selected by-the nominating committee of 
the organization. Mr. Nuernberger will be 
assisted by William W. Oskamp as vice- 
president, Ed H. Croninger, secretary, and 
Edgar Noterman, treasurer. Mr. Oskamp 
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is widely known in the trade and is presi- 
dent of the Oskamp-Nolting Co., in addi- 
tion to being secretary and treasurer of the 
Oskamp Jewelry Co. in the Dixie Terminal 
building. Mr. Croninger is president of a 
manufacturing jewelry company under that 
name and has been secretary of the organi- 
zation for a long time. Mr. Noterman has 
held the position of treasurer for several 
years. He is president of Joseph Noterman 
& Co., and is also chairman of the enter- 
tainment committee of the association. The 
annual election will probably be held on the 
third Tuesday of the month at the Chamber 
of Commerce and the new officers will be 
installed on the second Tuesday in January. 
The executive committee for 1926 will con- 
sist of Clarence Loeb, who retires as presi- 
dent of the association; Louis E. Mecklen- 
borg, William H. Schwartz, J. Harvey 
Phillips and Hugo Lindenberg. The nomi- 
nating committee which selected the ticket 
was made up of J. Charles Becker, Cin- 
cinnati representative of the Keystone Watch 
Case Co., chairman; Eli Gutmann, of L. 
Gutmann & Sons, and Victor Gebhardt, of 
Gebhardt Bros. 
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Fred J. Dorn, Genesee St. jeweler, re- 
turned to the city from his Summer home 
at Crystal Beach, Ont., Dec. 1 and will 
make his residence in the Sovereign apart- 
ments, Delaware Ave., for the Winter. 

The following were among the retail 
jewelers from out-of-town who visited the 
wholesale trade last week: Eric Dahlgren, 
Jamestown; Charles Kausch, Bath; Wil- 
liam J. Olson, Jamestown; Mrs. A. M. 
Thomas and Mrs. M. Dorewitz, Niagara 
Falls. 

3urglars seeking a holiday haul of gems 
at the establishment of Kamphausen & Co., 
manufacturing jewelers on the second floor 
at 291 Delaware Ave., were frightened 
away early on the morning of Dec. 5. An 
alarm sounded when they started to tamper 
with the safe. The same place was robbed 
a year ago when yeggmen broke a _ hole 
through the wall to enter the offices and 
made a large haul. 

Mrs. Elizabeth Dickinson, proprietor of 
T. & E. Dickinson, Buffalo’s leading jewelry 
store, was the recipient of many congratul- 
ations both in person and by mail and wire 
on Nov. 30th, the occasion being her 87th 
birthday. Mrs. Dickinson continues to 
spend part of each day in her magnificent 
store and is enjoying good health. She is 
probably the oldest woman in the country 
actively engaged in the jewelry business. 

S. J. Morton, who retired from the 
jewelry business in Endicott, N. Y., last 
August was an interested visitor at the 
King & Eisele factory last Friday en route 
from Florida to Binghamton where he 
plans to help Arthur M. Leonard, jeweler 
of that city, during the Christmas rush. 
Mr. Morton spent several months at Miami 
where he acquired some real estate. He 
plans to return south during the forepart 
of next year. 

Three jewelry firms became charter mem- 
bers of the Seneca St. Business Men’s As- 
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sociation last week, Frank Hammond, Mrs, 
Rose Comerford, proprietor of Comertforg 
.& Bush, Inc., and Mrs. W. H. Germs: 
whose stores are located within two blocks 
of Main St. Mr. Hammond, who has been 
in business on this thoroughfare for % 
years, spoke reminiscently of the part played 
by the street in the history of the city, A 
plan for individual, community and associa. 
tion advertising in local newspapers, pojnt. 
ing to the desirability of shopping on Sener, 
St., illuminating the street with colored 
lights during the holiday season and the 
repaving of the thoroughfare, were among 
the topics discussed. 

It has been suggested by Ralph E. Smith 
of King & Eisele, a former president of the 
Twenty Four Karat Club that the jewelry 
trade take the lead in endeavoring to per- 
suade banks to arrange for maturity of 
their Christmas Club funds about Dee, 1, 
instead of Dec. 15, or even later. It i 
Mr. Smith’s contention that such a plan 
would go a long ways towards spreading 
the holiday buying season over a longer 
period. As it is under the present arrange- 
ment more than $1,000,000 is annually re- 
leased by local banks so late in the month 
that jewelers as well as other merchants 
are hard pressed to meet the 11th-hour rush, 
It has been shown that the bulk of this 
money is spent for gifts, Mr. Smith, asserts, 
so why not give these special depositors 
an opportunity to do their Christmas shop- 
ping early. The question will be discussed 
at the next meeting of the Buffalo Retail 
Jewelers’ Association at the Hotel Lafayette 
on Jan. 21. 








Notes from Ohio 





Tony Popolli, jeweler, 120 N. Watts St, 
Youngstown, has reported to the police that 
his store was entered and jewelry valued at 
$700 stolen. 

C. J. Duncan, Massillon, O., former head 
of the Ohio Retail Jewelers’ Association, 
proprietor of retail jewelry stores in Canton 
and Massillon, was a business visitor in 
Canton last week. 

Max Kurjan, of the Kurjan Jewelry Co, 
Youngstown, O., will sail Dec. 28 for Eu- 
rope where he will visit the gem markets 
on a business trip. Mr. Kurjan makes two 
trips abroad each year for the purpose ol 
buying diamonds. 

Thieves who broke the glass in a front 
door of the West Side Clothing & Jewelry 
Co. store, Dayton, O., recently, entered the 
place and rifled show cases and windows, 
taking rings, necklaces and other small ar- 
ticles of jewelry said to have been valued at 
approximately $3,000. 

Rings, watches and other jewelry valued 
at between $750 and $1,000 were stolen when 
prowlers smashed a front window at the 
Kurjan jewelry store, Youngstown. Kurjan 
has offered a reward of $100 for apprehen- 
sion of the thieves. The window was 4P- 
parently smashed with a brick or some sharp 
instrument. 

The December meeting of the Canton 
District 24-Karat Club will not be held, 
owing to the stress of holiday business. 
According to President Floyd Bone of the 
club, regular monthly sessions will be t¢ 
sumed in January. 
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Chicago Notes 





lames J. Hackett, of the Rogers, Lunt & 
Bowlen Co., left recently on a 10-day busi- 
yess trip through the south. 

Ralph Enquist, formerly of Joseph 
Fahys & Co., is now associated with J. W. 
Forsinger Co., as house salesman. 

George Fleming, of the Wadsworth Watch 
(ase Co., will leave this week for St. Louis 
to spend a few days there on business. 

“Jim” Flateau, of Charles Keller & Co., 
New York, spent the past week in Chicago 
calling on the trade on his way to the 
middle west. 

George Dahlman, Chicago representative 
for the Reliance Mfg. Co., left last Wednes- 
day evening for a 10-day business trip 
through the southwest. 

“Will” Helbein, of the Helbein-Stone Co., 
New York, was in Chicago last week for a 
few days visiting with James J. O'Grady, 
their local representative. 

W. Griffin, jewelry buyer for Marshall 
Field & Co. (wholesale), returned last week 
fom New York and the east where he 
spent some time looking over the market. 

E. Baggi, of the material department of 
the Waltham Watch Co., left last week for 
Minneapolis and St. Paul. He will remain 
there for about a week calling on the trade. 
Herman Brodhagen is now _ connected 
with the Scott & Barger sales force. Mr. 
Brodhagen, formerly was connected with 
ihe Keystone Watch Case Co., for some 
time, 

W. A. Kinsman, general manager of the 
Towle Mfg. Co., Newburyport, Mass., 
spent three days in Chicago last week visit- 
ing at their local office in the Heyworth 
building, 

Will Schumann, of Leubusher-Schumann 
& Co, Kesner building, left last week on 
his final trip of the year through his 
southern territory. He will return home 
the day before Christmas, 

M. C. Carton, advertising manager for L. 
Heller & Son, New York, spent two days in 
Chicago last week visiting with “Jake” Levin, 
their Chicago manager, and interviewing 
several applicants for successor to Mr. 
Levin. ’ 

Thomas A. Power, vice-president of the 
Tench Studios, Inc., of Newark, N. J., was 
in Chicago last week for several days, call- 

mg on the trade, and making arrangements 
for the representation of his line in Chicago 
and the middle west. 

_D. Cahn, representing Untermeyer, 
Robbins & Co., New York, was in Chicago 
last week for a few days calling on the 
trade. Mr. Cahn left for St. Louis, to spend 





a few days there and will return to Chicago 
before returning home. 

Charles P. Woodbury, president of the 
Cady & Olmstead Jewelry Co., of Kansas 
City, Mo., and regional vice-president of 
the A. N. R. J. A., was a visitor in Chicago 
last week visiting with friends in the trade. 
“Tod” received a royal welcome. 

Sympathy from friends in the trade was 
extended to Max Moses last week on ac- 
count of the sudden death of his mother. 
Mr. Moses is well known in the trade, hav- 
ing been connected with Emil Braude & 
Sons, as a house representative for many 
years. 

Louis Schwartz, of Louis Schwartz & 
Son, 302 Heyworth building, returned last 
week from a 10 weeks’ business trip through 
the south. Mr. Schwartz reports that he 
had a very fine trip, and that jewelers in 
that section of the country are very op- 
timistic for a good holiday business. 

George T. Hanlon, Wisconsin representa- 
tive for the Eisenstadt Mfg. Co., traveling 
out of the Chicago office, 29 E. Madison 
St., returned last week from his territory. 
Mr. Hanlon will remain in Chicago until 
Jan. 1, assisting Fred Emerson, manager of 
the Chicago office, during the holiday rush. 

Ferdinand Sitt, of 3836 Broadway, re- 
turned to this country on Nov. 29, on the 
S.S. Westphalia, from a nine months’ visit 
with relatives in Germany. Mr. Sitt en- 
joyed a good:rest while gone and is enjoy- 
ing the very best of health. Upon landing 
he immediately left for home and arrived in 
Chicago last week. 

Friends of A. T. Westlake, dean of the 
horological department of the Bradley 
Polytechnical Institute, Peoria, Ill., will be 
glad to hear that he is again able to be at 
his office after being confined to his home 
for several weeks on account of an accident 
received while attending the Illinois State 
Fair at Springfield. 

William Shapiro, southern and Pacific 
Coast representative for Louis Manheimer 
& Son Co., returned last week from an ex- 
tended trip through his territory. Milton 
Felsenthal, central States representative for 
this firm, also completed his trip last week 
and both he and Mr. Shapiro will remain 
in Chicago until after the holidays. 

K. Lucius Taylor, manufacturers’ repre- 
sentative with offices in suite 1104 Heyworth 
building, left last week, accompanied by 
Mrs. Taylor, to motor to Florida. They 
will spend some time in Florida and then 
go to Georgia for several weeks, returning 
to Florida to remain there until the first 
part of March, when they will return home. 

Carl Loeb, representing I. Schwartz, 





wholesale jeweler, on the 11th floor of the 
Heyworth building, left last week on a 
southern business trip. Louis G, Epstein, 
of the same firm, is making his final trip 
of the year through Michigan and Leonard 
D. Hoffman is calling on the trade in 
Indiana. All three representatives will re- 
turn home for Christmas. 

H. J. Hagen, representing the Stein & 
Ellbogen Co., returned recently from a trip 
through Wisconsin, and after spending a few 
days in Chicago, replenishing his stock, left 
for a trip through Illinois. W. R. Pratt, 
of the same concern, recently left on his 
final trip of the year over his territory, 
Ohio, Indiana and other eastern cities. 
Both men will be out for about two weeks. 

Dan Devaney, of Wolf Bros., and 
Halberstadt & Co., with offices in the 
Columbus Memorial building, returned last 
week from a 10 weeks’ trip to Europe. 
While in Europe he visited principal cities 
in Germany, Italy, Belgium, France and 
Czecho-Slovakia, getting new ideas for their 
new Spring line of ladies’ hand bags. Be- 
fore returning home Mr. Devaney spent a 
week in New York visiting at the home 
offices. 

Harry Atz, of Atz Bros., reported to po- 
lice last Friday that five grips, containing 
several thousands of dollars’ worth of jewel- 
ry, was taken from his sedan that afternoon 
while the car was parked in front of the 
store of Vincent C. Gorecki, 3012 W. 22nd 
St. Mr. Atz removed one of the grips from 
the car and went into the Gorecki store. 
Five minutes later he returned to the car to 
get out other grips, when he discovered the 
remaining grips gone. The thieves opened 
the car by pushing out the windshield. 

“Jake” Levin, Chicago manager for L. 
Heller & Son, will resign his position Jan. 
1, 1926. Mr. Levin has been associated 
with this concern for the past seven years, 
traveling the middle west and coast terri- 
tory until a few years ago when he opened 
their Chicago office on the 15th floor of the 
Heyworth building, and took care of the 
trade in Chicago and the middle west, only. 
Mr. Levin has many friends in the trade, 
all of whom dislike seeing him leaving the 
jewelry field, but wishing him success in 
whatever other line he adopts. It is Mr. 
Levin’s intention of removing his family to 
their old home in Kansas City, and after 
resting for a few months again enter into 
another business field, in all probabilities it 
will be in the real estate line. 

Herman Rubin, salesman for S. B. Lavick, 
reports that while he was in a jewelry store 
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at Ashland and Chicago Aves., bandits stole 
his sedan, which contained two sample cases 
amounting to $1,000. The automobile was 
found by police a few days later on W. Lake 
St. 

Pauli Gruen, of Rettig, Hess & Madsen, is 
making a short business trip through Michi- 
gan this week. 

A. L. Bowen, of the Dueber-Hampden 
Watch Co., left last week on a visit to St. 
Louis, Kansas City and the northwest. 

David Goldstone, of the Blauer-Goldstone 
Co., left Sunday night for Florida and the 
south, where he will spend a few weeks. 

Frank Rifas has severed his connection 
with Trachtenberg & Pritzker, manufactur- 
ing jewelers at 102 Mentor building, 39 S. 
State St. 

R. D. Edwards, of the Edwards, Ludwig 
& Fuller Co., Kansas City, Mo., was a visi- 
tor in Chicago last week for a day, looking 
over the market. 

Ernest Block, Chicago manager for the 
Louis Stern Co., is making a three weeks’ 
business trip through the south in the in- 
terest of his firm. 

Otto Starke, of the Star Watch Case Co., 
Ludington, Mich., was in Chicago last week 
for a few days, visiting with friends and 
calling at the Chicago office. 

Howard C. Rowbotham, manufacturers’ 
representative, with offices in the Heyworth 
building, left last Sunday night on a two 
weeks’ trip through the south to visit with 
the trade. 

H. M. Krandle, of Lauter & Co., New 
York, returned home last week, after spend- 
ing a week in Chicago calling on the trade 
and visiting with Walter H. Lancton, their 
representative. 

“Jack” Miller, manufacturers’ representa- 
tive, left last week for New York city to 
spend some time there visiting factories he 
represents. On his way home Mr. Miller 
will visit the trade in the south. 

Earl Stamm, of the Dueber-Hampden 
Watch Co., announces that he will resign 
his position with this firm on Jan. 1. He 
left last week for the east, to visit the trade 
and make connections for next year. 

Charles Sharp, identified by five people as 
one of the bandits who held up the store of 
C. A. Jensen, of La Salle, Ill., a few weeks 
ago, was arrested in Toledo, O., and brought 
back to La Salle last Friday to answer to 
the charges. 

Robert Emmett Sexton was arrested in 
Cleveland, O., last Friday, and he admitted 
to the police that he had participated in the 
hold-up of the C. K. P. Jewelers, of Kan- 
kakee, Ill. He will be brought back to 
Kankakee this week. 

F. J. Kluth, jewelry buyer for The Fair, 
announces that the firm has started in the 
time-payment plan business, and will sell dia- 
monds, clocks, watches and jewelry on this 
plan. The firm will give the customer from 
10 weeks to six months to take care of the 
obligation. 

James J. Lundlun, director of the Inter- 
r-t:onal Silver Co., and manager of the 
Ho'imes & Edwards Co., Inc., returned to 
his home in Bridgeport, Conn., last week, 
after spending several days in Chicago on 





THE JEWELERS’ CIRCULAR 


his way home from Milwaukee and St. Paul 
and Minneapolis. 

An assignment for the benefit of creditors 
was made last week by J. M. Corman, re- 
tail jeweler at 2640 W. Division St. His 
liabilities amount to $6,475, and an inventory 
is being made of the assets. The business 
will be operated by the creditors’ committee, 
J. M. Kucera, Mr. Long and J. M. Braude. 

David Fischer celebrated the opening of 
his new retail jewelry shop last Saturday. 
The store is being operated under the name 
of the Fischer Jewelry Shop and is located 
in the Stevens building, 17 N. State St. 
Mr. Fischer is known in the trade as being 
connected with I. C. Newman for the past 
few ycars. 

Miss E. Solomon, formerly secretary to 
F. H. Kluth, jewelry buyer for The Fair, 
recently was appointed his assistant in the 
buying of jewelry. Miss Gene Loquai, for- 
merly buyer for Ed. Schuster & Co., of 
Milwaukee, is now connected with The Fair 
and assists Mr. Kluth in the buying of sil- 
verware, ivory and clocks. 

Philip Altbach, of the firm of Altbach & 
Sons; wholesale jewelers at 123 W. Madison 
St., was honored last Friday evening by 
members of Isaac Cutter Lodge, No. 1073, 
A. F. & A. M., when they selected him Mas- 
ter for the ensuing year. A large public 
installation is to be held on Wednesday of 
this week at 8:30 p. m. at the Hotel La 
Salle, and at this time he will be installed 
to office. 

Retail jewelers visiting the markets in 
Chicago during the past week included: 
Clarence Speicher, of Speicher Bros., Kan- 
kakee, Ill.; W. E. Ashland, Zion City, IIL; 
C. W. Anderson, Madison, Wis.; George 
Rappich, Marengo, Ill.; W. J. Sowers, 
Strator, Ill.; F. P. Hewes, Beloit, Wis.; 
Harry L. Jordon, Kenosha, Wis.; E. H. 
Colver, Rockford, Ill.; A. E. Ruch, Macomb, 
I1l.; William A. Thayer, Niles, Mich.; FE. E. 
Freeman, Oakland, Ila.; George Hickman, of 
the Brotherhood Watch & Jewelry Co, 
Cleveland, O 

James C. Mahon, retail jeweler of Aurora, 
Ill., recently purchased the retail jewelry 
business of the Brandt Jewelry Co., 1225 E. 
63rd St. Mr. Mahon will operate both his 
old store in Aurora and the new store, and 
will continue to operate the 63rd St. busi- 
ness under the name of the Brandt Jewelry 
Co. for the time being. The partners that 
were interested in the Brandt Jewelry Co. 
were Herman A., Hugo E. and Ruth E. 
srandt and Mary V. Allgayer. The Brandts 
will devote all of their time in the future 
to their Florida real estate business. 

Louis J. Yeoman, of Waukegan, IIl., re- 
ported to the Jewelers’ Security Alliance 
that his store had been robbed by burglars 
and $1,115 worth of merchandise removed 
from his window display. Mr. Yeoman 
states that early one morning last week the 
patrolman ’phoned him that the front door 
to his store had been “jimmied.” Mr. Yeo- 
man went to the store immediately and 
found that the burglar had got in and must 
have worked fast or was frightened away, 
because he overlooked several valuable pieces 
that were in the window with the jewelry 
that was taken. 

Raymond Luby, who was killed one day 
last week by Officer Wanland, of the 
Shakespeare Station, and Harry Halvorson, 
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taken into custody, were identified by 

Kosinski, of Roman Kosinski, 1039 Milway. 
kee Ave., as being two of the men that enteres 
the jewelry store the week previous agi 
robbing them. Diamond rings taken from 
the store were worn by Luby and Halvorson 
at the time of the killing and arrest, Hy. 
vorson was seriously wounded when he g. 
tempted to escape and is now at the Bride 
well Hospital. The Oldsmobile used jn the 
Kosinski hold-up was found at Ballou ang 
Fulleton Ave. This was a stolen machine 


On Wednesday evening, Dec. 2, a may 
walked into the store of Larson & Co, 5e49 
Wentworth Ave., and asked to be shown q 
piece of jewelry. Mr. Larson was in the 
store alone at the time and went to get the 
tray for the customer’s selection. When he 
turned to show the merchandise he looked 
into a gun, as the customer turned out to be 
a bandit. He was ordered into the rear of 
the store and tied up with rope that the 
bandit brought along. His feet were tied 
securely, but Mr. Larson was able to move 
his arms enough to take off his diamond 
ring and get the safe keys from his pocket 
and throw them under a mat while the 
bandit was busy in the store. When the 
bandit returned for the safe’s keys, Mr. 
Larson told him the boss had the keys with 
him. The bandit then gathered up about 
$1,000 worth of stock that he was able to 
get from the cases and fled. 


On Wednesday evening of last week mem- 


bers cf the Chicago Bowling League played - 


the last three games of the first half ot 
their series. On Wednesday evening, Jan. 6, 
they will start on the second half of the 
series. To date, the team representing the 
Norris, Alister-Ball Co. is in first place, 
with 23 games won and 10 lost. Wexler 
Bros. are second, with 21 won and 12 lost. 
Peacock-Albers and Otto Young & Co. are 
tie in third place, with 19 won and 14 lost. 
The standing of the other teams is as 
follows: A. C. Becken, 17 won and 16 lost; 
American Optical Co., 16 won and 17 lost; 
S. B. Slater, 10 won and 23 lost, and Gold- 
smith Bros., 7 won and 26 lost. Kingsbury, 
of the American Optical Co., has high in- 
dividual average with 186-12; Krischke, of 
Wexler Bros., is second with 185-6, and 
Reinert, of Norris, Alister-Ball, is third 
with 183-17. For high team average, three 
games, Norris, Alister-Ball team is first 
with 2,877; Wexler Bros., second with 286, 
and Otto Young & Co., 2,698. For high 
single game, Norris, Alister-Ball has 1,058; 
Wexler Bros., 975, and American Optical 
Co., 966. High individual average, three 
games, Krischke, with Wexler Bros. 6/1; 
Meyer, of American Optical Co., 610, and 
Albers, of Peacock-Albers, 599. Single 
high game, Krischke, of Wexler Bros., 246; 
3rauer and Reinert, of Norris, Alister-Ball 
Co., tie with 244, and Finkler, of Slaters 
242. Special prizes were awarded to the 
following for some special feature for the 
evening: John Koch, of Goldsmith, won 3 
clock donated by the Ansonia Clock Co. 
Rudolph Krischke, of Wexler Bros., won @ 
knife, given by the Reliance Mfg. Co.; Fred 
Brauer, of Norris, Alister-Ball Co. wom @ 
belt buckle and chain donated by the Wade 
worth Watch Case Co., and Norman Rett- 
ter, of the American Optical Co. got 4 
white gold watch, which was given by the 
Keystone Watch Case Co. 
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The Stark & Knobla jewelry store on 
North Ave. was slightly damaged by water 
and smoke last week, when a store next 
door caught fire. 

The William F. Gollberg Co., wholesale 
jewelers’ supply house, is now open on Sun- 
days and evenings to accommodate the trade 
who cannot get into the store at any other 
time. The extra hours will continue until 
after the holidays. 

Howard Olson is now associated with the 
Fred J. Theleman Co., manufacturing 
jewelers in Milwaukee. He will be in the 
shop of the firm. Mr. Olson was formerly 
with E. H. Warnke & Co., also jewelry 
manufacturers in Milwaukee. 

H. G. Davis, well-known retail jeweler at 
Seymour, Wis., has purchased the La Mieux 
building, one door south of the Odd Fellows’ 
building on Main St., in that city. Mr. 
Davis announced that he will not move his 
jewelry establishment into the new building 
for the present. 

Ray Maxeiner, retail jeweler at Milton, 
Wis, has been granted a certificate by the 
Horological Institute of America, Wash- 
ington, D. C., showing that he has passed 
an examination given by the institute to de- 
termine standards of proficiency and quali- 
ties of workmanship among watchmakers. 
A. E. Weckerle, representative in Wis- 
consin for the O. H. Bingenheimer Co., 
wholesale jewelry and supply house in Mil- 
waukee, has started on a trip through the 
lake shore cities in Wisconsin. He will 
swing over to the Fox River valley after 
reaching the northeastern part of the State. 
Carl Uffenbeck, a well known jeweler at 
Fond du Lac, Wis., is now associated with 
the John P. Hess Co. jewelry store in that 
city. Mr. Uffenbeck was with the Hess firm 
for several years, retiring from that position 
to engage in business for himself. He has 
now disposed of his private business in- 
terests. 

Richard Globisch, vice-president and treas- 
urer of the Henry L. Tanezer Co., whole- 
sale jewelry firm in Milwaukee, spent the 
last week-end in Madison, Wis., calling on 
the trade and also visiting among his friends 
there. Mr. Globisch reported that the re- 
tail jewelers in Madison anticipate a heavy 
volume of business during the Christmas 
holidays. 

Mrs. Anna Haas Wiegand, mother of 
Charles and Henry Wiegand, retail jewelers 
at Racine, Wis., died at her home in Racine 
on Wednesday, Nov. 25. Mrs. Wiegand 
was born in Germany in 1837 and came to 
the United States in 1860 and settled at 
that time in Racine, where she lived until 
her death. Besides Charles and Henry Wie- 
gand, she is survived by four other children 
and a younger sister. 

Arthur C. Kuesel, secretary-treasurer of 
Kuesel Bros. Co., wholesale jewelry firm in 
Milwaukee, was honored recently by the 
Milwaukee Lions Club when he was pre- 
sented with a past president’s certificate 
om that organization. Mr. Kuesel was 
President of the club during the club year, 
1924 and 1925. The presentation was made 
at a dinner-dance given by the club at the 
Milwaukee Athletic Club. 





& Edwards Co., was a visitor at the Re- 
liance Silver Co., wholesale jewelry firm in 
Milwaukee, last week on his way to Minne- 
apolis. Mr. Ludlum stated that business 
conditions are good among the jewelry 
houses and that the retailers look for splen- 
did results this season. He said that his 
firm should show a considerable gain over 
Jast year’s volume of business. 

Believing that a small package which 
James McMiller, an employe of Sam Klein, 
retail jeweler at 118 Grand Ave. was 
carrying contained jewels, two armed ne- 
groes held him up last Saturday night on 
7th St. The bandits appeared from an alley 
and asked where the diamonds were. They 
then searched Mr. McMiller, and not finding 
jewels, took $19 in small bills from him. 
In their search they learned that the pack- 
age only held a pair of pajamas. 

Moving picture slides are being used in 
24 moving-picture theaters outside of the 
downtown district in Milwaukee by the Miil- 
waukee Jewelers’ Club in a co-operative ad- 
vertising campaign for the Christmas sea- 
son. The slides will be shown during the 
first 10 days of December. They are done 
in beautiful colors appropriate for the sea- 
son and there is a border of Christmas trees 
on the slides. The reading matter on the 
slides is: “Christmas Gifts That Last— 
At Your Jeweler’s.” 


M. Lewandoski, prominent retail jeweler 
in Milwaukee who conducted a store on 
Clark St. for several years under the name 
of the Clark Jewelry Store, held the formal 
opening of his new store located in his new 
building on Center St. last Saturday. The 
name of the firm will now be known as M. 
Lewandoski, Jeweler. The wholesale jewel- 
ry houses in Milwaukee and several of his 
friends sent flowers and plants for the oc- 
casion, and there were several visitors in 
the store to wish him success in his new 
location. 


Among the Wisconsin retail jewelers who 
visited in Milwaukee during the past week 
were William Notbohm, Oconomowoc; Mrs. 


Estberg, Waukesha; J. Brehly, Cudahy; 
J. B. Davis, Lake Mills; E. A. Jones, 
Portage; Arthur Jones, Waukesha; H. 


Schneider, Burlington; W. H. Shaver, Del- 
avan; William Endlich, Kewaskum; J. A. 
Hughes, Milton Junction; Henry Wiegand, 
Racine; F. Heidl, Hartland; W. B. Kim- 
ball, Waukesha; F. E. Kuehl, Waukesha; 
W. R. Amidon, Hartford; A. H. Wede- 
ward, Waterloo; and J. O. Cox, Jefferson. 

Frank C. Hyde & Co., retail jewelry firm 
at Appleton, Wis., has been awarded fifth 
prize in an international window display 
contest conducted by the Parker Pen Co., 
of Janesville, Wis., last Summer, according 
to an announcement received from _ the 
Parker Pen Co. The contest was open to 
all Parker pen dealers in the United States, 
Canada and Mexico, and the contestants 
were divided into six classes, according to 
location and size of the city in which the 
dealer was located. The Hyde firm took 


fifth place in one of the classes in which 45 
prizes were given. 

The Lohmiller ‘jewelry store, of Fond du 
Lac, Wis., will furnish the jewelry to be 
worn by Miss Esther Ralston, Paramount 
moving-picture star, on the opening night 
of the new Retlaw Theater in that city. 
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Miss Ralston, who is known as “Miss Para- 
mount,” will select the jewels from a $30,- 
000 display selected especially for her from 
the Lohmiller store. Three platinum and 
diamond bracelets, valued at over $3,000 
each, are among the pieces of jewelry she 
will wear. Her dinner ring will be chosen 
from four rings specially made, and, in ad- 
dition, she will wear a diamond-studded plati- 
num barpin selected from the stock of the 
Lohmiller store. 








Pacific Coast Notes 


H. O. Swartzberg’s Jewelry & Luggage 
Shop of Santa Barbara has been celebrating 
its fifth anniversary. 

Barker Burnell & Son of 648 Broadway, 
San Diego, Cal., advertise that they are 
retiring from business. 

C. Vaggione of 39 N. Market St., San 
Jose, Cal. has reported being robbed of 
merchandise from his jewelry store, the 
estimated value of which is $1,000. 

Falkenberg’s jewelry store in Walla Walla, 
Wash., has had a very successful opening. 
Goods displayed include silver, art goods, 
leather, glassware and jewelry. On the 
opening day, no goods were sold during 
exhibit hours, and there was a musical pro- 
gram. 

Richard Schacht of Spokane, Wash., has 
moved his watchmaking and jewelry shop 
from the Granite building, where he had 
been located for 30 years, to the Ziegler 
building. Mr. Schacht started in business 
in Spokane 36 years ago. After the fire of 
1889 he established his shop in a tent. 

Mollie B. Wachhorst publishes a bill of 
sale of stock in the H. Wachhorst Co., 801 
K St., Sacramento, Cal., to Donald E.,, 
Jack B. and Thomas H. Wachhorst, and 
certificate of co-partnership of the above 
has been filed. Mrs. Mollie B. Wachhorst 
is the widow of Eugene Wachhorst, former 
District Attorney of Sacramento and son of 
the founder of the firm of the H. Wach- 
horst Co. This house, which is one of the 
oldest and most respected in the State, has 
one of the finest stores in the Capital city. 

A Los Angeles newspaper reports that 
an attachment suit has been filed by M. 
Block and A. Savetnick covering diamonds 
and $1,500 in cash involved in a case against 
Max Green and Jack Feldin. The suit aims 
to prevent: the clerk of the court from dis- 
posing of the money and diamonds except 
to a designated court. Green and Feldin 
were recently held to answer on charge 
made by Block and Savetnick accusing them 
of having sold to them stones alleged to be 
diamonds, but which was claimed proved to 
be imitations, for $1,500. Included with the 
glass diamonds it is said was one diamond 


valued at $400. 











A gold watch in a perfectly spherical case, 
which is claimed to be 205 years old, has 
been on display in the show window of Mel- 
ville Laut, a jeweler at New Bremen, O. 
According to record established by a Perio, 
Ill., manufacturer, the watch was made in 
England in 1720, by Rose & Son, and was 
brought to America by the father of the late 
Louise Heitkamp. The relic is in possession 
of Herbert Schulenberg, who purchased it 
at a recent sale. 
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Edgar Campbell, Osawatomie, Kans., was 
in this city last week purchasing holiday 
stock for his store. 

H. D. Jones, Lees Summit, Mo., and Gene 
Weber, of Lexington, Mo., were among the 
recent Christmas goods buyers in the Kan- 
sas City wholesale market. 

C. P. “Tod” Woodbury, president of the 
Cady & Olmstead Jewelry Co., was out of 
town on a short business trip on Dec. 1 
and 2. His destination was not known, but 
he was expected to return on Dec. 3. The 
preholiday auction sale, which has been in 
progress for several weeks, is still going 
strong and the crowds of shoppers appear 
to be growing larger every day, with Christ- 
mas drawing nearer. 

E. C. Roth, secretary of the Western 
Clock Co., La Salle, Ill, was among the 
250 well-known business executives attend- 
ing the invitation conference on employe 
representation held here last week by the 
production executives’ division of the 
American Management Association. The 
meeting was attended by officials of many 
of the largest industrial corporations in the 
country, including virtually all of North 
America. All phases of the employe repre- 
sentation plan were discussed in the sessions, 
which were closed to the public and to the 
press, with the exception of a dinner-meet- 
ing held on the evening of the opening day. 
This was said to be the largest and best 
convention of the association yet to be held. 
All meetings were held in the New Kansas 
City Athletic Club. 

Local retailers. are not generally in the 
midst of the expected Christmas rush here 
as yet, although business is said to be in- 
creasing. It is thought by several in the 
trade here that the payment to be made 
within the ensuing week on Christmas Sav- 
ings Club contracts will serve to stimulate 
the purchase of gift jewelry to a very large 
extent. In fact, several stores are already 
holding many articles pending the receipt of 
the payments by the customer. According 
to the local clearing house, there will be an 
aggregate sum of more than $1,000,000, to 
be distributed by Kansas City banks among 
more than 25,000 holders of such savings 
contracts this year. All of which means that 
25,000 individuals will be in a position next 
week to spend at least a portion of that 
$1,000,000 with jewelers. 

George L. Goldman is in the local political 
limelight these days. Mr. Goldman was re- 
cently elected to a seat in the city council 
by a majority of only a very few hundred 
votes after a heated contest. His election 
as a Democrat gave that party a majority 
in the council, with the Republican mayor, 
Albert I. Beach, re-elected. Immediately 
following the publication of election returns, 
there was much talk of a contest and re- 
count of the ballots. Mr. Goldman recently 
applied to the Supreme Court of Missouri, 
at Jefferson City, for a writ of prohibition 
to prevent the Kansas City board of elec- 
tion commissioners from granting a recount 
in the race between himself and Lewis R. 
Jewell for councilman-at-large; at the same 
time, a writ of mandamus was asked to di- 
rect the board of election commissioners to 
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show cause why a certificate of Goldman’s 
election is withheld. Both writs were is- 
sued as a preliminary rule in ‘the case by 
the Supreme Court last week, both being 
returnable on Dec. 4, when a hearing before 
the Supreme Court was to be held. In the 
intervening time, however, the election re- 
turns in connection with the city mayoralty 
and of Mr. Goldman as councilman-at-large 
have been officially challenged here. 











Carl S. Rock, jeweler of Greenfield, Ind., 
has announced a “going out of business” 
sale. It is said he expects to retire from 
the jewelry field in that city. 

G. I, Olwin, manager of the Indianapolis 
Better Business Bureau for several years, 
and well known to the trade throughout 
Indiana because of his militant work in 
hetter and more truthful advertising, has 
resigned his position and will retire from 
the entire field of Better Business Bureau 
activities. The resignation is to become ef- 
fective Jan. 1 or as soon thereafter as it is 
possible for the bureau to secure another 
man. A former employe of the bureau, now 
in similar work in another city, is under- 
stood to have received an offer to become 
Olwin’s successor, but his acceptance has not 
been received. 

W. L. McDonald, clock repairer and 
jeweler of Wabash, Ind., has a job on his 
hands. The court house clock has stopped. 
Probably nothing that has happened in that 
city has caused so much comment. The 
clock had been working steadily for 45 years 
and took a notion to lie down on the job. It 
gave no warning but merely ceased to func- 
tion. According to Mr. McDonald, who 
made an inspection of the finer working 
parts, the escapement and vibrating parts are 
badly worn and it will be necessary to make 
several replacements. The jeweler has writ- 
ten to the Seth Thomas Clock Co., and men 
were sent by the company to Wabash from 
the number out on the road looking after 
street and tower clocks for the company. 

At police roll call Nov. 28, Chief Rikhoff 
of the Indianapolis police force read orders 
establishing a “dead line’ for crooks around 
the downtown retail district. All policemen 
were instructed to arrest on sight any per- 
son known to have a criminal record found 
within the retail district during the holiday 
season rush. As a further protection against 
theft, stores that are members of the Stores’ 
Mutual Protective Association and are reg- 
ularly patrolled by plain clothes operatives, 
have put on extra operatives to stamp out 
shop lifting. “Every case apprehended will 
be prosecuted to the limit of the law re- 
gardless of who the perpetrator is,” officials 
of the association declare. “The extra op- 
eratives have been placed for the entire 
holiday season.” The practice of establish- 
ing a dead line during the holiday season 
was begun by the chief three years ago and 
statistics of thefts during December for the 
last three years show a remarkable reduction 
in the number and the value of loot taken. 

With Thanksgiving over, the trade in In- 
dianapolis has turned its attention to Christ- 
mas. The habit of wise holiday buyers in 


. 
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recent years has established the days imme. 
diately after Thanksgiving as the beginnj 
of the -intensive Christmas shopping 

in Indianapolis. The city, as the shop 
center of Indiana, is prepared this Year as 
never before, with a variety of merchandise 
and immense store organizations to take 
care of the business that will pour jn from 
home folks as well as from distant parts gt 
the State. Representatives of the |eadi 
stores in the trade here agree that conditiogs 
are favorable for a big Christmas volume. 
The trade in Indianapolis is fortunate. The 
city, besides being the largest city and the 
State capital, is very near the geographical 
center. It is accessible by electric, stém 
and bus lines. Indianapolis merchants fay 
done their part to spread the fame of the 
city as a merchandising center. The stores 
have risen to leadership because their policy 
and merchandising methods have invited the 
confidence and patronage of buyers from 4 
distance as well as at home. In kinds and 
range of merchandise, in accommodating 
service, in experienced and helpful sales. 
manship, Indianapolis stores will compare 
favorably with others in larger cities. The 
slogan, as usual, is “Shop Early.” 








Canada Notes 





E. F. Buller, jeweler, of London, Ont, 
is selling off his stock at auction. 

C. H. Hepinstall & Sons, Ltd. of 
St. Thomas, Ont., are discontinuing busi- 
ness. 

Mrs. R. G. W. Wilson, jeweler, of 
St. James, Man., has removed to 178 
Portage Ave. 

James E. Rogers, jeweler of Thornbury, 
Ont., has given a chattel mortgage to 
Thomas Neely for $518. 

A petition in bankruptcy has been lodged 
against Shatilla Bros., of Montreal, dealers 
in jewelry and fancy goods. 

M. Evenchick, Ltd., of Ottawa, Ont., has 
been incorporated to deal in jewelry, fancy 
goods, etc., with $50,000 capital stock by 
Samuel Lepofsky, Samuel Keitz, Susan Katz 
and Lillian Evenchick. 

Henry Birks, of Henry Birks & Sons, 
Ltd., jewelers, of Montreal, celebrated his 
85th birthday Nov. 30. He is still alert 
and vigorous and able to attend to business. 
He received the hearty congratulations of 
a large circle of friends and in the evening 
was the guest at a banquet given in honor 
of the occasion by the shareholders of the 
company when he was presented with af 
illuminated address. 

The death of Tebley Blackburn, of Belle- 
ville, Ont. occurred Nov. 23. He was 
stricken with heart trouble when seated i 
his office and expired in a few minutes. Mr. 
Blackburn had been for many years engaged 
in the jewelry business but latterly he prac- 
ticed as an optician. He was president ot 
the Belleville Horticultural Society in which 
he took an active interest and was a meéfm- 
ber of the United Church. He leaves @ 
widow and three daughters. 








An auction sale is being held at the stort 
of B. Rosenberg on Seneca St., Franklia, 
Pa., to dispose of the stock and sporting 
goods, etc., as Mr. Rosenberg is going ow 
of business after 18 successful years in trade 
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R. H. Gregory, Lapeer, Mich., was in De- 
woit last week on a buying expedition. 

Garner Sly, Al. Kamberg and E. W. Berg, 
wtside salesmen for E, H. Pudrith & Co.. 
wave arrived at the Detroit headquarters 


ha : : 4 
where they will remain until after the 


holidays. ' : 
Jack Graham, Bad Axe, Mich., was in 
Detroit last week buying new stock for his 
oliday trade. His section of the State has 
experienced an unusually prosperous Sum- 
mer and Fall. 

George Marx and W. H. Hirt, who re- 
cently established a new retail jewelry store 
in Port Huron, were in Detroit this week, 
buying new stock following their recent 
opening day. 

W. H. Jones, of the Luths, Dorweld, 
Haller Co., is now located at the company’s 
headquarters in Liggett building until after 
the holidays. He has recently completed 
an extensive tour of the State. 

Ralphs, which has conducted a jewelry de- 
gartment in connection with its women’s ap- 
sarel shop, on Woodward Ave., makes the 
announcement it is closing out its stock 
preparatory to going out of business. 

Reid Berkey, of the Charles A. Berkey 
(o, wholesale and manufacturing jewelers, 
has returned from an extended trip through 
the central west and the east. He will be 
at the Detroit headquarters until after the 
holidays. 

Walter Vretman, head of the Dueber- 
Hampden Watch Co., at Canton, was in 
Detroit, Dec. 1, calling on the retail jewelers. 
He also spoke at the get together dinner 


of the sales staff of Sallans, Inc., in the 


evening, 

E.G. Arnold, an expert on jewelry enamel 
work, who, for a considerable time, was with 
the Charles A. Berkey Co., has recently 
joined the staff of Edward R. Roehm, 
manufacturer of fraternity jewelry in the 
Liggett building. 

Ford H. Aseltine, Masonville, Mich., has 
recently built a new front to his store and 
otherwise improved its interior. He has a 
place now that compares favorably with 
many of the high-class retail jewelry stores 
in the large cities. 


In celebration of their removal to the Lig- 
gett building, department heads of the Ed- 
ward R. Roehm Fraternity Jewelry Co. and 
ladies were dinner guests of Mr. and Mrs. 
Roehm, Saturday evening, Nov. 21, at the 
Detroit Yacht Club. 

The Basch Co., retail jewelers, at 201 
Gratiot Ave. held a formal opening of its 
remodeled store on Dec. 2. Workmen have 
been engaged for a considerable time putting 
m anew front, new fixtures and other 
features, the company has found it necessary 
0 establish in order to take care of its 
rapidly increasing business. 

P sae 1420 Woodward Ave., one of the 
older retail jewelry establishments in the 
United States, is now engaged in its 75th 
“iristmas sales campaign. The store is 
attractively decorated and from now until 
. very last day there will be maintained 
. ‘onstant Christmas. atmosphere. A con- 
mous sales record of 75 years is something 
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that few business concerns have at their 
back. 

The Luths, Dorweld, Haller Co., whole- 
sale jewelers in the Liggett building, re- 
cently acquired additional floor space and 
opened a new clock and ivory department. 
It also has expanded its shipping room in 
order to more adequately handle its rapidly 
increasing business. The company’s territory 
includes a large section of the middle west. 
It now occupies a good portion of the fourth 
floor of the Liggett building, a structure that 
has been known as a jewelry center for 
many years. 

Three men smashed a plate glass: window 
in the jewelry: store of Hugh Connolly & 
Sons, at State and Griswold Sts., early in 
the morning one day last week and seized 
watches valued at about $500. Then they 
made their escape on foot. A watchman at 
the American State Bank across the street 
witnessed the theft, but was unable to use 
his revolver for fear of breaking windows 
in other stores. Robbing jewelry store 
windows has become a frequent occurrence 
of late and it is seldom anyone is caught 
while engaged at it. 

Harry Hogan, secretary of¢the Retail 
Merchants’ Association, believes a new 
record for early sales volume is going to 
be established this year on the part of 
jewelers and others engaged in the sale of 
Christmas merchandise. “Until 1921,” he 
says, “sales volume lagged early in Decem- 
ber and shot suddenly up to a peak in the 
few days before Christmas. But people 
are now actually doing their shopping 
earlier. With the early display of stocks 
this year I can see nothing but heavier 
sales volume right from the start.” As the 
result of the Retail Merchants’ Association’s 
educational campaign for early shopping he 
does not anticipate that the last few days 
before Christmas will be any more trying 
than they will be within the next week. In 
other words he sees a heavy business dis- 
tributed over a longer shopping period at a 
considerably less overhead cost and wear and 
tear on the store personnel. 





—= 





Minneapolis 





J. B. Hudson & Son, retail jewelers, 33 
So. 7th St., Minn., lost about 35 watches 
(none valued at over $85) when one of their 
windows was smashed at 7.00 a. m., Nov. 
28, by a thief who threw a rock wrapped in 
a sack. 

The Christmas season has opened up far 
ahead of any in the history of the north- 
west. The activity on the streets, together 
with the fine shopping weather, creates an 
impression of optimism in the minds of 
both the buyer and shopkeeper. The local 
jewelers are anticipating an excellent 
holiday business. 

Seventh St., between Nicollet and Henne- 
pin, with its garlands of green and myriads 
of electric lights, two thousand in all, pre- 
setits an alluring embodiment of the festive 
Christmas spirit. This is the third year that 
merchants on the street have decorated the 
street. James D. Dougherty, manager of 
J. B. Hudson & Son, retail jewelers, 
originated the plan, and each Fall he raises 
the money for expenses from merchants on 
the block. 











TRADE CONDITIONS 


Trade with the local retail jewelers has been un- 
usually good during the past few days, and the 
largest Christmas holiday trade in many years is 
anticipated. The local dealers have large and well 
assorted stocks to select from and general business 
conditions in Evansvile are a great deal better 
than they were this time a year ago. Collections 
are better. The out of town trade also has picked 
up a great deal during the past few days. Reports 
from towns in southern Indiana, southern I!linois 
and western and northern Kentucky are to the 
effect that trade has shown a wonderful improve- 
ment since. the first of December, and that they 
are looking forward for a fine business the balance 
of this month or after the Christmas shopping 
period. Wholesale dealers say they are experiencing 
a very good trade. 





Ed Welp,: retail jeweler at Huntingburg, 
Ind., made a business trip to Jasper, Ind., 
recently, 

Glassware. dealers in Evansville say that 
their trade has been exceptionaly. good dur- 
ing the past month. 

H. H. Tislow, Petersburg, Ind., was in 
Evansville a few days ago and was. accom- 
panied by his wife. 

Peter Hebner, of the Hebner Jewelry Co., 
Boonville, Ind., was in Evansville a few 
days ago on business. 

Fred Heinzle, a well known retail jeweler 
at Tell City, Ind., was a visitor in Boon- 
ville, Ind., a few days ago. 

Charles F. Artes, of the Charles F. Artes 
Co., Inc., 321 Main St., this city, is back 
from a trip to Indianapolis. 

Heinzle & Nester, retail jewelers at Boon- 
ville, Ind., who recently opened a gift de- 
partment in the store, report that they are 
doing a heavy business in this department. 

F. C. Kuebler, well known retail jeweler 
at Jasper, Ind., and other retailers of that 
city report that their Christmas holiday 
trade has been as good or better than: it 
was last year. 

Some of the pearl button factories in 
southern Indiana and southern Illinois con- 
tinue to operate on steady time and report 
that they have ample shells on hand that 
will last them for several months to come. 

The wholesalers of Evansville are arrang- 
ing for a number of booster trips that will 
be made shortly after the new year to towns 
in southern Indiana, southern Illinois and 
western and northern Kentucky. The whole- 
sale jewelers will co-operate in the move- 
ment. 

Bert Sisson, who for many years was en- 
gaged in the pearl buying business at Decker, 
Ind., and Hazelton, Ind., but who is now 
engaged in running a newspaper for the 
Pennsylvania Railroad at Pittsburgh, Pa., 
was in Evansville a few days ago visiting 
friends and relatives. He was accompanied 
by his wife and children. 








L. H. Barth, a Geneva, N. Y., jeweler, is 
going out of business to devote his time to 
other interests. Mr. Barth has been in busi- 
ness for himself in Geneva since March 1, 
1901, first at 20 Seneca St. and for the past 
five years at 43 Seneca St. Previous to go- 
ing into business for himself, he was asso- 
ciated for 10 years with the firm of W. L. 
Young & Co., which was composed of W. L. 
Young, L. H. Barth and S. F. Dey. 
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William A. Kissam of the Gorham Co. is 
leaving for his southern trip. 

Jos. H. Ames, diamond setter has moved 
to the eighth floor of 133 Geary St. 

Harold Barbour, son of the late Samuel 
L. Barbour, is visiting San Francisco. 

Recent increases in the prices of large- 
sized diamonds seem to have stimulated the 
demand, according to Ted Huggins, manager 
for J. R. Wood & Sons. 

Out-of-town and Oakland orders are com- 
ing in very satisfactorily, according to J. H. 
Spiro who states that these orders are 50 
per cent greater than they were last year. 

Mortimer Conner, representing the Ameri- 
can Watch Case Co., New York and Alfred 
Goldsmith also from New York, are among 
the eastern jewelers now visiting the local 
trade. 

Burr W. Freer, head of the Burr W. 
Freer Co. who has been ill for some little 
time, is now reported to have recovered. 
Park V. Bovyer has left for a southern trip 
for this firm. 

A Thanksgiving dinner to members of his 
family and connections by marriage was 
given by A. W. Huggins, president of A. I. 
Hall & Son. A radio account of the foot- 
ball game, in progress during the dinner, ac- 
companied the repast. 

San Francisco jewelers were liberal sub- 
scribers to the drive for $400,000 made by 
Californians, Inc., the organization which 
has been advertising this part of the Coast 
with results that are said to have been very 
gratifying. They went over the top in their 
recent drive for funds. 

Back from a tour through the northwest, 
Frank Cresalia of Levy & Cresalia, said that 
things look very promising in the north and 
jewelers are all looking for a good and 
prosperous Christmas business. Florida, Mr. 
Cresalia said, is contributing to the pros- 
perity of the northwest by buying its 
lumber. All the lumber mills are now work- 
ing, many of them full time. 

Stanley J. Beard of Kielty & Beard who 
is visiting the northwest is sending in satis- 
factory accounts of business there. James 
Callan, with Kielty & Beard, reports good 
holiday business in central California where 
he has just been traveling. Kielty & 
Beard’s headquarters in the Howard build- 
ing are now open every Sunday morning, to 
accommodate out-of-town customers. 

There was a nice representation of mem- 
bers at the recent dinner of the Pacific Horo- 
logical Society, held at a local restaurant, 
C. G. Johnson, president of the organization 
presided and M. Berwin, secretary and F. 
Massol, treasurer of the organization were 
among those present. There was a general 
discussion of matters pertaining to watch- 
making and the dinner was very enjoyable. 

Paul C. Paulsen, heretofore connected 
with the Gorham Co. as one of its 
traveling representatives, has joined the 
International Silver Co.’s forces. Be- 
ginning Dec. 1, Mr. Paulsen began travel- 
ing for the International out of the San 
Francisco office, according to announcement 
made by Edward V. Saunders, Coast Man- 
ager. Mr. Saunders said that he is getting 
very satisfactory reports of business from 
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International representatives, both north and 
south. 

Quite an increase in Oakland business is 
reported by Ted Huggins, Coast manager 
for J. R. Wood & Sons. In fact, Mr. 
Huggins thinks this section of the Trans- 
Bay region is on the edge of a boom, so 
fast is Oakland and its business expanding. 
The officers of J. R. Wood & Sons at 704 
Market St. are keeping open every Sun- 
day morning, during December, to accommo- 
date out-of-town dealers. 

Retail jewelers visiting the trade included: 
L. G. Feagans of Feagans & Co., Los 
Angeles; H. H. Weindeck, Red Bluff; Leo 
J. Smith, Marysville; Mr. and Mrs. Bert 
Stone, Mendocino; C. Harlie Power, Liver- 
more; Wm. Kuechler of H. J. Kuechler & 
Son, Stockton; M. Saier, Fresno; Geo. F. 
Powell, Sacramento and Larry J. Schade 
manager of the Reddy Jewelry Co., Med- 
ford, Ore. This is Mr. Schade’s first visit 
to San Francisco for about eight years. 














Ross B. Day, recently of Arcadia, has 
bought the stock of J. H. Woolard, Whit- 
tier. 

J. Guntzburger, of J. Guntzburger & Co., 
New York, is in Los Angeles calling on the 
trade. 

H. W. Slaudt, of Koke, Slaudt & Co., 
has started north, intending to go as far as 
Seattle. 

Hoyt A. Brown, of the Armer & Brown 
Co., is ill at his home with an attack of 
influenza. 

M. Mayer, of Mayer & Weinshenk, San 
Francisco, has been here for several days 
visiting the trade. 

L. L. Gilman, Bisbee, Ariz., has been 
here for a few days. Among other jeweler 
visitors here recently were A. H. Dauchy, 
San Diego, and E. B. Smith, Santa Ana. 

B. D. Howes & Son, 501 Brack Shops, 
pearl merchants, are already enjoying a 
good preholiday business. Irwin King is 
now associated with this firm as salesman. 

E. W. Reynolds, head of the big whole- 
sale house bearing his name, reports that 
his business has been considerably larger 
this year than for the corresponding time 
last year. 

Arthur Turner, of the E. W. Reynolds 
Co., has returned from a successful business 
trip north and has started on another trip 
through the central part of the State, tak- 
ing in the San Joaquin valley. 

Miss Lawler, manager of the jewelry de- 
partment of the May Co., reports large 
sales of novelties, compacts, etc., as well as 
of wrist watches. She notes also a revival 
of interest in pins and in pearl jewelry:: 

News has been received here of the mar- 
riage of Dr. Jay Harold Merrill, :San 
Francisco, a jobber who is well knownlitp 
the trade here, and Miss Dorothy Emina 
Jane Troxon, daughter of Dr. and Mrs. 
Laban Troxon. 

E. L. Hine, of Livermore & Hine, 715 
Knickerbocker building, 643 S. Olive St., 
has gone east to visit the factories his firm 
represents. He stopped en route in San 
Francisco, Oakland and Salt Lake City and 
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reports that he found business conditions 
very encouraging. 

I. B. Blake, who moved temporarily while 
the building where he was located wag hy; 
reconstructed, has returned to the new store 
in his old location and now has an Up-to. 
date place of business. He was in the same 
place for 20 years before the block was m 
built. 

L. T. Cadwallader, George M. Roegsi 
and Mark B. Clark, diamond and jewelry 
merchants, room 901 Brack Shops, ayj 
George H. England, salesman for Feagans 4 
Co., spent the week-end after Thanksgiving 
on a hunting trip to the Pacific Coast Sport. 
ing Club, near Bakersfield. 

B. H. Berson, of the Berson-Mease 
Jewelry Co,, has left for a two-weeks’ busi. 
ness trip through the southern part of th 
State, including San Diego and Imperial 
Valley. Jesse Measer, of the same cop. 
pany, has finished a successful trip north 
and is now calling on the nearby trade. 

J. G. Donavan, who has engaged 15 a- 
ditional salesmen for the holiday season, re. 
ports that there are an unusual number of 
men seeking salesmen’s positions this year, 
He has had more applications than he could 
accept and has had to reject several good 
men whom he would otherwise have been 
glad to secure. 

S. P. Dayton has just installed an elec- 
tric-illuminated clock for the California 
Bank, San Gabriel. The bank is on the 
plaza and is opposite what is said to be the 
oldest grape vine in California, now 10 
years old and an object of interest to many 
tourists. The master clock is actuated by 
an alternating current. 

E. V. Saunders, San Francisco, Coast 
manager for the International Silver Co, 
has returned home after a short visit here. 
F. C. Plate, of the Los Angeles office of 
the same company, has returned here, after 
a business trip by motor car to San Frat 
cisco, stopping at a few intermediate points. 
J. D. Bridges, also of the local office of this 
company, drove during the Thanksgiving 
week-end to San Diego and thence to the 
Imperial Valley. 
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Andrew Kan, 1121 Third Ave., is retiring 
from business and is disposing of his jewelry 
and jewelry novelties. He has been for 43 
years engaged in business at Seattle 
Portland. 

With a large stock of jewelry merchan- 
dise, Silverman & Bridge opened a jewelry 
store at 1433 Fourth Ave. last week, giving 
away expansion bracelets with wrist watches 
in celebrating their bow to the public. 

A new member of the Chamber of Com 
merce and booster for the city is Ralph : 
Goldberg, of Weisfield & Goldberg, gr 
known jewelers of 308 Pike St, who a 
‘ype a chain of branch jewelry store 
n western Washington. mr 

W. Lindeberg, jeweler in the University 
district, catering to the college trade a ‘ 
the University of Washington, has we 
Dr. J. G. McBride as optometrist ™ 
store at 4327 University Way. For a year 
previous Dr. McBride had been prat 
optometry at 6505 Tenth Ave., this city. 
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Local police arrested Michael Burke this 
week on suspicion, and he was held for 
identification as the robber who hurled a 
brick through the window of the Lowenstein 
Jewelry Co., 1236 S., Broadway, retailers, 
recently. Eight watches were stolen at the 
fime and the police claim they were found 
in his possession when he was arrested, and 
they were later identified by Lowenstein. 

Business is generally reported good among 
the local wholesalers. Most of them have 
their salesmen still on the road, but prac- 
tically all of them will be in for the season 
within the next 10 days. Dealers are be- 
ginning to have more call for their goods 
4s the holiday season approaches, and there 
is current an increasing trade each day with 
an outlook for an especially brisk Christmas 
business. 

A receiver's bankruptcy auction sale was 
held Tuesday, Dec. 1, of the stock, fixtures 
and visible assets of the Hyman-Abrahams 
Jewelry Co., with quarters at rooms 636-640 
Arcade building, southwest corner of 8th 
and Olive Sts. This was pursuant to an 
order of sale heretofore made by the United 
States District Court for this district and 
division, and the sale is subject to approval 
thereby. As is usual the assets were of- 
fered in bulk and in detail, subject to ap- 
proval of the court. 

A lone robber got away with a tray con- 
taining a dozen diamond rings valued at 
$4,500, after hurling a newspaper covered 
brick through the show window of the 
jewelry store of Walter P. Gummersheimer, 
at 3157 S. Grand Blvd., late Tuesday after- 
noon, Dec. 1. The tray taken was one of 
fve in the window at the time filled with 
diamond rings, and the missile was hurled 
with such force as to smash the glass and 
land in the middle of the store. Although 
there were five employes in the store at the 
time only one got a glimpse of the miscreant, 
who disappeared around the corner with the 
stolen tray in his arm before any of the 
employes could reach the street. 

Five youthful robbers failed in an attempt 
to hold up the offices of the Schwartzman 
Jewelry Co., on the fifth floor of the Com- 
mercial building, 6th and Olive Sts., last 
week, when the leader fell into a display 
case, and becoming frightened at the crash 
turned tail and ran. Irwin Schwartzman, 
son of the owner and a girl clerk, were in 
the office when the band entered. The clerk 
started to run to the rear, and on following 
her the leader fell into a case and smashed 
the glass. The crash was so great he be- 
came frightened and the whole crowd hur- 
tiedly decamped without getting anything 
and leaving a suitcase containing ropes be- 
hind. The smashed case contained jewelry 
valued at $5,000, and the firm carried a much 
larger stock which would doubtless have 
heen looted had the bandits been successful 
in their robbery. There is no clue to the 
identity of any of them, all five hurriedly 
leaving the building following the alarm. 

Robbers held up the jewelry store of 
August J. Wehmueller, 2844 N. Grand 
Blvd, early one morning last week and got 
away with diamonds and set rings valued at 
$3,000. Shortly before 10 o’clock three men 
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entered the jewelry store where they found 
Wehmueller, the owner, seated at his desk 
talking to Grant Stanley, a clerk, and a mes- 
senger boy for a downtown wholesale house. 
The robbers covered the trio with pistols 
and forced them to the. back of the store, 
where they imprisoned them in an ante-room 
and told them to “play dead for five min- 
utes or get killed,” one robber standing 
guard over them. They then divested the 
jeweler of his keys to the safe’s strongbox. 
This they found empty so they proceeded to 
take all the available rings from the display 
cases and window while another one of the 
robbers secured a tray of unset diamonds 
from inside the store. All the crooks were 
described as young, between 20 and 25 years 
of age, wearing gray caps and overcoats, 
and one of them in his haste to escape tore 
a button off his coat and dropped a 45 calibre 
cartridge on the floor of the store. Leaving 
the store they ran into an adjoining alley 
where a red touring car was awaiting them, 
with a fourth man at the wheel, and made 
good their escape. The loss was reported 
covered by insurance. 





David Kaiser, of Powers & Mayer, New 
York, was a Cleveland visitor last week. 

Fred Westerhold, Sandusky, who has been 
ili for a long time, died last week. His son 
continues the business. 

Under the name of the Swissvale Jewelry 
Co., Daniel J. Swiss has opened a retail 
jewelry store at E. 105th St. and Superior 
Ave. 

David Glasser, of the Merit Co., is cover- 
ing northern Ohio on a business trip and 
his report indicates that the trade is enjoy- 
ing a fairly good holiday season. 

Thomas Joseph, who has a store in Akron 
and who bought the lease and fixtures of O. 
Schweider, operating as the University 
Jewelry Co., 10600 Euclid Ave., has opened 
for business. He will spend part of his 
time at each store. 

Henry Wickmiller, Albion, Pa. was a 
visitor in Cleveland last week. He spent 
Sunday and several days following purchas- 
ing and generally enjoying himself. He is a 
pioneer in the business and has a number of 
friends in the trade here. 

Walter F. Meyers has opened his store on 
the corner of St. Clair Ave. and E. 125th 
St. He held no formal opening, having too 
many other things to attend to. His new 
quarters are much larger than his former 
ones and much more desirable. 

E. P. Spencer, of the Wagner-Gilger-Cohn 
Co.’s accounting department, has resigned on 
account of serious illness and has been suc- 
ceeded by D. E. Decker. Mr. Spencer will 
possibly have to undergo an operation, and 
in addition to his being laid up, his wife and 
mother are also ill in bed. 

Elyria jewelers banded together and have 
had a jewelry auction ordinance passed by 
council, according to word reaching Cleve- 
land. The Cleveland jewelry auction ordi- 


nance was used in framing the measure, and 
it is understood that a clause was also added 
prohibiting the holding of auction sales dur- 
ing the month of December. 
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The Cleveland Credit Stores Association 
held their regular monthly meeting and. din- 
ner at the Hotel Cleveland, Thursday eve- 
ning, Dec. 3. There was an attendance of 
30, and the meeting, as usual, proved stimu- 
lating and interesting. The principal busi- 
ness pertained to the credit files, etc. and 
arrangements were made to keep the asso- 
ciation’s office open later during the month 
of December. 


Manuel Biskind was arraigned before 
Federal Judge Jones last week on a charge 
of failing to make an income tax return for 
the year 1923. A Federal Grand Jury re- 
turned a secret indictment against him about 
three weeks ago. The indictment charges 
that he failed to make a return on an in- 
come of $51,370.85 in 1923, and cites four 
real estate commissions totaling $44,632 it is 
alleged that he was paid. He pleaded not 
guilty and comes up for trial the coming 
week. 

C. J. Pettinger, campaign manager, and 
A. C. Tuteur, eastern divisional campaign 
manager, were in Cleveland last week on 
behalf of the National Jewelers’ Publicity 
Association. Both the wholesale and retail 
trade are responding well, and President R. 
A. Hayes, of the 24-Karat Club, sent out a 
special letter to all members of the club 
calling attention to the committee’s visit and 
urging the fullest co-operation. At a recent 
meeting the club went on record as heartily 
endorsing the fund. 


There was a special meeting of the credit 
jewelers of Cleveland last week at the Hotel 
Statler. It was in the nature of a get-to- 
gether affair, and ways and means of closer 
co-operation were discussed. The subject of 
slashing prices on standard articles was also 
gone into quite extensively and it is hoped 
that this practice will be eliminated. In all 
probability the credit jewelers will organize 
an association of their own some time in 
January. They will not withdraw from the 
Cleveland Credit Stores Association to which 
they practically all belong. 


There have been a large number of out- 
of-town jewelers in Cleveland of late pur- 
chasing goods for the holiday season, and 
among them were: H. Schlee, Barberton; J. 
Nusbaum, Canton; C. F. Motz, Wadsworth; 
W. R. MacCarthy, Amherst; E. E. Critz, 
of the Lewis Jewelry Co, Akron; A. W. 
Atwood, Willoughby; A. R. Kimpton, Ober- 
lin; N. G. Knight, Galion; Charles Myers, 
Warren; William M. Gartner, Warren; Ed 
Haserot, Elyria; C. Wheeler, Lorain; P. J. 
Bergen, Barberton; L. J. Dowing, Vermil- 
ion, F, Dillingham, Norwalk. 

The Cleveland Better Business Commis- 
sion published an advertisement on pearls in 
the daily papers on Saturday. It was to the 
effect that pearls are in a sense the most 
perfect of all gems, since they require no 
polishing or cutting. They have been imi- 
tated extensively and the prices of the imi- 
tations depend on how successfully they are 
imitated. The Cleveland Better Business 
Commission has recommended to local mer- 
chants that in their advertising they distin- 
guish the genuine pearls from the imitation 
in the same manner that they distinguish 
other gems from imitations. The commis- 
sion reports that they are well pleased with 
the improvement in jewelry advertising and 
that in general much more care is shown in 
describing merchandise. 
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FASTERN 


MANUFACTURERS 
AND IMPORTERS’ 


EXHIBIT 


The February Exhibit of the Eastern Manufacturers 
and importers will present to buyers of giftwares an 
array of merchandise whose variety, quality and sales 
appeal will exceed their most optimistic hopes. The 
purpose of the Exhibit is to bring together in one 
place a thoroughly representative and inclusive group 
of lines, produced or imported by responsible organ- 
izations for inspection by giftware buyers of reput- 
able department stores, jewelers, giftshops and furni- 
ture stores. The effort is sincere. The merchandise 
will prove of unusual interest. And we hope the 
response on the part of you buyers will be widespread 
in the mutual interest of yourselves and ourselves. 


At the 





PALMER HOUSE 


CHICAGO ~- ILL. 


February Ist to 13th, 1926 


INCLUSIVE 
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AMONG THE PROMINENT EASTERN FIRMS EXHIBITING ARE: 


Ferdinand Bing & Co.’s Successors Japanese Fan Co. 


Carbone, Inc. 
Cassidy Co., Inc. 
Dubois Studio 

A. J. Fondeville Co. 


Fourman Bros. & Co., Inc. 


Fulper Pottery Co. 
Greenwald Novelty 
Gudeman & Co. 

Charles Hall, Inc. 


William F. Hayes Co. 


Hayman & Lindenb 


K. & O. Company, Inc. 
Koscherak Bros. 

Emil S. Larsen 
Lazarus & Rosenfeld 
Rudolph Lesch 

J. W. Levy Corporation 
Co. George F. Little 

Percy N. Leyland, Inc. 
Mohr Art Company 
Mountain Community 


Plaza Studios 
Pompeian Bronze Co. 
S. Craig Preston & Co. 
Rehberger & Saul, Inc. 
Saul Manufacturing Co. 
I. Shainin & Company 
Silvirite Metal Corp’n. 
Simondetti & Co. 

E. R. Thieler 

A. L. Tuska, Son & Co. 
White Studios 

erg, Inc. Robert Phillips Co., Inc. M. Wille 

Hubley Manufacturing Co. 
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Welcome the New Year with Bright Gift Offerings 
Attractively Displayed 








By Viv1AN RADCLIFFE BOWKER 








HE new year can be featured just as 
well as any other holiday in the year. 
But, the jeweler may say, what special arti- 
cles can be featured for New Year’s Day 
that are not the usual line of articles? The 
new year is the time of resolutions and the 
breaking of them. Help your customers to 
perform in their usual New Year’s manner 


and year books can also be included in this 
display. This will make as attractive a win- 
dow as can be imagined. The display will 
also be a very arresting one if made on a 
table in the front of the store. 

The stationery will appeal to men and 
women alike, as the women will use address 
books, engagement books, calendars and sta- 
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—resolve to do certain things and purchase 
from the jeweler the wherewithal. 

In the front of your window the week be- 
fore New Year's, just after taking out your 
Christmas window, put this sign, either the 
exact wording or to the same effect: ‘Are 
You Prepared for New Year's?” 

Now—what goods to display? 

_ On a table in the front of the store, or 
in the window, prepare and display a sign as 
follows: “Resolved: To write mother 
regularly.” Have men’s stationery, some 
women’s, too, and diaries, calendars of all 
types and styles, address books, and pen and 
Pencil sets. The engagement book and pad 





No. 633—CANDELABRA AND VASES FOR THE DISCRIMINATING BUYER 
(See text on page 115) 


tionery, and are inveterate users of the 
diary. 

Another window which will appeal to men 
and women alike is an arresting display of 
some new pottery or decorative glass. Ac- 
company this simple and colorful display 
with the card, “Resolved: To buy scme- 
thing for the house each month.” 

This idea will appeal to women more than 
men, but there are some men who enjoy buy- 
ing gift merchandise to decorate the home. 
Women are only too glad of an excuse to 
buy novelties for the home, and this idea is 
all the excuse they need. 

Another window display which will ap- 


peal to men consists of flasks and liquor 
sets, decanters; whiskey glasses not belong- 
ing to any sets and wine glasses from tre 
glass department, and night water sets. The 
flasks and liquor sets will run in silver, gold 
trimmed, glass and enameled novelties. 

For the jeweler who does not wish to fea- 
ture any flasks or liquor sets in his window, 
the stationery and accessories window can 
be used, but he should have a table of flasks, 
etc., in the front of the store. 

So, there are three very good business- 
getting ideas for the new year which will 
bring heavy business to close the books of 
1925 for jewelers. 


Inviting the Men to Visit the 
Gift Department 





MEX would be larger purchasers of gifts 
if they felt more at ease about buying. 

This is the contention of a western jeweler 
who cashes in on this opinion by making a 
consistent, constant effort to get more men 
into the gift department of his jewelry store. 

The efforts to get the men into the gift 
department take the form of invitations ex- 
tended by means of placards in the show wm- 
dows and advertisements in the newspapers. 

In this publicity emphasis is laid on the 
fact that the men are very welcome in the 
gift department of the store at all times and 
further emphasis is given to the fact that 
the store carries large quantities of objects 
at all times which are particularly suitable 
for presentation by men to other men or for 
presentation by them to members of the 
opposite sex. 

Then to show the men what a wide range 
of choice they have at the store, whether 
they are considering the purchase of gifts 
for men or for the feminine sex, the store 
every now and then runs a list of the gifts 
it carries which are’ particularly suitable for 
presentation to men and which are particu- 
larly suitable for presentation by men to the 
ladies. Of course, people are always inter- 
ested in lists of this sort and so this kind of 
advertising always gets a great deal of at- 
tention and is always a very distinct help to 
the store in selling more goods. 

Undoubtedly many other gift departments 
of jewelry stores would similarly profit by 
catering more extensively to men. 
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Cut Glass 
No. 1032 Vase 
12 inch, 14 inch 













NEW YORK 
43-47 W. 23d St. 











“BRILLIANT DESIGN” 


THE JEWELERWS’ 


The Pairpoint Corporation 


Manufacturers 


of 


Silver Plated Ware, 
Metal Electroliers, 
Decorated Glass Shades, 
Cut and Engraved 
Crystal Glass, 


Fancy Colored 
Blown Glass 
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No. C07100. LUNCHEON TRAY 
12 inch 
Butler Etched 


Electro Plated on Nickel Silver 


Wataienaienidsenuert cae 


No. 0327. TEA SET. Plain Burnished or Butler Finish 
No. CO1116. 24 inch Waiter 
Inside dimensions for centre of Waiter 18 x 13 inches 
Electro Plated on Nickel Silver 


Langhorne Design 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


MONTREAL 
Coristine Bldg. St. Nicholas St. 





SAN FRANCISCO 
Hammond Bldg., 278 Post St. 
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Last Minute News fism the Gitt Marts 
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igJewel lens who desire to keep their GifL & 
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RYSTAL pieces of rare beauty are the feature of the case is the holder for iden- 
candelabra and vases shown in Group _ tification cards. Either one or two sets of 
No. 633. The candelabra with five lights these can be used giving place for four or 

















Group No. 634—STATIONERY AND BILL FOLDS FOR THE UP-TO-DATE GIFT DEPARTMENT 





is 16 inches high with a spread of 15% 


hold it in place. When the celluloid becomes 
scratched new ones may be inserted. 

Vases of distinction, both. Sevres and Cloi- 
sonné, are illustrated in Group No. 635. The 
Sevres vases are particularly graceful, re- 
sembling in outline some of the fine old an- 
cient vases. They are of gorgeous colorings 
and have a soft mottled and iridescent ap- 
pearance. The colors are royal, powder or 
peacock blue, apple-green and ox-blood. 
The bases and trimmings are of metal in 
antique finish to harmonize with the colors 
of the vases themselves. Some have covers. 
The group to the right is cloisonné. 

x * * 


Gifts of distinction in crystal ware are 
shown in Group No. 636. These items are 
made in either crystal or in colored glass. 
The atomizers, unique in shape, may be had 
in green or blue. This is also the case with 
the cigarette-jar and candy box. So often 
one is confronted with the problem of buy- 
ing a gift which must not be too personal 
or a prize for the club or card party. This 
sort of merchandise fills the need most ad- 
equately. The gift department should al- 
ways have space for this class of gift items. 

x * * 

Lamps of extreme dignity and simplicity 
are shown in Group No. 637. The shades, 
which are made of heavy silk, are individual 
in style and design, finished with deep fringe 
or rushing. The bases are either in metal 
antique finished or Wedgwood vases con- 





inches. The one with three lights has a 
height of 914 inches and diameter of 9. 
The mountings of both are silver plated 
with crystal bobache and prisms, which are 
always effective. The vases in this group 
are highly decorative, with their exquisite 
etching, 





xk * 


Stationery is one of the most acceptable 
of gifts and the jeweler cannot afford to 
omit this line from his giftwares section. 
The manufacturers of stationery are pre- 
senting their offerings in the most attractive 
boxes and the paper itself is made in two- 
toned novelty combinations, with brilliant 
linings or in well blended colors. This spe- 
cially boxed merchandise is most attractive 
to the gift purchaser and will return ample 

















Proits to the dealer who carries stationery. 


Most attractive assortment is illustrated Group No. 635—SEVRES AND CLOISONNE VASES MAKE DAINTY GIFTS FOR THE HOME 


in Group No. 634. In this group is also 

shown a combination pass case, bill fold and eight cards or pictures. These are secured 
tard case made in calfskin, pigskin and to a small bar in the fold of the case and 
horsehide in an assortment of colors. The can be removed if desired. Small screws 





verted into lamps. The center lamp vwaeh 
its combination metal and china base is 
most effective. The parrot and flosal deco- 
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“‘Decidedly a MAN’S Gift’’ 


Student’s COLONIAL SMOKER LAMP 








Radically New and Very Practical 


In the trend of Colonial type decoration, man’s needs have been looked after in the 
creation of the Student’s Colonial Smoker Lamp—a gift that is distinctly artistic as well as 
practical. Its purity of design and finish lend an additional touch of refinement to any 


home or business man’s desk. 
The Student’s Colonial Smoker Lamp is a patented combination lamp, ash tray and 
match box holder in antique pewter finish. 


It has electric attachment fitted out with a genuine, rare old parchment shade with 
a replica of a hand etched antique map of the original thirteen colonies. 


Packed %4 doz. to a carton. 15 inches high, individually and beautifully boxed. 
Retails for $12.00 


Patented and Manufactured by 


SAMUEL EDELMAN 


474 NORTH 6th STREET PHILADELPHIA, PA. 


ee, 
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rations are of china in natural colors with 
the metal parts finished to effect a perfect 
ensemble. The shade, a bit “different,” is 
charmingly simple and in accord with the 
tase. This makes an unusual lamp for the 
poudoir. The other lamps are all. suitable 
for living room, hall or drawing room. 
*x* * * 

Bronze statuary and ornaments make ex- 
cellent merchandise and should abound in 


CIRCULAR 


through the little holes. In back of the 
mirror is a place for milady’s favorite rouge. 
It is finished in yellow, green and white gold 
in an assortment of designs. The leather ar- 


THE JEWELERS’ 


ticles are small and compact to fit in a 
woman’s handbag. The vanity set consists 
of a comb, lipstick and compact for powder. 
The case is fine leather lined with colored 
silk to match the enamel of the compact. 
The other case is for holding cards. 

















Group No. 636—DISTINCTIVE CRYSTALWARE FOR CANDY AND CIGAR JARS AND 


ATOMIZERS 


(See text on page 115) 


the gift shop. In Group No. 638 three ex- 
tremely artistic pieces are illustrated. The 
center figure of a lion in an attitude of anger 
with ears back and mouth open ready to 
spring, is both an interesting and attractive 
item for the gift department. The two 
graceful female figures representing “The 
Dancer with Cup” and “The Juggler” are 
finely melded and depict interesting subjects. 
They are of solid bronze and of the finest 
workmanship. 
x *k * 

Novelty items made of shell are quite the 
vogue at the present time and really make 
very attractive ornaments. A few are 
shown in Group No. 639. They are entirely 
made of shell with the exception of the dolls 
and the necessary wiring. The shells are 
opalescent and iridescent in coloring. The 
end pieces are attractive for flower bowls 
for use as center ornaments. Note the vein- 
ing of the leaves and their natural shapes. 
The center item is a lamp with the shells 
forming the skirt of the figure and also the 
parasol. Even the hanging. beaded effect is 
made of shells. 

i 

Interesting novelties especially attractive 
fo women are shown in Group No. 640. 
The center vanity case is something new and 
sure to be popular with the fastidious and 
particular person. It is for loose powder ; 
thus the individual is able to carry her fa- 
Vorite kind. It cannot spill or shake out 
for the turning of the rim either tightens 
the compartment or opens it sufficiently to 
push the amount of powder required up 


Czecho Slovak vases are the items of in- 
terest in Group No. 641. The fad for im- 
ported pottery and glassware, especially of 
the peasant type, still abounds in all quar- 
ters and the buyers of this merchandise are 
continually seeking in out of the way places 
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From observation it is evident that~Dres- 
den china is enjoying extensive popularity. 
It is to be seen in the gift shops in pro- 
fusion and even in the less expensive mer- 
chandise small ornaments and knick-knacks 
in this ware abound. In Group No. 642 a 
charming assortment of candlesticks is illus- 
trated. The figures are gracefully folded 
and the subjects interesting, especially the 
three graceful figures of dancing girls. 
These candlesticks may be electrified and 
converted into boudoir lamps. 

* * x 


A new use to which world famous china- 
ware is being put is disclosed in Group 
No, 643. The atomizers and powder boxes 
are of Royal Doulton and Wedgwood- 
jasperware and combined with the excellent 
workmanship make a really distinctive item 
for the high grade gift departments. The 
Wedgwood patterns are in pale blue and 
black with white basrelief or black—black 
basalt. The complete set with tray, atomizer 
and powder box is created by artists and 
will find a fitting place in the exclusive 
shops where discriminating folk go to make 
their selection of gifts. In the group are 
two powder boxes and one atomizer of Royal 
Doulton, the balance being jasperware. 

x ok 


Group No. 644 is an attractive display 
featuring the Galleon, a sailing vessel of the 
15th and later centuries, used for trade and 
in the pursuit of war. The Spanish gal- 
leons ruled the seas in the days of Colum- 
bus and were in use as treasure ships during 
the early American trade. Much of the 
trade, war and romance of those days was 
centered about these old vessels which made 
world history. Galleon silver, which con- 
sists of a line of novelties in tableware and 
smokers’ articles, is of a distinctly original 
style. The embossed designs are resplendent 
with the beauty and charm of this romantic 
period of adventure and discovery. Among 
the articles of utility are casseroles in vari- 
ous shapes and _ sizes, refreshment sets, 

















Group No. 637—ATTRACTIVE LAMPS AND SHADES ARE ALWAYS CHEERFUL 
(See text cn page 115) 


for something unusual and typical. The 
vases illustrated are severely plain and sim- 
ple of outline but withal possessing individ- 
uality and style. They are of glass in rich 
combination and shaded effects. The one to 
the right has the contrasting color in glass 
blown on after the vase is shaped. 


relish dishes of many styles, condiment sets, 
salts and peppers, baking or oven dishes, 
mayonnaise sets and many other articles of 
practical use. The smokers’ sets are also 
many and varied to meet all requirements. 
All of this ware is of excellent silver plate, 
oxidized and lacquered. 
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Vase for Large Flowers 
A Hawkes reproduction of an old 
Waterford design of the Period 

1786 to 1810 


HAWKES WATERFORD GLASS 


PUT A FEW PIECES IN YOUR WINDOW TO 
ATTRACT PEOPLE WHO BUY GOOD THINGS 


The revival of the fashion for Waterford is creating 
a big market for Hawkes reproductions. Even 
owners of genuine antiques admire and buy Hawkes 
facsimiles of famous old patterns because they have 
the true characteristics and spirit of the original 
Irish pieces—the weight, the color, the hand cutting, 
and the humming, unforgettable ring that long ago 
gave birth to the description “Singing Waterford.” 
Put your store in the vanguard of those who can 
furnish Hawkes Waterford. Made in stemware, 
bowls, vases, plates, celery trays, decanters, nappies, 
etc. 


Advertised nationally in “House and Garden” 
starting with the October issue. 


Send for photographs and prices 


T. G. Hawkes & Co. 


Corning, New York 


New York City Showroom: 542 Fifth Avenue 
Pacific Coast Office: 140 Geary St., San Francisco 


Cr, TRADE MARK 


UG, 


A name that 


REG U. S. PAT. OFF, 





stands for one 


thing well done—genuine shell 
Cordovan leather—tanned by 
our special process—made up 
into the highest grade novel- 


ties and belts. 





Cigarette Cases 


Key 


Cases 
Bill Folds 


Wrist Watch Straps 


Check Book Covers 
Cigar Cases 











Belts 


Belts that enhance the 
value of the most costly 
buckles. The tanning of 
Peter Bain Cordovan is a 
painstaking process. Its 
value is evident in the deep, 
rich color and permanent 
polish. 


Popular Wide Belts 


Conservative Narrow 
Models 
Made for standard buckles 














Write for samples 
and prices 


There is a positive guaran- 
tee behind all our products. 
Complete your stock for 
holiday trade now! 


The 
Habanix 
Leather Products 
Company 


Toledo, Ohio 
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Gift Suggestions Seen in 
H#etropolitan Salesrooms 





















































D 222. Pedestal swinging photograph 
framé made of wood, decorated with scrolls, 


I ted cid I ea . : " stad 
Dati, imported caw fags of. eee and painted in delicate color combinations. 


earthemware with gay Bohemian decorations 
which may be used for hot or cold drinks. 
The cover keeps the heat or cold in. 





D 224. Women’s fitted suit case of black 
cobra-grained cowhide on a wooden box 
frame, with sewed edges and two locks. It 
is fitted with a tray containing 12 toilet 
articles, gold decorated in white with amber 
color, shell color with amber, orchid with 
white and all amber color. 








D 223. Almond and cake dish with 
colored cut erystal boul mounted on a 
bronze base and studded with semi-precious 
stones. It is 51%4 mches high. 





D 227. Fairylike etchings traced with 
rich coin gold distinguish this elaborately 
beautiful crystal stemware. 











D 225. Ship model built of selected wood, 
with expert rigging. Its length from bow- 
sprit to boom aft is 23 inches. From bow 
to stern it measures 174%4 inches and its 
height from base to pennant is 20% inches. 
It is decorated in old red and dulled gold. 





_D 22. Pilgrim ivory bird pattern service 
for 12, beautiful in coloring, rich in design D 228. An elaborate fireside accessory 

exquisite in workmanship. It consists made in solid brass or bronze and wonder- 
of 100 pieces. fully etched. 
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HIS ever-popular ware is again being featured in our 
advertising in national magazines. We are prepared to fill 
orders promptly if your stock on hand is inadequate to meet 
an increased demand. 


&mbossed 
Oueensware 


osiah Wedgwood & Fons, Inc. 


OF AMERICA 
255 FIFTH AVENUE New York 
WHOLESALE ONLY 


Potteries Etruria, Stoke-on-Trent, England 
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We Specialize in the Kind of Gifts and Art Goods That High-Class 
Jewelers Show with Pride and Sell with Profit 
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Many other 
styles on display 
at our 
Salesrooms ° 


One of our 
very latest 
imported 
Creations 
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French Clock Set of Bronze, Marble and Sevres 


97 \inc 


New Art and Gift Merchandise constantly arriving 
from all European Centres and the Near East. 


FERDINAND BING & CO’S., Successors 


67-69 Irving Place NEW YORK 


Pacific Coast Representative: Henry C. Hustey, Transportation Bldg., Los Angeles, Cal. 
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A Successful Gift Department 


How.an Up-to-date Dallas, Tex., Jeweler Has Built Up a Year ’Round 





Business 























— 

wT ELL everybody tu come in and look 
around, whether they want to buy 

anything or not.” 

“And offer people something unusual, 


gmething they can’t get elsewhere, yet at 
3 reasonable price.” 

With these two guiding principles, Ar- 
tur A. Everts of Dallas, an ex-president 
of the American National Retail Jewelers’ 
Association, has built up his gift depart- 
ment. in less than two years to a point where 
it is one of the biggest drawing cards in his 
business. 

This department, as explained by Frank 
Everts, son of the store’s founder, and man- 
ager of the gift department, occupies a 
rom 20 by 50 feet. One end faces the 
street, while the door of entry opens wel- 
comingly into the main store. 

“Because of its specially designed fea- 
tures, we call it the Florentine Room,” 
Frank explains. ‘The walls are of a modi- 
fed Italian Renaissance style, with a scroll 
decoration at the top which is inlaid with 
4 genuine antique Italian cameos, no two 
alike, and some of them 200 years old.” 

In the center of the wall, opposite the 
door, is a mantelpiece on which objects 
proper to a home mantelpiece are displayed. 
The more the store can approximate home 
surroundings for any particular article, the 
better that article will sell, the manager re- 
ports, 

“We feature fine china and crystal sets 
even more than gift items,” he continued 
when asked to describe his stock in some de- 
tail. “We display the Lenox china, Royal 
Dalton English bone china, Spode china, 
Rosenthal and Schierholtz Dresden china. 
The Dresden china is very popular here. 
“Then we play up several lines of table 
crystal, mostly in colors; also the Val St. 
lambert Belgian crystal, Rookwood pottery, 
Venetian glassware, Chinese cloisonnés, some 
pewter boxes and pewter-decorated vases, 
and some Chinese hand-decorated brass. 

“We maintain two special gift tables, one 

loaded with articles which sell for $1, and 
the other with $2.50 gifts. These have 
proved very popular, particularly to supply 
gifts for bridge parties, etc. 
“Then we keep three other tables set as 
if fora meal. One is set with silver, an- 
other with china, and the third with glass- 
ware. They have aroused considerable 
comment. 

“Also we handle some Irish Belleek china 
and some fine bronzes here, as well as some 
very fine service plates. We sell a few 


lamps, but not many, on account of having 
ittle room to display them.” 

Night illumination of his windows has 
made many sales, he reports, explaining that 
oe light is kept playing on the table near- 
est the windows, and another on the interior 
He changes his window dis- 


of the store. 





plays at least twice a week, and sometimes 
oftener. Once a week, or oftener, he fea- 
tures this department in the store’s news- 
paper advertising, in which it is a very 
strong believer. And the number of addi- 
tional sales which have resulted from fea- 
turing prices in the window displays leads 
him. to believe that letting the customer 
know what an article is going to cost before 
he enters the store is well worth while. 

In keeping. with the effort to make each 
article appear as much as possible in its 











ARTHUR A. EVERTS, WHO MAKES A FEATURE 
OF HIS GIFT DEPARTMENT 


natural home environment, he keeps candles 
in the candlesticks and flowers in the vases. 
Such methods recreate a profitable demand 
for candles and flowers as well as for the 
candlesticks and vases. He uses natural 
flowers whenever the season permits. 

Brass is very popular in Dallas right 
now, he reports. Glass has been popular 
all Summer, and continues so. 

The gift department was begun as an ex- 
periment during the Christmas rush two 
years ago, and has grown to where it keeps 
two salespeople occupied the year around, 
and requires six or seven during the Christ- 
mas season. Its advertisements range from 
a one column six-inch layout during the 
duller months to a full-page spread.in De- 
cember. Salesmen who bring wares of spe- 
cial interest to the public are allowed to dis- 
play them in the Florentine room. 

“What classes of people seem to patronize 
your department most?” he was asked. 

“It seems to appeal to all classes alike,” 
was his reply. “While most of our custom- 
ers here, possibly, are people of moderate 


means, we have plenty ‘of people here who 
can buy anything they want in the main 
store on their way out. Then this room 
gives us an opportunity to invite special 
groups of people into the store. When we 
invite a convention crowd, for example, 
someone usually buys something before they 
leave. And whenever a member of our firm 
is asked to give a talk somewhere on china 
or silverware, he always invites his listen- 
ers to come and inspect things for them- 
selves. I had several high: school classes 
here last year, telling them about silverware 
and illustrating my talk with articles on the 
shelves. 

“We encourage people to come into this 
store and look around, whether they want 
to buy anything or not. And even if they 
do nothing but wander around the first time, 
the chances are that they’ll come back later 
to make an actual purchase, or that they’ll 
tell somebody else where to come. So we 
have numbers of sight-seers every day, and 
we're glad to get them.” 

When asked regarding his merchandising 
policies, he added that the department’s slo- 
gan, as well as the store’s, is “Satisfaction 
guaranteed, or your money back.” 

“We try to supply articles in this depart- 
ment that people can not get anywhere else 
in town,” he continued. “And if we find the 
same articles are on sale somewhere else for 
less money, we immediately reduce our prices 
accordingly—and then begin looking for 
something that the other stores are not sell- 
ing. But always, we try to make our prices 
reasonable. And as a result, we are proud 
to have been told by people from many parts 
of the United States that our Florentine 
room will rank among the best of them.” 





Recording Christmas Cards 





ETTING ready for its Christmas trade 

one of the leading jewelers of Canada 

has prepared a handy booklet which it is 

distributing free. It is designed for entering 

and listing the personal Christmas Greeting 

Cards which are received and sent from 
friend to friend. 

To fill the need for making a proper rec- 
ord of cards received so that this thoughtful 
courtesy may be returned each year, the 
jewelry firm has had printed a large quan- 
tity of the pamphlets which are neatly ar- 
ranged for this purpose. It allows for more 
than 100 names and addresses of persons, 
and is presented with the compliments of the 
greeting card department of the jewelry 
store. 








Earl A. Shiels has taken up his place of 
business at Cass Lake, Minn., coming from 
Carlton. 
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— : — 
Show it in your window—sell it in your store : 


Good looking merchandise that is half sold when the This is the kind of merchandise you can profitably 








customer walks in. Substantial amount of each sale handle, because it is out of the ordinary, moves fast, 
makes it worth your while to sell. Very liberal profits, and builds prestige for you. 
small investment. Write for prices on complete line. 











































Flower spray, Dresden 


r Clock, Dresden figure Flower vase in attrac- Dresden china parrot, Inkwells and 2 lights, 
china, 2 light sockets, aud crystal drops. tive colors. Place for 2 lights. Handsome in this most useful of 
Beautiful colors. Very decorative. 2 lights. imported piece. ornaments. 






bn BRISTOL anew 


Importers—Manufacturers 








Rare Opportunity to Secure 
Imported Copenhagen Perfume Lamps 


NEW AT A PRICE ATTRACTIVE 
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Assortment A consists of 5 pieces 00 Assortment B consists of 5 pieces $ 00 
pictured above. Specially Priced $25. pictured above. Specially Priced 30. 


INDIVIDUAL PRICES gp sa piece daintily colored, artistic in de- 

No. 220—Rococo “ 814”.....$8.75 Ea. No. 866—Buddha ——-814”.....$9.80 Ha sign and workmanship, highly traneper 

o. 0 RB ceces . A 9 : S secss ’ oa. 
No. 250—Horned Owl 9” ..... 6.45 Ea. No. 915—Squirrel 10” ..... 8.50 Ea. made of Copenhagen Porcelain. Compartme ! 
No. 388—Owl 5.50 Ea. No. 922—Parrot |, eee 7.75 Ea. for perfume in every figure. A combination) 9 | 
No. 419—Cockatoo “ao ceeee ad ~~ aes og wre + rrr oa 4 Perfume Evaporators and Smoke Absor 
No. 476—Eagle emebie : a. No. 9: onkey scent : da. 
No. 596—Ow! 7%,"..... 6.50 Ha. No. 971—Light Owl 8” ..... 4.00 Ea. Each figure fully equipped with bulb, 6 
No. 797—Light Owl 9%”..... 7.00 Ea. No. 971—Dark Owl 8” ..... 4.50 Ea. of wire and contact. 
latina <A von — A Useful Gift, An Artistic Ornament, A Fast 

PLACE YOUR ORDER AT ONCE! Seller. 





WOLFF, BROWN & CO., Inc., 315 Fifth Ave., New York, N. Y. 
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“Jewelers’ Circular” Cup to Be Awarded as First 
Prize in the National Gift and Arts Show Contest 











—— 


1HOWN herewith is a half-tone illustra- by 
> tion of THe Jewevers’ CircuLtar Cup 

ty be presented as the first prize at the 
National Gift and Art Spring Show contest 
jor retail jewelers at the Adelphia Hotel, 
Philadelphia, Pa. the week of Feb. 28 to 
March 6, 1926. The cup is the first prize 
Class 4 and is to be awarded “for the 


yest jewelry store gift 
and art merchandise 
section selling effort, as 
evidenced by descrip- 
tions, photographs of 
examples of advertis- 
ing, interior arrange- 
ment of section or win- 
dow displays.” 

The large or small 
jewelry stores can un- 
der this arrangement 
compete on an equal 
hasis and have an equal 
chance to win either 
THe JEWELERS’ CIRCU- 
tak Cup, the second 
prize of $10 or the third 
prize of $5 offered by 
the National Gift and 
Art Association. 

THE JEWELERS’ CIR- 
cuLAR Cup is a beauti- 
ful example of the sil- 
versmiths’ art, standing 
15% inches high with 
base and it is 914 inches 
wide. It is of sterling 
silver, gold lined. It is 
in the form of a Greek 
urn and will be appro- 
priately engraved with 
the occasion of the 
presentation, the name 
of the winner and date 
of award. 

The full list of the 
contests and the prizes 
to be awarded for ex- 
hibits by retailers at 
the show is as follows: 

Class 1—For pictures 
of best window display 
of gift and art mer- 
chandise. 
First Prize 
Gift Wares. 
Second prize—$10 by 
National Gift and Art 
Association, 

Third Prize—$5 by 
National Gift and Art 
Association, 

Class 2—For descrip- 
ions or pictures of best 
gift and art shop in- 
6s od arrangement. 

‘Irst Prize—Cup b 
Gift Wares. dies 

Second Prize—$10 by 
National Gift and Art 
Association. 

Third Prize—$5 given 





Cup by 


Association. 


National Gift and Art Association. 
Class 3—For pictures of most original gift 
and art shop either interior or exterior view. 

First Prize—Cup by Gift Buyers Guide. 

Second Prize—$10 by National Gift and 
Art Association. 

Third Prize—$5 by National Gift and Art 


CULAR, 
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Free to All—Art and gift shops proper, 
department stores, florists, hotels, tea rooms 
and all others operating gift and, art shop 
features or departments are eligible. Send 
in your pictures early and as many different 
ones as you can. 
name of shop, city and address and name of 
owner, etc., on card mounting photographs. 

Class 4—For best jewelry store gift and 
art merchandise section. Selling effort evi- 
denced by either descriptions or pictures of 
window displays, interior arrangement or dis- 
plays or examples of advertising. 

irst Prize—Cup by Tue Jeweters’ Cir- 


Letter or mark plainly 


Second Prize—$10 by National Gift and 














STERLING SILVER CUP TO 


BE AWARDED BY THE JEWELERS’ CIRCULAR 


Art Association. 

Third Prize—$5_ by 
National Gift and Art 
Association. 

Class 5—Best exam- 
ples of individual ad- 
vertising campaigns for 
gift and art merchan- 
dise by retailers. It is 
hoped examples _ will 
come in using our new 
slogan: “Every Day is 
a Gift Day.” (Electros 
and window poster sent 
on request. ) 

First Prize—$25 by 
National Gift and Art 
Association. 

Second Prize—$10 by 
National Gift and Art 
Association. 

Third Prize—$5 by 
National Gift and Art 
Association. 

In addition to these 
five classes there will 
be an annual award to 
best co-operative com- 
munity gift shop selling 
effort and honorable 
mention to other com- 
munities not quite up 
to the best effort shown. 





PHILADELPHIA,  Pa., 
Dec. 5.—The time, Feb- 
ruary 28 to March 6, 
1926. The place, the 
Hotel Adelphia, Phila- 
del phia. 

This is the outline of 
the next Gift and Art 
show here, the first one 
to be held directly un- 
der the auspices of the 
National Gift and Art 
Association and which 
it is planned to have 
one of the “best and 
biggest” of any of the 
similar shows to be held 
next year. 

Arrangements for the 
affair have been in the 
making for ~ several 
months, in fact since 
the last one here. Com- 
mittees appointed at 
that time and filled 
with the idea of effi- 
ciency, have been quiet- 
ly busy and have 
worked so expeditiously 
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Dubarry 


Marie Antoinette 


Assortment 





A PRICE ADVANTAGE 





Amazingly 


Recamier 


Pictured Above 


priced 
France....only a few hundred....covering six delightful 
styles, copying rare old French Jewelry of the XVII and 
XVIII centuries. 


Louis XVI 


because they 





Louis 


Vanity Boxes 


Direct from the Rue de la Paix 


of French Gilt Bronze 


arrived so late 





Philippe 


Dubarry 


SPECIALLY PRICED $15.00 





from 









RITZ IMPORT & EXPORT CORP. 


Manufacturers and Importers 


235 West 40th St., New York City 


We Carry a Large Assortment of French Steel Beaded Bags in All Sizes 














Sevigne 


Catalogue on request 


14 Rue Auber, Paris, France 














Established 1873 





SAMPLE ROOMS: 
180 New Montgomery St. 
San Francisco, Cal. 


= 


For over fifty years we have 
practised Brass-making as a 


fine artcraft — as 


jewelers can 


many 
attest. For ex- 


ample our individual pieces 


—from Ash 


Trays to And- 


irons—are always spots of 
beauty as well as things of 


utility. 


Ash Trays 
Andirons 

Book Ends 
Candlesticks 
Candelabras 
Coal Hods 
Cigarette Boxes 








Girondols No. 124—15” 
Bases. Cut Glass Prisms. 


Italian Marble 


high. 
Many other patterns 


Incorporated 1907 





SAMPLE ROOMS: 
209 Transportation Bldg. 
Los Angeles, Cal. 


cod 


We should like to show you 
in our salesrooms an ample 
selection of single pieces of 


Brass ware 


which are the 


pride of many of the leading 
jewelers. Odd pieces make 
most acceptable gifts for 


any occasion 


and are classed 


with the jewelers’ slogan, 
“Gifts that last.” 


Brass - Bronze and Wrought Iron Goods 


Chestnut Roasters 
Drapery Pins 
Door Knockers 
Door Porters 

Fire Sets 

Fire Lighters 


Fenders 
Girondoles 
Hob Grates 
Jamb Hooks 
Lamps 
Table, Floor and 
Boudoir 


Lanterns 

Lantern Brackets 
Mantel Ornaments 
Medallions 

Match Safes 

Nut Crackers 


Nut Bowls 
Paper Weights 
Paper Knives 
Sun Dials 
Screens 
Sconces 


Toasting Forks 
Trivets 

Tea Caddies 
Vases 

Wood Carriers 


Wood Boxes 


Janusch Manufacturing Company 


282-290 East 135th Street, New York City 
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and with so much success by careful planning 
that everything is now ready for the exhibi- 
tion, with the exception of a few minor de- 
tails which must of necessity be left to the 
ast moments before the show. 
The coming show is to be on a strictly 
business basis and all the arrangements have 
heen made with that end in view. It is to 
be opened as early on Monday morning, 
Feb, 28, as possible and it will be continued 





THE JEWELERS’ 


An Unusual Winter Exhibit of 
Gift and Art Wares in Chicago 


frROM Feb. 1 to 13 inclusive, the Eastern 
Manufacturers and Importers Exhibit 
will be held on the sixth and seventh floors 
of the Palmer House in Chicago. 
While the first exhibit in Chicago a year 
ago was looked upon as an experiment, its 




















Grouv No. 638—BRONZE STATUETTES ARE A DELIGHT TO THE RECIPIENT 
(See text on page 117) 


until the last scheduled hour on the follow- 
ing Saturday afternoon. In previous affairs 
the exhibits have been dismantled on Satur- 
day morning and in some cases on Friday 
evening, thus making confusion for last day 
buyers but this is not to be the case at 
the coming show. It will be a real show 
from the opening to the closing hour. 


As now arranged all the exhibitors neces- 
sary to make the affair a success have been 
lined up and the exhibition will include 
everything for the gift and the art shop. The 
scope of the affair will be greater than ever 
before and the caliber and range of the 
goods to be shown will be of higher caliber. 

The show dinner of the association is 
scheduled for Thursday night of exhibition 
week and all the buyers attending the show 
will be invited. 

Among the innovations intended to make 
the affair more business like and incidentally 
prevent unauthorized persons from “horn- 
ing in” under the guise of buyers, is a rule 
that all buyers must bring their invitations 
to the exchange bureau of the show at the 
Adelphia on their arrival. In return they 
will receive a neat case containing their 
buyers credential, identification badge and a 
directory of the exhibits. One interesting 
feature that has been arranged is a “Best 
Show Window” contest. All buyers who 
conduct shops or represent persons who do 
are invited to bring photographs of their 
show window displays and these will be 
judged by a special committee of experts 
on window work. Handsome prizes are to 
be awarded to the winners. 

Requests for space have already taken all 
available rooms to date but it is expected 
that extra rooms will be obtained. It is 
now believed that several overflow exhibits 
will be necessary because of the interest 
aroused in the show by exhibitors from all 
over the country. 





reception—and that of the Summer exhibit 
this past July—was so enthusiastic on the 
part of the buyers that it is now definitely 
organized as a regular semi-annual exhibit. 
Its permanent quarters will be at the 
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Stanley Brussel, president; Frank W. Jen- 
kins, vice-president ; Robert Stith, secretary; 
Robert Z. Parrish, treasurer; George F. 
Little, exhibit manager, 





A Gift Department Sales Map 
for the Show Window 


EOPLE are invariably interested in 

maps and so it would be a good plan 
for the gift department of the jewelry store 
to place a large map of the United States 
in its show window on which would be 
placed pins, or something of that sort, show- 
ing the various localities to which articles 
purchased in the department have recently 
been mailed by the purchasers. 

This sort of a map would serve to empha- 
size the fact that the gift department of the 
store is the favorite shopping place of many 
people who are securing gifts for weddings 
which occur at a distance from the town 
and for use as presents for people who live 
far away. 

With all this it would be a good plan for 
the gift department to use some placards 
carrying copy which called attention to the 
splendid service the gift department renders 
in preparing packages for shipment through 
the mails. It might even be a good plan 
for the department to show some samples 
in the window of packages which have been 
wrapped and prepared for mailing. There 
could be a package partly wrapped and an- 
other completely wrapped for mailing, thus 
showing the completeness of this service. 

Again it would be a good plan for the 
store in connection with all this to show 
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Group No. 639—SHELL NOVELTIES ARE NOW IN VOGUE »! 
(See text om page 117) 


Palmer House where thoroughly adequate 
facilities are provided. 

The exhibit seems to provide an array of 
merchandise inclusive enough of wares that 
are proven sellers for gift shops and gift 
and art sections, without any monotony of 
display, to warrant the attendance of all 
interested buyers. 

The officers of the organization are A. 


os 


some letters in which customers of the store 
thanked the store for the splendid way in 
which articles had been wrapped so that 
they went through the mails without being 
damaged. 

All this sort of thing would call attention 
to the wide extent of the gift department’s 
business and would be of very decided help 
to the store in getting more business. 
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Innovations for Buyers 


1. Discussions, Merchandising Problems 


2. Exhibit of Pictures of Retailers’ Win- 
dows and Shop Displays of Gift and 
Art Merchandise. 


Cups and other prizes offered. Send in your photo- 
graphs. Special prizes to Jewelry stores. Cooperate to 
make this collection of pictures and window displays and 
examples of retailer's advertisements representative and 
valuable. 

Other interesting features, besides complete display of 
all lines, proven best sellers by Gift and Art Shops every- 
where. Get ready for your Spring and Summer trade. 

Leading progressive manufacturers, distributors and 
importers who have formed this new National association 
to stimulate a greater public buying of gifts and art mer- 
chandise from your Shops, are ready not only to show 
you their lines and help you select the best sellers but to 
cooperate with you in every way. 


COME TO PHILADELPHIA 
Adelphia Hotel, February 28 to March 6, 1926 
Use the Slogan to Sell More Gifts 
“Every Day Is a Gift Day” 


Electros and colored poster card on request. 





NATIONAL 
GIFT AND ART 
ASSOCIATION 


_ Office of the Secretary, 474 N. Sixth St., Philadelphia, Pa. 


A national organization to foster the spirit expressed in Gifts and in Art. 








LL 





IMPORTED 


Folding Traveling Watches 


in Genuine Leather Cases—Assorted Colors. 
Time and Alarm, 8 Day and 1 Day Movements 


We also carry 
Cuckoo Clocks, Black Eagle Brand 
Kitchen Plate Clocks Musical Alarms 
Novelty Boudoir Alarms 


William F. Sprague & Co., Ine. 
440 Fourth Avenue New York 


























We make our 
own Bronzes 
which are of the 
highest standard, 
particularly our 
latest creations 
which offer a 
wide choice of 
designs, narrow- 
ed down to one 
general character 

the character 


of truly feminine 
charm, enduring- 
ly hand wrought 
into liveable and 
loveable beauty. 
» May we not sug- 
' gest a visit to 
our salesrooms, 
especially since 
our prices are 
the lowest for 
the quality. 


Catalog and 
prices sent 
on request. 


Pompeian Bronze Co. 


INCORPORATED 
Manufacturers of Artistic Bronzes 


225 Fifth Avenue Room507 New York City 


— 
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Buying Gift Merchandise 


Timely Suggestions to the Jeweler About Selecting His Stock 




















_—_—————— 

NE of the biggest problems which the 
0 jeweler has in buying Gift Department 
merchandise is selecting the right goods and 
the right number of each piece. There are 


in most instances, than the jeweler will know 
until he has stocked and sold gift depart- 
ment merchandise for many more years. The 
result is that the jeweler should have some 

















Group No. 640-—ATTRACTIVE NOVELTIES FOR THE GIFT DEPARTMENT 
(See text on page 117) 


several ways to solve this problem, but we 
will take the simplest one first. 

A good, responsible manufacturer or im- 
porter wants business. He wants customers, 
whether they are large or small jewelry 
stores, and he will do his best to keep those 
customers—and keep them satisfied. 

Though many jewelers do not realize that 
the manufacturer and importer 
jeweler’s business at heart as much as his 
own, it is the case. The manufacturer would 
rather have you come into his office and state 
your requirements and then take you through 
his stock and suggest what merchandise he 
thinks from his many years of selling that 
you can stock and dispose of. The high class 
manufacturer who desires his reputation as 
a good business house to remain unblemished 
will not try to oversell you. He will sug- 
gest small orders, always reminding that you 
can reorder if any article looks as though 
it would take heavily in your locality. The 
manufacturer will give you twice as much 
consideration if he thinks that you are de 
pending upon him to do his best for you. 
They naturally have not as much interest in 
a snobbish jewelry buyer who enters their 
show rooms and keeps saying “I don’t like 
that." “That doesn’t appeal to me.” The 
good jewelry buyer of good selling gift de- 
partment merchandise is not out to buy what 
he likes but what his customers will like and 
what they will buy. 

Another thing which jewelers can stop to 
remember is that the manufacturer knows 
More about his gift department merchandise. 





has. the 


respect for that knowledge of the manufac- 
turer and importer, and should appreciate 
and seek after the advice and suggestions of 
the manufacturer and importer. 


shop proprie.or buys a bill of goods from 

small manufacturer or one who can sell mer 
chandise cheaper than some of the large 
manufacturing houses it is due on the date o 
that bill—and not a day later. Several gi 

little gift’s have closed their doors thi 
Fall because of that reason. They needed 
an extension of time,on that bill. They hac 
not sold'the merchandise as fast as they had 
expected, and therefore asked for an na es 
sion, but the small manufacturer managed t 
operate only because of his short a 
periods, and he “put on the screws.” Ha 
the bill been from a large manufacturer a 
extension of time would have been granted} 
and the gift merchant would have gotten 
through that “little jam” and come out a 
little wiser. 

The moral is that any day the jeweler dpes 
not know when he may have to turn to thé 
manufacturer or importer from whom he hag 
bought and ask some little courtesy in buy+ 
ing or paying a bill. The jeweler who buys 
his gift department merchandise from a ire! 
liable house is the jeweler who is going, to 
find that house a friend instead of a business 
house which cannot pause long enough in its 
business of turning over merchandise at a 
quick profit to consider friendship, and to 
extend a friendly hand to one in need who 
will always be indebted for the favor ex- 
tended. 

Another thing. Few jewelers consider the 
credit rating of the manufacturer or im- 
porter they are buying or going to buy from. 
You should check up the credit rating of 




















Grour No. 641—CZECHO SLOVAK VASES ARE POPULAR GI¥T MERCHANDISE 
(See text on page 117) 


Of course, the financial standing of a 


jeweler is a little different from that of a 
gift shop merchant, but jewelers can profit 
from this word to the wise. 


When a gift 


each house and know where you stand, just 
as carefully as he checks up your rating and 


references. 
Jewelers should not buy from houses no 
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Tooled and & 


Illuminated 
Leather 


In Wonderful Colorings 


When you select an assortment of 
Tooled Leather, you naturally seek 
what is both beautiful in coloring and 
exclusive in design. 


We are the creators of the rare and 
fine in Leather, for many of the lead- 
ing jewelers. 














MOUNTAIN COMMUNITY ___ Xgutele.ne rik in ordering « sample 














159 East 5lst Street New York with a good margin of profit. 
Ni TANI TANITONITONI TON TON T@VA TON TOX TON TON' OV iTAXN ONION RY ONIONS (OX 7Q ATO NITAXIYONITON I T@XITONITONIT@XAVON ION ITONATOX TON TOV IYO\ NON NTOXIIQITOVITANIYONI ANIA. (02 
JEWELERS ARE BUYING PICTURES i 
® 
The demand for pictures has grown to z 
such an extent that the Jeweler must m 
stocKk them in his Gift Department. e 
Why not write us? ® 
D 
5 
RUDOLF LESCH 


225 FIFTH AVENUE -:- NEW YORK 


JEWELERS ARE BUYING SHIP MODELS 
The vogue for ship models has grown, 
and is growing, so fast that the leading 
Jewelers everywhere are stocKing 
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them. 
We have a catalog for you. 
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The MOHR ART CO. 
Relief Ship Models 


MAYFLOWER 


SANTA MARIA 
FRIGATE 6 Assorted - - $88.75 


HALF MOON 
VENETIAN ARGOoSY | Single Model - $15.50 
SPANISH GALLEON 


The Best of Design and Workmanship. Illustrated Catalog on Request. 
1475 Buckeye Street, TOLEDO, OHIO 














The BUYERS’ DIRECTORY 


The Jewelers’ Circular Pub. Co., 11 John Street, New York 
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matter how well they like the merchandise 
f they have no confidence in the salesman 
who covers their territory or cannot deal 
with one in the showrooms who inspires their 
confidence. Manufacturers are trying their 
hardest to give the jeweler the type of rep- 
resentative and salesman who will inspire his 
confidence and who will give him honest 
grvice and advice and not, if he can help it, 
allow the jeweler to overstock. The jeweler 
who buys at a house where he does not like 
the representative or salesman is never really 
satisfied with the merchandise, and therefore 
he should never have made the purchase in 
the beginning. 

If a salesman inspires your confidence, 
trust him, make him realize that you do, 
and he will be one of the best business friends 
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wards, but don’t blue pencil it alone in your 
private corner, or get a buyer that you can 
trust and let him or her have full authority. 
If the buyer don’t show results after a given 
length of time you can get another buyer, but 
if you are careful in the beginning with your 
selection of buyer you should be able to 
place confidence in her to buy the best she 
can within a given sum of money for each 
of the special seasons. 

Prices—values—can only be _ obtained 
through shopping around, and this is also the 
best way of getting experience in buying. 
Comparison will subconsciously train you to 
pick the better article of the two offered you. 

To learn to buy properly, take two weeks’ 
trips and shop the whole time. These should 
be taken at least twice during the first two 








Group No. 642—bDRESDEN CHINA NOVELTIES ARE ENJOYING GREAT POPULARITY 
(See text on page 117) 


you can have, because he will help you to 
select your stock with as much care and 
pride as though he were buying it for him- 
self to put on the shelves of his own gift 
department. 

Another problem which the jewelry store 
faces in buying and which it is not aware of 
is that of the blue penciling of the boss or 
the merchandising manager. Some jewelry 
stores send their men or women buyers to 
show rooms, etc., and permit them to make 
their selections and then send through their 
order to the boss or merchandising manager 
for O. K. And he, from his desk, with no 
conception of what the actual merchandise 
looks like, blue pencils this amount, this 
number, this article, this bowl. If, Mr. 
Jeweler, you do not invest your buyer with 
full authority to buy and order and select 
your merchandise then go with her or him 
on the trip and see the actual merchandise 
yourself, but don’t judge her selection from 
the order blank. You discourage the buyer, 
you have no confidence in her and you make 
the manufacturer feel that you are a pretty 
poor business man. 


If you cannot spend the money that your 

yer has suggested, then have her or him 
revise the order under your supervision and 
then you have not destroyed the purpose 
of the buyer’s visit to the show rooms— 
which is to see and buy appropriate mer- 
thandise by a careful selection. 

Either accompany your buyer if you have 
not enough confidence to trust in her ability 
to order or go over the order with her after- 


years of your buying, and after that when 
you know the market you can make a quick 
trip once a year in the Fall and shop around 
at those houses whose merchandise you do 
not see through road salesmen. Just be- 
cause you see a road salesman’s line does 
not mean that you should not go through the 
show room of that company when you are 
in town, but devote the major part of your 
time to seeing the merchandise of repre- 
sentative houses whose salesmen do not touch 
your store in their travels. Styles and fads 
are the quick selling merchandise of the gift 
department. 

Jewelers do not yet seem to realize that 
buying jewelry stock takes such a tiny part 
of the amount of buying time consumed by 
good gift department merchandise buying 
that they slight this new style of buying. 
Women buyers seem to realize that they do 
not go into one manufacturer’s show room 
and buy their stock and that is the end of 
their buying trip. This is what jewelers do 
in many instances in buying jewelry, and 
they try to buy the same way in their gift 
department merchandise. The woman is a 
born shopper, and she will shop on her gift 
department merchandise buying as she would 
for her own clothes. Some of the jewelers 
are waking up to this fact, and are going 
from house to house, manufacturer to im- 
porter, judging, buying, making memos for 
future buying. The jeweler who really wants 
to become a good buyer of gift department 
merchandise should shop carefully and com- 
pletely and weed out those concerns whose 
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merchandise is not what they want and so 
have a very thorough idea of what is on the 
wholesale market and where he can get it. 








The Christmas Gift Certificate 
A SPECIAL article often overlooked in 

the stock of Christmas goods in the 
gift or jewelry store is the Gift Certificate. 
Yet this is an article that is growing in de- 
mand. MHard-to-please persons and _ those 
oo finicky to be content with the usual gifts 
are pleased with this new type of presem 
that is becoming more and more popular in 
this country. 

This article can be readily stocked if it 
has been hitherto overlooked by the enter- 
prising gift firm. It can be secured from 
the nearest first-class engraving firm which 
makes a specialty of engraved cards and cer- 
tificates of a highly ornamental nature that 
are appropriate to the Yuletide season. A 
stock of gift certificates can be laid in by 
the jeweler with little delay. 

But in choosing a gift certificate, the de- 
sign and form should receive the greatest 
consideration of the high class jeweler. 
Some heavy stock or special paper should 
be chosen on which the design should be 
engraved, and the firm’s name set off hand- 
somely in the midst of Christmas and hol- 
iday greetings and symbols of the occasion. 
No set form can be used, for each individual 
jewelry and gift firm should wish to fashion 
a card or certificate which will best embody 
the personality, the trade mark, and indi- 
viduality of that store, as well as some origi- 
nal idea or suggestion of its proprietor. 

The gift certificate saves many a sale. 
When a customer is in doubt what to give, 
and cannot be interested in any of the articles 
in the shop, the gift certificate has often been 
known to retrieve success from failure, and 
win a sale just before departure of the cli- 
ent. After sound salesmanship has been un- 
able to persuade the client or when a sale 
cannot be made of any article the gift cer- 
tificate may be sold. This certificate may 
be written for any amount and for any in- 
dividual as a highly appropriate gift. It can 
even be made a special feature of Christmas 
gift selling, being displayed in the window 
or in a show case, and have special attention 
drawn to it in various announcements. It 
relieves the buyer’s mind of the responsibility 
of choosing something which is needed and 
would be pleasing. 

After the Christmas rush, the recipient of 
this present may take it from its box or 
envelope, present it at the jewelry or gift 
store, and receive an article of the value 
specified. The recipient may even elect to 
pay a little more than the value of the cer- 
tificate and get a more expensive present. 

One essential point of the gift certificate, 
however, is that it should not be too cheaply 
done, and yet should refrain from being 
flashy. It should be like a real gift and 
be a dignified representative of the shop, be- 
ing an ornamental piece of engraving in all 
its aspects. In order that the design may 
be used in future years without change, the 
year may be left blank on the plate on 
which the engraving is made, and filled in 
on the certificate in the same manner as the 
name, and the donor of the gift, by a skilled 
penman.—C. M. L. ; 
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low-priced bronzes, is 


French bronze finish. 





2508—‘‘French Peasant Boy.’’ 


Novelty Lamp. Metal. French 
Bronze finish. Two Beaded 
Shades. Wired. Height 1614”. 


Base 5” x 8”. 


432 E. 17th STREET 


HIRSCH | 
METALLIC BRONZES 


The production of these beautiful designs, in 
an achievement made 
possible by the use of The Hirsch Process which 
cannot be equalled for durability, price, and 


Console Sets, Candlesticks, Bookends, Ash Trays, Souvenir 
Novelties, Beaded Shades, Smoking Stands, Electroliers, French 
Bronzes, Novelty Lamps, Torchieres. 


Send for New Illustrated Circular 


IMPORTERS AND MANUFACTURERS 


204-205—Vases—Metal. 


J. B. HIRSCH COMPANY "aii" 


French Bronze fin- 


222—Vase—Metal. French Bronze finish: 
Height 18”. Colored Glass. 3 beaded im- 
ported shades.. Wired. 


NEW YORK CITY 

















For the Jéweler’s Window 
at Christinas 


Oak leaves cleverly fin- 
ished in beautiful, iri- 
descent Mother of Pearl. 


Far from the conven- 
tional, these attractive 
leaves will contribute the 
air of daintiness and ele- 
gance so desirable with 
displays of the newest 
conceptions of master 
craftsmen. 


The illustration of Natur- 
al green ivy vine gives no 
inkling of the exquisite- 
ness of this new Mother 
of Pearl effect. 


To those who are inter- 
ested, we will send sam- 
ple leaf and complete 
catalogue No. 3. 





In beautiful 
iridescent 
Mother of 
Pearl 


FRANK NETSCHERT, Inc. 
61 Barclay St., N. Y. 








BRASS 


Pre-eminence in any line 
inevitably leads to com- 
parisons. We urge you 
to compare the values 
obtainable direct from 
the manufacturer here 
with those offered any- 
where—we are confident 
of the result. 


Door Stops Tea Sets 
Door Knockers Vases 
Chimes Lanterns 
. Mortars Writing Sets 
Candlesticks Nut Sets Smoking Sets 
‘Candelabra Jewel Boxes Bridge Lamps 
Wall Sconces Trays Book Ends 
Sun Dials Coffee Sets Gongs Humidors 


Write for Complete Catalogue 


Art Metal Products Co. 


Manufacturers of Distinctive Brass and Copper Ware 


291 Monroe Street New York City 





























Always 
Something New 


| 


s 





! 





Always 
Something New 





IA 


. 





You can 





the two items 
No. 547, Perles de France—Three lustrow ‘There are many others 
Pearls of wondrous beauty, containing %4 0z. 

exquisite assorted Nissery odeurs. 8.00 
per doz. boxes. 


A New Innovation for A New Year! 


materially add 
Rochambeau Imported French Perfume novelties. 
They sell the year ’round. 
for bridge prizes and dinner favors. 
illustrated 


Send for new tlustreted catalague. 


to your profits with 


Very much in demand 
Jewelers find 
very popular sellers. 





No. 556 Boudoir Clock—Beautiful Pesrl 
facing of various pastel shades forms this 
unique container filled with French Perfume. 
$12 per doz 


ROCHAMBEAU IMPORT & EXPORT CO., INC., 105 W. 40th Street, New York | 
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‘Hints That Will Help the Jeweler 
Make His Gift Department a Success 














—————_— 


p° and Don’t apply in buying gift de- 
partment merchandise as they do in 
everything else. Below are listed some of 
these pointers which have been gleaned from 
many interviews with men and women who 
have proved that they know how to buy and 
produce satisfactory results from their 
methods. 

Do not display lamps in a set department 
in your jewelry store. You may have one 





stock of the gift shop, and not the class of 
merchandise for the jewelry store looked at 
from any angle, but spend that money buy- 
ing imported novelties which are about asf 
cheap, newer and more appealing to Milady; 

Don’t have one young man or young 
woman in charge of the merchandise of the 
gift department and none of the other sales- 
people in your store able to properly sell 
gift department merchandise in her absence. 

















Groupe No. 643—royAL DOULTON 
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of the best lamp buyers in the country, you 
may stock the best lamps and the newest 
models, but to dispose of them they must 
have good display. They should be scat- 
tered about the store as though they were 
4 part of the lighting system, and used so 
that their beauty and serviceableness will be 
apparent. In this manner the sale of lamps 
of all types will be increased. 

Do not mix general gift department mer- 
chandise with your jewelry stock. The gift 
merchandise which should connect the 
Jewelry department with the gift depart- 
ment should be compacts, vanities and such 
nick-nacks which lead from the silver and 
gold into the enamel, silk, leather and gen- 
tral merchandise of the gift department. Sil- 
ver and gold toilet sets, descending to ivory. 
tortoise shell, etc.. can also be a medium for 


reaching the gift department merchandise 
when all are shown in a medium sized store 
or a small one. 

Do not carry a large stock of cheap do- 
mestic nick-nacks 


which are by, right the 


AND WEDGWCOD ATOMIZER SETS 
page 117) 


Every salesman and woman in your store 
should be able to take a customer into the 
gift department and sell that merchandise as 
well as the jewelry stock. It can be done. 
Of course, it requires a little time and 
energy on your part or on the part of the 
buyer and the one in charge of the gift de- 
partment. Five or ten minute talks each 
morning or just before closing time at night 
will give the sales people a good idea of the 
stock and how to sell it. When new mer- 
chandise comes into the gift department the 
stock should be gone over with the whole 
sales force, not those alone in charge of the 
gift department. 

Do have a woman in charge of your gift 
department. Women are the main custom- 
ers of that department, and women have 
understanding of the ideas of other women; 
in other words, your saleswoman can under- 
stand how the mind of her woman customer 
is working and so can often make a sale 
where a salesman could not. A woman 
citstomer has pores confidence, in» a sales- 





woman’s opinion than she has in a man’s. 
And a man buying gift department mer- 
chandise would rather buy it from a woman 
because in most instances he is buying it for 
a woman friend or relative or it is to be 
in the home which is by rights the spot 
where the woman’s taste predominates. 

Do not forget that the gift tield—the mer- 
chandise field which your gift department 
covers—is dainty and feminine. See that 
your department and its merchandise radiate 
this atmosphere. 





New Year’s Resolutions - 
With the progress in the development of 
the gift department in jewelry stores, 
the jeweler should look forward to higher 
resolves for 1926—and the keeping of them. 
Buying is the most important problem the 
jeweler has to face. This coming year, 
more than ever be’-re, the jeweler must 
watch his buying, study the market, keep in 
close touch with his manufacturer and en- 
deavor to profit by the mistakes of 1925. 

Jewelers will find in the reputable manu- 
facturer, importer and_ representative a 
source of information which will enable him 
to buy carefully and more or less success- 
fully. The jeweler should resolve to make 
use of his new goods section of Tue 
JEWELERS’ CircuLAR and profit by this help- 
ful departmen.. He should also resolve to 
keep in close touch with the gift department 
merchandise buying if done by another, and 
if he does it himself, he should watch the 
market closely and endeavor to gain ‘experi- 
ence in buying from the information his 
manufacturer will give. 

Next to buying, the jeweler should post 
his sales force on merchandise so that they 
are competent to sell the new merchandise 
as well as the old. 

He should also give a great deal of con- 
sideration to display. Window displays are 
of inestimable value. Slowly but surely 
jewelers are coming to this realization. 
During 1926 use your windows to the fullest 
extent. Change them at least once a week, 
twice if you can possibly find the time. 
Dress your windows appropriately for every 
holiday or occasion. 

Change your interior displays around oc- 
casionally. Don’t allow pieces of merchan- 
dise to remain in a certain place in the gift 
department until sold. 

Ancther resolve the jeweler should make 
is to advertise in newspapers. Advertising 
in newspapers is dignified. Jewelers need 
not feel this is beneath the dignity of the 
jewelry store. 

Advertising can be made very dignified or 
just the reverse. The jeweler should run a 
conservative, dignified advertisement—not 
sensational—and he will reap the results. 
which good advertising bring. 
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Gift IL 
Merchandise 
for Jewelers 








OW is the time to deter- 
mine to make more 
money in 1926—by offering 
Quality Gift Merchandise at 
Prices people are glad to 
pay. Send for our booklets 


TO-DAY 


Day-Craft, Jue. 


Factory—Springfield, Mass. 
New York Office 
Room 407—225 Fifth Ave. 
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Cleopatin Cigarette Holders 


The Cleo will prove its merit if given a chance. Improved facilities 
and increased production have enabled us to reduce prices on the 
Cleo as follows: 


Plain without hand decorations.......... $3.60 per dozen net 
Grade B—Limited hand decorations..... 7.20 per dozen net 
Grade A—Extra fancy decorations...... 10.80 per dozen net 
The abcve are packed in individual boxes 12 assorted to display carton, 
Grade B—In plush lined boxes............ $14.40 per dozen 
Grade A—lIn leather covered boxes....... 21.60 per dozen 


To prove how readily the Cleo sells we offer a special trial assortment 
of 16 Cleos for $12.00 to be retailed fo> $24.00. Mail this coupon 
today and you will be better able to judge the quantity that you will 
require for holiday purposes later. “Cleo is a big success because it is 
the smartest and most practical cigarette hol ioe ever made. Ideal 
gift or card party prize. Cleo is held securely and comfortably on 
the index finger like a ring while you drive, read or play at games, 
Cleo is a long, cooling smoke and prevents soiling of the fingers, 
Cleo also prevents burns on furniture and coverings. 


Only 1 Assortment to Any One Dealer at. This Trial Offering Price 


CARDINELL SALES COMPANY, Montclair, N. J. 
Please send me one trial assortment of 16 Cleo holders for $12.00 to 
be retailed for $24.00 as illustrated above. 
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Artificial Flowers 


+ 


30/92 30/100 
Nasturtium, 4 Doz. to Box, 62c. Per Doz. 


Make homes 
cheerful for holi- 


day season. 


We Have Large 


Assortment 





We specialize them. Write for Prices 





All Kinds of Small Attractive Giftwares 
Circular 


Importer of 
List_ Sent T.D.GQOQO) e&- 
on Request - ad Goods 











GIEFTWARES 


The Monthly Magazine 
for the Gift Trade and 
for the JEWELER 


alive to the growing necessity 

for a GIFT DEPARTMENT. 
GIFTWARES is the Picture Book 
of the Gift Trade—every issue 
crammed full of illustrations show- 
ing the latest domestic creations 
and foreign importations of clever 
novelties, feature articles and stim- 
ulating sales ideas to help you build 
up a profitable GIFT DEPART- 
MENT 


You Need This Magazine 


Per Ye Send $1.00 vation ag a year's 
GIFTWARES PUBLISHING CO. 
1181 Broadway New York, N. Y. 











JAPAN ART STUDIO 


NECKLACES, PENDANTS and CARVED 
FIGURES in JADE, CARNELIAN, AMBER, etc 
Mounted Colored Silk Cords for Pendants. 

We repair, mount and restring. 
624 Lexington Ave. (at 53rd St.), New York 




















i___—_—_—_——-3 East 17th Street, New York 














THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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Utilizing the Store Basement as a 
Gift Department 














{_—_————————— 
X some of the large jewelry stores general jewelry counters, office, diamond This plan has already been tried by some 


throughout the country there is a great 
deai of valuable basement space that is 
serving no real purpose. It may be taken 
up largely with stock rooms, supplies, 
broken cases, etc., but a great deal of this 
space could in many instances be revamped, 
decorated and arranged into very attrac- 
tive gift sales rooms, in which many lines 
could be handled, which are not handled 
due to lack of floor or shelf space in the 
main store. 


For instance high grade pottery, fine 


display room, watchmakers’ receiving room, 
and a back section for shipping and receiv- 
ing, plus space taken up by large safes. 
The basement may be just as large as the 
store. It is a catch all and fire hazard, as 
packages that are opened are piled to the 
side and not taken out regularly, until it 
becomes so jammed with stuff that it is too 
big a job to start on cleaning it out, unless 
the fire inspector pays the store a visit and 
forces action. 

It wouldn’t take any great amount of 


jewelers and found to be a success. 





Taste Predominates. 
in the Home 


Woman’s 





HIS is something which the jeweler. 
should keep in mind in connection with 
his Gift Department merchandise. It is the 
woman who controls, in most instances, the 
decoration of the home. It is she who selects 
the silverware, the china, the novelties, the 





Groupe No. 644—SILVER GALLEONS AND OTHER GIFTS FOR THE HOME 
(See text on page-117) 


chinaware, glassware, umbrellas, plated sil- 
verware, and numerous other lines could be 
handled in such departments. 

_ Demand for attractive pottery has been 
imcreasing over the past few years, but a 
great many jewelers leave the sale of pot- 
‘ery to florists, gift shops, department stores, 
or china houses, because they haven’t the 
space to carry it. There are many lines 
which years ago were carried in jewelry 
houses, which are hardly ever seen in the 
metropolitan stores today. 

In many instances the jeweler is paying 
a fancy rental for a first class .store on the 
main business street. Space required for 
silver display is large, then there are the 


capital to do over the walls, flooring, ceil- 
ing, etc., and install floor covering, shelving, 
tables, etc. Very attractive displays of pot- 
tery, china, and other stuff could be made, 
and a business developed on these lines, with 
no increase in cost of floor space, other than 
that of fitting it up. It would not even be 
necessary to hire special people for the de- 
partment, until it became large enough to 
warrant one or more people staying in that 
department regularly, as the regular force 
could take customers to the department as 
they came in. In some instances second 
floor space could be rented at a song, as 
compared with first floor space, and the 
same idea carried out to advantage. 


vases and lamps and leather goods used in 
the home. Yes, there are some men who 
have more taste than their wives and do the 
selecting, but this is not usually the case. 
Men will buy occasional articles for the 
home, but the woman is the real customer in 
the gift department. 

Therefore, the gift department, which 
caters to the woman and her tastes in the 
home and personal should be operated en- 
tirely on this basis. The woman’s angle must 
be kept in mind when the jeweler buys his 
gift department merchandise, when he dis- 
plays it, wher he ‘puts the price on it and 
when he dresses his window and also at the 
time of the actual sale—V. R. B. 
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Clocks 
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No. 252—Mahogany 
Burl Redwood Panels 
Westminster, Canterbury and Whittington 
Chimes on 9 Tubular Bells 
Height 86”, Width 21”, Depth 15” 


Retails at $610.00 


No. 206—Mahogany 
Westminster and Canterbury Chimes on 7 
Tubular Bells 
Height 78”, Width 25”, Depth 15” 


Retails at $460.00 











No. 310—Mahogany 


Westminster Chime on 5-Tubular 
Bells 


Height 84”, Width 24”, Depth 15” 


Retails at $325.00 


Mahogany—Chiming all Quarters 
Burl Redwood Panels 
Height 10%”, Length 21%”, Dial 7” 


Retails at $78.00 


No, 2029 
Mahogany—Chiming All Quarters 
Height 12”, Length 21%”, Dial 7” 


Retails at $85.00 


No. 2005 


Mahogany—Chiming all 
Quarters 


Height 18%”, Width 14”, 
Dial 7” 


Retails at $80.00 


A A ODOR OIE EOELE IH LOO ENE NE BEES ROLE AMADA ot 


No. 3008 
No. 3018 Mahogany—Hour and Half-Hour Strike on Chime- 
Mahogany—Hour and 4 aad Strike on Chime- tone Rod 
tone + VA ww : ” 
Height 10”, L h 18%”, Dial 6” Height 9% —— 204%”, Dial 5 
Retails at $50.00 Retails at $32.00 


Two Rods—Harmonious Strike—$1.00 extra Two Rods—Harmonious Strike—$1.00 extra 


Send for our latest Hall and Mantel Clock Catalogs 


The Herschede Hall Clock Company 


New York Salesroom CINCINN ATI, OHIO A. I. Hall & Son, Inc. 


586 Fifth Ave. N. Y., Robert E. Wilkes, Mgr. 








Pacific Coast Representatives, San Francisco, Cal. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEweELers’ Circutar regarding any advantageous 
device or plan which they are utilizing in con- 

















nection with their business. 
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Essentials for More Successful Retailing 


Some Observations by H. Victor Wright and Robert F. Nattan 
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MHOSE who heve never had any retailing 

experience cannot realize the great 
amount of study and technical knowledge 
necessary in order to conduct a store satis- 
factorily. Satisfactorily does not even mean 
that it be conducted at a profit but rather 
that it be conducted so that the owner will 
know at any day, any week or any month 
just how he stands as to profits and losses. 
He should know just how many times he 
turns over a certain stock in any depart- 
ment in his establishment. This is all- 
important. Without this knowledge he is 
bound to lose money, sometimes. 

Retailing in its early stages was quite 
unscientific and crude. There were no uni- 
versity courses to instill into the youthful 
or prospective merchant the principles of 
merchandising and all these scientific facts 
concerning turnover, rate of turnover, cost 
of doing business, relative advantage of 
figuring profits on the selling price and on 
the cost price, accurate methods of deter- 
mining the cost of doing business, the dif- 
ferent items that should be included therein, 
methods of determining the selling price of 
an article to secure any desired profit, know- 
ing the overhead, etc. All these things and 
a multitude of constantly arising problems 
confront the modern merchant. 

Retailers enter business too often unpre- 
pared for the great task before them. Is 
it any wonder that failures are so numerous? 
A man would not think of entering the legal 
profession without at least three years’ 
Preparation in a law school. But fools 
often rush into the retail business when wise 
men would not think of entering it without 
Preparation and adequate. capital. The 
chances of success for the man who knows 
are very auspicious, because with this nec- 
essary information so often overlooked by 
the average man, many merchandising and 
selling obstacles are overcome. The man 
too indifferent to study the problems of re- 
tailing cannot be surprised if he fails. 

To test your knowledge’ just ask yourself 

; these questions : 
_ if you bought an article for $5 and if 


your cost of doing business were 35 per 
cent. and you wanted a net profit of 10 
per cent., at what price should you sell the 
article? 

This is not as simple as it sounds. More- 
over, a great many merchants confuse the 
term turnover witk vate of turnover. A 
reader recently sent a letter to this journa) 
asking for information on this point. Hence 
this article. 

Turnover really means the amount of the 
sales at cost. It is determined by adding 
the amount of stock on hand at the begin- 
ning of the year to the purchases made dur- 
ing the year and then subtracting from this 
sum the amount of stock on hand at the end 
of the year. 


EXAMPLE 
Stock on hand, Feb. 1, 1924........ $43,000 
Purchases Feb. 1, 1924, to Jan. 31, 
De eidicwthe nasa seucdeenevedettare 61,000 
$104,000 
Stock on hand, Jan. 31, 1925....... 41,000 


Turnover, or sales at cost for year. .$63,000 


The result of this combination of the 
amount of stock on hand and purchases 
made during the year, minus the amount of 
stock on hand at the end of the year, is 
designated as turnover, or sales at cost for 
the year. 

The rate of turnover is determined by 
dividing the sales for the year by the aver- 
age inventory for all 12 months taken at 
selling prices, not costs, if we calculate our 
sales at selling prices, or by dividing the 
total amount of goods sold figured at cost 
price by the average inventory at cost price. 
It will readily be seen that no merchant can 
get all this necessary information accurately 
without adequate records. Every man likes 
ty) dodge records as much as possible but if 
they are essential it is folly to try to avoid 
them. The neglect of records frequently 
means business losses. The more complete 
the. records the more accurate would be the 
figure representing the average amount of 


stock on hand. It happens frequently that 
the only date from which the average stock 
on hand can be determined is the average 
stock on hand at the time of each annyal 
stock taking. H. Victor Wright in jn 
article published some time ago in the Store- 
keeping Department of THE JEWELERS’ 
CircuLar elucidated this problem very ¢a- 
pably and the figures that follow are taken 
from an example given by him. 

If the merchandise on hand, for example, 
Feb. 1, 1924, was $43,000 while on Jan. |1, 
1925, the merchandise on hand amounted ‘to 
$41,000, then you would divide the cofm- 
bined total, $84,000, by two, and conclude 
that your average stock on hand was 
$42,000. 

The correctness of this figure, however, 
assuming that this is the only data available 
from which to secure the information, will 
naturally be influenced by how nearly 
average stock is maintained at the peri 
ef the year when the inventory is taken. It 
is quite likely that the stock may be very 
low during the Summer months or perhaps 
it may be largely increased in expectation 
of an active Christmas business. Such con- 
ditions would have their bearing upon the 
average stock maintained and consequently 
should be taken into consideration. If the 
inventory is taken at the season when the 
stock is abnormally low and these inventory 
figures are used to determine the average 
stock on hand, then the rate of turnover 
may be unduly increased. On the other 
hand, if the inventory is taken at a time 
when stocks are abnormally large, the rate 
of turnover which these figures will indicate 
may be unduly low. Assuming that the rec- 
ords which you keep allow you to know the 
amount of stock on hand at the beginning 
and end of each fiscal year and that they 
indicate the amount of your purchases and 
of the cost of goods sold from month to 
month, then with the estimated stock on 
hand for every month in the year, you can, 
by dividing this combined total by 12, ar- 
rive at the amount of your average stock’ on 
hand with a high degree of accuracy. Here 
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Model “BSM-I” 


LEITZ 


Binocular Magnifying Glasses 


for All Precision and Checking Work, on 
Interchangeable Stands 


Easy to handle and of extremely wide angle of 
vision, large working distance and clear plastic 
pictures. No tiring of the eyes even when work- 
ing for a long time. 


Ask for Pamphlet No. (CG)-1061 


E.LEITZ 
60 East 10th St. 
' CNEW =oRK ) 


AGENTS: 
Pacific Coast States: Spindler & Sauppe, 86 Third St., 


n Francisco, Cal. 
Canada: The J. F. Hartz Co. Ltd., Toronto, Canada. 
Philippine Islands: Botica de Santa Cruz, Manila, P. I. 
Cuba: Texidor Co. Ltd., Habana, Cuba. 

















E wish to announce to 
the trade that we are 
now in the market with our 





To Jobbers and Manufacturers Only 


Gemart Jewelry Mfg. Co., Inc. 


121 Canal St. New York City 
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~2» SCHOOL-COLLEGE-CLASS & FRATERNITY PINS 
INTERBORO MEDAL& BADGE CO. 123 FIFTH AVE. NEW YORK 
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Semi-Mounted 


18 Kt. White Gold, set with 2 Diamonds 
in an unusual variety 
of designs. 


Memorandum Packages 
Sent Upon Request 


HENRY DAVIDSON 


51-53 Maiden Lane NEW YORK 
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A Sales Help — 


# 
You'll find VALUE §& 
BELLS your most impor- E 
tant sales help through- 
out 1925. Let us put your : 
name on our mailing list. b 
You'll receive a copy every & 
k 


month. 





20-22 Eldridge St. 


Established 1885 New York, N. Y. 








ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 
Earrings 


Also in Matched Sets 


Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


New York City 





366 Fifth Ave. 
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Storekeeping Department 








‘s a practical example: 


EXAMPLE 
Feb. 1, 1924, stock GO GRR. 605.65.6 0025 $43,000 
Purchases for February 
CO | a es. er ear 3,000 
$46,000 
Cost of goods sold for Feb- 
FUATY cocvcevevsseanoes 4,000 
March 1. 1924, stock on eS a eee $42,000 
By repeating this process from month to month 
you will accumulate, as an illustration, the follow- 
ing figures, viz.: 
1924 
Feb. 1, steck on Eh ces. cache ae ees $43,000 
March 1, stock on Sa a ee 42,000 
April 1, eel Di MEE sc) ise ewiansasee ce as 41,000 
Mav 1, stock on hand.........-++..+++- 41,000 
June 1, stock on I es. 5 idan Schiele ve 37,000 
July 1, stock on ERE ECCLES 35,000 
Aug. 1, stock on hand........----.+005- 35,000 
Sept. 1, ear em 39,000 
Oct. 1, stock on hand............-+-00-- 42,000 
Nov. 1, stock on hand...........-..++.. 47,000 
Dec. 1, stock on OOS” ee 59,000 
1925 
Jan, 1, stock on ENS i Siva cesie-aeswoe 43,000 
$504,000 
Indicating an average stock cn hand for 
the year, Feb. 1, 1924, to Jan. 31, 
DOE No s.5tasieee ees $42,000 (504,000 ~ 12) 


By dividing the “turnover” or sales at 
cost by the average stock on hand (at cost) 
you will obtain the “rate” of turnover or 
number of times that your stock has turned. 

Using the figures above mentioned, by 
dividing the amount of “turnover,” viz., 
$63,000, by the average stock on hand for 
the same period, viz., $42,000, we find that 
the rate of turnover is, in this instance, one 
and one-half times. 

While dealing with “turnover” there is 
one other point to which it is well to make 
reference, in order to avoid all possible 
confusion in dealing with this subject. 

Because your figures indicate that your 
stock has turned one and one-half times in 
the course of the year, that does not neces- 
sarily mean that ALL stock has turned at 
the same rate. 

The merchandise in one department may 
have turned twice in the year and that of 
another department only once, etc., for it 
is the equivalent of the entire stock which 
your figures have indicated as having turned 
(or been sold) one and one-half times; 
while some merchandise has remained in 
your show-cases from beginning to end of 
the year and other merchandise has been 
sold and replaced and sold again—possibly 
many times. 

This emphasizes, therefore, the desira- 
bility of keeping accurate records of in- 
ventory, purchases, sales, and cost of goods 
sold, by departments at least, in order that 
we may be able to distinguish between rap- 
idly and slow-moving stock and may en- 
deavor to increase the volume of sales of 
the former and may regulate the mark-up 
as applying to the latter, as a compensation 
lor the slowness of their turnover. 

“Rate” of turnover among retail jewelers 
is abnormally low, and while it may be un- 
avoidable and may be in a large measure 
justified, this should not prevent us from 
watching our “rate” of turnover closely, 
and, by careful analysis of our stock, satis- 
fying ourselves that we are not adding to 
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our poor rating by too liberal buying, or 
the maintenance of lines that are too slow- 
moving to be profitable and that we could 
otherwise afford to dispense with. 

If our rate of turnover must remain low, 
then our percentage of profits must be pro- 
portionately increased, for slow turnover is 
not of itself conducive to satisfactory profit- 
building. 

It is our duty to give to our customers 
the goods that they want, at prices that are 
right, based, therefore, upon efficient mer- 
chandising at every point, and that we 
should have, as our reward for the per- 
formance of that duty, a profit that is com- 
mensurate with our efforts. 





Observations of a Retired Jeweler 





GHOULD the business man plan to retire 
from active business as carefully as he 
lays his plans to enter business? Yes, says 
J. P. Stevens, head of the Stevens Engrav- 
ing Co., Atlanta, Ga., whose business operates 
just as effectively, now that he has retired 
from active management, as it did before. 

“There is no need,” says Mr. Stevens, 
“of a man’s staying in active business until 
he works himself to death. He should plan 
to make enough money so that he can retire 
at 50. And he should give the younger man 
his chance in the business. The saddest 
thing in the world is the successful business 
man who works himself to death because 
he does not know how to let go. 

“Yet it is the simplest thing in the world 
to retire and still have one’s business go 
forward effectively. It consists in doing just 
four things—preparing for retirement by de- 
veloping interests outside of your business, 
selecting the right men to handle the different 
departments of your business after you have 
retired, giving each of these men a sub- 
stantial share of stock in the business so 
that they will feel it is theirs to carry on, 
and then—retiring. That is absolutely all 
that there is to it. 

“Many men stay on and on because they 
cannot find any interest outside their work. 
They have never learned to take an interest 
beyond their work. The American business 
man needs to prepare for his old age early 
in life by reading, studying, traveling and 
taking an interest in other things than his 
business. Then when he is ready to retire 
he can do so with plenty of outside activities 
to claim his time and his attention. The 
earlier he starts this developing the better, 
for if he waits too long he has lost his 
adaptivity and cannot find outside interests. 

“A little later, the business man should 
devote a considerable part of his time to 
selecting the men who are to handle his 
business when he has retired. When a man 
is 45, if he has been any kind of a business 
man at all, he knows men pretty well. He 
should know which men in his organization 
can be trusted and which have the ability to 
carry on certain lines of work. He should 
be making his selections for the future— 
slowly, painstakingly and carefully and with 
the knowledge that the future of his business 
depends upon his wisdom in selecting men. 

“When the time comes for actual retire- 
ment, he should give each of the men he 
places in charge of his business a substantial 
share of the stock. I said give—not sell. 
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“Not long ago a friend came to me and 
said : 

“Stevens, my health is giving out. I-have 
got to let go of my business, or it will kill 
me. Tell me—how do you manage to keep 
your business running and yet have so much 
time to call your own?’ 

“That’s easy,” I told him. “I select good 
men to put in charge of my business—and 
then give them enough stock in it to keep 
them interested.” 

“*But I couldn’t do that,’” he exclaimed. 
‘I worked hard to build my business up! I 
can’t and I won’t give it away!’” 

“He didn’t, 

“But today he is dead, and the business he 
couldn’t give away is in the hands of another 
concern. Had he followed my advice I be- 
lieve he would have been good for another 
10 or 15 years. He was so afraid that he 
would have to lose some of his stock that 
he literally worked himself to death in keep- 
ing hold of it. And that is one of the biggest 
mistakes the American business man is 
making today. 

“It isn’t like that in Europe. There busi- 
ness men plan to retire at a certain age and 
leave their affairs in younger hands. They 
realize that they cannot remain in charge of 
things forever. They are willing to select 
their successors and train them in business. 
And they have outside interests that enable 
them to retire gracefully. 

“When the American business man retires 
he often does not retire at all. He hangs 
around all the time to oversee things. He 
places men in charge of the various depart- 
ments—but he never allows them to use 
their own initiative or develop their own 
ideas. He may have retired—but he is still 
‘boss.’ Such an attitude is a big mistake. 
When one retires he should retire—and 
should appear on the scene only in a serious 
crisis or when called upon by those he has 
placed in charge—if then. After all, if he 
has been a good judge of men there will be 
no serious crises in the affairs of his com- 
pany and his men will know how to meet 
the situation without worrying him about it. 

“If you are a business man, plan to retire 
at a certain age and enjoy the fruits of your 
labors. It is just as sensible as to take out 
life insurance or to build a reserve for your 
business. Give the younger man a chance 
—and guide him to handle your affairs be- 
fore you die. Get out of your business and 
build up other interests in life while you are 
still young enough to do so. It may add 
many years to your life later. Choose the 
men who are to succeed you in your affairs. 
And when you retire give them each a sub- 
stantial block of stock in your business. 
Don’t sell it to them—that is too much like 
working for a dead horse. Give it to them. 
Then they will feel that the business is theirs 
and will work as hard for themselves as 
they ever did for you. Finally when the 
time comes to retire—retire, 

“Then you can spend your declining years 
at leisure and rest assured that the business 
you have built up will be carried on 


successfully.” 
————_—_s 


Bosshart & Morphy, jewelers of Clifton 
Springs, N. Y., who have leased the Bottum 
block on Main St., Shortsville, N. Y., are 
preparing to open an attractive new jewelry 
store this month. 
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Storekeeping Department. 








The Building of Success 


EATTLE jewelers watched with interest 

the opening in Seattle six years ago of a 
little jewelry shop, that measured seven feet 
by sixteen feet. Many of these jewelers 
had been pioneers in the State of Washing- 
ton, and some did not find the business any 
too flourishing. But with amazing rapidity 
the little shop began to grow, and as it 
grew it made a noise, many noises each day, 
for it called attention to its specials, its 
stock, and its service in no uncertain terms. 

Since the establishment of this little store 
in Seattle by Weisfield & Goldberg, for the 
heroes of this tale are none other than the 
originators of the slogan “Meet Us and 
Wear Diamonds,” known to all Seattle set- 
tlers, the partners have expended $175,000 
on newspaper advertising. They found that 
plugging away daily, constantly and con- 
sistently with compelling ads pays large 
dividends. The third of their eventual 
chain of 10 Pacific coast stores will open at 
Bellingham, Wash., in the near future. 
Their fourth enterprise in the jewelry field 
will be opened at Aberdeen, to join the 
circle of the thriving stores at Everett and 
Seattle, and others .are planned for other 
Washington towns in the near future. 

And the secret behind this amazing growth 
in a short time is said to be newspaper ad- 
vertising. Ralph Goldberg of this store be- 
lieves that the ads played a large part in 
the expansion of their Washington busi- 
ness. From the tiny store that fitted the 
three employes that formed the staff in the 
early days like a glove, the firm has so 
developed that it does a half million dollar 
business a year, and can afford to give 
away turkeys to the public at Thanksgiving. 

In the three shops 50 employes are selling 
Thanksgiving and Christmas goods this 
year, and many others will be on the payroll 








of Weisfield & Goldberg before long.— 
co oe oe 
Donald Cameron, formerly with the 


John Hood Co., Santa Rosa, Cal., has joined 
the Thomas Jewelry Co. as head of the 
watch-repairing department. 
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Q)NE of the most attractive jewelry houses 

in Pittsburgh and the country at large, 
is said to be that of Sam F. Sipe, at Wood 
and Diamond Sts. The establishment had 


its formal opening recently and according 
approximately 


to figures obtained, 15,000 





ed 


the back of the window just high enough 
for the line of the eye, thus excluding gaze 
into the store from the side windows o 
the part of pedestrians on the sidewalk, there 
being 75 feet of show windows. 

The exterior is of verde marble, which 





SILVER DEPARTMENT IN NEW STORE OF SAM F. SIPE, PITTSBURGH, PA. 


persons passed in and out of the place, the 
opening week. 

The building which was erected and de- 
signed for the use of the Sipe firm has a 
frontage of 25 feet in Wood St., with a 
depth of 50 feet in Diamond St. The light- 
ing was particularly well designed as the 
windows are not backed up and extend along 
the Diamond St. side, the entire length, with 








THE ARTISTIC STORE WINDOWS AND ANOTHER VIEW OF 





THE GRACEFUL INTERIOR 


together with the fancy curtain blinds on 
the interior, present a truly striking picture 
from the outside. The interior finish is of 
mahogany. The walls are of silver over- 
laid with a light shade of blue. The lighting 
fixtures also are of silver to harmonize with 
the delicate painted tints. Handsome show 





(Continued on page 139) 
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Advertising Will Get the Retail 
Jeweler His Share of the Christ- 
mas Gift Business 





Written Expressly for The Jewelers’ Circular 

















fF ever there was a time in the history 
I of the craft when jewelers are called upon 
to advertise, it is in this day and generation, 
and more particularly at the present moment 
when the public is getting ready to loosen 
up on its purse strings preparatory to spend- 
ing no mean sum of money in Christmas 
gifts. 

During the month of December, banks all 
over the country operating Christmas Sav- 
ings Clubs will distribute millions of dollars 
in checks to depositors, no small part of 
which will be spent for Christmas gifts of 
one kind or another. As evidence of the 
fact that many Christmas savings checks do 
find their way into the tills of merchants, 
[ had a man tell me the other day that he is 
putting away $5 a week into a Christmas 
Savings Club in one of the local banks, in 
order that he may purchase a suitable Christ- 
mas gift for his wife. This man will have 
approximately $250 coming to him when his 
bank distributes its Christmas savings 
checks. Every woman likes diamonds and 
furs, and this man’s wife happens to be no 
exception to the rule. Whether he buys her 
a-gift of jewelry or something in furs de- 
pends on the amount of pressure brought 
‘to bear upon him through the medium of 
well edited newspaper or direct by mail ad- 
vertising. His case is but typical of a host 
of others who will have money to spend, and 
who will buy of those merchants, jewelers 
included, who make an active bid for their 
patronage. 


Diamonds, watches, clocks and silverware 
are staples in the jewelry business insofar 
as Christmas gifts are concerned. Any 
jeweler who fails to get his share of the 
business done in these four lines alone, to 
say nothing of the countless other items he 
is prepared to offer a gift seeking public, 
has no one to blame but himself. 

It is not by accident that one small town 
jeweler of my acquaintance sells as many 
as 400 to 500 watches alone during the 
month of December. He begins talking 
watches in his advertising as early as the 
first week in November, and right now he 
is laying away watches for Christmas gifts 
pon which customers have paid small de- 
posits, 

Along about this time men, women and 
children throughout the civilized world are 
turning over in their minds what they are 
gong to give those near and dear to them 
for Christmas gifts. I need hardly remind 
you that magazines, newspapers, direct by 
mail advertising and window displays play 
a very important part in helping them to 
decide upon the gift or gifts which come 
within the limits of their finances, and which 
it 1s their purpose to buy when the oppor- 
tunity presents itself. 

Not every person is able to differentiate 


between the good and the inferior in dia- 
monds, watches and jewelry. Those who 
appreciate their short-comings in this re- 
spect are very careful to single out jewelers 
who are best known in their respective com- 
munities by virtue of truthful advertising 
and square dealing, when they are in the 
market for some piece of jewelry that costs 
them “real” money. 

In times past I have customers confess to 
me across the counter that they did not know 
the difference between a diamond and a piece 
of glass, but that somehow they felt secure 
in the thought that anything they bought 
from us must necessarily be satisfactory. I 
am persuaded that the character of our ad- 
vertising coupled with the persistency with 
which we advertise has had much to do 
with gaining the confidence and good-will of 
people in this community. If advertising 
will stimulate business for jewelers the year 
around, is it not reasonable to suppose that 
it will lend impetus to selling between now 
and Christmas, when the public is in-a re- 
ceptive mood, and when advertised hints and 
suggestions as to what to give for Christmas 
gifts make interesting reading? 

It goes without saying that the month of 
December is the time of harvest for the 
jeweler insofar as volume of sales is con- 
cerned. It is that period in the business 
calendar when the sales peak should overtop 
any previous month’s sales in point of 
dollars and cents earned. If a jeweler can- 
not report an increase in sales during the 
weeks prior to Christmas, he ought not to 
be in business at all, for it is patent that 
he is playing a losing game. 

When [I aver that the retail jeweler ought 
to advertise during the weeks preceding 
Christmas, if he advertises at all, I hold no 
brief for any particular kind of advertising, 
howbeit I prefer the newspaper as_ the 
speediest, and, perhaps most efficient method 
of reaching the greatest number of people in 
the shortest space of time. The bulk of our 
own advertising appropriation from year to 
year is spent for newspaper space. While 
we are not sold on the merits of program 
advertising, we are compelled to take space 
in such mediums occasionally, in order to 
retain the good-will of customers. Supple- 
menting our newspaper advertising during 
the months of November and December we 
will mail numerous circular letters, book- 
lets, cards and envelope stuffers advertising 
watches, clocks and silverware to a selected 
list of customers, friends and acquaintances, 
inviting them to shop with us. We have no 


precise method of tracing returns from our 
various forms of advertising, howbeit a cus- 
tomer will occasionally volunteer the in- 
formation that he saw such and such an 
article advertised in the newspaper over our 
firm name, when he comes in to buy. Or, 
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the individual may bring with him a mail- 
ing card illustrating the particular type of 
watch he happens to have taken a fancy to. 
We can, however, vouch for the fact that 
advertising has helped and will continue to 
help to make us better known among the 
people in our own city, as well as those re- 
siding in the suburbs or in neighboring 
towns and villages. 

When business takes me into the advertis- 
ing departments of our daily papers and I 
note the multiplicity of advertisements left 
for insertion in each day’s issue, the space 
varying from a small single column an- 
nouncement to a full page layout, I am 
very forcibly impressed with the importance 
merchants in all lines attach to daily news- 
paper advertising. If publicity of this type 
is necessary to the maintenance of depart- 
ment stores, furniture, clothing, millinery 
and shoe stores, to say nothing of banking 
institutions and public service corporations, 
it must assuredly prove efficacious in pro- 
moting the welfare of the retail jeweler. 

If the jeweler reading this article is in 
doubt as to the amount of money he can 
safely afford to spend for his Christmas ad- 
vertising, it might be well for him to antici- 
pate the amount of business he expects to 
do between now and Christmas, and fix upon 
a certain percentage of his sales to be spent 
for advertising. Let us assume, for the sake 
of argument, that his sales will total $5,000 
between Thanksgiving and Christmas. At 
the very lowest estimate he ought to spend 
3 per cent, for publicity, which means in 
dollars and cents an outlay of $150 for ad- 
vertising. This amount to some jewelers 
may seem like a lot of money to spend 
for advertising, and yet it is a very insig- 
nificant sum compared with the amount of 
money merchants in other lines are spending 
for publicity all through the year. You can- 
not keep a business going nowadays with- 
out publicity any more than you can run 
a car without gas. 

Remember that when people have surplus 
money to spend, they will not come to your 
store unless they think of you and your 
merchandise first. Under the circumstances, 
therefore, it pay to keep your name, your 
address, and the facts relating to the 
heauty, workmanship, quality, utility and 
price of your wares right before their eyes 
continually, more particularly between now 
and Christmas when nearly everybody has 
money to spend for gifts. 

The advertisements frequently shown in 
the Retail Advertising Department will give 
the reader a fair idea of the amount of space 
and the type of copy and character of layout 
now being used by jewelers in various cities 
and towns.—A. S. K. 





Store with 75 ft. of Window Space 





(Continued from page 138) 








cases line either side of the store with a 
circular case on the extreme end. The dia- 
mond booth is just off the entrance to 
the store, to the left as one enters. The 
second floor is devoted entirely to a display 
of silver ware and is also used as an as- 
sorting room. The north light is used 
throughout the establishment. The elevator 
to the second floor is just off the entrance 
of the store, to the right as one enters. 
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and Engraving. It 
for this purpose only. 








The above building is used exclusively for 
its kindred trades, Jewelry 
was designed and built 
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**Make No Little Plans” 






“They have no magic to stir men’s blood 
—make big plans—aim high in hope and work.” 


T HE above are the words of a city builder who realized that a city 


grows by not being afraid to tackle the job that is necessary to 


be done, regardless of the size. 
Now what is said in regard to cities is just as true in regard to 


duals, and now we say to you, make no little plans, aim high 


You have been 


and GET THE BRADLEY WAY. 
_Make 1926 the banner year in your existence. 
thinking of it for some time, tackle the job no matter how big it may 


just make up your mind you are going to have it and you will 


ultimately succeed. 
Bradley has thousands of students ‘scattered all over the country and many working in foreign lands. We have thousands 
of the very highest class recommendations and a few of them are contained in the catalogue which we furnish free of 


A thorough organization; a system that has been worked out by years of experience in handling thousands of students, 


adopting some special line of work, eliminating things that were not of the utmost importance. 


Doing things. finally 


adopted, and doing them well has been the means of putting Bradley in the very forefield of Horological Institutions either 


here or abroad. 


Bradley Horological with its increased facilities is bigger and better 
In its forty years of existence this great school has 
turned out scores of the best workmen of which the country can 
boast. Figure your affairs so that you can be with us to start off 
with 1926, if not immediately, just as soon as possible after the first 


than ever. 


of the year. 


One of our latest catalogues will prove of interest to you. A 


postcard will get it. Address: 


BRADLEY HOROLOGICAL 


Dept. C 


Peoria, Illinois 








“There were no dollars going begging when 
I made up my mind to come to Bradley,” a 
young man, who has long since made good 
in a store of his own, remarked. 

“It was a case of putting myself thru, but 
then I figured it this way. Before coming to 
Bradley, I knew just enough to keep my head 
above water by moving from one store to 
another, but was never sure of my job for 
very long and never could get really good 
wages anywhere. The course at Bradley just 
put me on my feet, and now—well, every year 
I am getting further ahead in the game.” 















































Only a Few Minutes Work a Day? 
Then You Need This Polishing Dust Collector! 


Many users thought a few 
minutes’ work did not justify 
the purchase of one—But the j 
new and cleaner shop—The | 
greater return from the re- 
finer and the absence of dan- 
ger to their health in breath- 
ing metallic dust has since 
proved its need. 


Leiman Bros. 


POLISHING 


DUST 
COLLECTING 
OUTFIT 


(Patented) 


The only highly successful 
dust collector on the market 
today—much more efficient 
than larger and more expen- 








sive outfits due to our patent- 


Free Illustrated Catalog on Request 


LEIMAN BROS. 
60BP14 Lispenard St., New York 


We move to our own building, 23 Walker St., Feb. 1. 


Makers of Good Machinery for 35 Years 


ed separation system and new 
model suction fan. 


—Get It Today 
YOU WANT ONE 


and begin your saving. 

Every article you polish, be it 
large or small, contributes its 
mite of dust—don’t let this 
find a resting place in your 
lungs ; 
ful. 


This is the outfit so widely | 


advertised—and being widely 
advertised proves its success. 
The smallest store or shop or 
the largest factory is equally 
in need of it. We send them 
to the far corners of the 
globe. They’re known every- 
where simply because they do 


collect the dust—they do keep; 


the shop clean and they do in-; 
crease the sweeps returns all 
the time, giving health insur- 
ance as a by product. 


it’s extremely harm- — 
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The Royal Observatory, Greenwich 





By Sir Frank W. Dyson 
Astronomer Royal, and President of the British Horological Institute. 

















THE Royal Observatory was founded in 
the reign of King Charles II to assist 
in the solution of the important and difficult 
question of determining longitude at sea. 

The use of the method afterwards known as 
“ynars” had been suggested. As the moon 
moves round the sky in a month, its posi- 
tion among the stars changes rapidly; if, 
then, an almanac can be prepared giving the 
position of the moon among the stars ac- 
cording to the time of some fixed place, 
say Greenwich, the navigator can by ob- 
servation of the moon determine the Green- 
wich time. It is an easy matter to de- 
termine his local or ship time, and the dif- 
ference gives the longitude. In the seven- 
teenth century the movement of the moon 
was not known with nearly sufficient accu- 
racy for this method to be available, and 
even the positions of the fixed stars were 
very imperfectly charted. The Royal Ob- 
servatory was founded to remedy these de- 
fects, and Flamsteed, the first Astronomer 
Royal, was charged to make observations 
for “rectifying the tables of the motions 
of the heavens and the places of the fixed 
stars so as to find out the so much desired 
longitude at sea, for perfecting the art of 
navigation.” 

At the suggestion of Sir Christopher 
Wren, the site for the Observatory was 
chosen on a hill in Greenwich Park. A 
grant of £500 was made by the King, bricks 
were obtained from a disused fort at Til- 
bury, and the Observatory was built ac- 
cording to the design of Wren by Sir Jonas 
Moore, Master-General of the Ordnance. 
The foundation was laid on Aug. 10, 1675, 
and the building completed in the following 
year, 

The Rev. John Flamsteed was appointed 
Astronomer Royal at a salary of £100 a 
year, but he was not provided with any in- 
struments. He brought with him an iron 
sextant of 6 ft. radius, and Jonas Moore lent 
him a smaller one and two clocks. The use 
of clocks as part of an observatory equip- 
ment dates from about this time. Flamsteed 
made repeated appeals, but in vain, for money 
to erect an instrument in the meridian, 
which, he was convinced, would give greater 
accuracy, and was essential for referring 


‘the position of the stars to the equinox. In 





1683 he erected a mural circle at his personal 
expense, dividing it with his own hands. 
This instrument was not very satisfactory, 
but in 1688, as he was in better circumstances, 
he had a larger one constructed for him by 
Abraham Sharp at a cost of £120. Sharp 
was his friend and assistant, and the two 
worked together for several years, deter- 
mining the position of the equinox, the ob- 
liquity of the ecliptic, and the positions of 
sun, moon and stars. The “Historia Coeles- 
tis,” which contains an account of his meth- 
ods and results, was published partly by 
himself and completed after his death by 
Abraham Sharp in 1725. It may be noted 
that Flamsteed was one of the first astron- 
omers to use telescopic sights in his ob- 
servations, as he was one of the first to 
make use of clocks. His observations were 
a great advance on those of earlier astron- 
omers, though they are now only of his- 
torical interest. His catalogue of the positions 
of more than 3,000 stars was corrected early 
in the nineteenth century by Francis Baily, 
who remarks that Flamsteed’s British Cata- 
logue is one of the proudest productions of 
the Royal Observatory. 

On the death of Flamsteed in 1719, he was 
succeeded by Halley, the friend of Newton, 
who secured the publication of the “Prin- 
cipia.” He rendered many services to science, 
but is best known for his prediction of the 
return of the comet to which his name was 
afterwards given. When Halley came to 
the Observatory, it was without instruments, 
as Flamsteed’s executors had claimed those 
which he had used. In 1721, Halley installed 
a small transit instrument. Although the de- 
sign is open to criticism, the instrument is 
of interest as the earliest specimen of a very 
important type. In 1725 he had a large iron 
mural quadrant constructed by Graham. 
With this instrument he made many ob- 
servations, particularly of the moon. 

Bradley succeeded Halley in 1742. From 
his observations at Wanstead he had discov- 
ered the aberration of light in 1729. He 
continued his observations for many years 
and announced the discovery of nutation of 
the earth’s axis in 1748. With the help of 
his nephew, who was appointed his assistant, 
he commenced observations with Halley’s 
He applied for funds for new 


instruments. 


instruments, and on the recommendation of 
the Board of Visitors, seconded by the Coun- 
cil of the Royal Society, was granted £1,000 
by King George II. With this money he 
obtained an 8 ft. brass quadrant, and a tran- 
sit instrument of 414 ft. focal length and an 
object glass of 2.7 inches. These were both 
made by Bird. He also obtained a clock by 
Shelton, which is still in use at the new 
magnetic station at Abinger. 

With these instruments, Bradley laid the 
foundations of modern astronomy of position. 
His skill in the design and use of his in- 
struments rendered his observations far 
more precise than those of any of his prede- 
cessors. The observations were collected 
and reduced after his death by his friend 
Hornsby. They were later re-reduced by 
Bessel in his “F'undamenta Astronomiz,” and 
again late in the nineteenth century by 
Auwers. Our present knowledge of the direc- 
tion of the sun’s motion in space, and the ex- 
istence of two star streams, is largely depend- 
ent on proper motions derived by comparing 
later observed positions of stars with those 
found by Bradley. 


Bradley’s successor, Bliss, lived only two 
years after his appointment, and was suc- 
ceeded by Maskelyne in 1764. Maskelyne 
had bene sent at Bradley’s suggestion to 
observe the transit of Venus at St. Helena 
in 1761. He made practical application dur- 
ing his voyage of methods of determining 
longitude at sea by lunar observations, and 
soon after his return published the “British 
Mariners’ Guide,” the forerunner of the 
“Nautical Almanac,” which commenced in 
1767. These works gave precise directions 
and presented astronomical data in the sim- 
plest and most suitable forms for their ap- 
plication to navigation. During the forty- 
four years of his tenure of office, he was 
very assiduous in the observation of sun, 
moon, planets and a small number of the 
brighter stars, being specially attracted by 
the problem of determinig the position at 
sea, to which the Observatory owed its 
origin. His famous expedition to Schiehal- 
lion to determine the mean density of the 
earth was made in 1774. Towards the end 
of his life he found that the quadrants of 
Graham and Bird needed to be replaced. 
Pond, from observations made at Westbury 
in 1801-1806, had shown the advantage of 
using a complete circle instead of a quad- 
rant. Maskelyne gave instructions to 
Troughton for the construction of an instru- 
ment of this form, but did not live to see the 
completion of this beautifully designed and 
excellently divided circle. 

On the death of Maskelyne in 1811, Pond 
was appointed Astronomer Royal. The 
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gural circle made by Troughton, and the 
yansit instrument made by the same great 
alist in the year 1816, were the - greatest 
improvements in astronomical instruments 
nce the time of Bradley. A second circle 

Jones was added in 1825. Pond intro- 
duced the method of observing stars by re- 
fection in mercury with one instrument 
while they were being observed directly with 
the other. On the following night the role 
of the two instruments was changed. Pond’s 
observations were of a very high order of 
geuracy, so much so that Chandler traced 
in them the small changes caused by varia- 
tion of latitude. His catalogue of 1,112 stars 
yas a most valuable contribution to the ac- 
curate determination of stellar positions. 
Pond was also able with these instruments 
w show that several alleged discoveries of 
garallax of stars of the order of about 1” 
yere incorrect. Another benefit which the 
Observatory derived from Pond was an in- 
crease in the number of assistants from one 
to six, resulting in a considerably increased 
output of observations. 

\iry succeeded Pond in 1835 and retired 
iom his post in 1881 at the age of eighty. 
His contributions to optics, tides, metrology 
and many practical questions are outside 
the scape of this article. He introduced 
into the Observatory very orderly and 
businesslike methods of reduction of ob- 
grvations and their regular and prompt 
publication. Of the new instruments which 
he installed, the transit circle erected in 
1851 has been the most valuable. Its use led 
0 a great increase in the number of ob- 
servations. He introduced the use of regis- 
tration on the chronograph, a method _ in- 
vented in the United States. He also in- 
troduced the system of telegraphic transmis- 
ion of time daily from the Observatory to 
the General Post Office for distribution over 
Great Britain. The great equatorial, erected 
in 1860, with a 12.5-in. object glass by Merz, 
was for a time the largest refractor in Eng- 
land. Airy’s reduction on a uniform system 
of the lunar and planetary wbservations 
made by his predecessors since the time of 
Bradley was a great contribution towards 
the formation of accurate tables of the 
movements of sun, moon and planets. He 
extended the scope of the Observatory by 
the introduction of magnetic and meteoro- 
logical observations. 

Christie succeeded Airy in 1881 and re- 
tired in 1910. During his tenure of. office, 
photographic observations became a part of 
the regular work of the Observatory. The 
daily photography of the sun, and measure- 
ment of the position and size of the spots, 
Was actually begun in Airy’s time but was 
developed considerably by Christie. A share 
was taken by Greenwich in the photographic 
chart and catalogue of the heavens, and for 
this Purpose the astrographic telescope was 
“tained, Additions to the equipment were 
made in the 28-in. visual equatorial, used 
mainly for observations of double stars; in 
the altazimuth, essentially a transit instru- 
ment which can be placed in any azimuth: 
and in the Thomson equatorial, consisting 
of a 26-in, photographic refractor and a 
a reflector, the gift of the eminent 
a Sir Henry Thompson: _The large 

sé in the buildings and instruments 
_ in Christie’s time were very necessary 

r the Observatory to maintain its high 
Msition. A great extension took place in 
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the output- ¢fthe Observatory in meridian 
astronomy. The part assigned to Green- 
wich in the astrographic chart and catalogue 
was carefully cafried out. A thorough de- 
termination was made of the solar parallax 
by observations of Eros. Valuable series of 
double-star observations were made with 
the 28-in. telescope, and the two telescopes 
of the Thompson equatorial were employed 
on a variety of problems. 

In conclusion, it may be truly said that 
the original intention of the founders of the 
Observatory has been carried out consist- 
ently for 250 years. The pursuit of the prac- 
tical problem of the determination of longi- 
tude has involved long series of observa- 
tions which have contributed very largely 
to our knowledge of the movements of sun, 
moon and planets. At the present time a 
larger share is given to questions of purely 
astronomical interest, but the practical ap- 
plications of science are still interwoven 
with them in observations of position of sun 
and stars, the distribution of time, the care 
of the Navy chronometers and the compila- 
tion of magnetic charts.—Nature. 





Can We Time Life... ? 





Written expressly for the Jeweers’ Crrcutar by 
;. Bernard, author of Timeology. 
sHAKESPEARE, 

King Henry the Sixth, makes 
Henry say— 

See the minutes how they run, 

How many make the hour full complete, 

How many hours bring about the day; 

How many days will finish up the river; 

How many years a mortal man may live. 

When this is known, then to divide 
times F 

To me, it seems, that life is much more 
interesting as a mystery, than if we knew 
exactly how long we were to live, and then 
to divide the time of a definitely fixed num- 
ber of years, and then perhaps always to 
talk about our ultimate end. 

Every day is a new life, every sunrise 
but a new birth for each and every one of 
us, every morning the beginning of a new 
existence, with endless opportunities to put 
to new and higher uses the results of our 
increased knowledge. 

Of course, no one could say that a regu- 
lated time-schedule for our various activities 
in our daily life would make life less 
pleasant. We hear a good deal about “A 
place for everything, and everything in its 
place.” No one, I believe, could find fault 
with that idea. In many cases, that thought 
had brought about order where there was 
formerly chaos and confusion. Now, why 
could not we have a definite time-schedule 
for things in general? Our pleasures are 
taken for the most part in a haphazard 
fashion; and even our work might be ar- 
ranged, in all probability, more systematic- 
ally. 

Indeed—Why couldn’t we have a sort of 
a blue-print for, say, the current week? 
Why couldn't we map out for ourselves the 
hours—the twenty-four hours that we have 
each day at our disposal? Why not try, as 
a matter of fact, to time life . . .? 

I naturally wouldn’t like to make myself 
ridiculous and say that we’d split minutes 
for our duties and pleasures. 

I recently had the pleasure to spend an 
evening at a college observatory in New 


in the third part of 
King 


the 


natural 
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Jersey with a professor of astronomy. This 
eminent scholar had toured Europe the past 
year. During the course of the evening in 
our observation and study of the quarter- 
moon through the powerful college observa- 
tory telescope, the professor told me of a 
time-piece he had seen in one of the Euro- 
pean cities which lost a third of a second 

I have forgotten now the number 
of years, 

Tactlessly, I responded—‘‘What does a 
fraction of a second mean in a man’s life?” 

However, if one studies the stars with 
their wonderful precision, their rigorous 
truth and absolute accuracy at all times, 
seconds are then to be taken into serious 
consideration, for the fixed stars are nature’s 
own time-keepers. They alone are accurate. 
Through nightly observations upon the 
stars, corrections are made in the variations 
of clocks so that the world may have its 
time “nearly correct.” 

Paavo Nurmi, the famous _ Finnish 
sprinter, attributes his successes to the mak- 
ing of a definite plan, and says that he 
times his speed in each race with the most 
painstaking care. While all others go at 
top speed for a time, and then slacken their 
pace suddenly, Nurmi enters each race in 
cold, premeditative, scientific fashion with 
the most glorifying and gratifying results. 

Perhaps no one else realizes as well as 
the watchmaker—the man who makes “good 
time” possible the timing of our 
life on every side. The millions of clocks 
on our desks and on our mantel pieces, in 
the hall or on the wall, have come to be 
regarded through custom and habit as the 
masters of men. And the last few years 
with the wrist watch so popular everywhere 
we watch time unconsciously on every hand. 

Even prehistoric man. vaguely sensed the 
value of time. He knotted a grass rope, 
dampened it and set it afire. The slowly 
creeping spark, marked the flight of time 
for him. This rope of grass or straw, 
served as a time-piece to him and his tribe. 

Ve can readily understand the divisions 
of time into days and nights, for these are 
divisions. The more arbitrary 
periods, however, such as the week, month 
and year, we mortals brought them into ex- 
istence and decided upon their continuance 
in time and their permanence in our every- 
day life. 

Our day begins and ends at night. Of 
course, midnight is but of our own making. 
The people of an earlier period in our his- 
tory were not quite so arbitrary and 
imperious. The Jews, the Greeks, the 
Ital’ans reckon their day from sunset to 
sunset. The Persians, from sunrise to sun- 
rise. 

Students of astronomy, and men in the 
navigation world, compute the day from 
oon to noon—for our day. There are, of 
course, certain variations with the seasons 
of the year, which make the day rather 
irregular to the different people who depend 
for their day on sunrise or sunset. Because 
of our artificial arrangement of the day, 
and its sub-divisions, we enjoy the advan- 
tage of absolute uniformity of time. 

But what are divisions of time for, and 
the millions of watches and clocks for 
measuring time, if we are not to make use 
of them to time our various activities? 





(Continued on bage 146) 
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thereof into the path of movement of said arm, 
whereby said arm is sprung past the protuberance 
in moving to and from closed position. 
1,563,413. BEVERAGE MIXER. Hersert H. 
Wnuitcoms, Arlington, Mass., assignor to M. 
W. arr & Co., Inc. Filed March 19, 1925. 
Serial 16,651. 3 Claims. 
In a device of the character specified the com- 
bination of a container provided with a base having 











Granted by the United States and 
ow" Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of Dec. 1, 1925 


963,390. SEPARABLE CUFF BUTTON. Wa ter 
FE, Fretp and Frep C. Stowe, Providence, 
R. I., assignors to Harry D. Hedison, doing 
business as Hedison Mfg. Co., Providence, 
R. I. Filed July 14, 1925. Serial 43,526. 6 
Claims. 

A separable cuff button comprising stud and 

socket members, each having inner and outer heads, 

a protuberance on the stud member to enter an 








opening in the socket member, a latch member hav- 
ing arms with portions extending laterally out 
through openings in said protuberance to releasably 
engage a portion of the socket member, and a 
separate resilient push piece having side arms em- 
bracing said latch arms and contractible by an axle 
moyement upon engagement with a fixed portion of 
the button to act upon and withdraw the latch to 
release the button members. 


156,351. SEPARABLE CUFF BUTTON. Wa ter 
E. Fietp and Frep C. Stowe, Providence, 
R. L., assignors to Harry D. Hedison, doing 
business as Hedison Mfg. Co., Frovidence, 
R. I. Filed July 15, 1925. Serial 43,739. 6 
Claims. 

A separable cuff button comprising two button 
parts, each having inner and outer heads, a latch 
member in one button part arranged to snap 





literally into engagement with portions of the other 
utton part, an axially mevable latch-engaging 
push member in the cther of said button parts, one 
of said members having a surface inclined to the 
axis and in engagement with the other of said 
members, whereby an axial movement of the push 
member causes a lateral releasing movement of 
the latch member to permit the separation of the 
button parts, 


1,563,777, SAFETY CATCH. Euvcene Morenouse, 
Providence, R. I., assignor to B. W. Ballou 
& Co., Inc., Providence, R. I. Filed July 1, 








1924, Serial 723,536. 4 Claims. 
A safety catch having a body member, a keeper 
 — 
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"ood rotatably mounted in said body and having 
the a handle projecting outwardly beyond 
ions argin of the body member, a detent protuber- 

on said body extending beyond the margin 
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an inset portion, a juice extractor adapted to fit 
over the mouth of said container, and means 
whereby said juice extractor may be removably sup- 
ported within said inset portion of said base. 
1,563,881. CATCH. Louris J. Vetter, Attleboro, 
Mass., assignor to R. F. Simmons Co., a Co- 
partnership consisting of Joseph L. Sweet and 
Harold E. Sweet, Attleboro, Mass. Filed Jan. 
26, 1925. Serial 4,780. 10 Claims. 
A safety catch comprising a pair of co-operating 
separable elements, one carrying a pivoted locking 








member, and the other a plurality of projecting 

portions simultaneously engageable by said pivoted 

locking member to hold said elements together. 

1,563,956. VANITY CASE. Georce T. Bates, 
Elgin, Ill., assignor to Illinois Watch Case Co., 
Elgin, Ill. Filed June 3, 1925. Serial 34,514. 
3 Claims. 

A vanity case in which is a top plate with a 
seat therein, a circular shaker plate mounted on 
the seat, there being openings in the two plates 
adapted to register when the shaker plate is rotated 
to a predetermined position, and a_ detachable 
pivotal connection between the two plates compris- 
ing a pin carried by the one and extended through 


lé 





an opening in the other, there heing a pair of 
slots cppositely extended from the opening, and a 
hub carried by the pin adapted to enter the plate 
opening, there being a pair of fingers extended 
from opposite sides of the hub in a manner to pass 
threugh the slots in the’ plate opening and when 
turned relative therethrough, to secure the one 
plate to the other, substantially as described. 
1,563,974. SEPARABLE BUTTON. Frans Epwarp 
Forse.i, Providence, R. I., assignor to Parks 
Bros. & Rogers, Inc., Providence, R. I. Filed 
Feb. 4, 1925. Serial 6,867. 32 Claims. 
A separable cuff button comprising two co-operat- 
ing members each having a head, a shank and a 





base, the heads of said members comprising co- 
operating, complementary latch portions adapted to 
couple and to securely interlock said members at 
an angle to each other when said portions are 
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brought into contact with each other, and said 

members are manually tilted. ; 

1,563,997. CUFF LINK. Anporew- J. KENNEDY, 
Chicago, assignor to Parks Bros. & Rogers, 
Inc., Providence, R. I. Filed Aug. 16, 1924. 
Serial 732,425. 26 Claims. 

A cuff link comprising in combination separable 
cuff buttons each consisting in a base, a stem at- 
tached to said base, and a coupling member at- 
tached to the free end of said stem, said coupling 
members permitting relative movement of the but- 







tons about one axis only so that the buttons may 
lie at an agle to one another to accommodate the 
natural slant of the cuff and also permitting the 
buttons to be disengaged from each other by pres- 
sure applied inwardly and at one side of the said 
axis, the coupling member of one button being 
adapted to receive the coupling member of the other 
button, and a slot in one side of the first cylindrical 
coupling member to receive the stem of the other 
button when the buttons lie at an angle as men- 
tioned. 


1,563,998. CUFF LINK. Anprew J. KENNEDY, 
Chicago, assignor to Parks Bros. & Rogers, 
Inc., Providence, R. I. Filed Jan. 12, 1925. 
Serial 1,728. 9 Claims. 

A cuff link comprising in combination separable 

cuff buttons, one of said buttons comprising a 

head, a stem. and a hollow coupling member, and 





the other button comprising a head, a stem, and 
a co-operating coupling member adapted to interlock 
within said hollow coupling member, said coupling 
members permitting relative movement of the but- 
tons about one axis only, and means holding said 
buttons interlocked at an agle to each other. 


1,564,124. OPERATING MECHANISM FOR 
TIME-PIECES. Georce H. Coorer, Hartford, 
Conn., assignor, by mesne assignments, to 
Newton D. Holbrook, Thomaston, Conn. Filed 
April 8, 1922. Serial 550,625. Renewed June 
5, 1925. 5 Claims. 

A time train driving mechanism comprising a 
supporting plate, an electro-magnet mounted thereon, 
a pair of armatures adapted to ke attracted toward 
the magnet, one armature having a longer move- 





ment than the other, contacts on said armatures 
adapted to be engaged during a portion of the 
travel of the armatures toward the magnet, a 
spring for retracting the armature having the 
longer movement, and means comprising a ratchet 
and pawl adapted to be advanced by the retraction 
of the armature under the influence of said spring. 


DESIGNS 


68,906. TTAND-BAG FRAME. Wotr T. Gotp- 





smitu, Newark, N. J. Filed Oct. 2, 1925. 
Serial 14,991. Term of patent 3% years. 


68,907. HAND-BAG FRAME. Worr T. Gotp- 
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68,937. RING. Meyer DU. Rossins, New York, 
assignor to Untermeyer Robbins & Co., New 


smitH, Newark, N. J. Filed Oct. 2, 1925. 





Serial 14,992. Term of patent 3% years. 


68,931. RING. Meyer L. Rossins, New York, 
assignor te Untermeyer Robbins & Co., New 


Serial 14,112. 


1925. 


York. Filed July 16, 
Term of patent 7 years. 





UNITED STATES TRADE-MARKS 

{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 


6 of said Act.] 





Trade-Marks Published Dec. 1, 1925 


Ser. 215,166. (CLASS 28 JEWELRY AND 
PRECIOUS-METAL WARE.) Tue Napier 
Co., New York. Filed June 1, 1925. 


The Molly Madison Bracelet 


No claim is made te the exclusive use of the 
vord “Bracelet” apart from the mark shown. 
Particular description of goods.—Jewelry, and 
More Particularly Bracelets. 
Claims use since February, 1924. 
Ser. 719,089. (CLASS 28. JEWELRY AND 
PRECIGUS-METAL WAKE.) Roya Im 
PoRTING Co., New York. Filed Aug. 19, 1925. 
York. Filed May 19, 1925. 
Term of patent 7 years. 


; Serial 13,487. * & J J 
48,933. RING. Meyer |. Ropsins, New York, 
I 





York. Filed May 19, Serial 13,486. 
Term of patent 7 years. 
68,932. RING. Meyer [L.. Rospins, New York, 


assignor to Untermeyer Robbins & Co., New 


1925. 





assignor to Untermeyer Robbins & Co., New 


articular descriflion of goods.—Thread, Includ- 


ing the Needle fer Stringing and Sewing All 
Kinds of Beads. 

Claims use since Jan. 2, 1924. 
Ser. 219,890. (CLASS 27. HOROLOGICAL IN 


STRUMENTS.) Hans Gisicer, New York. 


Filed Sept. 5, 1925. 


MIRACLE 





York. Filed June 9, 1925. Serial 13,711. 

Term of patent 7 years. Particuiar description of goods.—Watches, Watch 
68,934. GEM-SET RING. Meyer L. Rossins, ¢as¢8, Watch Dials, and Watchworks. 

New York, assignor to Untermeyer Robbins Claims use since January, 1924. 


(CLASS 28. JEWEDURY AND 
WARE.) P. & A. 
Filed Sept. 8, 


Ser. 219,970. 
PRECIOUS-METAL 
Linton Co., Providence, R. T. 


1925. 





& Co., New York. Filed June 9, 1925. 
13,712. Term of patent 7 years. 
68,935. RING. Meyer L. Rossins, New York, 

assignor to Untermeyer Robbins & (o., New 





Serial / 


Varitcular descriftion of gvovas.—Earrings. 
Claims use since January, 1915. 
Ser. 220,070. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Twe E. Incranam Co., 
Bristol, Conn. Filed Sept. 10, 1925. 


AURORA 


Particular description of goods.—Clocks. 
Claims use since February, 1923. 
Ser. 220,072. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Tue E. IncrRanam Co., 
Bristol, Conn. Filed Sept. 10, 1925. 


EARLYRAY 


Particular. description of goods.—Clocks. 
Claims use since October, 1924. 
Ser. 220,073. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Tue E. Incranam Co., 
Bristol, Conn. Filed Sept. 10, 1925. 


THE PAL 


Particular description of goods.—Watches. 
Claims use since October, 1924. 





York. Filed June 9, 
Term of patent 7 years. 
68,93. GEM-SET RING. Mever L. Rozzins, 
New York, assignor to Untermeyer Robbins & 


1925. Serial 13,713. 





Co., New York. Filed June 9, 1925. Serial 


13,714. Term of patent 7 years 


December 9, 1935 


Ser. 220,326. (CLASS 28. JEWELRY Ayp 
PRECIOUS-METAL WARE.) Stein & Wj 
Inc., New York. Filed Sept. 16, 1925, : 


KNIGHT-ERRANT 


Particular description of goods.—Jewelry for per- 
sonal Wear. Not including Watches. 


Claims use since Jan. 1, 1921. 


Ser, 220,411. (CLASS 27. HOROLOGICAL jy. 
STRUMENTS.) Jonn T. Mavuran Mpg, 
Filed Sept. 18,- 1925, 


Providence, R. I. y 





Particular description of goods.—Watch Move. 
ments. 
Claims use since April 15, 1925. 








Can We Time Life? 


(Continued from page 143) 








Everett W. Lord, dean of the College of 
Business Administration, Boston University, 
in his new book, “A plan for self-manage- 
ment,” says that great corporations have 
adopted the plan of preparing schedules for 
their directors’ meetings. Important mat- 
ters are to be considered and action taken, 
but the time of the meeting cannot be ex- 
tended beyond the hour or the _ half-hour 
allotted to it. Each matter is therefore 
listed on the schedule with its proportionate 
share of the hour, is taken up at the 
moment scheduled, discussed, and at the ex- 
piration of its apportioned time put to vote 
and settled, so that the next matter may be 
considered. 

Dean Lord, one of the most brilliant men 
I know, suggests the following as an indi- 
vidual plan: 

“Your plan for the day should be reduced 
to schedule, each item receiving exactly the 
amount of time necessary for its completion. 
This means that your schedule cannot be 
made until you have tested your time ex- 
penditure and have standardized your opera- 
tions. Even then, since you may make 
some mistakes, or may be delayed by unfore- 
seen conditions, your schedule should allow 
some time for contingencies. Such time, if 
not absorbed by scheduled items, may well 
be utilized in whatever way you have 
planned to use spare moments.” 

We know that the “father of his coun- 
try” was the soul of punctuality. One 
morning George Washington’s secretary 
was five minutes late, and blamed it on his 
watch. “Then,” said Washington, “you 
must get a new watch or T must get a new 
secretary.” 
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